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“Sizing Up” The Wheat Price Situation 


Wheat has become one of the dominating economic and 
political problems of the hour. Not only is it a leading 
subject of discussion in financial, commercial, and indus- 
trial circles, but it has recently elbowed its way into the 
United States Senate, and is knocking with no timid hand 
at the door of the Federal treasury. Suggestions for alle- 
viating “the tragedy of 


Along with the increased production and the diminished 
export outlet must be considered the minor but by no 
means negligible factor of lessened domestic consump- 
tion per capita. The restrictions enforced during the 
war took the “eat” out of “wheat” to a very noticeable 
degree, as evidenced by the fact that our per capita 

consumption in 1922 was 








wheat selling below $1 a 
bushel” run the gamut from 
asking citizens each to buy 
and hold a thousand bushels 
—besides “eating an extra 
slice of bread a day’”—to 
governmental loans based 
on “farm granary ware- 
house” receipts, govern- 
mental fixing of the price at 
a figure yielding ‘a fair 
profit” to the farmer; and, 
most recent and radical of 
all, that the Government 
buy outright 100,000,000 
bushels of wheat and ship it 
to the European countries, 
to be paid for “on time,” 
as the originator of this 
idea naively, and superflu- 
ously, explains. 

Some of these proposals 
doubtless have elements of 
value, as emergency meas- 
ures, but it is self-evident 
that they hold no perma- 
nent solution of the problem 
of overproduction of wheat 
under present world condi- 
tions, which is at the root 
of the trouble. Under the 
stimulus of patriotic prop- 
aganda during the war, 
when the farmers were 
urged on every hand to 
raise more wheat, the acre- 
age devoted to that crop 
rose to the unprecedented 
figure of 75,694,000 acres 
In 1919, as against an acre- 
age of 51,910,000 acres for 
the five-year period of 1911 














U 


(— 


<= 


High Lights On Wheat Situation 


The best place for wheat just now is in the bin.— 
THE PrairRIE FARMER. 


Lumber retailers are vitally interested in the 
plan to designate farm granaries as Government 
bonded warehouses. This implies the building 
or repairing of many granaries to meet Federal 
requirements. Read the special illustrated article 
on this subject on page 47. 


The wheat crop represents less than 7 percent of 
the total value of the crops and live stock marketed 
annually by the farmers of America. 


The grain farmers of the country will receive 
$500,000,000 more for their crop in 1923 than in 
1922, notwithstanding the drop in the price of 
wheat.—E. T. MEREDITH, former Secretary of Agri- 
culture. 


America can never be made safe for the one 
crop farmer.—THE BREEDER’S GAZETTE. 


The valorization of wheat by the Government 
would destroy individual initiative and make the 
farmer the victim of an autocratic system of busi- 
ness and price fixing that would make him, in effect, 
a ward of the Government.—Gray Sitver, Ameri- 
can Farm Bureau Federation. 


The supply of credit for financing the marketing 
of wheat and other agricultural products is ample 
for all requirements.—STATEMEN1 OF FEDERAL ReE- 
SERVE Boarb. 


Much of the talk about a tremendous wheat sur- 
plus is bunk, and plays directly into the hands of the 
price wreckers.—EUGENE MEYER, JR., managing di- 
rector War Finance Corporation. 
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7.8 bushels, compared with 
7.9 bushels before the war, 
making a total decrease 
of about 11,000,000 bushels. 

While the present situa- 
tion is unpleasant, both for 
the wheat growers and for 
the lumber dealers and 
other business men who are 
largely dependent upon 
their trade, it is by no 
means so black as has been 
painted by overzealous po- 
litical friends of the farmer 
and sensational newspaper 
writers. Two very impor- 
tant facts have been over- 
looked in the wave of wheat 
price hysteria that has been 
sweeping over the country. 
In the first place, it should 
be remembered that in no 
recent year has wheat rep- 
resented more than 7 per- 
cent of the total value of 
the crops and live stock 
marketed by the American 
farmer, leaving 93 percent 
of his total revenue abso- 
lutely undisturbed by fluc- 
tuations in the price of the 
bread cereal. In the next 
place, it is authoritatively 
stated that the grain farm- 
ers of the country will re- 
ceive $500,000,000 more for 
their crop in 1923 than they 
received last year, not- 
withstanding the decline in 
the price of wheat. It is 
evident that the American 
farmer is still a long way 





to 1915, inclusive. Figures 

showing the average postwar acreage are not at hand. Un- 
doubtedly there has been some shrinkage but, on the other 
hand, the foréign demand, or rather the foreign ability to 
bay, has been very sharply curtailed, so that today we have 
4 surplus stock of from 100,000,000 to 200,000,000 bushels 
of wheat over and above current domestic needs. 


from bankruptcy. 
Giving advice to the farmer is one of the favorite 
all the year around diversions of politicians, publicists, 
and journalists; hence the AMERICAN LUMBERMAN 


‘is not disposed to add to his already liberal supply 


of that commodity. In fact, offering advice to the 
(Continued on page 49) 
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Lumber Industry Favors Practical Forestry 


F ESPITE THE FACT THAT THE CHARGE often is made by 
t blatant demagogues that the lumber industry is striving to 
block any progress toward the adoption of a practical forest 
policy by the Government, evidence is accumulating on every hand 
indicating a sincere, earnest desire on the part of the industry as 
a whole, and of individual lumber companies, to codperate in reach- 
ing a satisfactory solution of this all important problem. Without 
waiting for public action, a number of large lumber concerns 
already have taken the initiative and are undertaking reforesta- 
tion of their cut-over lands and adopting approved methods of log- 
' ging that will produce a minimum of waste and a maximum of 
: utilization. 
f Significant of the increasing interest in this subject is a tour to 
be made shortly by a party of lumbermen and foresters from the 
South. Piloted by a well known forest engineer of the United 
States Forest Service, these men will spend some time in New Eng- 
land making a personal, first hand investigation and study of com- 
mercial forestry as practiced so successfully in that section. 
Several years ago a member of the editorial staff of the AMERICAN 
LUMBERMAN made a similar tour, and in a series of articles based 
on his investigations, told some interesting and really amazing 





facts of what was actually being accomplished in the practice of 
forestry on a commercial scale, both by farmers and by large 
land-owners. 

Lumbermen and timber owners, both in the South and the West, 
are profiting by this knowledge of what has been and is being done 
in New England, and some ambitious reforestation programs are 
under way in these sections. That this presently-to-be-made tour 
of New England will enrich the store of knowledge of those who 
make it and give them additional practical working ideas, is cer- 
tain; and it is just as certain that the question of reforestation in 
the South will be given greater impetus. The information gained 
also will be of much assistance to those who will be charged with 
the duty of placing on the statute books of the various States sane 
and sensible laws defining State policies and providing regulations 
for their enforcement. 

Another interesting item carried in the news columns of this issue 
of the AMERICAN LUMBERMAN records the acquirement by Louisiana 
of a tract of land that is to form the nucleus of a State forest. 
This is a step in the right direction, and a plan that can be fol- 
lowed with profit by other States. It no doubt will have a potent 
influence on the whole forestry question. 
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Who Is The Lumber Retailer’s Competitor? 


HETHER OR NOT COMPETITION is the “life of trade,” as 
has been said, it is a fundamental law of business. But it is 
well to understand who your competitor is. The average 

retailer probably would say that the fellow operating the yard in 
the other end of town is his competitor, and he would be correct in 
a superficial, but not in the most significant sense. The plain fact 
is that the lumber retailer’s real competitor is the fellow who beats 
him to the potential customer’s pocketbook, whether such competitor 
be a purveyor of building materials, automobiles, or of some other 
commodity. 

To illustrate the point, reference may be made to a statement by 
John Dower, president of the John Dower Lumber Co., at a lumber- 
men’s luncheon in Tacoma, Wash., reported in the Tacoma news 
correspondence appearing in this issue. Mr. Dower, who has re- 
cently investigated the proportion of automobile owners to home 
owners in the middle western territory where some of his com- 
pany’s yards are located, said that the reports from twenty-eight 
yards showed that during a short period 1,700 automobiles had been 
purchased in the communities covered, while during the same time 
only 60 new homes had been contracted for. 

Here is competition for the lumberman, with a vengeance. What 
is to be done about it? An Indiana retailer in a letter to the 
AMERICAN LUMBERMAN, touching upon similar conditions in his 
locality, says: “The only thing to do to bring the people back to 
their senses is to put every automobile salesman in the penitentiary 
for five years, have the sheriff lock up the factories where pleasure 
cars are made, and give the people time to reflect on where they 
are going to land.” This dealer can hardly be blamed for being 
peeved when he sees, as his letter proceeds to relate, “fences going 
to rack, buildings needing roofs and paint, machinery without sheds 
—hbut the car needs tires and paint, and the mortgage given to buy 
it is coming due, and next year will have to be renewed for another 
car.” 

Our correspondent of course did not intend his rather drastic 
suggestions to be taken literally. However, it may not be out of 
place to remark that the competition of the automobile can not be 
met by denunciation of those who may see fit to put their money into 
that luxury rather than into a home. It is the old story, in a new 
form, of the fight on mail order competition. Only a few years ago 
all sorts of anathemas were hurled at the catalog houses, and sug- 
gestions of the most drastic sort for “fighting” this demon of com- 
petition were freely offered, and some of them were carried into 
effect, with unpleasant consequences all around. But the mail order 
houses proved to be gluttons for punishment, and waxed fat on 
abuse. Finally the retailer discovered the crack in the armor of 
the mail order Goliath, and started to educate his customers to the 
fact that they could do better at home. As a result, the “cat house” 
bogey has shrunk to a fraction of its former formidable proportions. 

Common sense tactics likewise will win out against “automobile 
competition.” In fact, Mr. Dower, in his talk already referred to, 
plainly points out the antidote, saying: “The automobile dealer 
is entitled to sell his output, just as much as we lumbermen, but 
we have failed to put before the public how much of pleasure can 
be obtained from the ownership of a home. With the right kind of 
advertising, we will have fewer automobiles and more homes in this 
country.” 


Honest Speculative Builder Fills a Need 


HE SPECULATIVE BUILDER who has followed his trade 
with little regard for the real welfare and the obvious devel- 
opment of his community has a good many grievances chalked 

up against him. He has on occasion oversold inexperienced and 
trusting customers; he has discouraged prospective owners who 
see his jerrybuilt houses developing serious defects within a year 
or two; indeed he has in many places killed normal building for 
years together. Such things as these, taken in the long run, have 
been a serious detriment to honest lumber dealers. 

But there is no abiding reason why speculative building should 
be of this kind, any more than there is reason why all medical 
practitioners should be quacks. 

The honest and capable speculative builder is always a com- 
munity asset. He is able by his careful observation and his wider 
experience and his more exact knowledge to see what the com- 
munity’s building needs are going to be. He is likely to have a 
more exact knowledge of the desirability of architectural novelties. 
He is better able to see, before it is built, whether a given plan 
will be satisfactory when actually incorporated into a house. He 
must know these things in order to assure himself of renting and 
sale values. The speculative builder, too, often has more building 





courage than does the average citizen; and the reason lies in the 
His services, 


fact that his knowledge enables him to see farther. 


on this account, are needed in at least a few communities this 
season. There are people needing houses and capable of paying 
for them who are too full of uncertainties to make up their minds 
to do the necessary thing. Could they be shown a completed, de. 
sirable home that could be purchased for a definite sum, many of 
them would buy. 

A few retailers whose consideration for their customers leads 
them to lean a little backwards, are saying that they do not urge 
bulding upon poor men who must save for years in order to pay out, 
This hesitation arises from sensitiveness and not from any definite 
judgment about probable shifts in building costs. These dealers 
merely feel that they can not tell these men that building costs 
will be stable for the next ten or fifteen years. It is conceivable 
that five years from now a wholly unanticipated shift might put 
these men, who always work on a narrow margin, in a tragic situa- 
tion. But these things are not present in the case of the man cap. 
able of paying for his house in a year or two. He runs no unusual 
risk of loss. The chances are good that he will profit in actual re- 
sale value, and all past experience indicates that the ownership 
and use of a house that suits him will, at the very worst, leave him 
winner in the end. 

It is to stimulate and serve these customers who are well able 
to pay that the dealer needs the codperation of the speculative 
builder. Such a man, building a few houses in a town that needs 
more house room, may be just the person needed to restore building 
courage and common sense. 





This Changing World of Ours 


TYLES CHANGE in business just as in everything else, and the 
S proverbially “hard-headed” business man is no more immune 
from fads and fancies than are other mortals. Not so long ago, 
the “efficiency expert” had his heyday—and many are the businesses 
that suffered from his often half-baked ministrations. Some are 
only now getting out of the entanglements of red tape and super- 
system into which they were led by self-rated efficiency “engineers.” 
Then, it will be remembered, during the war there sprang up a 
wonderful crop of employment and industrial relations “experts,” 
the latter with all sorts of psychological and mental tests, some 
of which would put a moron tag on Socrates, and give Daniel Web- 
ster an eight-year-old rating. So prolific was the war and post-war 
crop of employment “experts” that they even formed a flourishing 
national association, having over a thousand members, with a high 
salaried executive secretary, expensive offices and all the other 
“trimmin’s,” and held a convention in Chicago that taxed the capac- 
ity of the Auditorium to accommodate. Industrial relations were 
to be revolutionized by the introduction of “advanced methods.” 
Indeed, not a few of these “experts” were convinced that “industrial 
democracy,” whatever was meant by that much bandied term, was 
to be the panacea for most of the ills that industry is heir to. 
But where, Oh where, are the swarms of efficiency and employ- 
ment “experts” of yesteryear? And echo answers, “Where?” 





House Planning and Interior Decoration 


OT SO LONG AGO progressive retailers offering a more or 
less complete house planning service invited women who were 
interested in new houses to make use of this service. These 

dealers arranged their sales rooms with their lady visitors in mind, 
and the ladies came. They are coming in larger and larger num- 
bers, and they are asking more and more searching questions. Tn 
the beginning the invitation may or may not have been anything 
more than a large and generous gesture; a desire to enlist the 


‘gentle influence of the ladies in an effort to make sales to their 


supposedly hard-boiled husbands. But most of the dealers who 
began to make special efforts to interest women have found that 
they must go beyond the kindly gesture stage; for otherwise their 
efforts prove largely fruitless. 

It has often been said that all customers, and especially all 
women customers, are interested in the appearance and utility of 
the completed house. A “completed house” to a woman means 4 
house decorated and furnished and surrounded by suitable land- 
scaping. She may not expect all these things from the retailer 
who advertises service, but she surely is going to demand that the 
service he offers shall have an intelligent relationship to all these 
other things or at the very least shall not make them impossible of 
achievement. : 

Interior decoration is an art in which every women is inter- 
ested. The old idea of interior decoration as held by the average 
man was a kind of game; given a hopelessly ugly house, to change 
it with paint, paper, hangings, gimcracks and “cutie” contrivances 
into a thing of beauty. The uglier the house, the greater credit 
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due to successful efforts. 


ill looks of an ugly house. 


tion in architecture. 


gold fish in a glass bowl. 
is rather hard to temper. 


It reminds one of the attempts of the 
handy man to transform a vinegar barrel into an easy chair. 

Well, the ladies no longer aspire to the credit of concealing the 
Like the rest of us, they prefer to start 
without a handicap. And the more they study interior decoration 
the more clearly they see that as an art it must have a solid founda- 
The best architects plan houses not only with 
the appearance and general usefulness in mind but they also plan 
them in relation to the furniture and decoration that is to appear 
in them. On the drawing of the bedroom there is indicated the 
exact location of bed, dresser, table and so on. 
dows is determined by the kind of wall decoration and the need of 
wall space, all of which is decided upon in advance. 
plans are quite as important as floor plans. The rather dull trick 
developed by some house planners of sticking in a window every 
place one will go has developed some embarrassing problems. It 
gives the occupant the feeling of having no more privacy than a 
It subjects him to a glare of light that 
It multiplies draperies until the rooms 
look like a poor imitation of a bannered castle hall. 
it pushes all the heavy furniture to the inside walls. 
trick bungalow was finished up before it was discovered that there 
simply was no place in the living room for the piano; a stupid over- 
sight and one most irritating to the mistress of the house. 


and to sell it. 


to suggest extra cost. 


me. It’s so unusual. 


The number of win- 


Indeed, wall them. 


these effects. 


And, not least, 
A certain 


It is not hard to learn at least the rudimentary relationship 
between architecture and interior decoration. 
facturers of interior trim offer a complete line suitable for every 
sort and style of house, and they make it easy to know this stuff 
That more of the kind of interior trim which is ex- 
actly right is not sold may be due to the reluctance of the dealer 
But it is quite as easy to err on the side of 
economy as on the side of extravagance. 
“TI appreciate the efforts of my lumber dealer to save money for 
But I do get tired of that monotonous speech 
about ‘stock stuff,’ whatever that is, being cheaper. 
things are cheaper; but, like ‘stock stuff’ I happen not to want 
I hoped the man could help me with my plans but I find 
that to him a window is just a window, and a door is only a door. 
I happen to know what effects I want and what things will create 
I have no money to waste, to be sure, but if I spend 
$500 more and get the house I want I shall consider that the 
difference is well worth the cost. 
very part of the house with which I live intimately every day. 
I am merely asking him to order the things I select and you may not 
believe it but I’m having difficulty in getting him to do that. I sup- 
pose he thinks I’ll never know the difference if he gets what pleases 
him instead of what pleases me.” 

Not a typical case, but one containing food for thought. 


The better manu- 


A certain lady remarked: 


Many other 


The man wants me to slight the 








Forest Products of United States 

We are always interested in 
pertaining to lumber. 
get statistics on the following: 

What is the total production of lumber in board 


any information 
At present we should like to 


feet in the United States? 
duction of shingles? What is the total production 
of flooring, all grades? What is the total pro- 
duction of doors?—INQuIRY No. 1,048. 

[The foregoing inquiry is made by a prom- 
inent advertising agency in the middle West. 
According to the best available information, 
which is an estimate, the production of lumber 
in the United States for 1922 was 34,800,000,- 
000 board feet. 

The latest report on shingle production was 
made by the Forest Service for 1920 and showed 
the output of shingles for that year to be 6,156,- 
416,000. 

Statistics on flooring manufacture are incom- 


What is the total pro- 


plete. A report of the Maple Flooring Manu- 
facturers’ Association shows the production 


of maple flooring for the twelve months of 
1922 to be 144,350,000 feet. The same organi- 
zation reports the production of maple flooring 
for the first five months of 1923 to be 62,886,- 
000 feet. The average monthly production for 
the 12 months mentioned was 12,029,166 feet 
and the average monthly production for the 5 
months of the present year was 12,577,200 feet. 

A report of the Oak Flooring Manufacturers’ 
Association, which is said to include in its mem- 
bership manufacturers of 90 percent of the oak 
flooring produced in the United States, shows 
for its members in 1922 a production of 275,- 
090,000 feet. Assuming that this is 90 percent 
of all the oak flooring manufactured, the total 
production for 1922 would be 305,655,500 feet. 
The same organization reports for the first four 
months of 1922 a production of 62,997,000 feet 
and for the corresponding months of 1923 a 
production of 114,836,000 feet. 


Of course very large quantities of flooring 
are manufactured from other hardwoods and 
from the softwoods. The AMERICAN LUMBER- 
MAN has no statisties covering that production, 
and no statistics on the production of doors. 

Readers of the AMERICAN LUMBERMAN who 
are able to give additional information and 
statistics to complete the information asked for 
by this inquirer are invited to do so. The name 
of the inquirer will be supplicd upon request. 
—EpiTor. } 


J/@@@eegeaeaenaaaaaeae 


Camp Cars 


Could you kindly advise me if you have any 
Plan or specification for the dimensions and ma- 
terials needed in building of a movable type of 
camp car? We are contemplating the building of 
Several of these cars for our logging operation and 


desire, if you have them on your records, the specifi- 
cations for type of camp car that can be moved 
from one location to another.—INquiry No. 1,023. 

[The foregoing inquiry is made by a South 
Carolina hardwood operator. Portable camps 
have been in use for many years, and the AMERI- 
CAN LUMBERMAN has published numerous articles 
about them. In only a few cases, however, 
have the details of construction been given. Sev- 
eral years ago J. B. Galbraith, of the North 
Western Lumber Co., Stanley, Wis., described 
a set of small, portable camps made to put on 
flat cars when moved, each sleeping car to 
accommodate twelve to sixteen men, dining car 
and other parts of the outfit being in similar pro- 
portions. The bill of material for the construe- 
tion of sleeping car Mr. Galbraith gave as 
follows: 





Pieces Hemlock common basswood 
2 8x8/12 No. 1 rough ceiling 

2 6x8/12 No. 1 rough 1,000 feet 4-inch No. 2 
2 6x8/14 No. 1 rough pine drop siding 

2 6x8/12 No. 1 rough 400 feet 38-inch cull 
4 6x6/12 No. 2 S1E hardwood flooring 

12 2x6/12 No. 2 S1E 450 feet 6-inch No. 2 
4 2x8/10 No. 2 S1E hemlock D&M 

50 2x4/10 No. 2 S1E 400 feet (lineal) No. 
4 2x4/16 No. 2 SIE 8,066 pine molding 

8 2x4/14 No. 2 S1E 200 feet No. 2 pine 
7 2x12/12 No. 2 SIE boards S28 

1,800 feet No. 3 hem- 4 sash 8x10—6 Lt.—1\% 


lock boards S1E 1 door 2/6x6/6 — 1% 
1,200 feet 4-inch No. 2 No. 2 pine, 4 panel. 


Roofing, paper and hardware, painting and ven- 
tilator. Store house or office car same as sleeper 
Kitchen car would cost more. Sleeping car equipped 
with iron bunks, 4 ft. x 6 ft. 5 inches, or 4 inches 
x 6 ft. 9 inches. Mattresses and ticks, 
Heated with stove. 


P. 8S. MeLurg, of Phillips, Wis., said at a meet- 
. : ’ ’ ’ 
ing of woods superintendents several years ago: 


We have used wheel camps for seven or eight 
years and find them to be very satisfactory. Our 
sleeping cars are 40x13x12 feet, and are equipped 
on the inside with single bunks three tiers high, 
while in the middle of the car, at both sides, we 
have a waste sink. Thirty men can be accom- 
modated nicely in one of these cars. The dining 
cars are of the same dimensions as the sleeping 
cars, and contain small tables 3x5 feet, set end 
ways. This car accommodates sixty men, and 
one end of it is reserved for the ice box and a 
place for storing eatables. In the winter time the 
openings between the cars are closed with heavy 
covers, so as to keep the cold out. Each bunk has 
a separate window, and there are ten large ventila- 
tors at the top of each car. The barn cars are 
40x10x13 feet, and will hold fourteen horses. 


One logging superintendent said that he thinks 
there is more or less expense incurred in moving 
the cars, as side tracks have to be built every 
time the camp is moved. On the other hand, the 
time saved in moving with wheel camps will 
more than cover the expense of building the 
tracks. For example, wheel camps are run right 
into the operation, while with other camps the 
men are sometimes required to walk several 


saddles. 


miles to and from work, losing many hours in 
so doing. Mr. McLurg stated that they usually 
move on Sunday morning, and that it required 
only about five hours to make the move. It is 
much easier to keep a wheel camp clean and the 
men are well satisfied with camp cars. 

The twelve car camp of the Cherry Valley 
Timber Co., Everett, Wash., Camp No. 3 near 
Stillwater, King County, Washington, consists of 
five cars for sleeping quarters, two dining cars, 
one warehouse and meat shop, one general camp 
office and commissary ear, one blacksmith and 
machine shop car, one dry room and shower 
bath ear, one reading and writing room car. 
The five sleeping’ cars provided for 150 men. 
Each of these cars is divided into three com- 
partments, with steel sleeping bunks for ten men 
each. One dining car is at each end of the cook 
ear, which simplifies serving of food. These 
dining cars seat 175 men. The cars are steam 
heated, electric lighted and have hot and cold 
water. Such camp equipment would have been 
considered impossible years ago both because 
of the cost and because it was believed the men 
would not observe the necessary rules. This 
has been proved not well founded and lumber 
companies have satisfied themselves that the 
investment is money well spent because a better 
class of men is secured who do more and better 
work as they are satisfied and contented. 

The names of several other lumber companies 
that house their woods workers in portable camps 
have been supplied to this inquirer, whose name 
will be furnished on request.—EDITOR. | 


Offers Carload 4/4 Buckeye 


We have a carload of 4/4 buckeye containing 
FAS, No. 1 common and No. 2 common. So far 
our efforts to get a line on the market price of this 
wood have met with very little success as it does 
not seem to be listed in your journal or any of the 
market reports we receive. If you can give us any 
information along this line it will be very sincerely 
appreciated.—INQuiry No. 1,051. 


[This inquiry comes from Tennessee. Tho 
a considerable number of southern hardwood 
manufacturers produce some buckeye lumber 
the aggregate production is hardly sufficient to 
establish a market that could be quoted regu- 
larly. A report of past prices issued by the 
Hardwood Manufacturers’ Institute for June 
30 showed that 4/4 FAS buckeye was sold at 
a price equivalent to $83.25, Cincinnati de- 
livery. Readers who are in the market for the 
buckeye stock here offered, or who can sug- 
gest a possible market will be supplied the 
name of the inquirer upon request.—EDIToR. } 
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The General Business Situation 


General business is marked by hesitation, 
which appears to be caused by price uncertainty 
rather than by lack of confidence in the future 
volume of business. Surveys have shown funda- 
mental conditions in practically all instances to 
be sound, and there is very little pessimism in 
the business world. Studies of the building and 
railroad equipment industries, which have 
formed the basis of much of the industrial 
activity of the last few months, show that 
much remains to be done before the shortages 
of building and railroad equipment are made 
up. Most of the other industries of impor- 
tance are on a sound basis, and authorities see 
no reason why general prosperity should not be 
maintained thruout 1924. The dark spot is the 
farm situation, due to the heavy declines in 
prices on wheat and cotton, the heavy produc- 
tion of which practically thruout the world cre- 
ates a very serious problem of distribution. 
Uneertainty regarding farm purchasing power 
this fall and winter is one of the causes for 
the present caution. Commodity prices gen- 
erally are declining, wholesale prices for the 
fifteenth consecutive week having shown a pre- 
ponderance of declines, according to Dun’s 
index. Statistical records, however, continue 
to show satisfactory conditions in the main. 


Review of Crop Conditions 


Reports characterize crop conditions as good 
to very good, tho rain is needed in several sec- 
tions to maintain the present progress. The 
latter part of July as a whole was rather warm 
and dry over a great part of the country, and the 
corn crop in many of the large producing States, 
but particularly in Oklahoma and Texas, has 
suffered some injury. Wheat and oat harvest- 
ing is progressing rapidly, and yields appear to 
be somewhat better than was expected. The 
Northwest reports an enormous crop of small 
grains and forage crops. Haying has progressed 
splendidly under favorable weather conditions. 
Cotton as a whole has been benefited by hot, dry 
weather, which has greatly curtailed the activi- 
ties of the boll weevil. Potatoes and sweet pota- 
toes are generally reported to be in good to very 
good condition. Live stock is doing well, with 
very little disease reported. 


Features of the Cypress Market 


A revival in the retail demand for cypress 
is reported by manufacturers and distributers, 
who state that depleted stocks and good busi- 
ness are forcing more and more dealers into the 
market with frequent orders. In cypress, as in 
the other woods, there appears to be no dispo- 
sition to buy for future requirements, but orders 
are restricted to small lots and badly mixed 
cars, on which immediate shipment is always 
wanted. Mill stocks meanwhile have not been 
greatly improved, but are low and broken in 
assortment, so that it is often difficult to fill 
orders such as at present predominate. In- 
dustrial demand is characterized as relatively 
slow, but factories are in most cases busy and 
in few instances have much stock, indicating 
that a steady business from this source can be 
expected. Some of the larger manufacturers 
have during the last week reduced prices some- 
what on a few items, not because of any surplus 
of these, it was explained, but in order to get 
into line with similar items in competing woods. 


Southern Pine More Active 


_The southern pine market holds firmly to the 
higher level attained two weeks ago. Bookings 
last week at mills reporting to the Southern 
Pine Association registered 83 percent of nor- 
mal, with production 12 percent higher and ship- 
ments standing at 91 percent of normal. There 
have been no reportable changes in prices, in 
either direction. Many mills which recently of- 
fered concessions in order to keep order files 
reasonably well filled are now withdrawing 
these, and extremely low prices are being stead- 


ily eliminated. 
ment during the last week has been a tighten- 
ing up of car supply, but this appears to have 
as yet been confined to a few sections only. 
However, probabilities are of a more or less 
acute general car shortage later in the summer 
and manufacturers are anxiously watching de- 


The only unfavorable develop- 


velopments. The recent increase in business 
which has come largely from retail sources, has 
stimulated production, which last week reached 
the highest point since the week ended June 1— 
about the time the business lull actually set in. 
Labor supply is ample in most sections, and 
when assured of a more receptive market, the 
mills will renew their efforts to increase pro- 
duction to the highest possible point, in view 
of the generally low and badly broken stocks 
held by most of them. Most current orders are 
of more or less badly mixed character and nearly 
always call for immediate shipment, a demand 
which the mills often find exceedingly hard to 
comply with. 


The Position of Hardwoods 


The current feature of the hardwood market 
is the expanding volume of orders from the auto- 
mobile industry, which is coming heavily into 
the market for ash, elm, maple, sycamore and 
other items, and which has regained the position 
of market leader occupied by it last spring. This 
buying has imparted new strength to the woods 
in demand, and some price advances by southern 
mills have been reported. In certain items of 
northern hardwoods, however, somewhat lower 
prices seem likely, despite the fact that busi- 





Statistics on production, orders and 
shipments appear on page 44. 





ness is rated over the average for the season. 
If recessions occur, they will probably be con- 
fined to upper grades, which are generally con- 
sidered out of line with common. The latter 
in practically all the woods holds very strong. 
Furniture interests are also on the market on a 
larger scale, which is somewhat improving the 
position of oak and gum, the weakest woods on 
the list. There has been no betterment in de- 





Farm Prospects Are Encouraging 


MINNEAPOLIS, MINN., Aug. 1.—Farm 
prospects, playing an enormous part in 
the lumber trade here, are beginning to 
become tangible enough to cause receipt 
of country inquiries in nearly every line 
represented in the Northwest. So far 
nothing has developed that would under- 
mine the rising confidence that farmers 
of the Northwest will be able to do at 
least a modest amount of the building 
that is needed so sorely in the vicinity. 

Indeed it is entirely possible that the 
yard men may be holding back their opti- 
mistic tendencies rather more than is 
necessary. Unquestionably a few of those 
who have made informal reports from 
time to time have neglected to take into 
consideration the fact that a great deal of 
money has been put into the Northwest 
in State and Government loans, turning a 
tragically embarrassing immediate in- 
debtedness into a long time debt that 
may be removed on good terms and free- 
ing a certain amount of the farmer’s cap- 
ital for such improvements as are abso- 
lutely necessary to safeguard machinery 
and to store crops. 

The yard man may be expected to un- 
derstand just how pressing is the need 
for such improvement on some of the 
farms in his neighborhood, but it is un- 
questionably true that some are discount- 
ing too heavily the purchasing power that 
may develop in country trade. 











mand from flooring manufacturers, many ot 
whom are understood to be curtailing operations 
and can not be expected on the market in any 
large way for some time; but trade with the 
interior trim makers and other building inter 
ests remains good. Railroads and box interests 
have not changed their status as market factors, 
and the call from miscellaneous consumers is at 
least fair. Numerous inquiries from the United 
Kingdom and the European continent are in 
circulation, and a fair volume of export orders 
are still being placed. Overseas buyers, how- 
ever, are seeking lower prices and are sounding 
out the market thoroly before committing them- 
selves. 
a price standpoint, few cases of lower prices 
having been reported, but the tendency of the 
more active and scarcer items is unquestionably 
upward. No material advances are expected, 
however, at this time, as it is felt that demand 
must undergo considerable additional expansion 
before real strength can come, and that such 
expansion will not take place before fall. 


North Carolina Pine Features 


Some improvement in bookings during July is 
reported by North Carolina pine manufactur- 
ers, but these remain practically 70 percent be- 
low normal and 55 percent below current pro- 
duction. There is some disposition to do specu- 
lative buying on the present soft market, and 
the kiln drying mills could undoubtedly take 
advantage of this opportunity of bolstering up 
their order files, were they willing to accept the 
low offers made. This, however, they gener- 
ally refuse to do, in the belief that trade is 
bound to revive soon and that their none too 
plentiful stocks are too valuable to sacrifice 
heedlessly. Much of this business consequently 
goes to the smaller, air drying mills, who often 
are willing to sell almost regardless of price in 
order to obtain sufficient funds to keep opera- 
tions going. Retail buying consists almost ex- 
clusively of small lots for immediate delivery, 
few of the yards having enough stock to keep 
them going from one week to the next. In- 
quiries are plentiful, and it appears certain 
that a good volume of buying would be done 
were it not for the uncertainty regarding prices. 
Manufacturers complain that these inquiries in 
most eases call for items that can not be sup- 
plied owing to the broken condition of stocks. 


Douglas Fir Industry Is Active 


Great activity continues to prevail in the 
Douglas firm manufacturing industry, with pro- 
duction last week 17 percent above normal, or- 
ders 9 percent above and shipments 12 percent 
above the same mark. Of business aggregating 
95,000,000 feet booked by 130 mills reporting to 
the West Coast Lumbermen’s Association, 39 
percent was for future water delivery —26,500,- 
000 feet to domestic and 10,200,000 to foreign 
destinations. Meanwhile the California market 
appears to be rapidly reaching a state of de- 
moralization, due partly to the enormous con- 
gestion at receiving ports and to dealers holding, 
so far successfully, for lower prices. Los Angeles 
intimates nothing will remedy the condition ex- 
cept sellers ‘‘laying off’’ the market for a while. 
Heretofore shippers have shown no such dis- 
position, but have continued to crowd all the 
lumber possible into California. The Atlantic 
seaboard shows more life than for some time, 
but there remains much fir in storage there. 
However, building exhibits no signs of slacken- 
ing and retailers are very busy, with the result 
that this surplus may soon be worked off. Ex- 
port demand remains excellent, and cuttimg 
business is offered in good volume. Retail trade 
on the Coast is of heavy proportions, but with 
the middle West and East is still slow, being 
confined to small lots for immediate delivery. 
Prospects for this trade, however, are excellent, 
especially after the general market has improved 
sufficiently to abate southern pine competition. 
Prices have shown little change, but the tone 
is undoubtedly stronger. 


The market is holding its own, from. 
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Should Building Be Postponed ? 


WASHINGTON, D. C., Aug. 1.—In view of 
reiterated statements of an influential economic 
gervice organization, that there is an ‘‘exces- 
sive?’ or ‘‘comfortable’’ overproduction of 
lumber as well as of most other building mate- 
rials, and advising a postponement of building 
commitments, the National Lumber Manufac 
turers’ Association calls attention to the actual 
statistical position of lumber as revealed by its 
‘‘harometer’? and the Graphic Lumber Sum- 
mary just issued by its bureau of lumber eco- 
nomics. 

According to the barometer, figures for 428 
of the larger commercial sawmills of the coun- 
try, representing about 40 percent of the entire 
jumber production of the country and the bulk 
of the nation’s general market lumber, unsold 
lumber stocks on June 1 were 2,030,000,000 feet, 
as compared with 2,114,000,000 feet on Jan. 1. 

This indicated stock on hand represents 
scarcely more than six weeks’ production of the 
mills at normal capacity, and is accompanied 
by reports from virtually all of the lumber 
manufacturing districts of short and broken 
stocks. The figures as to stocks on hand are 
admittedly only approximate, but the general 
relation between Jan. 1 and July 1 is supported 
by the fact that actual production between those 
dates, of virtually the same mills, was 346,000,- 
000 feet less than shipments. In view of these 
figures and not overlooking the present curtail- 
ment of trade as compared with the exceptional 
activity of the first part of the year, the recent 
surplus of production over shipments, and some 
reduction in the volume of unfilled orders, the 
National Lumber Manufacturers’ Association 
questions the soundness of the judgment in- 
volved in advice that building operations be 
postponed for several months. A general halt- 
ing of business activity of all kinds—a marked 
depression—would doubtless result in lower 
building costs, but the present condition of lum- 
ber stocks and rate of production do not support 
the view that contemplated building operations 
should be postponed on account of the volume 
of Jumber supply. 


Slight Decline in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., Aug. 2.—Reports from 
399 of the larger commercial sawmills of the 
country to the National Lumber Manufactur- 
ers’ Association, thru regional softwood associa- 
tions, indicate that the lumber movement last 
week was slightly less than for the week before, 
when 406 mills (revised list) reported. Of the 
reporting mills, the 263 belonging to the South- 
ern Pine Association and the West Coast Lum- 
bermen’s Association report their unfilled or- 
ders as 548,402,500 feet, about the same as for 
the week ended July 21. 


For all the mills reporting last week’s move- 
ment, shipments were 87 percent and orders 80 
percent of production. For the Southern Pine 
Association mills alone these percentages were 
94 and 87, respectively, and for the West Coast 
Lumbermen’s Association mills, 95 and 92. For 
those mills having an established normal of pro- 
duction, actual production was 107 percent 
thereof, shipments 95 percent and orders 89 
percent. 

Production last week totaled 272,935,872 feet, 
against 282,756,044 feet the week before, and 
223,531,076 feet the same week last year, when 
375 mills reported. Shipments totaled 236,355,- 
858 feet, against 242,962,064 feet the week be- 
fore, and 203,038,507 feet last year. Orders 
Were 218,123,853 feet, against 219,350,645 feet 
= preceding week, and 208,001,597 feet last 
year, 

Production of 133 mills of the Southern Pine 
Association last week totaled 79,954,648 feet, 
against 82,658,210 feet the week before, when 
137 mills reported. Shipments totaled 75,531,- 





~ 


300 feet, against 73,987,290 feet. Orders were 
69,918,615 feet, against 72,213,765 feet. 


Production of 130 West Coast Lumbermen’s 
Association mills last week was 103,264,839 feet, 
against 101,568,069 feet the preceding week, 
when 128 mills reported. Shipments were 97,- 
842,724 feet, against 101,551,065 feet. Orders 
were 95,063,633 feet, against 91,372,900 feet. 

Figures for the lumber movement for the first 
thirty weeks of this year continue to maintain a 
big lead over those for the same period last year, 
as follows: Production—7,449,362,995 feet, 
against 6,128,188,691 feet; increase, 1,321,174,- 
304 = feet. Shipments—7,585,461,974 feet, 
against 6,202,030,462 feet; increase, 1,383,431,- 
512 feet. Orders—7,560,682,084 feet, against 
6,568,790,186 feet; increase, 991,891,898 feet. 

The Southern Pine Association wired that 
southern pine shipments from 133 mills show a 
gain of 5 percent over the previous week. The 
decline of 50 percent in the amount of unfilled 
orders on hand since last February is reflected 
in the abundant supply of cars and in the main- 
tained volume of shipments. Production is high- 
er than it has been in several months. Altho 
orders received last week were under those of 
the preceding week, the aggregate is consider- 
ably larger than the average weekly business 
since last May. 

The West Coast Lumbermen’s Association 
wired that the production for 130 reporting mills 


.was 17 percent above normal, new business was 


8 percent below production, and shipments were 
3 percent above new business. Of the new busi- 
ness taken during the week, 39 percent was for 
future water delivery, amounting to 36,669,991 
feet, of which 26,530,805 feet was for domestic 
cargo delivery, and 10,139,186 feet for export. 
New business by rail amounted to 1,792 cars. Of 
the week’s lumber shipments, 39 percent moved 
by water, amounting to 38,900,082 feet, of 
which 27,928,205 feet moved coastwise and in- 
tercoastal, and 10,080,877 feet moved overseas. 
Rail shipments totaled 1,840 cars, and local de- 
liveries, 4,633,642 feet. 

The California White & Sugar Pine Manu- 
facturers’ Association reports manufacturing 
conditions normal and demand general, with 
stocks approaching normal. 


New Record in Revenue Loading 


WASHINGTON, D. C., Aug. 1.—During the 
week ended July 21 the railroads of the country 
loaded 1,028,927 cars with revenue freight, thus 
establishing a new record in loading in the his- 
tory of American railroading for any period 
of the year. This figure exceeded by 7,157 cars 
the previous record week, that of June 30 this 
year, when 1,021,770 cars were loaded. This 
was the seventh week of 1923 when car loadings 
have exceeded the million mark. Loadings for 
the week exceeded those of the same week last 
year by 183,379 cars, and the corresponding 
week of 1921 by 240,893 cars. 

Loading of forest products for the week 
ended July 21 totaled 75,808 cars, an increase 
of 4,040 cars over the week before, an increase 
of 17,647 cars over the same week last year, and 
an increase of 32,750 cars over the correspond- 
ing week of 1921. 

Coal loadings totaled 190,788 cars, a decrease 
of 3,043 cars from the week before. Owing 
to the miners’ and railroad shopmen’s strikes 
last year, however, this was an increase of 118,- 
368 cars over the corresponding week of 1922 
and an increase of 40,983 cars over the same 
week in 1921 when there were no such strikes. 

Ore loadings for the week totaled 84,307 cars, 
an increase of 4,991 cars over the preceding 
week, 19,568 cars over the same week last year, 
and 50,700 cars over the corresponding week of 
1921. 

Loading of grain and grain products totaled 
46,275 cars, an increase of 5,860 cars over the 
week before, but a decrease of 10,912 cars from 


the same week last year, and a decrease of 18,- 
440 cars from the same week of 1921. 

At the same time the railroads established a 
new high record in the number of freight cars 
loaded, they had nearly 80,000 surplus freight ° 
cars in good repair and immediately available 
for service if necessary, while the reported car 
shortage amounted only to approximately 
7,900. 

The handling of this heavy freight traffic is 
due to a faster movement of both loaded and 
empty freight cars. Reports to the car service 
division of the American Railway Association 
show that on July 25 fifty-two of the principal 
railroads of the country representing approxi- 
mately 90 percent of the mileage of the Class 1 
railroads, moved 952,149 empty and loaded 
freight cars, the largest number for any one 
day in the history of the railroads. The previous 
record was established on Oct. 28, 1920, at 
which time 947,098 freight cars were moved. 


Confer on Transportation Situation 
[Special telegram to AMPRICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 2.—The present 
transportation situation and the outlook for the 
remainder of this year as to the probable de- 
mand for cars was discussed at a conference to- 
day between officers of the car service division 
of the American Railway Association and rep- 
resentatives of trade and business associations. 

Donald D. Conn, head of the public relations 
section, called the conference and presided. He 
advised the rather large attendance that the 
purpose was to ascertain in a general way the 
situation in the various industries and their 
probable car needs, and to determine what help- 
ful suggestions might be made to induce persons 
who may be holding off to place orders and get 
shipment within the next forty-five days, in 
order nct to hinder the movement of grain from 
the farms when it reaches its peak. 

The fact developed that certain industries, the 
Chamber of Commerce of the United States and 
the car service section have been preaching early 
movement for months past, and that this prob- 
ably is largely responsible for the unusually 
heavy car loadings during the last two months. 
In the judgment of some of those present, a 
big slice already has been clipped off of the 
top of the peak by the unprecedented shipments 
during recent weeks, and the danger of serious 
stress in the late summer and fall has been at 
least partly eliminated. 


On the other hand, there were intimations that 
in certain lines there has been, and is, a tendency 
to hold off a bit, and the plan is to use all proper 
means to bring the fact clearly before both 
shippers and consumers, with a view to boost the 
movement as much as possible before Sept. 15. 


The spokesman for the cement industry 
pointed out that while normally 40 percent of 
the cement is shipped the first six months and 
60 percent the last six months of the year, this 
year 50 percent moved during the first half, 
which is equivalent to 60,000 cars, which other- 
wise would be required probably when most 
needed for grain shipment. 

A. G. T. Moore, traffic manager of the South- 
ern Pine Association, said that no special effort 
had been made by that organization to boost 
shipments, but that the movement has been well 
ahead of that of last year. He said he would 
take up with the association immediately upon 
his return to New Orleans, the question of urg- 
ing both producers and consumers to arrange 
for early shipment with a view to rendering less 
likely a ear stringency later on, and that unless 
all industries did this, they would be able te 
come before the car service division with but 
poor grace in the fall, demanding cars. 


Frank Carnahan, speaking for the National 
Retail Lumber Dealers’ Association, said that 
the latest reports indicate that retail yards for 
the most part are carrying normal stocks, and 

(Concluded on page 64) 





38 AMERICAN LUMBERMAN 


AuGustT 4, 1993 





—_ 


Missouri Supreme Court Orders Dissolution: 
of St. Louis Lumber Trade Exchange 


St. Louis, Mo., Aug. 1.—The Missouri su- 
preme court en bane handed down an opinion 
at Jefferson City last Saturday finding nineteen 
members of the St. Louis Lumber Trade Ex- 
change, which is composed of retail lumber deal- 
ers in St. Louis and St. Louis County adjoining, 
guilty of violating the State’s antitrust law. 
The court assessed fines ranging from $2,500 
to $10,000 against the individual companies for 
a total of $96,000, entered an order uncondition- 
ally ousting them from the State and ordered 
the dissolution of the exchange. 

Seventeen of the companies are Missouri cor- 
porations and under the opinion will lose their 
charters, while two companies, the Goodfellow 
and St. Louis Lumber companies are chartered 
in other States and will lose their right to do 
business in this State. 

Five members of the court concurred fully 
in the opinion, while one of the judges opposed 
the unconditional ouster of the companies. 

W. Frank Carter, of counsel for the exchange, 
said that a motion for a modification of the 
decree would be filed in the supreme court. He 
would not discuss the opinion or any further 
action in the case at this time. Members of 
the exchange feel thaf the opinion is unduly 
harsh in its treatment of the retailers and that 
the penalty is too severe, but they would not 
discuss the opinion for publication. 

The supreme court proceedings were begun 
in July, 1921, against the St. Louis Lumber 
Trade Exchange, St. Louis Planing Millmen’s 
Association and the St. Louis Building Material 
Dealers’ Association. The taking of evidence 
in the first case began Sept. 9, 1921, hearings 
being held here and in Jefferson City, and the 
evidence has been before the court since June, 
1922. Attorney-General Barrett, who brought 
the ouster suits and prosecuted them, said at 
Jefferson City that he would proceed with the 
other cases within the next thirty days. The 
hearings were held before Dorsey W. Shackle- 
ford, supreme court commissioner. 

The present officers of the exchange are: 
Marvin E. Meacham, treasurer and general man- 
ager Goodfellow Lumber Co., president; I. R. L. 
Wiles, president Wiles-Chipman Lumber Co., 
vice president; George L. Walters, secretary- 
treasurer Mound City Lumber Co., secretary; 
Louis Essig, president Louis Essig Lumber Co., 
treasurer, and Thomas J. Flanagan, manager. 
The exchange was incorporated in 1917 under 
a plan drawn up by L. C. Boyle, former attor- 
ney general of Kansas, and the details were 
worked out by Hanks & Gregg. 

The opinion was written by Judge David C. 
Blair. The punishment is more severe than 
was meted out to the members of the Yellow 
Pine Manufacturers’ Association in 1913 by the 
Missouri supreme court. While the fines as- 
sessed are generally lower in the present cases, 
some of the companies fined in 1913.were per- 
mitted to remain in the State upon payment of 
the fines. The opinion in the latter cases was 
written by Judge Charles B. Faris, now a Fed- 
eral district judge. 

Judge Blair declares in his opinion that the 
membership fee of $1,000 is a sum large enough 
to make members pause before incurring the 
risk of expulsion and that the annual revenue 
of $75,000 is ‘‘a very large sum for the activi- 
ties required in the commendable business of 
educating the members and inducing them by 
moral suasion from dishonest and unethical 
practices. ’’ 

Extracts from Court’s Findings 

The court says that the work of the ex- 
change’s cost accounting committee is proper 
with the exception of the compulsory service 
charge. The court continues: 

The study of credit conditions is innocent enough. 
When the exchange undertakes to control credits 
among its members, the understanding invades at 


—— a very important field of full and free compe- 
ition. 


Article 14 is devoted to the subject of trade 
ethics, but by what right or reasoning, except the 
compelling one of an illegal understanding, can the 
exchange govern the activities of salesmen and so- 


licitors working in the employ of members, as pre- 
scribed therein? How can the exchange render 
illegal the effort of competitors to secure business 
apparently belonging to another dealer, prior to the 
closing of a binding contract, as such right is ap- 
parently asserted in section 6? 

By what authority, except the restraining influ- 
ence of an air-tight combination with anticipated 
penalties of fine, suspension or expulsion, can the 
exchange deny to the dealer the right of a free 
competitor to advance money to a contractor for 
any legitimate purpose, to take a mortgage on ac- 
count, or to forego his lien if he wishes? Yet, for 
such conduct the member is subject to fine, public 
reprimand or suspension in the discretion of the 
board of directors. 

Respondents (the companies) contend that such 
penalties were never imposed, but the power is 
lodged in the exchange to impose them. 

Article 15 covers the subject of contracts between 
the member of the exchange and his customer, Con- 
tracts for future delivery must be in writing and 
signed by the parties. Copies thereof must be imme- 
diately filed with the manager of the exchange, and 
delivery thereunder must be reported to him spe- 
cifically. Is this provision harmless and solely for 
the enlightenment and education of the members 
as to prevailing prices, or protecting the members 
and customers against mistakes? Is it not of 
vastly greater value in checking up the business of 
the members competing for the particular business, 
to see that they do not cut prices? It must at least 
be admitted that the requirement is entirely serv- 
iceable for the latter purpose. 

Article 16 deals with the subject of estimates on 
lumber and lumber products which have not ripened 
into contracts. Here also the inquisitorial eye of 
the exchange is all-seeing. It is asserted that 
knowledge of estimates and actual sales made by 
the dealer must be afforded to the exchange to guar- 
antee intelligent competition. No intimation is 
made, in words, that such knowledge will be used to 
penalize the member making the estimate or con- 
summating the sale, if he dares to quote or sell at 
too low a figure. But is not the certainty of the 
imposition of the penalty clearly spoken of in the 
bylaws? 

Article 19 makes provision for the service charge. 
When the exchange undertakes to fix and force upon 
the dealer an arbitrary service charge or cost of 
doing business from the producer to the consumer, 
even tho such service charge be the average cost in- 
curred by efficient dealers, the suspicion of an intent 
to fix prices is a natural one, to say the least. 

We have thus elaborated upon the scheme for the 
purpose of showing that the instrument, the ex- 
change, used by the respondents is admirably 
adapted to serve the very purpose which relator 
(the attorney-general) charges it was used for, to 
wit, to fix and maintgin the price of retail lumber in 
St. Louis and vicinity so as to limit competition. 

The articles of association, preamble and by-laws 
of the exchange clearly are designed to accomplish 
= of trade, and if forced, clearly tend to the 
end. 


Purpose of the Exchange 


Testimony of lumber dealers was to the ef- 
fect that the exchange was formed for the law- 
ful purpose of ending unethical practices in 
the trade. The court cited paragraphs from 
the brief submitted by Attorney-General Bar- 
rett on this point, the opinion continuing: 


The constant burden of their song was that the 
exchange, for whose maintenance they have ex- 
pended more than $350,000, was established for the 
purpose of improving the ethics of the trade, and 
especially for the purpose of protecting the unfor- 
tunate public from their own criminal tendencies 
when unrestrained. The “evils,” they said, were 
short measurements, substitution of grades and 
species, not low prices resulting from competition. 

To give color to this explanation, they thought 
it necessary to blacken their own business reputa- 
tions and to confess, each for his associates, that 
they were little better, before they organized in 
1917, than a gang of pillaging highwaymen. It is 
almost inconceivable, but it is true, that these men, 
who no doubt would be greatly shocked if any one 
should suggest that this admission of former de- 
pravity affects their credibility as witnesses, were 
willing to and did admit, in order to provide a mo- 
tive for what they are doing and have done, that 
they were utterly unscrupulous until March 22, 
1917, when their sins were organized away. 


Instances of uniformity in bids were cited 
by the court, and it continues: 


It is admitted that up to Jan. 1, 1920, penalties 
were imposed upon members for cutting prices 
below the sum of wholesale price, plus service 
charge, as furnished by the exchange. It is con- 
tended that after that time no penalties were im- 


posed. 

That the imposition of penalties for cutting prices 
was a stern reality is shown by the minutes of the 
board of arbitration of the exchange. They set forth 
the record of 679 cases, among them charges of cut- 
ting exchange prices, 649 ; fines femitted on account 
of outside competition, 355. It appears that over 
95 percent of the cases before the board of arbi- 
tration were at least nominally for price cutting, 
and less than 5 percent for substitution of grades, 
short measurements ete. The minutes of the board 


of arbitration speak, louder than disclaimers to the 
contrary, that price control was the principal object 
of the exchange. 


Exchange Not Responsible for High Prices 


The court evidently did not agree with the 
contention of Attorney-General Barrett that 
the exchange had mulcted lumber consumers out 
of $2,500,000 to $5,000,000 thru its methods 
and the prosecutor’s suggestion that ‘‘no as. 
sessed amount can in any sense be a fine unless 
it exceed the ill-gotten gain of the respondents,” 
Judge Blair on this point says: 

We are satisfied prices were increased directly to 
a certain extent, with resulting injury to the public, 
but it does not appear that the exchange was re 
sponsible for anything like the extent of the ip. 
creased prices which prevailed almost immediately 
after it was organized and began to function. 

Kven tho no showing of actual injury to the pub- 
lic has been made, the obvious and necessary effect 
of the agreement is to restrain trade, and that ig a 
sufficient showing. 

On the other hand, the evidence shows that re. 
spondents’ contention that many of the abuses of 
the retail lumber business prevalent before the or- 
ganization, if they then existed to the extent 
claimed by respondents, have been largely elimi- 
nated. However, one can not read this record with- 
out arriving at an abiding conviction that price- 
raising and fixing and restriction of competition, 
not only dishonest, cut-throat, ruinous competition, 
but just plain, old-fashioned competition, were the 
main purpose and object of calling the exchange 
into being, and that the elimination of dishonest 
practices was the incidental part of the scheme. 
Such alleged worthy purpose was merely the cloak 
in which the real purpose was dressed to make it 
look respectable. 

Court’s Opinion on Exchange’s Objects 

The lumber dealers had contended that the 
purposes of the exchange were lawful and not 
in restraint of trade. The court says: 

The conclusion is irresistible that respondents 
have not only become members of a pool, agree 
ment, combination, confederation and understand- 
ing for the purpose of regulating, controlling and 
fixing the price of lumber at retail and limiting and 
restricting competition, and that such was the chief 
purpose of such organization, but that they have 
actually accomplished such purpose. Are such acts 
lawful because such restraint of trade is reasonable, 
as respondents contend it has been? 

Division No. 1 of this court has given its answer 
to this question in State ex rel against the People’s 
Ice Co., in which Judge James T. Blair, then com- 
missioner, said: “The statute of this State leaves 
scant room for construction. We are not concerned 
in this case with any question of a contract, other- 
wise lawful, which incidentally restrains trade. The 
rule applicable in such a case is not applicable in 
this. Nor is it within our province to give the 
statute any other meaning than its language im- 
parts. Our duty to apply the statute as it is writ- 
ten is as plain as the language of that statute, and 
in that language there is no ambiguity. 

“The statute condemns every direct restraint of 
trade, great or small. It closes the only door thru 
which doubts as to its construction could enter by 
positively prohibiting defined combinations without 
regard to what courts may think as to the extent of 
their effect. The legislature saw fit to ordain that 
competition, and not combination, should obtain in 
business in the State. As long as it moves in its 
constitutional orbit, the judgment of the legislature 
is final, and the wisdom of its enactments not open 
to question in the courts.” 


Gives Views on ‘‘Rule of Reason’’ 


Judge D. C. Blair, having quoted Judge J. 
T. Blair as to the ‘‘rule of reason,’’ proceeds 
to give his own ideas on this subject, as fol- 
lows: 


When the legislature has denounced all agree- 
ments, understandings etc., which tend to lesseD 
full competition or which tend to increase market 
prices, we may not construe such language to mean. 
“All agreements which tend to lessen competition 
except those which do not unreasonably lessen com- 
petition, and all agreements which tend to increase 
prices, except those which do not unreasonably in- 
crease prices, shall be deemed against public policy 
and void.” F : 

The work of the exchange in eliminating dishon- 
est practices is entirely commendable and a positive 
benefit to the public. But the activities of the ex- 
change in fixing arbitrary dealers’ costs, which are 
in fact retail selling prices, and in dictating credits, 
discounts and security for indebtedness, tend to, 
and actually do, restrain trade, and are clearly be 
lawful. In doing these things, the exchange, ant 
thru it the other respondents, have clearly abuse 
their franchises, exceeded their legitimate corporate 
powers and violated our antitrust statute. Imposl 


tion of a fine against the exchange is simply impos 
ing an additional fine upon the respondents. ~ 
present scheme of the exchange is so shot thru “ 
unlawful activities that the good can not well be 








AUG 


—_—— 


separ 
The 
porat 


Tl 
the ] 

Wi 
and | 
respc 
condi 
charé 
guilt, 
fixed 
porat 
to ol 
serve 
simil 
agail 
denol 
the 1 
corpe 
put | 
Such 
big b 
statu 
age 1 

It 
thos¢ 
laws 
fran 
gani 
secul 
ouste 


Met 


D: 
arri' 

Tr 
the 1 
a sec 
deal 
to tk 
bers 
busil 
leavi 
sellit 
char; 

Tk 
sale 
deal 
stori 
lecti 

It 
com: 
with 
whic 
shov 
this 
and 
Lun 

A 
Boe 
at t 
quel 
less 
ber, 
chal 

A 
tion 
and 

C 
mon 
usus 
cial 


mon 
the 

—in 
pric 
char 


cons 


thei 
tint 


ored 
dire 
Teta 
Vici 
com 
Tha 
they 
are 

Tesy 
of 1 


Wri 


Cor 
Lo 
ous 
ami 


look i A) 





23 


e 
the 
ject 


the 
hat 
out 
ods 


less 


ent 
imi- 
ith- 
1¢e- 
ion, 
ion, 
the 
nge 
1est 
me, 
oak 
e it 


s 
the 
not 


ants 
Tee 
und- 
and 
and 
hief 
lave 
acts 
ble, 


wer 
le’s 
Om- 
ives 
“ned 
her- 
The 
e in 

the 

im- 
yrit- 
and 


t of 
thru 
r by 
out 
it of 
that 
n in 
its 
ture 
ypen 





Aveust 4, 1923 


AMERICAN LUMBERMAN 39 








separated from the bad and the bad eliminated. 
The only effective punishment is to take the cor- 
porate life of the exchange, to forfeit its charter. 


Court Decides Against Parole Plan 


The court decided that it would not again try 
the parole plan used in 1913, saying: 

With respect to our action in regard to franchises 
and rights to do business in this State of the other 
respondents, the only adequate punishment is un 
conditional ouster. In the numerous cases of this 
character wherein we have adjudged corporations 
guilty of violating our antitrust statute, we have 
fixed the punishment at fines and forfeiture of cor- 
porate rights, with conditional stays of execution as 
to ouster. Such judgments apparently have not 
served aS a warning, or prevented recurrence of 
similar acts by other business interests. Time and 
again this court has spoken in no uncertain terms 
denouncing such acts. It is time that we exercise 
the full force of the law, and where we find the 
corporation guilty of violating our antitrust statute, 
put that corporation out of business for all time. 
Such a course is apparently necessary to instill in 
pig business a wholesome respect for the law. The 
statute has teeth in it, if the courts have the cour 
age to use them. 

‘It is therefore the judgment of the court that 
those respondents who are incorporated under the 
laws of this State be ousted from their corporate 
franchises, and that those respondents who are or 
ganized under the laws of other States and have 
secured licenses to do business in this State be 
ousted from such franchises. 

Method for Arriving at Replacement Cost 

Discussing the method in which prices were 
arrived at, Judge Blair said: 

The service charge and the replacement cost were 
the means used. The plan ostensibly was to have 
a scientific study made of the cost to the retail 
dealer of handling lumber from the manufacturer 
to the consumer, and make it obligatory upon mem 
bers of the exchange to add such cost of doing 
business or service charge to replacement cost, 
leaving it to a dealer to secure a profit out of the 
selling cost over and above the sum of the service 
charge and replacement cost. 

The replacement cost was ostensibly the whole- 
sale price of lumber to replace stock before the 
dealer had been put to any expense in handling, 
storing, insuring, selling, delivering, billing or col 
lecting for it. 

It was shown that for a time the standing 
committee on market conditions was charged 
with the duty of furnishing the information on 
which replacement cost figures were based. As 
shown by the testimony quoted in the decision 
this was discontinued more than two years ago, 
and thereafter the quotations contained in 
Lumber, were followed. 

According to the testimony of Adolphus 
Boeckeler, who was president of the exchange 
at the time the suit was instituted, it was fre- 
quently possible for dealers to buy lumber at 
less than the replacement cost quoted in Lum- 
ber, which was the official figure for the ex- 

’ 
change. Mr. Boeckeler said: 

_A purchase made at less than the Lumber quota 
tion would be simply an advantageous purchase, 
and would be considered part of the profit. 

Commenting on this statement and the testi- 
mony of another dealer who said that it was 
usually possible to buy lumber under the offi 
cial wholesale price, the court said: 

It is shown by substantial and convincing testi- 
rong | that the wholesale prices furnished first by 
the xchange and later by Lumber were frequently 
—indeed, usually—higher than actual wholesale 
prices, and by using them and adding the service 
charge a protit could be secured. 

In fixing the amount of the fines, the court 
considered the financial strength and the amount 
of business done by the members, as well as 
their activities in the exchange. The court con 
tinues: 

While it is evident that the respondents endeav- 
ored to go as far as possible within the law in the 
direction of restraining trade and controlling the 
retail lumber business in St. Louis and immediate 
Vicinity, they time and again took legal advice from 
competent and highly respected lawyers. * * * 
That they violated the law, we have found; that 
they intended to violate the letter of the law, we 
are not fully convinced. Whatever their intentions, 
respondents have clearly violated not only the spirit 
of the law, but its letter as well. 

The opinion covers 105 closely written type- 
written pages. 

List of Retailers Ousted 


Here is a list of the St. Louis and St. Louis 
County retail lumber firms, members of the St. 
Louis Lumber Trade Exchange, fined and 
ousted by the Missouri supreme court, and the 
amounts of their fines: 

Julius Seidel Lumber Co. Fined $10,000. 

St. Louis Lumber Co. Fined $10,000. 

Wiles-Chipman Lumber Co. Fined $10,000. 

Boeckeler Lumber Co. Fined $10,000. 


Philip Gruner & Sons Lumber Co. Fined $7,500. 
O’Neil Lumber Co. Fined $5,000. 
Shellabarger Lumber Co. Fined $5,000. 
Prendergast Lumber Co. Fined $5,000. 
Ganahl Lumber Co. Fined $5,000. 
Holekamp Lumber Co. Fined $3,5 
Mound City Lumber Co. Fined § 
S. J. Gavin Lumber Co. Fined $3,500. 
Goodfellow Lumber Co. Fined $3,000. 
Clayton Lumber Co., St. Louis County. 
$2500. 
Cherokee Lumber Co. Fined $2,500. 
Vandeventer Lumber Co. Fined $2.500. 
Hl. Ek. Rapp Lumber Co. Fined $2,500. 
Louis Essig Lumber Co. Fined $2,500. 
Wilson Land & Lumber Co. Fined $2,500 


Three other members of the exchange were 
partnerships. 





Fined 





No Complaints from Kansas City 


KANSAS City, Mo., July 31.—So far as known, 
Attorney General Barrett has no intention of 
taking any action in Kansas City against lum- 
ber firms, similar to the ouster proceedings in 
St. Louis. In any event he probably would 
not take action until a final decision was had 
in the St. Louis case. In answer to telephoned 
questions, the attorney general said there had 
been no complaints made from Kansas City, but 
that if there were it would be his duty to in- 
vestigate them. 

About fifteen years ago when Herbert Hadley 
was attorney general, some Kansas City whole- 
salers were fined for infringing on the anti- 
trust law, but there never has been a serious 
complaint made against retailers here. Kansas 
City always has been a low priced retail market 
and lumber consumers have had no fault to 
find. It frequently happens here when the mar- 
ket advances, that retail prices remain at or 
below the wholesale figure on numerous items, 
and lumber consumers are not eager to have that 
condition disturbed. 


Interesting Relic of the Civil War 


NEW ORLEANS, La., July 30.—The accom- 
panying illustration js an interesting relic of 
the Civil War. One of the first aets of the Con- 
federacy was to build a military telegraph line 











Wood support of old military telegraph line 
built over sixty years ago 


from Mobile, Ala., to New Orleans, which line 
was built a considerable distance back from 
the coast for reasons of safety. 

Recently the Edward Hines Yellow Pine 
Trustees, in connection with their logging oper- 
ations in southern Mississippi, felled a tree on 
which was one of the supports of the old military 
telegraph line. The crude nature of the appli- 
ance will be noted. There was no insulation, 
the wire being laid directly in the wood notch. 


The smaller object alongside of the wood sup- 
port is a crude glass support which was adopted 
later. The wire here also lay in the groove 
in the top of the glass and the glass has a hole 
in the bottom which fitted over a wood and 
sometimes a wrought iron spike. The photo- 
graph is not only of historie interest generally, 
but of special interest to users of wood. It 
will be noted that this support has been at- 
tached to a tree out in the open for over sixty 
years and that the wood is firm and solid, 
that it has not rotted at all, not even around 
the nails, which, incidentally, are of wrought 
iron, hand made. 


Oregon Timber Changes Ownership 


PORTLAND, ORE., July 28.—It was announced 
here to day that the controlling interest in the 
Sorensen-Weist Logging Co., which owns 70,- 
000,000 feet of timber sixteen miles northwest 
of Portland on the Rock Creek watershed, has 
been purchased by P. J. Brix, lower Columbia 
River logging operator. Mr. Brix obtained the 
shares of A. Boutin, of Minneapolis, Minn., and 
William and John Weist, of Portland. Mr. 
Sorensen retains his interest in the company. 
Mr. Brix has announced his intention to con- 
tinue logging operations and to bring in logs 
to the Willamette slough via the United Rail- 
ways line. The amount involved in the trans- 
action is reported as $425,000. 


Allowance for Off-grade Shingles 


SEATTLE, WASH., July 28.—A topie discussed 
at the shingle men’s luncheon Wednesday, re- 
lates to percentage allowable for off-grade 
stock, based on the fact of a 3 percent provision 
in the grading rules. The sentiment of the 
meeting was that the only question to be set- 
tled was whether a given shipment was up to 
grade or was off grade; and if defects exceeded 
the 3 percent allowance, the blame should rest 
with the manufacturer to the fullest extent. It 
was pointed out that the difficulties of induc- 
ing customers to abide by the results of inspee- 
tion were becoming greater, and that the propo- 
sition was not technical—being based entirely on 
the fact of defects or no defects. 


To Rebuild Cedar Products Plant 


PORTLAND, ORE., July 28.—-The planing de- 
partment and dry kilns of plant No. 2 of the 
Bratlie Bros. Milling Co. at Ridgefield, Wash., 
which was destroyed by fire July 27, will be 
rebuilt at onee, it is stated. The loss is esti- 
mated at $100,000. In addition to the sections 
of the plant burned, some 5,000,000 shingles 
were destroyed. The mill was built about four 
years ago and was one of the most modern in 
the Pacific Northwest. The majority stock is 
owned by John Bratlie, president, and his 
brother, H. J. Bratlie, secretary-treasurer. The 
plant specializes in cedar products. 


State Plans Model Tourist Camp 


La SALLE, ILL., July 31.—Starved Rock State 
-ark is to have a model tourist camp including 
a shelter house, with hot and cold water, and 
cooking, washing and bathing facilities, and 
also including one hundred lunch tables and 
two hundred benches. The last State legisla- 
ture appropriated $65,000 for these improve- 
ments. The publie parking space at Starved 
Rock is at present large enough for at least 
1,000 automobiles, but this season auto tourists 
have been routed elsewhere on account of high- 
way construction in progress, but it is expected 
that the roads will be open again about Sept. 1. 

PERE SS SESE EE EEE EE 

THE WHITE PINE blister rust was imported 
from Europe twenty years ago and has now 
spread thru the nerthern range of the eastern 
white pine, and has been found recently in 
British Columbia and to a limited extent in 
Washington on the western white pine. The 
destruction of currant and gooseberry bushes is 
the means of ridding the forests of the blister 
rust, as it must live upon these during a part of 
its life. 
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REALM OF THE RETAILER. 








Ohio City Noted for Fine School Buildings—Community Spirit Incentive 
to Home Building—Rural Dealer Profits by Knowledge of Customers’ Needs 


Greenfield, Ohio, figured in these columns 
last spring as the home of a splendid new 
lumber warehouse. This warehouse, the 
property of the Greenfield Lumber Co., is 
now about completed and will soon be work- 
ing full time as one of the best of its size 
and type in the country. The Realm desires 
to express its congratulations to Mr. Mertz 
once more on the achievement of the object 
about which he has dreamed for years. We 
suggest to any dealer who lives reasonably 
near Greenfield and who plans to build a 
permanent warehouse that a visit to this 
little city will doubtless prove a good invest- 
ment. Some dealers are inclined to think 
that an investment large enough to build so 
handsome a building is an unwarranted 
burden upon the business. Mr. Mertz does 
not think so; and since he is a shrewd busi- 
ness man he doubtless will be able to present 


— 
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This beautifully kept Ohio farm, with its solid, well constr ucted buildings 


his side of the case effectively. And while 
you are in Greenfield, visit the Slagle yard. 
This little city is fortunate in having two 
excellent lumber companies; concerns which 
offer real service. 

Some years ago, we believe, these columns 
carried another story about Greenfield in re- 
gard to a high school building presented to 
the city by E. L. McLain, a wealthy Green- 
field manufacturer. This school was _ in- 
tended to be and is a model. The building is 
as handsome as one would expect to find, and 
it is completely and sumptuously equipped 
according to the most advanced pedagogical 
standards. Mrs. McLain presented to the 
school some mural paintings at a cost said 
to be $30,000. Mr. McLain is so well satis- 
fied with his gift that he is giving the city 
another high school building perhaps twice 
as large as the first. This building is to 
house all the industrial arts and sciences as 
well as to provide needed room to allow for 
increase of high school attendance. One of 
the amazing developments in our country 
during the last decade is the tremendous 
increase in the numbers of high school 
students. Towns have been compelled to 
double their provision for high school educa- 
tion even tho they have added very little to 
their total population. The building of 


school buildings and particularly those 
needed for the upper grades has been a vast 
industry these last few years, and the end 
is not yet. 

Greenfield is building a grade school build- 
ing of a kind that will make it a suitable 
companion to the high school. The three 
buildings will cover a big square. Mr. 
McLain has built three houses for the 
janitors, and he is building an athletic field 
on a square adjoining the school buildings. 
By virtue of these gifts Greenfield bids fair 
to become noted thruout the country as a 
city of model secondary schools. It is quite 
likely that maintenance will make the edu- 
cational plant cost as much as Greenfield 
would have paid, out had she built her own 
buildings; but the difference will lie in the 
fact that the plant will be infinitely superior 
to anything she would have given herself. 


to them. They felt that maintenance would 
be too great a burden. Maintaining schools 
is a financial burden, too; but it is one which 
no American town is going to shirk. [If 
necessary, a town can get on without a 
library; but not without a school. If this 
particular gift should mean that in the long 
run the schools will cost Greenfield as much 
as they would have cost without the gift, it 
certainly will also mean that the superior 
equipment will give the youngsters a chance 
at a superior kind of education. And we 
are not certain that the city will not be saved 
considerable sums in addition to having the 
better schools. The gift of a park or a 


memorial hall or a library is an excellent 
thing. But we wonder if this form of gift, 
now that Mr. McLain has tried it out, may 
not be equally popular. 

Flivvering, as one might say, is not all 





Building Going on at Great Rate 


We are not ready to say that these gifts 
have given city building a boost, tho this is 
quite possible. The fact remains, however, 
that building in this little city of five or six 
thousands of people is going forward at a 
great rate. Paving to cost $40,000 is being 
laid, and a good many houses are going up. 
By virtue of all this activity, labor is at a 
premium; and this fact has a back-kick so 
far as farmers are concerned in that it makes 
harvest hands scarce and wages high. Com- 
mon labor that can earn high wages work- 
ing on the streets wants equally high wages 
for working in the harvest fields. But the 
fact that labor is employed at good wages 
doubtless has encouraged the building of 
some houses. An immense amount of money 
is changing hands in the town, and the build- 
ing material men are apparently getting 
a share of it. 


It seems to us that Mr. McLain has set a 
worthy example to philanthropic millionaires 
who live in small cities. Certainly a sub- 
stantial boost to a town’s school equipment 
will place a bigger mark upon its future 
citizenship than almost anything else. Some 
towns, we understand, declined with polite 
thanks when a Carnegie library was offered 





is a picture of country life as it ought to be 


beer and skittles. It is not even near beer 
and skittles. I believe it was Irvin Cobb 
who decided, when he was traveling in Ger- 
many before the war, that the great German 
hero was Verboten, because he saw the man’s 
name everywhere. By the same form of 
reasoning I have decided that the American 
hero is Detour. Old Man Detour is espe- 
cially fond of the Lincoln Highway. Ap- 
parently he considers that mile of the great 
highway lost upon which he does not stick 
up his sign. Like eighty or ninety million 
other trippers we looked at the map and 
traced that gorgeous red mark denoting the 
Lincoln Highway across the continent, noted 
the States and cities thru which it led and 
imagined ourselves rolling over perfect road- 
beds in a direct line. Imagine a clothes line 
and on it a hundred neckties, each having 
both ends pinned close together to the line. 
Then imagine the Realm driving down 
around the loop of each tie, and you have 
a picture of my impression of the Lincoln 
Highway. We got discouraged and aban- 
doned the Lincoln for other roads of our 
own choosing. 


Picture of Country Life 


But what an inspiring country it crosses, 
here in the great Mississippi Valley! North- 
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ern Indiana and Ohio are level and pro- 
ductive farming areas liberally sprinkled 
with farm villages and industrial towns and 
cities. The farming country seems quite 
thickly settled as compared with the prairie 
and plains countries west of the Mississippi, 
and this means of course smaller farms. 
Settlement is here old enough that one can 
see the effect of the staunch building of a 
former generation. I suppose the fathers 
and grandfathers built enough temporary 
shacks that have gone down, spurlos ver- 
senkt, or whatever the U-boat commanders 
called it. But numbers of fine old farm 
houses, and town houses, too, for that mat- 
ter, remain as monuments to the dignity of 
design and splendid craftsmanship of the 
ancient builders. Most of these farm places 
are beautifully kept. Well trimmed lawns, 
roses climbing trellises or twining over 
fences, zinnias, larkspur and_hollyhocks, 
whitewashed back fences and outbuildings, 
stands of bees with the overloaded workers 
tumbling back in unsteady flight from the 
buckwheat fields, it all makes a picture of 
country life as it ought to be. And, in addi- 
tion to the beauty of the old homesteads, 
there is the practical evidence of prosperity 
in new buildings. Farmers are still a little 
gun shy, so the dealers tell me, but quite a 
few of them are finding the courage and the 
money to build new barns and new houses. 
These structures are quite conspicuous as a 
person drives thru the country, and they are 
of a notably solid and substantial kind and 
of a notably modern design. Big barns of 
the balloon type are to be seen under way 
on almost any road; perhaps not in as large 
numbers as in some of the years before the 
war, but still enough to be highly encour- 
aging. 
Giving Fundamental Service 


The dealers, like the people, are of a solid, 
substantial sort. Probably they have as dis- 
tinct personalities as their customers. 
They’re not turned out like so many old 
bullets cast in the same mold, but they are 
usually hard working, honest men who feel 
the weight of the community’s problems. 
You find demonstrated here the fact that 
the primary and underlying service to be 
rendered by the lumber dealer is the keeping 
of a yard filled with stock. Convention 
speakers talk much and trade journal ink- 
slingers write much of the cleverness that 
captures the doubtful margin of trade; the 
sales that will be made if the dealer says 
the right word at the right time and that 
will not be made if he bungles ever so little. 
Oftentimes, it is true, the velvet of the year’s 
profit may lie in these sales; particularly if 
competition is keen and hard. But quite as 
often the placid countryside is a little scared 
at bold, noisy sales efforts; and it is quite 
possible that in landing some of these diffi- 
cult sales of which he is so proud the dealer 
may scare away several cautious souls whom 
he does not suspect of being in the market. 
So while we are for modern merchandising 
a million and believe in the educational 
power of advertising and the wholesome 
effect of new ideas in keeping the cylinders 
all hitting, we have to admit that many of 
these quietly operated yards that make no 
particular fuss about getting their work 
done are serving their communities in a 
most admirable way. They serve in the 
very fundamental way of keeping going and 
having the stuff when the public wants it. 
They add to this primary service the prac- 
Ucal and homely knowledge of what other 
people have done and the experience they’ve 


had with certain types and sizes of buildings. 

One hot noon when I was so near the melt- 
ing point I began to wonder if I could get 
someone to decant me from the flivver and 
set me away on ice to cool and harden into 
human form again, I stopped in a little Ohio 
village. I stopped for two reasons; one to 
pour cold water into the boiling radiator, and 
the other to apply iced water melon to my 
own sizzling interior. The water came from 
the town pump set out in the little public 
square that one finds in so many old Ohio 
towns, and the water melon held forth in a 
little restaurant and was advertised on the 








A yard well stocked to meet its community’s 
needs is the primary, underlying service to 
be rendered by a lumber retailer 


front window .in big, sprawling letters of 
whiting. At the next table were a couple of 
farmers; friendly fellows who nodded and 
seemed more than willing to talk. 

“There seems to be quite a bit of building 
around here,” I remarked as an opener. 

“Yes, there is right smart,” said the bald- 
headed man as he speared a large piece of 
melon heart. “Kinda high, considerin’ the 
price of corn, but several fellahs seem to 
have made the raise. I figure on a barn next 





When a customer thinks a house ‘‘ the doggone- 
dest nicest little house,’’ he is sold on build- 
ing it 


year myself, if crops are good and I get 
anything for them.” 

“How big a barn are you going to build 
I asked. 

“Well, I don’t just know yet. I ain’t 
thought much about it except that I sure 
need more barn room. When I get thru 
threshin’ I aim to go down and see Cal and 
talk it over with him. I ’low he knows more 
about barns than I do, and he’s got a pretty 
good idea of what I need. He sure fixed 
John Long up with a dandy this spring. It 
ain’t just what I’d want, but I don’t raise 
no sheep, and John does.”’ 

“Cal,” I said, “is he a local carpenter?” 

“Who, Cal a carpenter? I ’low you’re a 
stranger here. No, he ain’t a carpenter. 


9? 


He’s Cal Wescott, the fellah that owns the 
lumber yard down by the depot.” 

“T see,” I said. “He has an architectural 
service.” . 

“Well, no, I don’t reckon you’d say he 
had. No, he ain’t no architect. At least I 
never heard him called one. But he sure 
does know a lot about building farm build- 
ings. My son Jack got married last year, 
and I planned to fix him up with a house over 
on an eighty I bought just after the war 
when Jack came back from France. I ‘lowed 
maybe I’d need it for just that purpose. 
Well, I didn’t feel any too flush last year, so 
I was kinda tight in the pocket when I went 
to talk to Cal about the house. Me and my 
wife started out in a small house and done 
pretty well, so I was all in the notion that 
Jack and his wife could do the same. I 
guess I was seein’ pretty small. For after 
I’d talked to Cal about fifteen minutes he 
kinda laughed and stopped me. ‘Look here, 
Henry,’ he said, ‘you’re all fixed to do some- 
thing you won’t like when it’s done. The 
house you’re talkin’ about would do fine to 
keep a bird dog in, but it wouldn’t be any 
credit to you or the farm you’re going to 
put it on. You’d see that, too, about the 
time the young folks moved in, and then 
you’d have the thing done and finished, and 
if you started to make it bigger and better 
you’d have a mean job on your hands. Ex- 
pensive one, too. Maybe Jack and Laura 
have too big ideas, but Laura’s got to live 
in it, so I guess we’d better consult her a 
little about it. You fetch them in, and [ll 
take you to see a house I guess will be about 
the ticket.’ 


Retailer Knew His Business 


“Well, I done it. Cal got us all into his 
car and drove off south of town and showed 
us the doggonedest nicest little house you 
ever seen. Flowers around it and a big 
grape arbor. Laura fell for it like a ton of 
brick. Cal got down to business and sug- 
gested some changes, and we all went away 
as pleased as punch. You know, tho, when 
that house got finished it didn’t look as good 
as I’d expected, and I up and told Cal so. 
Not mad, you understand, but kinda askin’ 
why. He laughed and reminded me of the 
flowers and grapevines and orchard. Well, 
doggone it, I went right out to the nursery 
and bought a lot of truck I never would have 
expected myself to buy, and I’m as nutty as 
a kid, watchin’ that stuff come on. I spent 
a sight more for that house than I expected 
to, but I wouldn’t think of havin’ it any 
less nice than it is. 

“Another doggoned funny thing. We was 
buyin’ some furniture, and this here furni- 
ture man is a queer duck. He seemed awful 
afraid he’d scare us with high prices, so he 
kept steerin’ us away from things Laura 
asked about by pullin’ a long face and sayin’, 
‘Yes, to be sure it’s nice, but it runs into 
money.’ The young folks was gettin’ down 
in the mouth, and Laura looked like she was 
about to cry as she begun lookin’ at some 
doggoned ugly parlor furniture. It kind 
of riz my bristles; and just then I saw Cal 
zo by, so I went out and told him what was 
goin’ on and asked him what did he think of 
that stuff. Well, he strolled in, and [ll be 
dad-burned if he didn’t hunt around among 
catalogs and things and sell a bill of goods 
for the old skate; stuff that didn’t cost too 
much or too little but that fit the house and 
made Laura a pretty happy girl, if I do say 
it myself. 

“No, I reckon Cal ain’t no architect, but 
if you ’low to build in these parts you can 
go further and do a plaguey sight worse 
than to go and see him.” 
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News and Pointers for Retailers 


Using ‘“‘Want Ads” To Sell Lumber 


In some places, especially the larger cities, 
lumber dealers are discovering what an admir- 
able medium of a certain type the newspaper 
classified advertising section makes. An 11-line 
‘want ad’’ run by a Kansas City (Mo.) Jum 
ber yard under the ‘‘ building materials’’ class 
ification lists 2 number of items in popular de- 
mand, giving prices on such, and closes with the 
words, ‘‘Special prices on truck and carload 
lots.’? 

Perhaps because the classified section has 
been used so frequently for second-hand lumber, 
there is prevalent much misconception of its im- 
portance as a medium. Working-class families 
are great readers of the ‘‘ want ads.’’ Farmers, 
both aetive and retired, are also consistent 
readers, as are small business men. All these, 
in the case of a newspaper with a successful 
classified section, make up a large audience, 
and one very cheaply reached, by virtue of the 
generally low classified rates, the absence of 
display, and the classification system. 

These people do much small building with 
their own labor, of chicken houses, garages, 
porches, sheds, and sometimes a complete small 
Moreover, they are making repairs right 
along. Whether business is dull or brisk, the 
patronage of the small users is worth while. The 
classified section is ready to hand, and that it 


house. 


will reach these buyers repeated experience 
proves. 
With the tremendous amount of cumulative 


classified advertising experience to guide the 
novice, there is every reason why @ lumber yard 
should get results from classified ads from the 
start. Here are a few hints. Advertise a num- 
ber of items, as the Kansas City dealer did. 
Space ordinarily is better filled with listing a 
number of items than with a single one more ex- 
tensively described. Advertise items that are 
readily sold. Advertising is the most profitable 
not where there is the greatest, but the least, 
resistance. Quote prices; do more—quote at- 
tractive prices. 

The want ad reader is by nature something of 
a bargain hunter. Usually he wants a ‘‘price’’, 
and to get it he is willing to forego something 
in the way of quality. 

As a yard acquires experience, certain items 
will stand out as nearly always, perhaps always, 
good ‘‘pullers’’. Some items won’t pull well 
at all. Figuring other goods sold—most new 
customers secured by classified advertising will 
buy other goods—good judgement will prompt 
maximum use of the good pullers, some of 
which, it will be found, never grow stale. 


Retailers’ Floats Win Attention 


One of the most attractive floats in the parade 
held at Mapleton, Iowa, on the Fourth of July, 
which included about forty decorated automo- 
biles and trucks, was ; 
that of W. J. Haubrich 


city. Mr. Houghton says that it ‘‘went over 
with a bang.’ 
The H. J. Thoreson Lumber Co. had in line 











Float of E. W. Houghton Lumber Co. in Fourth 
of July parade at Galva, Ill. 








Float of H. J. Thoreson Lumber Co. in Fourth 
of July parade at Appleton, Wis. 


in the Fourth of July parade at Appleton, Wis., 
the attractively decorated float shown in one of 
the accompanying illustrations. 


Retailer to Follow “Overland Trail’’ 
Drs Mornes, Iowa, July 30.—George A. 
Jewett, president Jewett Lumber Co., one of 
Iowa’s best known retailers, left the latter part 
of last week on an automobile trip to Cali- 
fornia. Ile will follow as closely as possible 
the trail traversed by his father, who crossed 
the plains in a ‘‘ecovered wagon’’ in 1849. 
With his father’s diary as a guide book, Mr. 
Jewett expects to be able to locate many of the 
stopping places along the pioneer trail. The 
elder Mr. Jewett made the trip with an ox 
team, leaving Red Rock, Iowa, April 19, 1849, 
and reaching the gold mines near Sacramento 
on Nov. 9, nearly seven months later. 
Pursuant to his ‘‘hobby’’ of family gene- 








Lumber Co., shown in 
the accompanying pho- 
tograph. At one end of 
the float was a small 
model house, and at the 
other was placed a va- 
riety of building mate- 
rials and products han- 
dled by the lumber 
concern. Mr. Haubrich 
is seen in the center of 
the picture, wearing a 
straw hat, while the gen- 
tleman at the extreme 
left is C. A. Witt, the 
company’s local man- 
ager. It is estimated 


nw 


sh 

















that about ten thousand 
people viewed the pa- 
rade. 

There also is shown herewith the attention- 
getting float entered by the E. W. Houghton 
Lumber Co., of Galva, IIL, in the Fourth of 
July parade and ‘‘home coming’? held in that 


Fourth of July float of W. J. Haubrich Lumber Co., Mapleton, Iowa 


alogy, referred to in a recent issue of the 
AMERICAN ,_LUMBERMAN, Mr. Jewett will visit 
numerous scions of the family scattered thru- 
out the West and along the Coast from Van- 


couver to San Diego. He also intends Visiting 
some of the big fir and redwood manufacturing 
operations. He expects to go thru Yellowstone 
Park on his way west. 

In accordance with his advertising policy of 
taking readers into his confidence and chattin 
with them in an intimate, personal way, Mr, 
Jewett alluded in his newspaper ads last week 
to his proposed trip, and assured them that 
‘‘whether driving thru the orange groves of 
southern California, gazing upon the Spanish 
type of homes; circling the bay of San Franciseo 
and looking at the beautiful residences there, or 
seeing the fine homes of Oregon,’’ he would 
he on the lookout for new ideas for home 
builders. 


Retailer Guarantees Lumber Grades 


Sr. Louis, Mo., Aug. 1.—All lumber sold by 
the Julius Seidel Lumber Co. carries with it a 
written guaranty of grades. This new idea in 
the selling of lumber at retail, worked out by 
Julius Seidel, president of the company, is re- 
garded as an important forward step in the 
merchandising of lumber. 

This ‘‘guaranty of quality,’’ or ‘‘ guaranty 
bond,’’ in form similar to a banknote, is at- 
tached to all proposals, and bears a correspond- 
ing number, On one side appears this wording; 

Guaranty of Quality. The Julius Seidel Lumber 
Co. hereby guarantees that the lumber herewith 
offered has been graded as to quality, classification 
and sizes in accordance with the national grading 
rules as they apply to the various kinds of woods, 
We furthermore offer that, should on delivery a 
question arise as to the grade, to promptly, upon 
request, authorize an official inspection of each 
item, or items, and, if found in error, pay the 
expense thereof and replace at our cost. 

This is signed by Julius Seidel, president, and 
attested by Louis Kaseberg, secretary. On the 
reverse side appears ‘‘Guaranty Bond,’’ a pho- 
tograph of the new office building, the com- 
pany’s slogan, ‘‘The House of Better Grades,’’ 
and ‘‘Our Capital, $500,000,’’ showing the 
responsibility of the company behind the guar- 
anty. 

Mr. Seidel believes that the manufacturer of 
lumber has as much right to brand his lumber 
with his name, if he cares to do so, as has the 
manufacturer of Armour’s ham, for example. 
But he also feels that the branding of lum- 
ber with the manufacturer’s name does not go 
far enough, in that it does not show the grade, 
and an unscrupulous dealer is not prevented from 
selling such branded lumber for a higher grade 
than it really is. Mr. Seidel’s plan is intended 
to give maximum protection to the consumer. 

“*T believe that the retailer of lumber should 
protect the consumer,’’ said Mr. Seidel, ‘‘ who 
looks to him for such protection. I believe we 
should stand by the national grading rules. In 
this way the consumer will know that he is get- 
ting the square deal that is due him. National 
advertising of branded lumber is all right, but, 
after all, the consumer deals with the retailer 
of lumber, and it is the retailer’s reputation 
that is at stake. He owes much to the com- 
munity, and the community must have confi- 
dence in him. That confidence can be retained 
by the selling of lumber under a guaranteed 
bond.’? 

The price list issued by the Julius Seidel 
Lumber Co. contains all of the standard specifi- 
cations to aid the consumer in knowing what 
he is getting. 


Challenges Mail Order Competition 


SourH NorFroik, Conn., July 30.—The Hatch 
& Bailey Co. has on exhibition in its retail lum- 
ber yard a portable garage which it bought and 
set up for the sole purpose of demonstrating to 
customers that better materials can be bought at 
the same cost or less right at home. The com- 
pany advertises to duplicate in price any garage 
or house offered by mail order houses, and ac- 
cording to Manager W. P. Hatch it has been able 
to make good on this proposition at its regular 
profit. ‘Just why some people persist in buy- 
ing away from home, and paying just as mudh 
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if not more money for poorer materials,’’ said 
Mr. Hatch, ‘‘is one of those things that are 
nard to explain, but it certainly illustrates what 
advertising can do.’’ 


Pa BEEABaBBSA 


Offers Attractive Selling Helps 


The E. Bartholomew Hardwood Co., of Chi- 
eago, is sending out to its retailer customers a 
snappy letter, enclosing samples of a set of 
very attractively designed and printed folders 
telling of the advantages of Bruce oak flooring 
and Ceda’line for closets, and offering to fur- 
nish free of charge any desired number with 
dealer’s name and address imprinted. The let- 
ter points out that as a rule letters, invoices, 
statements ete. are mailed light and could just 
as well carry one or more of these nifty little 
business getters. 


A New Outlet for Short Length Stuff 


There is @ movement in some of the larger 
cities of the country in the direction of doing 
away with the unsightly newspaper stands, 
usually knocked together with no regard to 
design or appearance, which disfigure so many 
street corners. It is proposed to substitute for 
these makeshifts, stands of uniform and artistic 
design. The accompanying cut shows a news- 
stand designed by the Municipal Art Society, of 
New York, after consultation with news dealers 
of that city, with a view of making the stands 
both artistic and practicable. 

The art society’s committee found that the 


essentials of a suitable stand are protection of 
the papers from adverse weather conditions, 
practical arrangement for quick sales in rush 
hours, and convenience in closing the booth, 
without loose shutters that must be stored away 
in the daytime. These booths are planned to 


be constructed of wood, and of course can be 





Design for attractive newspaper stand 


varied in size and character to suit different 
locations. 

There is in this movement a strong hint of an 
opportunity for lumber retailers in cities, and 
even in the smaller towns, to work off some of 
their short lengths and odds and ends of lum- 
ber, by making them up into attractive news 


stands suited to their communities. In the 
larger cities this opens quite a field of potential 
demand, and even in the smaller towns the news- 
paper sellers doubtless would weleome an oppor- 
tunity to replace their unsightly shacks with 
artistic stands that would attract favorable 
comment and aid sales. 

This is in line with the popular trend toward 
community betterment and beautification, which 
is strongly backed by .local chambers of com- 
merce, women’s clubs, and other civic organ- 
izations, so that lumber retailers seeking to de- 
velop this field would undoubtedly find very 
ready codperation from these agencies. 


Another Freak for the “Museum” 


Speaking of freak letters ete., the following 
bill rendered by a ‘‘labor contractor’’ to the 
Eastwood Coal & Lumber Co., Eastwood, N. Y., 
seems entitled to a place in the ‘‘museum’’: 


Eastwood Coal Lumber Co. 





April 22 reiparing you side track $150.00 
19 & 26 onloud 7 car canters “ 56.00 
206.00 


Please cred that to my acount 
The ‘‘canters’’ specified in the bill do not 
refer to gaited saddle horses, nor do they have 
any relation to canthooks, but in plain English 
are ‘‘cinders’’. 
SHAaaeaeaaaaaa 
THE MAN who never made a mistake must be 
a lonesome cuss. 


Retailer Locates Yard on “Busiest Corner” 


New York, Aug. 1.—When the partners in 
the Merrick Lumber & Supply Co. were trying 
last winter to decide on a location for their 
yard, the question arose whether to get a site in 
the outskirts, where there would be every rail- 
road convenience, or to establish themselves 
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The yard is electrically equipped, and it is 
planned to put up electrie signs on the two sides 
of the plant facing Merrick Road and Rocka- 
way Avenue. Since the lumber concern paved 
the way for activity at this particular inter- 
section three of the corners have been occupied, 


front of the office, mainly for the convenience 
of the firm, but quite a large revenue has re- 
sulted from the general sale of gasoline and 
oils. 

An attractive bungalow on the premises pro- 
vides a home for Arthur Pollick, the watchman 





A OAERRICK 


ghee % 
WO LLL, 





ny 


et 7 


a * 


LUMBER & SUPPLY GO.~ 








ne 


- 
ee 





The busiest corner on Long Island, New York, was select ed as the site for this recently established retail yard 


on a prominent corner. There was considerable 
discussion as to whether the expense of extra 
trucking would be offset by the advantages of 
locating in the thick of a hustling business sec- 
tion, where advertising might be a big asset. 

Decision was withheld for several weeks, but 
finally it was agreed to find a busy corner if 
possible and to get away from the antiquated 
idea that a lumber yard’s place is in a remote 
section away from other channels of industry, 
orina community where kindred plants largely 
prevailed. It was agreed, moreover, that they 
would establish a yard that would be an orna- 
ment to the community. 

Accordingly they selected the ‘‘ busiest corner 
on Long Island.’’ The site of the two-acre Mer- 
rick yard, improvements upon which have just 
been completed, is at Merrick Road and Rocka- 
way Avenue, in the incorporated village of Val- 
ley Stream, one of the fastest growing towns on 
the island, and where 400 frame houses are now 
song up. Practically every car going down 
Long Island passes the yard. Thirty thousand 
automobiles pass on a week day, and fifty 
thousand on a Sunday. 


and several other business establishments are 
in operation in the immediate vicinity. 

Altho situated in the very heart of Long 
Island, with every advertising advantage, the 
plant is only two hundreds yards from the rail- 
road station. Further indicating the sound 
judgment of the partners in taking the busy 
corner and evidencing the great advantage in 
having a site that advertises itself, the com- 
pany has enjoyed a remarkable flow of business 
since the day it opened its doors. It has found 
that the asset of location has greatly outweighed 
the extra expense occasioned by keeping out 
of the ‘‘backwoods.’’ 

A novelty fence around the yard on two 
sides gives it the appearance of a house, and 
in it are four show windows, which will be added 
to later. Four entrances lead to the different 
parts of the yard, one directly thru the covered 
shed, which measures 100 x 100 feet, where the 
better grades of lumber are stored. In the rear 
is the mill, where special orders are manufac- 
tured. 

The 
trucks. 


equipment includes six large delivery 
A gasoline station is maintained in 


and shipping clerk, and his family, so that the 
yard is never left unprotected. Mr. Pollick is 
an expert builder, having been in the business 
for twenty years, and it is ‘a part of his mis- 
sion to give advice to prospective home builders 
and supply plans free to any customer who de- 
sires his services. He also gives advice on the 
selection of building material, and really occu- 
pies a position in the development of a demand 
for lumber that is unique among the Long 
Island firms. 


The members of the copartnership are H. 
Rosenstein and George Ginsberg. Mr. Rosen- 
stein was formerly with the Ralph Lumber Com- 
pany, of Brooklyn, and Mr. Ginsberg was in 
the sash and door business in the same boro. 
Both have been in the lumber business since 
their college days. Sixteen men are now em- 
ployed by the company. 

Mr. Rosenstein said that the present demand 
for west Coast products is outstripping the call 
for any other class of woods. ‘‘ Build Your Fu- 
ture Home of Wood’’ has been adopted as the 
slogan of the new company. 
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National Production, Shipments and Orders 

WASHINGTON, D. C., July 30.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: .. Production Shipments Orders 

Week ended: 1923, July 21, 408 mills; 1922, July 22— 1923 1922 1923 1922 1923 1922 
Southern Pine Assoc SNARES ins Stans oss wl eee 6 4:8-E nw are ee 82,658,210 77,981,627 73,987,290 76,032,480 72,213,765 80,660,544 
West Coast Lumbermen’s Association. ............000006- 101,568,069 81,629,782 101,551,065 83,358,136 7372,900 74,556,856 
Western Pine Manufacturers’ Association................ 7,332,000 30,655,000 23,217,000 27,690,000 22,350,000 18,325,000 
California White & Sugar Pine Manufacturers’ Association 18,072,000 8,225,000 yp pond 4,464,000 6,795,000 9,905,000 
California Redwood Association...........ccecccevcccces 0,596,000 5,380,000 8,672,000 3,483,000 6,340,000 4,160,006 
North Carolina Pine Association... .. 2... ic sc cccwscwwevses 9,679,477 7,011, 865 7,458, '252 oe 026,400 2,890,980 9,897,059 
Northern Hemlock & Hardwood Manufacturers’ Association 2,855,000 2,577,000 2, 181,0 000 D771 000 2,195,000 2,355,000 
Northern Pine Manufacturers’ Association. ............0+. 14,327,800 11,074,685 7,674, 200 i6; 920,851 5,396,000 6,823,000 

PAORDIS, GRE WHE. «65064 55.5564 5940eb eb oi DEaE RECA 272 ,088, 556 224,53 534,859 235, 192, 807 214,745, 867 209, 553, 645 206! 982.446 446 

Twenty-nine weeks: 1923, Jan. 6 to July 21; 1922, Jan. 7 * July 22— 
Southern Pine Associ: ition ares DS ba area asl ae Pale Lee a ae 2,220,131,117 2,076,151,146 2,311,903,226 2,116,228,165 2,179,749,985 2,235,107,249 
West Coast Lumbermen’s Association............0..0-00005 2) y 50,006 2329,847,461 3,112,990,553 2,310,420,704 2,932,010,804 2,342,673,037 
Western Pine Manufacturers’ Association. ..............6. 778,311,000 50,944,000 50,367,000 719,511,000 €92,800,000 752,125.00 
California White & Sugar Pine Manufacturers’ Association 386,208,000 164,582, 000 303,699,000 144,493,000 662,299,000 309,635,000 
California Redwood Association............00.c0cceeevee 252,941,000 210,437,000 261,969,000 196,230,000 264,784,000 202,916,006 
North Carolina Pine Association..............000e ce eeeee 265,330,512 242,184,901 276,347,980 229,007,968 211,047,542 239,107,319 
Northern Hemlock & Hardwood Manufacturers’ Association 74,058,000 58,002,000 ,862, 76,959,000 69,613,000 74,074,009 
Northern Pine Manufacturers’ Association. ............... 87,204,000 239,767,107 238,292,100 204, 678, 118 208,245,900 202,188,009 

SOEBNE 6c hp hoe ha eee EKER HPOEE DEEDS OR THERE Oo KMD 7,102,633,635 5 ,901, 915, 615 7,331,430,859 5 5,997, 527 955 7,220,550,231 6,357,825,589 
Michigan Hard, Mfrs. Assn., Jan.-June................... 30,750,000 26,606,000 28,256,000 CLOUL OUR: —  widislalale «are ealiete, eaten 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs. Assn., 29 weeks........ ek 2 le Eee: ia 80,522,000 
Michigan Hdwd. Mfrs. Assn., Jan. to June, 1923.......... 82,360,000 68,432.000 80,186,000 SE T20s000; =o naires anette. ae 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., July 28—Direct sales of Douglas fir, from July 16 to 21, inclusive: 
——Sales Prices Sales—— Prices 

Vv. * flooring— No. Feet No. High Low Spread Common No. 1 $1S— No. Feet No. High Low Spread 
Len reer . . 31,000 5 $60.00 $58.00 $$ 2.00 8 and MOS oni etied abd teats ce eseto sats neh 94 712,000 9 $21.50 $16.50 $ 5.09 
No. 2 ee cry errs a 77 352,000 6 55.00 49.00 6.00 re a eis apical erat ood 5 als wisi ele ea 23 79,000 5 22.00 18.00 4.00 
er ree » 5 126,000 7 45.00 38.00 7.00 gi Te No. 1 S&E— 

S. g. flooring— “p< hide | |) a 110 345,000 6 19.50 16.00 3.50 
4” No. 2 and better........ 23 173,000 11 43.00 30.00 13.00 is eer ee err re 106 282,000 8 22.50 17.50 5.00 

No. 3 ee ee a rer 11 55,000 7 35.00 26.00 9.00 DS” jhenadcccke moses seals 68 161,000 fi 23.50 18.50 5.00 
6” No. 2 and better........ 27 77,000 6§ 44.00 38.00 6.00 BDF et id naserd a oardiouns 21 37,000 ¢ 22.50 18.50 4.00 

A. Bi  nevespusnnss ese vues 13 41,000 7 43.00 = 30.50 12.50 2x6-8", 22-24" ooo, 24 50,000 9 27.50 20.50 7.00 

Ceiling, 5¢x4”— BBESS posh nai atc 4 8 23,000 { 27.00 24.50 2'50 
No. 2 and better....... aes. hee 354,000 12 42.00 32.00 19.00 Lath— 
OM ncn daxnravcwntaas 42 93,000 7 32.50 27.00 5.50 | oS es ree 21 =. 275,000 6 5.75 4.45 1.39 

Drop siding— | Sr ea 2 70,000 2 5.75 5.45 36 
No. 2 and better....... ere 548,000 10 45.00 36.00 9.00 PIO, se ysre eins dudiarsiow be RS 1 25,000 1 4.75 4.75 Dati 
Ok BD. cited e acta ius see rive er 16 108,000 12 38.50 28.50 10.00 MME Oncits:4 3 adi she asurdintna Bas eco 1 20,000 1 6.00 6.00 





California Redwood Data 


SAN FrANcIScO, CALIF., July 28.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s statistical report: 


Member mills reported Entire 

Percent industry 
No. of of pro- (estimated) 

mills Feet duction Feet 
Production ... 14 10,596,000 100 14,100,000 
Shipments ... 14 8,672,000 82 11,600,000 

Orders— 
Received ... 14 6,340,000 60 8,500,000 
On hand.... 13 60, 332,000 - 85,000,000 
Detailed Distribution for Week 

Shipments Orders 
14 mills 14 mills 
Northern California* ...... 2,787,000 2,803,000 
Southern California* ...... 4,070,000 2,312,000 
WOREOTNT Gwisseiosertcesine’ saeanes 1,000 
Gk a ree 1,815,000 518,000 
PRE ciineasecsenacceenie seen ees 706,000 
PE. bin cnntasonwnds towed 8,672,000 6,340,000 
«North and south of line running thru San 


Luis Obispo and Bakersfield. 
+Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 


Hemlock & Hardwood 


OsHKOSH, WIs., July 30.—The following is a 
summary, for comparative purposes, of figures as 
to the hardwood and hemlock movement supplied 
to the Northern Hemlock & Hardwood Manu- 
facturers’ Association weekly by twenty to 
twenty-five firms that. ordinarily ship about 40 
percent of the total monthly shipments reported 
to the association by all members, and shows 
average weckly amounts for each of the last two 
months, and weekly figures for July to date: 





Hemlock 

Period Firms Cut Shipments Orders 
May? 2 sce -. 2,989,000 3,128,000 2,572,006 
June ....... 3,764,000 3,118,000 2,107,000 
SO gal Gare 22 2,616,000 2,281,000 1,778,000 
July 14..... 20 2,878,000 2,605,000 1,659,000 
guly Zi. .... 20 2,912,000 2,257,000 2,223,000 
Average, year 

to date... 3,010,000 2,820,000 2,462,000 

Hardwoods 

BAY? os viene 3,357,000 2,540,000 2,195,000 
Se 2,878,000 3/384:000 2,503,000 
<a Oe 22 1,952,000 3,439,000 2,209,000 
July 14..... 20 1,470,000 3,373,000 2,372,000 
Jaly 21..... 20 2,002,000 3,384,000 5,555,000 
Average, year 

to date.... 3,476,000 3,253,000 2,982,000 





_ *Five weeks, including week ended June 2. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics: 
Relation of Orders Booked to Stock, July 14 


Stock Unfilled Percent 

on hand orders sold 
1§x1 ce Pee eae eee 4,651,000 1,643,000 35 
1? 2 ee errr re 774,000 95,000 12 
4 re 14,012,000 21,687,000 155 
Potal 12" ..56es sek 19,437,000 23,425 000 121 
SAX” ok wee cee o 5,134,000 2,588,000 50 
TB” WG tees oaseee 4,943,000 2,491,000 50 








Total %” ......... 10,077,000 5,079,000 50 
ee 8A ae 669,000 513,000 T7 
ill ae ee 1,063,000 1,135,000 107 

SNE Fe banca scaaiewe 1,732,000 1,648,000 95 
REN” Naiea back ssa 207,000 23,000 11 
MOR valsowceweks 1,730,000 1,703,000 98 

(ee), 1,937,000 1,726,000 89 

Grand total ......... 33,183,000 31,878,000 96 

Comparative Percentage of Stock Sold 
July 14, June 16, July 15, 

1923 1923 1922 

BEN iescwe wht bards 121 184 299 
BE , <pahelo sens barcareug, Seo 50 85 113 
Ra PRR eKaRER Ca ore 95 132 144 
ee” rataivide sa etseoien the Ox 89 139 mee 
96 147 215 





The West Coast Review 


SEATTLE, WASH., July 28.—For the week end 
ing July 21, 128 mills report as follows to the 
West Coast Lumbermen’s Association: 

Feet 


Production .. 101,568,069 16% above normal 
Shipments ... 101,551,065 10% above orders 
Orders: «cso 91,372,900 10% below production 
New business— 
Water delivery: Feet Feet 
PIOMCBUC a oaciwsecrareens 24,235,545 
ULC CO Ga eee Te 10,262,000 
Total water (38% of total)......... 34,497,545 
RES TES (re 52,290,000 
Local auto and team deliveries....... 4,585,355 
Total NEw DUSINESES. . .... 60 6osccanse 91,372,900 
Shipments— 
Water delivery: 
TP OTMB BING oo visio 5:09 Kea die das 33,692,942 
Oo) 6 aS eee eet eee mrp ee 9,062,768 
Total water (42% of total)......... 42,755,710 
BRD ee PS REINS 236 io sir ery te nn eo ers ws 54,210,000 
Local auto and team deliveries....... 4,585,355 
OPAL BEIDOIONUR ois. ai0s scans cerns 101,551,065 
Unfilled orders— 
DOMESHC CARBO ...« i ss.d008% 00060 119,325,902 feet 
RENE ics a aK Tes Go larie faslnseors erat 60,320,026 feet 
PORE occas Wares cea ve Soa eee 7 cars 





North Carolina Pine 


NorFOLK, VA., July 30.—The North Carolina 
Pine Assoc ‘iation makes the following analysis 
of figures reported by forty-two mills for the 
week ended July 21: 

—Percentages of— 
Production Ship- 


Production Feet Normal} Actual ments 
Actual 8,584,665 to ae an fe 
Normal .... 11,694,000 peas pana 

Shipments 7,021,009 60 82 er 

Orders® -..... 3,750,980 32 44 54 


there has been 
Jast week there 


*As compared with last week, 
an increase in orders of 19 percent ; 
were reports from fifty-three mills. 

7‘Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 





National Analysis 


WASHINGTON, D. C., July 30.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of the lumber movement for 
the week ended July 21, orders and shipments 
being shown as percentages of production: 


During During 29 
Week Ended Wks. Ended 

July 21 July 21 
No. of Ship- Or- Ship- Or 
Associations— mills ments ders ments ders 
Southern Pine ...... 137 90 87 104 98 
WEG COBBE 0.6 cib0s.0s 128 100 90 110 108 
Western Pine ....... 39 «6626 96 89 
California Pines ..... 9 80 52 79 «171 


California Redwood .. 14 82 60 104 105 
No. Carolina Pine.... 51 cif 30 104 80 
No. Hemlock & Hdwd. 19 117 158 *97 *90 
Northern Pine ...:..% 11 54 . 38 83 73 


408+ 87 78 103 101 


*Includes hardwoods and softwoods. 
yLast week there were reports from 423 mills. 





Southern Pine Barometer 
New OrLEANS, La., July 30.—For the week 
ended July 27, Friday, one hundred _ thirty: 
three mills report as follows to the Southern 
Pine Association: 
Percent Percent 


of pro- of ship- 

*Cars Feet duction ments 

Production cee TOOG4GB4 .scae 30s 

Shipments ... 3,620 75,531,300 94.47 «++: 
Orders— s 

Received 3,351 69,918,615 87.45 92.91 


On hand end 
week* 11,457 239,050,305 
*Orders on hand showed a decrease of 2.35 pel 
cent during the week. pned 
+As a basis for carload, the average load shipP 
in June, 20,865 feet, is used. 
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Northern Hemlock & Hardwood Data 


OsHKOSH, WIs., July 30.—The Northern Hemlock & Hardwood Manufacturers’ Association has 
prepared the following data as to production and shipments of northern hemlock and hardwoods 
during June, and unsold stocks July 1, these figures being excerpted from those furnished in the 


association’s economic service: 


June Production, Shipments and Unsold Stocks 





Unsold stocks—————- 
N € 














Production Shipments No. 2 & better No. 

MM ie nites aie k vie eT ee ee 830,000 1,066,000 1,732,000 2,383,000 
NA MMICOE Sock tre a Tnsdy. ease Nie on ale een ots 5,016,000 3,452,000 20,184,000 6,553,000 
(O22, Ne mace tone Eien at are terre 178,000 33,000 eee oes tw tees 
(ON a AN ree rer ae Paces et ret 11,522,000 10,987,000 31,247,000 32,655,000 
RMR cheat resto so ocr eee aie ee oue oe oa eke 2,906,000 2,590,000 10,736,000 5,716,000 
MIG etter esc Co dotangaded 17,389,000 18,595,000 26,479,000 34,980,000 
ch Ui nae CARRE RT SR ee ae 221,000 221,000 coe, 8 8 sae ans ere 
TR EE Pree eR Ee 3,743,000 2,271,000 644,000 467,000 

iN) WORE WOOES e-6 66. k6 hie cb ola an 41,805,000 39,215,000 91,022,000 82,754,000 
BIOMIOGR <cccewcevererivccvecoetcens 32,086,000 32,656,000 106,501,000 40,657,000 
Total hemlock and hdwd.............. 73,891,000 71,871,000 197,523,000 123,411,000 





Western Pine Analysis 


PORTLAND, ORE., July 28.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 21 from 
thirty-nine member mills: 

—Percent of— 


Pro- Ship- 

Cars Feet duction ments 

Production re SE GaeCUe neces 8 “eens 

Shipments* . 929 25,286,000 @2I0 <scu. 
Orders— 

: Received 894 22,350,000 59.87 97.27 

On hand.. 2,945 EaGAUROOW ciecee 8 -Kavee 


*Of these shipment totals, local sales took 32 
cars, and a total footage of 792,000. 

Local orders are not included as, in case of re- 
tail sales from mill yards, order is practically 
synonymous with shipment. 


Bookings for the week by thirty-nine identical 
mills were 155.48 percent of bookings for the 
previous week. 





Western Pine Statistics 


PORTLAND, ORE., July 28.—Notwithstanding 
the fact that the volume of business in western 
pine has been light for several weeks, no sur- 
plus has been accumulated to speak of, because 
shipments during the last six months have been 
within 200,000 feet of total production, leaving 
stocks at a low level, so that the accumulation 
of the last few weeks has not made much of a 
showing in the piles. 

A summary of conditions just completed by 
S. J. Sharp, statistician for the Western Pine 
Manufacturers’ Association, covering cut and 
shipments for June and giving figures bearing 
on the first six months of the year, will be of 
much interest to the trade. It follows: 


Shipments of association mills for June totaled 
38,805,000. This represents a decrease of 14,000,- 
000 feet, or about 9 percent, from May shipments, 
This volume has been surpassed by shipments of 
three previous Junes—1917, 1919 and 1922. The 
June shipments of last year, which were the great- 
est of any single month, surpassed last month’s 
shipments by 35,000,000 feet. 

Except for the local States and California, the 
decrease in shipments was very general and fairly 
uniform. The four local States, except Montana, 
all increased the amount of lumber taken, with a 
net gain for the group. There were a few minor 
gains outside the West, but most States showed 
losses. The greatest decreases were shown by 
lowa, Illinois and Nebraska and, from the volume 
standpoint, the Atlantic coast States. 

The shipment total for the first six months of the 
year was 812,573,000 feet. This is the greatest 
volume shipped in the first half of any year except 
1920, when 838,636,000 feet was shipped. The 
second quarter showed a gain of about 5 percent 
over the first three months. The local States took 
a slightly greater part of the total the second 
quarter than in the first, with the East about the 
samne and the middle West a little lower. 

Cut for the month totaled 193,683,000 feet, a 
decrease of 3,000,000 feet from the May production. 
June of 1920 and May of this year are the only 
months showing a greater cut. 

Production for the first half of the year totaled 
812,794,000 feet, which is just 221,000 feet above 
the shipments for the period. This production is 
greater than that of the first half of all previous 


years except 1920, when a cut of 834,149,000 feet 
Was reported. 





Coast Fir Stocks 


SEATTLE, WASH., July 28.—Ninety-nine fir 
mills have furnished the West Coast Lumber- 
men’s Association with data developed in mid- 
year inventories showing unsold stocks at the 
mills as of date July 1. Among reporting mills 
a total of sixty-one supplied the information in 
such details as to make possible the determin- 
ing percentage relationship of current unsold 
stocks to normal. The sixty-one mills have an 
annual eight-hour capacity of 2,120,000,000 feet. 
Their composite stock report follows: 


Stock 
On July 1 
Hand Normal Percent 
Lumber— Lumber— of 
Feet Feet Normal 
Flooring: 
1x4 No. 1 v.g. . 537,000 2,182,000 24.61 
1x4 No. 2 v.g. ..... 1,742,000 4,919,000 35.41 
1x4 No. 3 v.g. ..... 2,315,000 3,241,000 71.43 
1x4 No. 2 & btr. s.g. 3,884,000 4,307,000 90.18 
eA NO: S GH. occ. 2,738,000 2,747,000 99.67 
1x6 No. 2 & btr. s.g. 1,043,000 2,352,000 44.56 
xO NO. S Bi neces 1,443,000 1,510,000 95.56 
Ceiling: 
5/8x4 No. 2 & btr.. 4,147,000 4,714,000 87.97 
5/824 NO. BS wcccces 1,574,000 2,340,000 67.26 
1x4 No. 2 btr... 1,624,000 2,552,000 63.64 
ps7  . eee 658,000 1,280,000 51.41 
Drop siding: 
1x6 No. 2 & btr.... 3,700,000 5,762,000 64.21 
PEGI causes caaces 2,385,000 2,997,000 79.58 
Rough clear strips: 
A dacadectecaan aa’ 9,203,000 8,010,000 114.89 
RM a ia caw a ase ce we 5,000,000 5,535,000 90.33 
Boards: 
1x 8 No. 1 common 
a eecasacwanee 1,904,000 5,705,000 33.37 
1x10 No. 1 common 
eer 1,592,000 4,483,000 35.51 
1x12 No. 1 common 
i na deinercienns 874,000 4,130,000 21.16 
Shiplap 
1x 8 No. 1 common 5,258,000 9,275,000 56.69 
1x10 No. 1 common 1,220,000 3,048,000 40.03 
Rough: 
lx 8 No. 1 common 4,001,000 5,159,000 77.55 
1x10 No. 1 common 1,367,000 3,225,000 42.39 
1x12 No. 1 common 1,360,000 3,980,000 34.17 
Dimension, 2x4 to 2x12”: 
8/20’ No. 1 com. 
i ie 31,694,000 57,848,000 54.79 
22-24’ No. 1 com. 
Jo oe 936,000 2,521,000 37.13 
26/32’ No. 1 com. 
io). ere 390,000 2,148,000 18.16 
8/20’ No. 1 rough.24,435,000 30,341,000 80.53 
22-24’ No. 1 com. 
i. Seer ers 875,000 2,067,000 43.38 
26/32’ No. 1 com. 
WOGRE 6ccscccesas 232,000 789,000 29.40 


Summary: All stocks of unsold lumber on 
hand July 1, 1923, are 62.21 per cent of normal. 
Flooring is 64.48 per cent of normal. Ceiling is 
73.52 per cent of normal. Drop siding is 69.47 
per cent of normal. Rough clear strips, 104.86 
per cent of normal. Boards, 30.52 per cent of 
normal. Shiplap, 52.57 per cent of normal. 
tough common, 54.42 per cent of normal. Di- 
mension, 61.18 per cent of normal. 


A BILL providing for the levying of an oc- 
cupational tax on all industries in Georgia en- 
gaged in the business of ‘‘ severing certain natu- 
ral resources from the soil and water, includ- 
ing timber, turpentine and other forest prod- 
ucts,’’? has been introduced in the State legis- 
lature, now in annual session in Atlanta. If the 
bill passes, all lumber manufacturers in the 
State will be required to pay the tax, which 
it is estimated would amount to approximately 
$1,000,000 a year. Industries affected are 
strongly opposing passage of the measure. 


To Give Customers Better Service 


CoLUMBUS, Ga., Aug. 1—The most recent ad- 
dition to the lumber colony of Columbus is the 
Colonial Lumber Co., which has just moved its 
office from Jackson, Miss., to this place. An- 
nouncement is made by the company that this 
move from Jackson to Columbus is made in the 
interest of better service to its customers. This 
company, which has for its motto ‘‘ Service first 
in all items of yellow pine,’’ requests that all 
future inquiries be addressed to it at Columbus, 
instead of to its former office in Jackson, Miss. 


To Locate Southern Office in Savannah 


SAVANNAH, Ga., July 30.—This city has been 
selected by the Woodruff-Powell Lumber Co. 
and the Fullerton-Powell Hardwood Lumber Co. 
for the southern office. Since last February 
these concerns have entered extensively into 
purchasing and contracting for hardwood and 
cypress lumber in Georgia, and after looking 
over the possibilities offered in Macon and At- 
lanta, decided to locate their southern office in 
Savannah. 

Mr. Wyatt, southern buyer for the two com- 
panies, is now seeking to either lease or buy a 
good acreage large enough to furnish sufficient 
space for a wholesale storage and sorting yard. 
The companies have put a large amount of 
money into their business in Georgia, and in- 
tend to make a considerable investment in 
Savannah. 


Rebuilding Operations About Completed 


MENDENHALL, Miss., July 30.—R. E. Gulledge, 
head of the Gulledge Lumber Co., of Menden- 
hall, and majority owner of the Simpson County 
Lumber Co., of Crotts, near Laurel, Miss., 
announced this week that rebuilding operations 
have been about completed at Crotts and that 
the mill will start cutting lumber again about 
Aug. 1. This mill was destroyed by fire in 
May. Work of rebuilding has progressed 
rapidly. It is a circular mill of Filer & Stowell 
make, designed especially for cutting timbers 
for export and the railroad and car material 
trade. That it does cut big timbers is shown 
by the fact that in the pond waiting for the 
saw to start are logs sixty-two feet long de- 
signed to fill certain timber cutting orders. 

Crotts is located on the Gulf, Mobile & 
Northern railroad and is fifteen miles from the 
mill of the Simpson County Lumber Co., which 
in turn is about eighteen miles east of Laurel. 
The mill company built fifteen miles of track 
to connect with the Gulf, Mobile & Northern. 
The resident manager is W. M. Prime, also one 
of the owners of the company. 

Mr. Gulledge also announced that he is in- 
stalling in the plant of the Gulledge Lumber 
Co. at Mendenhall a Filer & Stowell 6-foot hori- 
zontal band resaw by which he expects to not 
only greatly increase his output but to reduce 
the cost of mill manufacture. Associated with 
Mr. Gulledge at Mendenhall is his oldest son, 
G. W. Gulledge, who is superintendent of oper- 
ations. Another son, E. L. Gulledge, is now in 
Europe where he went with a party of Harvard 
University boys for the summer. He is expected 
home soon, but will return to Harvard in the 
fall for further graduate work. He is also 
a graduate of Vanderbilt University. 


(RAAB EEE 


River Causes Trouble to Jackson Mill 


JACKSON, Miss., July 30—The receding 
banks of Pearl River last week played a mean 
trick on the property of the Enochs Lumber & 
Manufacturing Co. when it caused a cave-in of 
the foundations of the boiler house, putting the 
plant out of business. M. S. Enochs, general 
manager of the company, soon ran a connection 
to the power house of a local ice company and 
got steam for his plant. 

For years the bank of the river has been 
eating steadily toward the Enochs plant. In 
the last few years it has pushed inward about 
fifty feet. Happily the company has consider- 
able ground at its disposal but rebuilding be- 
cause of the river’s encroachment is naturally 
annoying as well as expensive. 
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Basis for Shingle Standardization 


SEATTLE, WASH., July 28.—Standardization 
of shingle manufacture was the absorbing topic 
considered at the Wednesday luncheon meeting 
of manufacturers and wholesalers, W. C. Me- 
Master, of the John McMaster Shingle Co., pre- 
siding. The subject was placed before the meet- 
ing by Arthur Bevan, assistant secretary and 
treasurer of the shingle branch, West Coast 
Lumbermen’s Association, who stated that in 
his judgment the shingle men would be willing 
to give all the aid possible to the Government 
in its effort to standardize the product. The 
meeting took the same view. After a lengthy 
discussion a motion was carried to entrust the 
entire matter to the hands of the shingle com- 
mittees of the Rite-Grade Shingle Association, 
the Shingle Branch, and the Pacifie Coast Ship- 
pers’ Association. The committees are: 

Rite-Grade Shingle Association—Chairman, Paul 
R. Smith, M. R. Smith Lumber & Shingle Co. ; 
W. C. MeMaster, John MeMaster Shingle Co.; P. 
H. Olwell, Jamison Lumber & Shingle Co., Everett. 

Shingle Branch—Chairman, S. P. Johns, jr., 
Snoqualmie Falls Lumber Co.; L. G. Humbarger, 
Red Cedar Shingle Co., Marquam, Wash.; C. FE. 
Hill, Bucoda Shingle Co., Bucoda, Wash. 

Pacific Coast Shippers’ Association—-Chairman, 
E. H. Luke, J. E. Pinkham Lumber Co.; Cecil V. 
Gray, Gray Lumber & Shingle Co.; B. A. Manning, 
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H. O. Seiffert Co., Everett; D. D. Baldwin, C. A. 
Mauk Lumber Co., Seattle; R. Morse, Morse Co. 
(Lid.), Vancouver, B. C.; L. 8. Challacombe, Shull 
Lumber & Shingle Co., New Westminster, B. C.; 
R. I. Nairn, Hunting & Merritt, Vancouver, B. C. 

The point brought out during the discussion 
was that the Central Committee on Lumber 
Standards, which is working for the standardiza- 
tion of all lumber products in codperation with 
the Department of Commerce, has asked for 
suggestions as to the standardization of wood 
shingles; and that as a basis a suggestion had 
come from R. 8. Whiting, secretary of the Shin- 
gle Branch, covering (1) length; (2) thickness 
(kiln dried and green) ; (3) quality (edge grain 
or slash grain); (4) grade name; (5) stand- 
ards of packing (number of courses to the bun- 
dle); (6) maximum and minimum widths. 

It was the opinion of the meeting that very 
likely the number of grades would be reduced 
to three, with but a single pack, instead of 
thousand pack and square pack, as at present. 

The joint committee of the three organiza- 
tions, which is distinctive in having representa- 
tion from the British Columbia side of the line, 
will go over all the questions with extreme care, 
and will exert its best efforts to assist the Cen- 
tral Committee on Lumber Standards. 

There is a belief, voiced by such manufac- 
turers as George Bergstrom, of the C. B. Lumber 
& Shingle Co., Everett, that perhaps three 
grades will be sufficient, instead of the multi- 
tudinous items now offered to the trade, and it 
is currently believed that standardization in 
any form will sound the knell of the 6/2 prod- 


uct. The assertion is made, based on the ex- 
perience of shingle manufacturers and whole- 
salers generally, that the star shingle has done 
more to discredit the industry than any other 
one factor. The educational campaign for the 
quality shingle, which has been under way for 
a considerable interval, is already placing the 
thin shingle in the background; standardization, 
it is expected, will eliminate it completely. What 
will happen to the 4/2 product, such as Royals 
and Imperials, is a matter of conjecture. The 
sentiment of the industry, so far as it can be 
forecasted at the present time, favors the 5/2 
shingle in at least three grades. 

The committee appointed by Mr. McMaster at 
Wednesday’s luncheon will soon organize and 
prepare to sound out the industry as a whole, 
in order to assemble views and opinions that 
will be of positive assistance to the Central Com- 
mittee in its work of standardization. 


New Golf Course for Lumber City 


Frernwoop, Miss., July 30.—Fernwood has 
been known to the southern pine world for a good 
many years as the home of Knochs Bros., manu- 
facturers of longleaf pine lumber of the finest 
quality known. It now appears that it will 








spreading forest trees the ranger’s cabin stands.’’ 


not be long until the golfing bugs of Mississippi, 
and some from other parts of the country, will 
know and esteem Fernwood because of the new 
golf course now under construction; for four 
of the boys at Fernwood are building a course 
which when completed will be one of the sport- 
iest in the State. 

Five holes of the new course are finished. 
The other four will probably be completed this 
fall. Hole No. 1 is 240 yards in Jength. The 
tee shot must be a good one to carry over a 
stream which runs thru the entire course and 
must be encountered at least three times over 
the nine. Hole No. 2 is a mashie pitch of 120 
yards down an incline. No. 3 is 200 yards 
over some sporty going and No. 4 is a midiron 
pitch of 175 yards over the stream to the top of 
a hill. No. 5 is the long hole, about 400 yards. 
The entire course is rolling with beautiful trees 
all over the tract. There is room for eighteen 
holes if it is decided to add another nine. 


Responsible for Fernwood’s golf course are 
Phillip Enochs jr. and Edgard Enochs, sons 
of the president of Enochs Bros., Lamar Ram- 
sey, general sales manager and assistant gen- 
eral manager, and Dr. A. EK. Leggett, company 
physician. Fernwood is only four miles from 
the beautiful little city of McComb and about 
five miles from Magnolia, connected by a splen- 
did asphalt road running thru Fernwood. Busi- 
ness and professional men in these two towns 
will be invited to join the Fernwood Golf Club 
and it should not be long until keen interest 
will be manifested in this new golfing center. 


Big Deal in Appalachian Stumpage 


CoLuMBUS, OHIO, Aug. 1.—One of the largest 
deals involving the transfer of Appalachian 
stumpage in a number of years was closed at 
Ashland, Ky., July 31, when the W. M. Ritter 
Lumber Co. acquired by purchase stumpage 
amounting to 75,000,000 feet from the White 
Oak Lumber Co., on the headwaters of the 
Levisa fork of the Big Sandy River in Buchanan 
County, Virginia. While the details of the 
transaction were not made public, it is known as 
one of the largest deals in years and involves 
stumpage in the heart of the Appalachian tim- 
ber region, justly famed for its fine quality 
hardwoods, especially oak and poplar. 

The property involved is only a small part of 
the holdings of the White Oak Lumber Co,, 
which is headed by Leon Isaacson, which is 
operating its triple band mill at Putnam. It is 
said that the controlling factor which led to 
the sale was the fact that the timber is much 
more advantageously located for development 
by the W. M. Ritter Lumber Co., and adjoins 
an area which is now being logged by that 
company. The section, because of topographical 
features, being on the watershed of the Levisa 
fork, is isolated as an operating unit from the 
rest of the holdings of the White Oak Lumber 
Co. The timber will be manufactured at the 
mills of the Ritter company located at Hurley 
and Blackey, Va. 


Plant Rebuilt in Record Time 


INDIANAPOLIS, IND., July 30.—A remarkable 
feat in construction was performed by the 
Alexander Box Co., in the rebuilding of its 
plant at Indiana Avenue and Fall Creek, Indian- 
apolis, destroyed by fire on June 23. In approx- 
imately three weeks another building was 
erected, of the same construction as the old one, 
but containing a number of newer and more 
modern features. 

The new plant, which is now completed and 
in operation, is a complete box manufacturing 
plant, dimensions 110 x 110 feet. Work on 
the new building was not started until about a 
week after the fire, due to the necessity of re- 
moving the debris. 

The fire occurred on a Sunday night, and on 
Monday morning electric saws were being in- 
stalled. On the following day the company 
continued the production of boxes and barrels, 
using as a base of operations the cooperage 
plant adjoining the main building, which struc- 
ture was damaged only slightly by the fire. 

The new plant was built by the Alexander 
company itself. All of the machinery, consist- 
ing of a number of electric saws and other de- 
vices used in the manufacture of boxes, was 
destroyed by the fire and the new plant has 
been equipped with more modern machinery. 
Eight saws of various sizes are in operation. 

According to Hubbard M. Smith, secretary- 
treasurer, the most serious result of the fire was 
the depletion of the stock. In order to embody 
in the new plant the latest ideas in box making, 
officials of the company visited a number of 
large plants in Chicago and other cities, and 
a number of the best features of those plants 
are being incorporated into the new building. 


Iowa Box Factory Fire 


Wavucoma, Iowa, July 30.—The entire box 
factory of Webster Bros. has been destroyed by 
fire which started in the boiler room. The fac- 
tory and coal yards of Webster Bros. covered 
over a block. All the contents of the yards were 
destroyed with the factory. The loss is esti- 
mated at $75,000. The company had some fine 
equipment. Some of the machines used in the 
factory cost as high as $5,000 and were prac- 
tically new. Each machine had an individual 
motor. Between seventy-five and one hundred 
people were employed in the factory and yards 
and are thrown out of employment. It is re 
ported as doubtful that the factory will be re 
built. The loss was covered by insurance. 


To KEEP THE town clean, let every man sweeP 
before his own house.—Chinese Proverb. 
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Wheat Storing Plan Means Building Granaries 


A phase of the wheat price situation of spe- 
cial interest to the retail lumberman is the 
plan proposed by the American Farm Bureau 
Federation, for storing 200,000,000 bushels of 
wheat in farm granaries, to be designated by 
the Secretary of Agriculture as United States 
ponded warehouses. This plan, if carried into 
effect, will necessarily involve the building of 
many new farm granaries, and the repairing 
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Showing front elevation of bin 


of many others to conform to Federal require- 
ments for bonded warehouses. 

Under the amended warehouse law, the Secre- 
tary of Agriculture may rule, if he sees fit, that 
a proper farm storehouse, a wheat granary in 
this case, be designated as a United States 
bonded warehouse. In an interview given a 
representative of the AMERICAN LUMBERMAN by 
0. E. Bradfute, president of the American 
Farm Bureau Federation, he points out that 
the Department of Agriculture, codperating 
with the colleges of agriculture and the farm 
bureaus, has in every county a representative 
known as the county agricultural agent or farm 
advisor, to which official, or some other repre- 
sentative of the Department of Agriculture, 
might properly be delegated the task of inspect- 
ing storehouses on the farm, and of designat- 
ing as bonded warehouses those found fit for 
the proper and safe storage of wheat. The 
farmer then could put his wheat in a bonded 
bin on his own farm, lock and seal it, and de- 
liver the key to the county agent, who might 
serve as the official warehouseman and give the 
farmer a lawful warehouse receipt for his 
grain, which could be used as collateral for 
loans against the stored grain. 

President Bradfute further pointed out that 
there is ready at hand the machinery which, 
if set in motion by proper official authorization, 
and used in connection with the amended ware- 
house act already referred to, would take care 
of the matter of loans against the farmers’ 
warehouse receipts, referring to the new inter- 
mediate farm credit, provided at the last ses- 
sion of Congress at the instance of the Farm 
Bureau Federation and the ‘‘farm bloe.’’ 

_ The twelve intermediate credit banks author- 
wed under the Agricultural Credits Act are 
authorized to discount for, or purchase from, 
any bank or other financial institution or co- 
operative credit or marketing association of ag- 
ricultural producers organized under State law, 
evidences of credit, provided the original loans 
Were made for agricultural or live stock pur- 
poses. They may also loan direct to codpera- 
‘ive associations composed of persons engaged 
im producing and marketing staple agricultural 
products. on paper secured by warehouse re- 
celpts, not to exceed 75 percent of the market 
value of the products covered. Such loans may 
be made for not less than six months nor more 


than three years. It will be noted that the act 
does not provide for the loaning of money to 
individual farmers on warehouse receipts but 
this difficulty could be readily surmounted by 
the formation of codperative groups of wheat 
owning farmers. 

The putting of the farm warehouse plan into 
operation hinges upon action by the Secretary 
of Agriculture and the Federal Farm Loan 
Board. Very strong pressure is being brought 
to bear upon both agencies by the organized 
agricultural interests. The recent absence from 
Washington of Secretary of Agriculture Wal- 
lace, who accompanied the presidential party to 
Alaska, has necessarily delayed consideration of 
the plan, but no doubt some decision may be 
expected in the near future, as in order to be 
of any value the plan would need to be put into 
operation at once. 

The proposed plan of farm storage, as well 
as the natural determination of many farmers 
to store and hold their wheat for higher prices 
regardless of any Federal action, is bound to 
stimulate the building of granaries, and retail- 
ers thruout the wheat producing sections should 
be prepared not only to furnish needed mate- 


rials but to give such information and advice. 


as may be required. On this page are shown 


plans, specifications and bill of material for a 
farm grain bin designed by the D. J. Fair Lum- 
ber Co., of Sterling, .Kans., which, Mr. Fair 
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Showing floor plan of bin 


built by two men in one day, and which he con- 
siders to be a very practical and satisfactory 
bin. 

Like many other lumber dealers in the wheat 
territory, Mr. Fair is closely watching develop- 
ments in the proposed plan for bonded farm 
warehouses. Commenting on the proposal this 
week, Mr. Fair said: 

‘¢The matter of bonding farmers’ grain stor- 
age that will meet the Federal requirements is 
a very important step in the interests of the 
farmers, as it will keep the surplus wheat off 
the market and let the crop move as the coun- 
try needs and can absorb it. There of course 
will be much storage that can not be accepted 
by the Government authorities as complying 
with the requirements for bonded warehouses. 
If farmers having this unqualified storage are 
to contribute anything to the warehouse facili- 
ties of the country in the interests of better 
prices for the farmers’ wheat, it will be neces- 
sary for such persons either to repair their pres- 
ent structures or to exect new buildings that 
will meet the equirements. 

‘*A large part of the needed storage will be 
built of wood, but there has been a growing 
tendency among farmers in this territory to 
store their grain in portable metal bins, of 
which we have sold hundreds. The popular sizes 
are 500 and 1,000 bushels capacity. We have 
not noticed any metal grain bins being shipped 
into this territory by mail order concerns. 

‘‘Practically all the farmers’ codperative 


local organizations are being used by the wheat 
pool as receiving houses. These elevators are 
allowed something like three cents a bushel for 
the work they do for the pool. The wheat, how- 
ever, is shipped out under instructions from the 
wheat pool organization, and it finally reaches 
terminal elevators that the wheat pool now con- 
trols. Bonded warehouse receipts with insur- 
ance policies attached are issued and are han- 
dled thru a trust company that provides suffi- 
cient funds to make payments to the producer 
and relieve him of his now pressing petty obli- 
gations, making it possible for him to go right 
ahead with his business affairs and yet own 
his wheat, and in time receive more for it than 
if he did not have this marketing system. I 
have heard of no one in this territory bonding 
his own warehouse, and as nearly as I ean find 
out very little money has been loaned by the 
bankers to provide additional storage for the 
farmer, altho it may be said that 75 percent 
of the farmers do not have sufficient storage to 
take care of one-half the wheat they raise. If 
the farmer desires to bond his warehouse and 
hold all of his wheat on the farm and draw 
against a warehouse receipt, it will be necessary 
for him to build additional storage. As near 
as I can find out, there is very little money be- 
ing loaned to the farmer on new grain he may 
be storing.’ 


Specifications for ‘‘Fairco’’ Economy Grain Bin. 
Diameter 10 Feet or Less 


Plate or Top Ring.—Draw a circle the size of 
the bin wanted, divide it into eight equal parts and 
make a pattern from one of these eighths. From 
this pattern cut eight pieces from 2x6 stock and 
eight pieces from 1x6 rough stock. Put these 
pieces together so as to form a circle and nail 
securely, breaking joints as shown on plans. 

Joists and Floor.—Over the circle which was 
drawn for the plate pattern place the 2x6 floor 
joists, space them the proper distance apart, not 
more than 16 inches on centers, and cut to proper 
length. Cut spreaders and securely nail them be- 
tween the ends with 16d nails. When the joist 
frame-work is complete cover the same with 1x6 
flooring, nailed at each and every joist. Saw the 
board off at the end in a circular form after it has 
been nailed, to avoid waste. When floor is finished, 
move it to the desired location of the bin and make 
sume level and on a rigid foundation, skids pre- 
ferred, so that the bin may be moved from place 
to place by team. 

Jambs.—Make door jambs as per detail on plans, 
being careful to bore the holes for all stay rods 
and hoop hooks at the proper angles to receive 
same freely. Place jamb in proper place, as per 
plans, and brace same in a plumb and true position, 
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Showing roof plan of bin 





secured by braces sufficient to prevent being forced 
out of position while the bin is under construction. 
Put plate or top ring in position directly over the 
floor with 2x4 member upward, so as to provide a 
solid footing for rafters. 

Siding.—Side the bin vertically with 1x4 floor- 
ing. Knock off groove and bevel the first board 
slightly on edge fitting against the jamb. Secure 
each board at the plate with a 6d box nail driven 
in about three-fourths the way to temporarily hold 


(Concluded on page 70) 
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President on Alaskan Timber Resources 


SEATTLE, WASH., July 28.—In a speech in the 
stadium of the University of Washington yes- 
terday, President Harding told 25,000 people 
about the timber resources of Alaska. Thru 
amplifiers every word spoken by the Chief 
Executive was heard distinctly in all parts of 
the stadium, which is one of the largest assem- 
bly places in the world. Mr. Harding declares 
that the supply of Alaskan timber by being 
placed on a sustained yield basis could be 
made perpetual, saying: 


We have begun on the safe plan of the forests, 
even tho we may have erred in excessive restric- 
tions. With the lesson of forest destruction pain- 
fully learned with the nation-wide call for reforesta- 
tion thruout the States, which will require genera- 
tions and vast painstaking effort, it has been sought 
to provide for the utilization of the Alaskan forests 
and at the same time provide their perpetuation 
thru reproduction. The application of the policy 
to the proposed paper and pulp industry in Alaska 
will make for ready understanding. 

The cutting over of vast areas of forests in the 
States for pulpwood, wholly without regard to re- 
production, and which lett the land barren, is 
familiar to all of us. To prevent that disaster in 
Alaska the Government has adopted the program of 
surveying out forest units to lease for pulp and 
paper-making. A unit for a mill of 100 tons daily 
capacity must contain: First, a water-power site 
affording, at reasonable development cost, sufficient 
power for the mills; and, second, timber enough to 
keep the plant operating for forty-five years. ‘That 
period is selected because it is the one in which 
the lands first cut over will, with proper care, 
reproduce their timber. Thus, after the whole 
tract has been cut over in the forty-fifth year, the 
new crop of trees on the land cut over in the first 
year will be ready for another cutting. Instead of 
removing the mill and abandoning the land as bar- 
ren, and losing the larger part of the basic invest- 
ment, the business becomes a self-perpetuating one. 
The allowance of timber, altho made on the basis 
of forty-five years, is really sufficient for sixty 
to sixty-five years. 

The lessee is given two years to prepare plans 
and organize for business; then two years more to 
install his plant. A deposit of $20,000 is required, 
and that, plus the annual payment for timber 
actually cut, is all the Government asks. The basic 
price for timber at the present time is 30 cents 
per cord for hemlock, 60 cents for spruce. A cord 
of wood produces about three-fourths of a ton of 
paper; that is, the manufacturer pays about 53 
cents for wood and water-power rights to make a 
ton of paper worth about $70. Can it be charged 
that three-fourths of 1 percent of these two raw 
materials is so heavy a tax as to paralyze the 
industry? I reply that it is not, and that no such 
charge is seriously made by intelligent and sincere 
people. 

3ut there is another proviso which the critics 
protest. We reserve the right, in each fifth year, 
to revise the cordage price. It may be raised, but 
not beyond the price which has been paid for other 
timber of like quality and in like circumstances dur- 
ingf the preceding year. We adjust to the prevail- 
ing market. Does that seem unreasonable? If the 
same manufacturer had taken his contract on the 
Canadian crown lands he would be subject to an 
advance of his price at any time, and without such 
a limitation; or, if he had bought outright the 
necessary timber lands to operate a mill for a long 
period, he would have had to carry a comparatively 
large initial investment. I venture, with some 
knowledge of conditions in various paper-making 
countries, to state that no better contract, indeed 
none so good, can be secured in any of them. 


But there is also protest that “the red tape of 
departmental regulation and interference’? makes 
it impossible to enlist enterprise which the Gov- 
ernment in any wise supervises. At this point, the 
answer is easy. This very type of contract is made 
by the Government with the timbering mterests in 
the national forests in both Alaska and the States, 
and the manufacturers have been working under 
it for more than a decade with entire satisfaction. 
The delay in entering Alaska is purely an economic 
one; the time is not vet ripe for fruition in Alaska. 
With a transportation problem which complaint 
never solves, with the present demand and _ price 
for paper, and with the present supply of materials 
nearer the market, conditions have not until now 
called for Alaska development. The reasons are 
precisely the same that caused Ohio to be settled 
before Nebraska. They will no more prevent 
Alaska’s development than they prevented Ne- 
braska’s. 

In substance, the same considerations explain the 
slower development of the lumber industry. But 
the time is at hand for forest-product development 
in Alaska. Lumber is being exported, largely 
across the Pacific; one pulp mill has been located, 
and negotiations for other pulp-and-paper contracts 
are at the point of closing. We are, in short, on 
the eve of an expansion which, if not rapid, will 
be sound and permanent. Frankly, I do not look 
for rapid development in Alaska. It could only 
be had at the cost of sacrificing a few immediately 
available resources and then abandoning the rest. 
a do not desire, and will not knowingly 
permit. 


Mr. Harding made a pleasing and most effec- 
tive reference to the country and its integral 
parts. He had spoken of Nebraska as a ‘‘glor- 
ious State.’’ Then, he added, ‘‘ Every State in 
the United States is a glorious State.’’ Mrs. 


Harding was the recipient of courtesies and 
attentions only second to those bestowed upon 
the Chief Executive himself. The President 
was delayed in his arrival here on account of 
the ramming of a destroyer by the naval trans- 
port Henderson, which brought the party from 
Vancouver, B. C. The Henderson was due to 
reach here at 9 o’clock in the morning. Await- 
the President was one of the most powerful 
fleets of battleships, cruisers and destroyers 
ever assembled on the Pacific, each vessel gay 
with flags and the rail lined with jaunty blue- 
jackets. A crowd from all parts of the Pacific 
Northwest began to assemble along the water- 
front and on the hills of Seattle as early as 
7 o’clock, and the people patiently awaited by 
thousands for nearly six hours until a squadron 
of airplanes flying low and the booming of the 
Presidential salute from each of the war vessels 
announced that the President was entering the 
harbor. 


Shingle Association Manager Resigns 


SEATTLE, WASH., July 28.—Donald H. Clark, 
secretary-manager of the Rite-Grade Shingle 
Association since 1921, has resigned this posi- 
tion to accept the management of the cedar de- 
partment of the Pioneer Lumber Co., of Seattle. 





JOSEPH R. BLUNT, SEATTLE, WASH.; 
New Secretary 


He is succeeded by Joseph R. Blunt as acting 
secretary-manager, who has been with the Rite- 
Grade association since 1920 and has held the 
position of assistant manager since 1921. In 
resigning his position, Mr. Clark states: 

It is with regret that I leave the pleasant en- 
vironment and the interesting phases of association 
work, but the organization of the Rite-Grade Shin- 
gle Association has always been such that changes 
in personnel do not affect its plan of activities nor, 
to any extent, the policies of administration. 

Work will go along smoothly and a steady pro- 
gram will be continued toward the objective of 
the Rite-Grade plan—namely, standardized, depend- 
able, guaranteed shingles, merchandised thru na- 
tional advertising under a nationally-known trade 
mark. It is certain that no movement in the shin- 
gle industry has been as beneficial as the Rite-Grade 
plan—no influence more healthy toward winning 
back the confidence of retail lumber merchants and 
the general public to the red cedar shingle. 

To his new position Mr. Clark brings an in- 
tensive training and wide experience in the lum- 
ber business. The Pioneer Lumber Co., with 
which he will also have the office of treasurer, is 
one of the oldest and strongest wholesale lum- 
ber concerns in the Pacific Northwest and does 
a large lumber and shingle business. R. G. 
King, of Seattle, is president, and Walter Ham- 
ilton, of Seattle, is vice president. 

In addition to his other activities, Mr. Clark 
is well known among lumbermen for his con- 
nection with Hoo-Hoo, having been Vicegerent 
in Seattle in 1921-22, and now Supreme Bojum 
of the order, in charge of Washington, Oregon, 
Idaho, Montana and British Columbia. 

Joseph R. Blunt, who succeeds Mr. Clark with 


the Rite-Grade Shingle Association is a native 
Washingtonian, having been born at Roslyn iy 
1893. His lumber experience began with the 
Tacoma Mill Co. in 1910, and in 1913 he entereq 
the college of forestry, University of Washing. 
ton, graduating in 1917, After leaving the uni. 
versity, he was with James D. Lacey & Co. for 
a year and then was employed selling and in. 
stalling sawmill and shingle mill machinery 
until 1920 when he joined the staff of the Rite. 
Grade association. 
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Airplane Used to Locate Shingle Scow 


SEATTLE, WASH., July 28.—Trust the Lloyd 
Hillman Lumber Co., of this city to keep up 
with the procession all the time, and never put 
it past Dan V. O’Brien, manager of the shin- 
gle department, to go right up to the front 
rank, Dan has literally been a high-flyer dur- 
ing the last week, for he has commandeered an 
airship and an aviator in the business of ship- 
ping red cedar shingles to the Atlantic coast. 
For the first time in the history of the indus- 
try, here or elsewhere, an airplane has _ been 
successfully used to locate a missing vessel in 
danger of being lost with cargo. The Lloyd 
Hillman Lumber Co. was bringing two scows, 
each with 5,000,000 shingles, from Vancouver, 
B. C., to this city, under tow by the tug Ellen 
MeNeill. One of the scows broke adrift, and 
was lost in the darkness. No time was to be 
lost, since a big Isthmian steamer was waiting 
for cargo. Tugs and speed boats would be toe 


slow and uncertain. Dan rose to the emer- 
yency. He placed himself in touch with Aviator 


Daniel W. Tomlinson, making the flight from 
Seattle to Bellingham in an hour and thirty 
ininutes. A careful search of bays and lagoons 
at length located the scow in perfect condition, 
with the 5,000,000 shingles intact. She was 
in Lyle Harbor, Saturna Island, Straits of 
Georgia. Dan hired another tug, and soon had 
the big seow under way for Seattle. Then he 
and the aviator flew back to Seattle, making the 
aerial journey in an hour and forty minutes 
against a heavy wind. 


Says Fir Possibilities Are Unbounded 


SEATTLE, WASH., July 28.—After an absence 
of nearly a year, L. P. Keith, manager of the 
structural department of the West Coast Forest 
Products Bureau, has arrived from New York, 
to remain on the Coast during August and 
September. Mr. Keith reports that the edu- 
cational effect of pioneering work for West 
Coast forest products is beginning to be appar- 
ent, saying: 

Two years ago as I journeyed thru certain por- 
tions of the eastern territory fir lumber was se 
scarce that one had difficulty in finding it with a 
microscope. Today, it is so much in evidence 
that one may actually see dimension in the yards 
as he passes thru by rail. Where two years ago, 
we experienced trouble in getting fir accepted, some 
of the bankers even declining to make loans on 
contracts requiring that material, we are not now 
meeting with any obstacles whatever. A retailer 
at Pittsfield, Mass., told me that when we were 
attempting to introduce fir in that field, he met 
with a great deal of opposition among local ecar- 
penters who insisted upon using northeastern 
spruce; but this same retailer now says he does 
not know of a carpenter who has given fir a fair 
trial without being completely satisfied with it. 
The point simply is this—whenever we build up 
familiarity with fir, we succeed in breaking down 
the objections that have been urged against it. 
The possibilities of fir are unbounded, since the 
Atlantic coast market is as yet largely untouched, 
the introduction of this wood to date having been 
confined almost entirely to New York and to the 
northeastern portion of the coast. 

On his trip West, Mr. Keith went to Ames, 
Iowa, July 10, to attend a meeting of the 
farm structures section of the American Society 
of Agricultural Engineers, of which he 1s 4 
member. The farming group is second only to 
the railroads in its requirements for lumber. 

CARRERE REHRaEaRaEEaAR 

THE TWO REEL FILM entitled ‘‘The Red Ene- 
my,’’ taken last fall under codperative arrange 
ments between the Western Forestry & Con- 
servation Association and the United States De- 
partment of Agriculture, is now being shown 
thruout the Northwest. The film has some ex 
cellent logging, air patrol and forest fire scenes, 
most of which were taken in the fir forests of 
Oregon. 
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“Sizing Up” The Wheat Price Situation 


(Continued from front page) 

wheat farmer just at this time is a good deal 
like reading a cook book to a hungry man. 
Nevertheless, it is not out of place to reiter- 
ate the counsel which the leading farm jour- 
nals of the country are, with practical unani- 
mity, giving their readers; namely, to abandon 
the single crop system and diversify their farm- 
ing operations. In this connection the Breed- 
er’s Gazette well says: 

‘‘The man who makes wheat his chief, if 
not only cash crop, whether in the wheat belt 
or elsewhere, is a gambler. He is sure to ‘lose’ 
much oftener and much more than he ‘wins.’ 
Specialty farming, so far as any staple world- 
crop like wheat is concerned, is a highly hazard- 


ous system. When to the economic hazards in- 
volved in growing wheat there are added the 
inescapable hazards of drouth, hail and in- 
sects, it should be obvious to any thoughtful 
person that wheat farming, as commonly prae- 
ticed in this country, is foredoomed to be a 
fruitful cause of unrest, dissatisfaction, politi- 
cal animosity, and organized, crusading activity 
among those who follow it.’’ 

From every standpoint it is to the interest of 
the lumbermen of the country to encourage a 
wise diversification of agriculture in their com- 
munities, and particularly the raising of live 
stock, the proper care of which involves the 
building of barns, sheds, fences, silos, hayracks 
and other feed lot equipment ete., which creates 


Do You Want Part of Half a Billion 


KANKAKEE, Itu., July 31.—An idea which 
might be used profitably by retail lumber yards 
is that of a central concrete mixing plant, such 
as has been operated by the Shidler Construc- 
tion Materials Co., of this city, for the last 
three years, with splendid success. The plant 
is a large one because a considerable part of 
the work is road and street building, but Frank 
L. Shidler, president of the company, says that 
even without the highway construction, a central 
concrete mixing plant of smaller capacity ought 
to pay well in retail lumber yards, if certain 
principles are followed which have been proved 
necessary. 

The possibility of a central concrete mixing 
plant is made feasible by the fact that the 
mixed conerete can be held for as long as four 
hours before being placed in the forms for the 
final set, if it is mixed in a proper and scientific 
way. Four hours on a motor truck traveling 
at twenty-five miles an hour could put as much 
as one hundred miles between the central con- 
crete mixing plant and the forms where the 
concrete is used. That rate of speed for a 
motor truck over good roads is not impossible, 
and a radius of one hundred miles in every direc- 
tion gives such a central concrete mixing plant 
a large possible territory. Even fifty or twenty- 
five miles will supply a large field of operations 
in any well settled section. 

There is a good deal of nusiance and muss 
about mixing conerete on the job and the piles 
of material such as crushed rock, sand, gravel 
and so on, are usually scattered about in the 
way and have to be cleaned up later, and the 
cement has to be stored where it will remain 
dry, or it will be ruined; so there are a great 
many concrete jobs that remain undone, which 
With the convenience, speed and certainty of 
central plant mixed concrete, would be done. 
There are portable concrete mixing machines, 
but they are not as efficient, economical to 
operate or as satisfactory as to getting just 





This derrick works sixteen hours daily handling construction materials 


the right mix as a central plant, because a 
central plant should be motorized so that every 
bit of the work is done by power or gravity, 
from the unloading of the material to the dump- 
ing of the concrete into the truck. In a central 
mixing plant the water content can be accurately 
regulated. 


Unloading Equipment Not Impossible 


Machinery for unloading may seem too ex- 
pensive for a retail lumber yard, but the same 
derrick that is used to unload sand, crushed 
rock and gravel, can also unload coal, limestone 
for fertilizing—which is destined to be applied 
to thousands of acres of farm land because it is 
the key to successful clover and alfalfa produc- 
tion—and for other bulk unloading purposes. 
With power equipment for unloading cars it is 
often possible to save considerable amounts in 
demurrage, and more important still, it secures 
independence from labor conditions that is 
worth a great deal, especially at critical times. 
Mr. Shidler says that the cost of man work 
as compared with machine work is about the 
same, as he figures it, but he has every possible 
thing done by machinery because in that way 
time is saved and he is more independent as to 
labor conditions. His central mixing plant is, 
as he says, ‘‘a one man, all motorized, gravity 
plant.’’? Probably figuring investment, upkeep, 
depreciation and all such items, there is not a 
great difference in cost between man labor and 
machine handling of materials. 


The plant of the Shidler Construction Mate- 
rial Co. has a 110-foot mast with a 90-foot 
boom, all steel, making a derrick that can be 
seen for a long way. It has a 114-foot clam 
shell bucket. Within its radius are 50,000 
tons of erushed rock, gravel, sand and other 
material, which can be taken from flat cars 
on the company’s own side track, put into the 
bins of the central mixing plant, or stored in 
piles, and also, eight bins are accessible from 





enlarged demand for lumber. But there are 
even more cogent reasons. Outside of the larger 
cities, the lumber dealer is to a great degree 
dependent upon the farm trade, and can prosper 
only as the farmer prospers. Therefore any 
policy that makes for reasonable profits and 
stability of income for the farmer operates 
equally to the advantage of the lumberman. 
Finally, the lumberman, equally with all other 
good citizens, is desirous that the farmer shall 
receive an adequate return on his investment 
and labor, to the end that he may not be so 
easily led astray politically by plausible the- 
orists and demagogues who wish to exploit him 
to their own advantage and to the detriment of 
the country as a whole. 


Dollars Annually? 


the same derrick, which can swing in a complete 
circle, 180 feet in diameter. All the materials 
used are washed. Mr. Shidler is an expert on 
concrete and he says that it does not pay to 
waste time with unwashed concrete materials. 
He is State secretary of the Contractors’ Asso- 
ciation of Illinois. During this season his firm 
has laid about five miles of concrete street 
paving in Kankakee, besides a large amount of 
construction work at a number of other places, 
a considerable part of this being highway work. 


Immensity of Present Highway Construction 


About half a billion dollars’ worth of con- 
struction work is the estimate for highway con- 
struction in the United States this year, and 
most of it is concrete. A recent writer whose 
major interests are in cement says: 

The great Roman highways in Great Britain, 
which earned for Caesar and his contemporaries 
twenty centuries of unending praise and admira- 
tion, were, in the total, less than is being done in 
this nation every week of the current year. The 
labor that built the great Chinese wall in a cen 
tury of time is being compressed into every fort 
night, and this is but one of the many activities of 
American enterprise today. 

We can build as permanent highways as the 
old Romans, if we will. 

A central conerete mixing plant is a possible 
way for the local lumber dealer to make profits 
from this vast use of concrete, and in the many 
places where concrete highways and streets are 
being laid, it may be that there are locations 
where a connection can be made with a local 
lumber yard to supply the service of switch 
track, yard, unloading and central concrete 
mixing plant to contractors putting in streets 
and highways. Mr. Shidler says that if he was 
doing no highway work, he would still operate 
a central concrete mixing plant, altho not of 
course, as large as his present plant, but it is 
better to have a plant of ample capacity, be- 
cause it is much easier to run such a plant at 
less than capacity than at over capacity. 








One man operates motorized, gravity, central concrete mixing plant 
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Commerce Department Summary 


The business situation at home and abroad is 
summarized by the Department of Commerce 
as follows: 


DomeESTIC CONDITIONS—Figures on June business 
movements as shown in the census bureau’s “Sur- 
vey of Current Business” indicate: That copper 
production totaled 124,869,000 pounds, as against 
125,452,000 pounds in May and 95,222,000 pounds 
in June, 1922. Production of Michigan hardwoods, 
yellow pine, western pine, California redwood, and 
oak flooring declined from May, while with the 
exception of southern pine, the production of lum- 
ber was considerably above the mill output of June, 
1922. Production of clay fire brick declined 5 
percent and at 63,861,000 bricks was 82 percent 
greater than the output in June, 1922. Production 
of face brick and silica brick likewise declined 
from May. 

Sales of fine cotton goods in the New Bedford 
district increased in June, but were 50 percent 
below June, 1922. The total cotton-spindle activity 
amounted to 8,385,000,000 hours, as compared with 
9,309,000,000 in May, while the activity per spindle 
amounted to 224 hours as against 249 in May. 
Receipts of wool at Boston amounted to 44,403,000 
pounds as compared with 53,383,000 pounds in 
May. 

Production of wheat flour at 8,331,000 barrels 
showed a decline from May, but was slightly above 
the flour output in June, 1922. Cold storage hold- 
ings of pork products on July 1 were 20 percent 
above the holdings on July 1, 1922. 

The wholesale price index of producers’ goods for 
June was 144, based on 1913 as 100, compared with 
148 in May and 127 in June, 1922, while the price 
index of consumer’s goods was 155 for June as 
against 156 in May and 151 in June a year ago. 

Involuntary unemployment in Pennsylvania con- 
tinued to decline, while employment in New York 
State and Detroit declined from May. 

The index of unfilled orders from basic com- 
modities, compiled by the Department of Commerce, 
stood at 77 on July 1, based on 1920 as 100, as 
against 87 on June 1, and 101, the high record 
of April 1, 1923. 

FOREIGN CONDITIONS—Far Eastern cables to the 
Department of Commerce report serious diminution 
in Chinese trade, especially with the interior, as 
the result of internal disorders and adverse ex- 
change rates, dullness in Indo-China and Siam due 
largely to the closing of the South China rice mar- 
ket, improved financial conditions in Japan, where 
the mid-year settlements were made without dif- 
ficulty, a decline in Philippine commerce, believed 
to be temporary, and an increase in imports and 
decrease in exports from Australia which has led 
the Government of that country to dispatch spe- 
cial agents to seek new outlets for Australian 
products. New Zealand’s foreign trade is shown 
to be increasing, and crop prospects both there and 
in Australia are good. 

Cables from Sweden, Italy, Spain, Germany, and 
Austria reveal mixed conditions. Unemployment 
is decreasing in Sweden, Italy and Austria, but 
increasing in Germany and Spain. A workmen’s 
movement in Germany for payment of wages on a 
gold basis was compromised by an agreement by 
which the weekly price index will be used to cal- 
culate payrolls. Labor unrest in Spairr is serious 
and has not been appreciably improved by the cessa- 
tion of the Barcelona strike. The Spanish Govern- 
ment’s financial position continues critical and 
measures are being sought to reduce expenditures, 
as it is apparently impossible further to increase 
revenues. The reconstruction of Austria is pro- 
gressing favorably. Italian Government revenues 
are exceeding budget estimates, and bank clearings 
and capital investments in Italy are growing. The 
crop outlook in the European countries reporting 
is generally good. 


Important Tariff Hearing Held 


Of indirect, but nevertheless real importance 
to the lumber industry is the hearing before the 
Tariff Commission on July 17, of the complaint 
of the Rubberset Corporation, of Newark, N. J., 
because of the fact that this is the first of a 
series of hearings under the provisions of the 
Fordney-McCumber tariff law, and may estab- 
lish basie precedents. 

The complaint of the Rubberset concern, in 
brief, was that the tariff operates unfavorably 
against its Canadian plant, which exports han- 
dies exclusively to the parent company. The 
law provides that the existing tariff of 334% 


percent may be changed to a greater or less rate 
according as the economic conditions of the 
principal competing country are more or less 
favorable to low cost production as compared 
with the United States. 

The petition of the Rubberset company was 
that paint brush handles be taken out of the 
general class of ‘‘manufactures wholly or partly 
of wood or bark not otherwise specifically pro- 
vided for,’’ and that the tariff commission set 
up a new classification of paint brush handles 
at a tariff of 1654 percent ad valorem, or 50 
percent less than the present tariff. 

Opposition to granting the petition of the 
complainant was made by the National Asso- 
ciation of Wood Turners, the Toy Manufactur- 
ers’ Association of the United States, and the 
American Brush Manufacturers’ Association. 
No decision was made by the committee, which 
took the motion under advisement. The chair- 
man announced that a final hearing will be held 
in Washington on Sept. 6. 


Employment Conditions Favorable 


Francis I. Jones, director of the Federal 
employment service, takes an optimistic view 
of the general employment situation thruout 
the country. Latest reports received from 
Federal directors in the States indicate employ- 
ment conditions may be expected to remain 
favorable at least for the next sixty days. 

While a shortage of common labor remains in 
some States, the situation in that regard is not 








as acute as it was recently reported. Shortage 
of farm labor continues in several States. 

New York State reported the supply and 
demand of common labor about equal, with a 
normal supply of semiskilled and skilled work. 
ers, except bricklayers. 

On the other hand, New Jersey reported a 
shortage of virtually all building trades mechan. 
ics. The supply of common labor is not yet 
equal to the demand in New Jersey. Full 
employment of all labor is expected to continue, 

The Pennsylvania director reported a short- 
age of common, semiskilled and skilled labor, 
which is expected to continue virtually un- 
changed during the next two months. Building 
trades labor of every kind was extremely scarce 
in Pennsylvania, with no relief in sight. 


Ohio reported that the supply of common and 
semiskilled labor is easily taken care of by the 
strong demand. There was a slight shortage of 
skilled mechanies in the metal and_ building 
industries, with a surplus of clerical and rubber 
workers. 


The Illinois director reported that the supply 
of common labor probably will be equal to the 
demand for the next sixty days. Semiskilled 
labor is well employed thruout the State and 
there is a shortage of skilled mechanics and 
foundry workers. 

Indiana reported a demand for common and 
semiskilled labor slightly in excess of the sup- 
ply. The Indiana director reported a tremen- 
dous demand for skilled labor for work on build- 
ing projects. An optimistic outlook was 


reported for the next two months. 


Southern States reported that conditions are 
favorable to a continuance of full employment. 
A similar report came from the New England 
States. 











Rates on Rough Lumber 


WASHINGTON, D. C., July 30.—In a tentative 
report in Docket No. 14,2983—Edward Hines 
Lumber Co. vs. Director General, as Agent—Ex- 
aminer Paul O. Carter recommends that the 
Interstate Commerce Commission find that rates 
charged on thirty-eight carloads of rough lum- 
ber shipped from Fairbanks, Minn., to Winton, 
Minn., for dressing and reshipment, during 
September, October and November, 1919, were 
not unreasonable and that the complaint should 
be dismissed. 

Mr. Carter points out that on Nov. 18, 1919, 
a rate of 3.5 cents was established, and that 
this was the basis for the complaint. From 
1916 to June 25, 1918, he states, a rate of 
2.75 eents a hundred pounds was in effect 
between the two points involved. On the latter 
date this rate was increased to 3.5 cents. In 
the reissue of tariffs the 3.5-cent rate was 
canceled out, leaving a distance rate of 7 cents 
in effect. The shipments involved in the com- 
plaint moved on the 7-cent rate. 


Minnesota and Wisconsin Rates 


MINNEAPOLIS, MINN., Aug. 1.—Efforts of 
several railroads to obtain higher rates for 
carrying lumber from Minnesota and Wiscon- 
sin points to Chicago, thru modification of the 
long-and-short-haul inhibition of the Interstate 
Commerce Act, were only partly confirmed in a 
series of decisions handed down by the Inter- 
state Commerce Commission recently. 

The Chicago, Rock Island & Pacific is author- 
ized to continue rates on lumber and lumber 
articles, taking the same or related rates from 
points in Minnesota and Wisconsin to Chicago 
as are accorded traffic by the direct routes and 
to maintain rates to intermediate points not 
more than 5 cents a hundred pounds higher 
than the long haul charge. 

It is provided that when the rates to inter- 
mediate points affected exceed the rates to 
more distant points they shall not be increased 
without specific authorization by the commission. 

The Chicago Great Western, the Burlington 


and the Illinois Central are permitted to estab- 
lish rates to intermediate points that do not 
exceed by more than 3 cents a hundred pounds 
the thru rates. 


The commission declares that it does not 
approve any rates that may be maintained 
under the fourth section relief granted, since 
all such rates must be subject to complaint, 
investigation and correction if in conflict with 
the provision of law providing that the aggre- 
gate of intermediate rates shall not be greater 
than the thru rate covering territory embracing 
all the intermediates. 


(Baa aaanani 


Must Encourage Transportation Lines 


CLEVELAND, OHIO, July 30.—In a statement 
bearing on the transportation system as it af- 
fects lumber, A. L. Stone, secretary of the Nic- 
ola, Stone & Myers Co., says: 


Our transportation systems are the very life of 
our commercial success and to a large extent our 
social well being. We can not starve the railroads 
and prosper. The present attacks of the politicians 
upon our transportation lines are incomprehensible 
from an American standpoint. It savors of Rus- 
sian confiscation and destruction, There is but one 
course for all well thinking people to pursue 1D 
this matter, and the problem is not complicated. 
It simplifies itself into the plain proposition that 
we must encourage our transportation lines in 
every way, to build up their facilities to the highest 
possible efficiency. This means that they must 
be permitted to fix such rates that their earnings 
may both maintain their properties and shall grant 
a fair return to the millions of investors who fur- 
nish the initial capital. 


Our present governmental machinery for safe- 
guarding us against discrimination and excessive 
fares is time tried and sufficient. No patriotic 
citizen can intelligently argue that government 
control of the railroads can result in economies 
and consequent lower freights, nor that the effi- 
ciency or safety of operation are comparable with 
those so successfully demonstrated under corporate 
management. The ignorance and waste which 
would result in political control of our transporta- 
tion lines would not only eventually wreck them, 
put would entail an appalling burden of taxation 
on our people. 

When the public is fully informed of the facts 
in this matter and the truth is proclaimed withous 
fear or prejudice, sane judgment will prevail an 
avoid disaster in this transportation problem. 
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Rates on Wood Billets 


WASHINGTON, D. C., July 30.—The Interstate 
Commerce Commission has issued Fourth Sec- 
tion Order No. 8,767—Rates on Billets from 
and to points in the South and Southeast—au- 
thorizing carriers who are parties to applica- 
tion No. 12,382 of J. H. Glenn, Agent, to es- 
tablish rates on wood billets, sawed, rived or 
split from the bolt, square or round (in the 
rough but not turned to the shape of the fin- 
ished articles), from, to and between points 
in the territory east of the Mississippi and 
south of the Potomac and Ohio rivers the same 
as rates contemporaneously maintained on com- 
mon lumber, without observing the long-and- 
short-haul clause. The order contains a pro- 
viso that the rates on billets at the intermedi- 
ate points affected shall not exceed the rates on 
common lumber at those points. 


To Seek Larger Dunnage Allowance 


MEMPHIS, TENN., July 31—The Southern 
Hardwood Traffic Association is planning a vig- 
orous fight to secure proper dunnage allowance 
at the hands of the railroads. 

The board of directors of this organization, 
at a meeting held here today, authorized J. H. 


Townshend, secretary-manager, to begin action 
at once. 

It has been ascertained that it costs approxi- 
mately $25 per open car to stake lumber and 
forest products loaded thereon and it has like- 
wise been found that the stakes have a weight 
of approximately 2,000 pounds. The railroads 
make a dunnage or stake allowance of only 500 
pounds. 

The association is going into this fight sys- 
tematically. It is preparing to make a canvass 
of member-firms to ascertain the exact expe- 
rience they are having and it will prepare its 
ease on the basis of what develops from this 
wide investigation. 


The Interstate Commerce Commission has 
fixed the present dunnage allowance but the 
directors of the association regard it as so far 
out of line that they are willing to make a real 
fight for a more substantial allowance. 


The directors also recommended, by their 
vote, that the time limit on lumber and other 
products manufactured from logs be extended 
to two years as against the present one year. 

Charles Murphy, of the Superior Oak Floor- 
ing Company, Helena, Ark., and vice president 
in charge of the Helena district, presided in 
the absence of Walker L. Wellford, head of this 
organization. 


Notes From the Realm of 


Getting the Facts to the Public 


Boston, Mass., Aug. 1.—The efforts put 
forth by the Northeastern Retail Lumbermen’s 
Association to show the publie that building 
costs, so far as lumber is concerned, have not 
been unreasonably inflated and are now consid- 
erably under the war peak, is meeting with 
encouraging success at important New England 
centers. Several influential daily newspapers 
have taken up the cudgels in behalf of the 
actual facts as revealed by the lumber associa- 
tions’ careful investigations. The representa- 
tive of the AMERICAN LUMBERMAN was informed 
this week by several agencies prominently iden- 
tified with the building industry that a change 
in public sentiment is already discernible, and 
that a busier fall for the builders now appears 
certain as a direct result of the associational 
activity. 

The Northeastern Retail Lumbermen’s Asso- 
ciation is appealing to the members here to 
continue to let the public know the facts, and 
to nail without delay every statement they see 
or hear which insinuates that lumber prices are 
now unduly inflated. Concerning the general 
price situation the secretary says: 

The first survey made by the Northeastern and 
other associations showed that almost anywhere 
in the country an ordinary lumber bill may be 
bought from a retail yard for 35 percent less than 
at the peak of 1920. However, some have said: 
“It is not the cost of the lumber bill alone but 
rather the cost of the entire house, labor included, 
that tells the story.’ That statement is now suc- 
cessfully met by the last data carefully compiled 
and distributed, and to all such the retail lumber 
dealer may say in an advertisement or otherwise 
provided his local conditions are not exceptional : 
“It is a good time to build. Lumber prices since 
the peak of 1920 have receded 35 percent, and a 
home of your own complete, including labor, may 
be built for 20 percent less than at that time. 
Every payment of rent to the landlord might as 
well, and better, be an instalment payment on a 
home of yourown. Let this be your slogan: ‘We'll 
build a home of our own this year.’ ” 


War On Unscrupulous Builders 


CLEVELAND, OHIO, July 31.—Speaking of the 
campaign being carried on in Cleveland against 
unscrupulous building companies, J. V. O’Brien, 
secretary of the Cleveland Board of Lumber 
Dealers, Says: 

The aftermath of the war seems to have brought 
into the city a new element in the contracting busi- 
hess and, generally speaking, an undesirable ele- 
ment, largely speculative, and in a great many 
cases out to beat the material man. Money for 
building in Cleveland has been ample. The sav- 
ings and loans companies have had large funds, 
and the growth of second mortgage concerns has 


been very rapid in the last few years. Under this 
condition of ample funds it has been possible for 
a speculative builder to engage in large operations 
without a penny of his own capital invested. His 
loan at a savings and loan company will finance 
two-thirds of the construction and a bonus of 10 
to 20 percent and a second mortgage company will 
advance another 20 percent. The material man 
not only finances the balance of the job but, in a 
great many cases, all value above the savings and 
loan mortgage. In other words a_ speculative 
builder reaps his profit from a second mortgage 
which he is able to dispose of at a discount. The 




















As a statesman, Magnus Johnson, newly elected 
senator from Minnesota on the Farmer-Labor 
ticket, is undoubtedly an excellent farmer, as 
demonstrated by the big, modern barn shown 
above, which is situated on his farm near 
Kimball, Minn. 





net result of all this is considerable fraud and 
material men are finding themselves increasingly 
located behind two mortgages and often an uncom- 
pleted property. 

Steps are now on foot among lumbermen where 
sales to properties covered by second mortgages will 
be closely restricted. Many lumbermen feel there 
should be no sale when a second mortgage shows 
upon a property unless the second mortgage waives 
in favor of priority to the material man or agrees 
to an escrow where the second mortgage will be 
held to pay material bills as needed. 


Home Building Show for South 


GREENVILLE, S. C., July 31—The Southern 
Homes Show to be held at Textile Hall, Green- 
ville, Oct. 22 to 27 inclusive, will be for the 
whole South. A large number of the lumber 
and building material manufacturers and deal- 
ers in the district are engaging space for the 
show, which will be held under the auspices 
of the Greenville Builders’ Exchange. 


District Manager Wherrity, of the Chicago 
offices of the association, announces that the 
Frisco system has agreed to establish reductions 
amounting to 2 to 3 cents a hundred pounds 
in rates on lumber from Chaffee, Mo., to north- 
ern points, including Chicago and Springfield, 
Ill., Vincennes, Ind., and other destinations. 
Arrangements are being made for prompt cor- 
rection of the tariffs. 


District Manager Thompson, of the Louis- 
ville offices of this organization, announces pub- 
lication of reduced rates of 13 cents per hun- 
dred pounds on lumber from Sunman, Ind., to 
New Albany, Ind., effective via the Big Four 
road July 10 last. 


Rates on Forest Products 


WASHINGTON, D. C., Aug. 1—The Interstate 
Commerce Commission has issued Fourth See- 
tion Order No. 8,761, denying, effective Nov. 
15, applications Nos. 1,518 and 1,523 of the 
Central Vermont Railway Co. for itself and 
other interested carriers for authority to con- 
tinue rates on forest products from stations on 
its line to destinations on the Boston & Maine, 
as named in its tariff I. C. C. Nos. A-2,861 and 
A-2,849, without observing the long-and-short- 
haul clause. 


Building 


Model House Attracts Many Visitors 


DAVENPORT, Iowa, July 30.—The Davenport 
Housing Corporation yesterday opened its 
‘*model house’’ at the corner of Forest and 
Middle roads, Camp MeClellan, and more than 
2,000 people inspected the residence. The house 
was erected under the direction of the housing 
corporation and has been completely furnished 
by a local furniture concern. The novel idea of 
an open home has attracted hundreds of pros- 
pective purchasers and has been an effective 
business introduction both for the housing cor- 
poration and the furniture house as well. 

The building is semi-colonial in design and 
contains six rooms. The housing corporation 
was organized during the war, under Govern- 
ment supervision, to meet an arsenal emergency, 
and has continued to function in handling con- 
tracts entered into at that time as well as in 
developing an aggressive building policy under 
postwar conditions, sponsored in a measure by 
the business interests of the community. 


B@aeaeaaaeaaaani 


To Organize “Building and Loan” 

NEw Lonpon, Wis., Aug. 2.—Believing that 
the development of this city is handicapped 
because of lack of homes and lack of facilities 
to enable workmen to obtain homes, a move- 
ment has been started to organize a building 
and loan association. Three banks of the city 
are interested. Living quarters in the city are 
hard to find, and several families are living in 
tents. ; . 

New impetus is given to home-building in 
Appleton, Wis., near this city by the estab- 
lishment there of a loan agency of the Metro- 
politan Life Insurance Co. First mortgage 
loans are granted by the company to home 
builders. 


Organizes “Building and Loan” 


GLOVERSVILLE, N. Y., July 31.—It is expected 
that the newly organized Gloversville Savings 
& Loan Association, which opened for business 
about two weeks ago, will be of material as- 
sistance in encouraging the building of homes 
in this city. The organization of the new as- 
sociation has been fostered by the local cham- 
ber of commerce, and will be conducted by the 
officers of the chamber, so there will be no high 
salary list or other overhead expense to be paid 
out of the association’s funds. F. E. Reynolds, 
treasurer of the Burr Lumber Co., who is a di- 
rector in the association, says: ‘‘ We expect that 
it will solve a lot of our problems and be a 
help to the community.’’ 
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Manufacturers Discuss Standardization and Advertising 


San Francisco, Cauir., July 28.—The board 
of directors of the National Lumber Manufac- 
turers’ Association completed its midsummer 
meeting here July 26, after being in session for 
two days. Considerable progress was made on 
the program for standardization, altho some 
of the points will have to be considered further. 
A number of delegates came from the East and 
South and twenty-nine regional associations 
were represented. In addition to the directors, 
many Pacific coast lumbermen attended the 
sessions. At the conclusion of the meeting a 
large party left for Humboldt and Mendocino 
counties to inspect the redwood operations. Its 
members were invited to visit the plants of the 
Pacific Lumber Co., at Scotia; Hammond Lum- 
ber Co., at Eureka, and the Union Lumber Co. 
at Fort Bragg. The visitors were greatly im- 
pressed with what they saw in California and 
with their entertainment in San Francisco, ar- 
rangements for which were made by the Cali 
fornia Redwood Association and the California 
White & Sugar Pine Manufacturers’ Associa- 
tion. On the night of July 25, a dinner was 
given at Tait’s-at-the-Beach with President 
John W. Blodgett, Secretary-manager Wilson 
Compton and the directors as guests of honor. 
Theodore T. Lerch arranged for the entertain 
ment features, 

At the opening session in the Palace Hotel, 
Wednesday, July 25, President John W. 
Blodgett told the lumber manufacturers of the 
necessity of getting in line with the new order 
of things as the Government is getting ready 
to regulate large industries such as anthracite 
coal unless the operators themselves provide 
for proper grading, inspection ete. Codperative 
inspection, he stated, is preferable to compul- 
sory Government inspection because it can be 
inaugurated at small expense by consolidating 
the inspection forees already maintained by 
many of the companies. 


Tells of Standardization Movement 


Wilson Compton, secretary-manager, told 
how the movement looking toward standardiza- 
tion on a national basis started about five years 
ago but was largely experimental and theoret- 
ical. Two years ago when Mr. Hoover became 
secretary of commerce, he took an active in- 
terest in the standardization movement. In 
May, 1922, a conference was held in Washing- 
ton, under the auspices of Mr. Hoover, at which 
the organized program of definite and practical 
standards was broached. Two months later the 
Central Committee on Lumber Standards was 
organized, representing about 140 national, re- 
gional, State and city organizations in the lum- 
ber trade. In the latter part of last year the 
committee held its first meeting in Washington 
and provided for the socalled consulting com- 
mittee, which has since held three meetings and 
has made a number of rather elaborate reports. 
These reports have gone to all of the associa- 
tions. ‘ 

A revised report of the central committee’s 
joint meeting with the consulting committee in 
Chicago in June, 1923, has been received and 
as a result there is now before the trade a set 
of proposed lumber standards. First comes the 
standard of sizes. As close an approach to na- 
tional uniformity will be made as is possible, 
while recognizing that there are some practical 
limitations upon that proposal. The second is 
the standard of lumber grading. Third comes 
a broad program of creating within the lumber 
trade the machinery for enforcing and applying 
this standard of sizes and standard of grades. 
This means the organization of an inspection 
service. It means some grading work. Tally 
cards will be used with assurance to the buyer 
of the delivery of the exact grade and size tally 
that was sent from the sawmill. 

According to Mr. Compton, there has been 
no difference of opinion as yet on the inspection 
service. Mechanical grade marking is now con- 
sidered practicable and the question is as to 
how it can be applied to the best advantage. 
The question of lumber sizes is one in which 
differences of opinion would undoubtedly crop 
up. There are a half a dozen or more different 


standards of thicknesses for a sawmill product, 
which is sold under the same name as one-inch, 
varying from }% inch at the top to about 7% inch 
on the bottom with any variation in between to 
the thirty-second of an inch. Under these con- 
ditions the lumber industry can not give a dem- 
onstration to the public that it is doing all it 
can reasonably be expected to do to insure to 
the buyer that he is getting what he pays for. 

It was éxplained by the chairman that more 
or less publicity had been given to the action 
of the consulting committee regarding thick- 
nesses. That action was adopted practically en- 
tirely by the central committee and the pro- 
ducers, distributers and consumers all are co- 
operatively in the movement. It must be clearly 
understood with regard to that as well as in 
the grading rules that those recommendations 
for standard thicknesses mean minimum. There 
is nothing to prohibit any consumer from de- 
manding or any manufacturer from cutting 
thicker lumber, but it simply means that the 
lumber trade as a whole asserts that there is 
a minimum below which it will not go and 
that anything below that is not standard. 


To Launch Advertising Program 


Beginning Sept. 1, the advertising program 
of the National Lumber Manufacturers’ Asso- 
ciation will go into effect. Funds will be ob- 





JOHN W. BLODGETT, GRAND RAPIDS, MICH. ; 
President National Lumber Manufacturers’ 
Association 
tained by increasing the assessment one-half 
cent a thousand feet on the cut of the mills. It 
is estimated that $100,000 a year will be raised 

in this way thru the regional associations. 
Most of the regional associations are in favor 
of the basic grades for yard lumber as _ pro- 
posed by the Central Committee on Lumber 
Standards. A committee appointed by the 
chairman conferred on the matter of more 
specific definitions of the grades under discus- 
sion. C. C. Sheppard represented the Southern 
Pine Association; G. T. Gerlinger, the West 
Coast Lumbermen’s Association; J. P. Me- 
Goldrick, the Western Pine Manufacturers’ As- 
sociation, and F. H. Lambert, the California 
White & Sugar Pine Manufacturers’ Associa- 
tion. The West Coast Lumbermen’s Associa- 
tion and the Western Pine Manufacturers’ As- 
sociation will have meetings in August and take 
further action on standardization. Some de- 
tails were to be worked out between the West 
Coast and the Southern Pine associations, The 
California White & Sugar Pine Manufacturers’ 
Association has not yet taken formal action, but 
C. Stowell Smith, secretary-manager, stated that 
the sentiment of the members as he understood 
it was that they will accept the action of a 
majority of the regional associations on nomen- 
clature and grade names. ‘They will, also, ac- 
cept with the same provision, a working mini- 


mum thickness of %3-inch for yard stock and 
the 154x35% standard for dimension stock. 

Resolutions were adopted expressing regret 
at the recent death of John Edgar Rhodes, 
who served the industry with honor and dis. 
tinction as secretary of the National Lumber 
Manufacturers’ Association from 1912 to 1915. 
Resolutions were adopted expressing approval 
of any regulation of immigration that would 
meet promptly and adequately the ascertained 
economic, industrial and social requirements of 
the United States. Further resolutions were 
passed acknowledging the hospitality of the 
California White & Sugar Pine Manufacturers’ 
Association and the California Redwood Asso 
ciation during the visit of the National directors 
to San Francisco. 


Tells of Work of Association 


President John W. Blodgett told of the work 
of the National Lumber Manufacturers’ Asso- 
ciation with its various departments, such as 
publicity, including also advertising and edu- 
cational work; engineering, in which the as- 
sociation works with all organizations making 
use of lumber; a third department, which deals 
with the retailers, and fourth, the building code 
department. He explained how the association 
thru Secretary Compton and the publicity de- 
partment was enabled to secure retractions of 
misstatements regarding the lumber industry 
that found their way into newspapers and 
magazines, 

A. L. Osborn, of Oshkosh, Wis., representing 
the Northern Hemlock & Hardwood Manufae. 
turers’ Association, outlined a comprehensive 
scheme for reforestation. He declared that the 
timber needs of the United States fifty years 
from now would be 30,000,000,000 feet an- 
nually. He stated that this demand could be 
met only by the early beginning of a program 
that would include liberal public forest policies 
together with adequate protection against fire 
and a logical system of taxation of land under 
reforestation. 

Judge James A. Emery, general counsel of 
the National Association of Manufacturers, who 
was formerly a resident of San Francisco, de- 
livered an eloquent and patriotic address on the 
subject of ‘‘Immigration.’’ He favored wise 
restrictions upon immigration and explained 
the operations of the present law. While it 
has permitted the number of skilled mechanics 
in this country to be increased, there is still a 
shortage of common labor as is evidenced by 
the migration of many thousands of negroes 
from the South to the North. He favored the 
admission of more laborers of good character 
by selective immigration under the 3 percent 
law, and the deportation of such foreigners as 
advocate overthrowing our Government by force 
and substituting radical forms. [Judge Em- 
ery’s address in part was printed on pages 
60-61 of the July 28 issue of the AMERICAN 
LUMBERMAN.—EDITOR. ] 


The Attendance 


In attendance at the directors’ meeting and 
the standardization conference were: 


E. T. Allen, Western Forestry & Conservation 
Association, Portland, Ore.; Edgar P. Allen, Na- 
tional Lumber Manufacturers’ Association, Wash- 
ington, D. C.; Swift Berry, California Forest 
Protective Association, San Francisco; Guy. 
Buell, North Carolina Pine Association, Spring 
Hope, N. C.; J. H. Browne, The Pacific Lumber 
Co., New York City; R. E. Caldwell, The Little 
River Redwood Co., San Francisco; Harry  B. 
Clark, National Lumber Manufacturers’ Association, 
Chicago ; Wilson Compton, National Lumber Manu- 
facturers’ Association, Washington, D.‘C.; W.. 0. 
Church, W. R. Pickering Lumber Co., Kansas City, 
Mo.; F. C. Knapp, Peninsula Lumber Co., Port- 
land, Ore.; Theodore Lerch, Albion Lumber Co., 
San Francisco: C. C. Collins, C. C. Collins Lumber 
Co., Rhinelander, Wis. ; W. Cooper, Western 
Pine Manufacturers’ Association, Portland, Ore.: 
James Danaher, jr., Michigan-California Lumber 
Co., Camino, Calif.; R. E. Danaher, Michigan- 
California Lumber Co., San Francisco; G. R. De- 
Vore, AMERICAN LUMBERMAN, San Francisco; A. ©: 
Dixon, The Booth Kelly Lumber Co., Eugene, Ore.; 
Ernest Dolge, Ernest Dolge (Inc.), Tacoma, Wash. ; 
J. F. Elwood, Southern Pacific Co., San Francisco: 
William A. Gately, Department of Commerce, Wash- 
ington, D. C:; George T. Gerlinger, Willamette 
Valley Lumber Co., Portland, Ore. ; Everett 
Griggs, St. Paul & Tacoma Lumber Co., Tacoma, 
Wash. ; Lloyd Harris, Holmes-Eureka Lumber C0. 
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San Francisco; H. B. Hewes, Southern one 
Manufacturers’ Association, Jeanerette, La.; C. R. 
Johnson, Union Lumber Co., San Francisco; J. M. 
Johnson, Plumas Lumber Co., Cromberg, Calif. ; 
R. F. Hamilton, The Pacific Lumber Co., San Fran- 
cisco, Calif.; W. B. Harbeson, Georgia-Florida Saw 
Mill Association, Pensacola, Fla.; EB. C. Harrell, 
Georgia-Florida Saw Mill Association, Jacksonville, 
Fla.; O. C. Haslett, Spanish Peak Lumber Co., San 
Francisco, Calif.; R. Hammatt, California Red- 
wood Association, San Francisco; 
Hutchinson Lumber Co., Oroville, Calif.; Henry 
M. Hink, Dolbeer & Carson Lumber Co., San Fran- 
cisco; C. J. Hogue, West Coast Lumbermen’s Asso- 
ciation, Seattle, Wash.; Dudley F. Holtman, Na- 
tional Lumber Manufacturers’ Association, Wash- 
ington, D. C.; H. C. Hornby, Cloquet Lumber Co., 
Cloquet, Minn. ; F. B. Hubbard, H. H. Martin Lum- 
per Co., Centralia, Wash.; M. V. Johns, Redwood 
Sales Co., San Francisco; J. E. Jones, Southern 
pine Association, New Orleans, La.; W. G. Kah- 
man, McCloud River Lumber Co., McCloud, Calif. ; 
John L. Kaul, Southern Pine Association, Birming- 
ham, Ala.; L. P. Keith, West Coast Forest Products 
Bureau, New York City; L. Kraemer, National 
Lumber Manufacturers’ Association, Washington, 


8S. Hickok,. 


D. C.; F. H. Lambert, McCloud River Lumber 
Co., McCloud, Calif.; A. Lasson, California Red- 
wood Association, San Francisco; A. H. Land, 
Hutchinson Lumber Co., Oroville, Calif.; J. E. Mar- 
tin, San Francisco; N. C. McNary, San Francisco; 
J. P. MeGoldrick, McGoldrick Lumber Co., Spokane, 
Wash.; Charles R. McCormick, Charles R. McCor- 
mick & Co., San Francisco; A. T. McKenzie, Yose- 
mite Lumber Co., San Francisco; W. R. McMillan, 
Hammond Lumber Co., San Francisco; William G. 
Mugan, Dolbeer & Carson Lumber Co., San Fran- 
cisco; M. A. Murphy, F. S. Murphy Lumber Co., 
San Francisco; A. L. Osborn, Northern Hemlock & 
Hardwood Manufacturers’ Association, Oshkosh, 
Wis.; D. S. Painter, Fruit Growers’ Supply Co., 
San Francisco; E. R. Polleys, Polleys Lumber Co., 
Missoula, Mont.; R. F. Pray, Hutchinson Lumber 
Co., Oroville, Calif.; E. M. Prescott, Prescott Brick 
& Lumber Co., Fresno, Calif.: J. F. B. Rawcliffe, 
Kirby Lumber Co., Houston, Tex.; J. W.: Rodgers, 
Lassen Lumber & Box Co., San Francisco; H. Rowe, 
California Fruit Exchange, Graeagle, Calif.; R. H. 
Seanlon, M. J. Scanlon Lumber Co., Massack, Calif. ; 
Cc. C, Sheppard, Forest Lumber Co., Oakdale, La. ; 
H. W. Sinnock, Redwood Sales Co., San Francisco; 
D. P. Simmons, San Francisco; E. A. Selfridge, jr., 


Northwestern Redwood Co., San Francisco: W. C. 
Sherman, Georgia-Florida Saw Mill Association, 
Millville, Fla.; C. Stowell Smith, California White 
& Sugar Pine Manufacturers’ Association, San 
Francisco; John D. Spaulding, California Sugar - 
& White Pine Co., San Francisco; F. J. Solinsky, 
jr., Castle Crag Lumber Co., Castella, Calif.; J. W. 
Stevens, California White & Sugar Pine Manufac- 
turers’ Association, San Francisco; Merrill Stod- 
dard, Trio Lumber Co., Quincy, Calif.; W. Y¥. Stod 
dard, F. S. Murphy Lumber Co., Quincy, Calif. ; 
D. M. Swobe, McCloud River Railroad Co., San 
Francisco; R. W. Vinnedge, West Coast Lumber- 
men’s Association, North Bend, Wash.; Willis J. 
Walker, Red River Lumber Co., San Francisco; 
A. B. Wastell, California Retail Lumbermen’s As- 
sociation, San Francisco; Frank G. Wisner, East- 
man Gardiner & Co., Laurel, Miss.; William M. 
Wheeler, Wheeler Timber Co., San Francisco; A. A. 
Wiley, California White & Sugar Pine Manufactur- 
ers’ Association, San Francisco; Louis Wuichet, 
California Sugar & White Pine Co., Chicago; Prof. 
W. I. Mulford, University of California, Berkeley, 
Calif.; J. R. Shaw, Shaw-Bertram Lumber Co., 
Klamath Falls, Ore. 


Wholesalers Given Hearty Reception at Minneapolis and Winnipeg 


MINNEAPOLIS, MINN., July 31.—Life is just 
one banquet after another for the party from 
the National-American Wholesale Lumber As- 
sociation which was entertained recently in 
Chicago on its way to the Coast for the summer 
convention. Within ten minutes after the dele- 
gation arrived in Minneapolis the touring lum- 
bermen and their ladies were seated at the ta- 
bles of honor in the dining rodm of the historic 
old West Hotel here and were listening to a 
brief address of welcome by Mayor George E. 
Leach, who was introduced by A. A. Hood, presi- 
dent of the Twin City Hoo-Hoo Club. Minne- 
apolis Hoo-Hoo with its ladies turned out sev- 
eral hundred strong to do homage to the visit- 
ing wholesalers. 

The official welcome in behalf of the Hoo-Hoo 
club was extended by John J. Junge. Frank A. 
Kingsley, president of the National Association 
of Commission Lumber Salesmen, welcomed the 
visitors on behalf of a national organization 
which, he said, had taken as its model the or- 
ganization represented by the touring whole- 
salers. 

W. H. Schuette, of Pittsburgh, Pa., president 
of the National-American Wholesale Lumber 
Association, was the first to respond for the 
visitors. He told of the reception his party 
had had in Chicago and declared that its journey 
would be a particularly memorable one if it 
was everywhere greeted as it was there and in 
Minneapolis. He described the consolidation 
of two great wholesale organizations into the 
National-American, and declared the wholesal- 
ers were meeting the common problems of the 
lumber industry, finding first what was needed 
and then making an effort to improve conditions. 
It was the purpose, he said, to build up ethical 
standards which would be fair to all. He closed 
by urging wholesalers present who were not 
members to join the organization as a means of 
indicating that they were willing to help the 
industry from which they derived a livelihood. 

Declaring that the hospitality of Minneapolis 
had been revealed to him in two visits to the 
city as comparable with the highest traditions 
of southern hospitality, Dwight Hinckley, of 
Cincinnati, Ohio, first vice president of the as- 
sociation, was the next speaker. He said the 
members of the association were out on a serv- 
lee mission and intended to promote ‘‘honest 
merchandising and a square deal in the lumber 
business.’? The insistence, he said, that mem- 
bers live up to ethics of the trade brought in- 
direct benefits so valuable that no wholesaler 
could afford to stay out of the membership. 

Fred 8. Underhill, of Philadelphia, Pa., sec- 
ond vice president, touched particularly on the 
system of credit exchange that was being built 
up by the National-American, and pointed out 
that this, with the compulsory arbitration fea- 
ture, offered tangible values in return for mem- 
bership that could not be gainsaid. 

Ben S. Woodhead, of Beaumont, Tex., a di- 
rector of the organization, touched in a happy 
vein upon the talks given by those before him, 
taking to task those who had boosted their own 
towns in glowing terms and declaring that he 
Would not so much as mention ‘‘that brightest 


Jewel in nature’s glowing crown, the city of 


Beaumont, Tex.’’ He declared he knew of mills 
in the South that would sell only to wholesalers 
who were members of the National-American as- 
sociation because they knew that they could 
depend on such customers and they knew that 
any lumberman who failed to live up to the 
ethics of the trade would be dropped from the 
organization. He said they knew also that in 
case of any dispute it was necessary only to 
turn the papers over to the Chicago office and a 
fair settlement would be forthcoming. 

Franklin D. Jones, of Davies & Jones, asso- 
ciation counsel, Washington, D. C., touched on 
the arbitration features of the association and 
drew attention also to the activities of the or- 
ganization toward the standardization of lum- 
ber. He described the tendency of Congress to 
encourage cooperative marketing and buying 
and lending government financial aid to groups. 
The tendency to eliminate the middleman and 
restrain the individual in business was unfair 


and unjust, he said, and should be combated. 

The closing speaker was W. W. Schupner, sec- 
retary of the association, who described the 
various departments handling credits, collec- 
tions, traffic and sales service. 

An automobile ride thru the parks and a golf 
game scheduled for the afternoon were inter- 
fered with by rain and the guests left for Seat- 
tle, Wash., in the evening after a quiet time 
and a short trip about the city. 


Prairie Wholesalers Lunch Visitors 


WINNIPEG, MAN., July 30.—A group of Amer- 
ican wholesalers stopped off in Winnipeg on 
Friday, July 27, on their way to the Pacific 
coast. They were the guests of the Winnipeg 
Wholesale Lumbermen’s Association at lunch- 
eon given at the Country Club, after which they 
were taken in motors and shown over the city. 





Heavy Building Program Assured 


McMINNVILLE, TENN., July 30.—C. B. Cun- 
ningham, sales manager of the McMinnville 
Manufacturing Co., has just recently returned 
from a two weeks’ trip thru the Southeast, in- 
cluding Georgia, Florida and the Carolinas. 

















These wide boards are West Virginia oak man- 
ufactured by the Meadow River Lumber Co., 
Rainelle, W. Va. 





Mr. Cunningham reports trade rather quiet in 


some portions of the territory visited, as is 
usual at this time of the year; but he found 
most of the dealers having about all the busi- 
ness they could handle, and all of them looking 
forward to a nice volume of trade during the 
coming fall. He found crops good, especially 
in the Carolinas, and believes that trade as a 
whole soon should show signs of revival, with 





a heavy building program assured during the 
coming fall and winter. 

Mr. Cunningham reports that he had a good 
trip, and booked some nice business for oak 
flooring and molding, of which his company 
makes a specialty. 


(gag@@a@@aanaaae 


Will Log Large Virgin Tract 


SuMMERSVILLE, W. Va., July 30.—John 
Starcher has been awarded a contract by the Elk 
River Coal & Lumber Co., for logging and skid- 
ding to the railroad 38,000 acres of timber. The 
concern owns 105,000 acres in Clay and Nicholas 
counties, and 38,000 acres of this is fine hem- 
lock and oak timber. It lies about twenty 
miles from a railroad. This is one of the larg- 
est tracts of virgin timber in West Virginia. 

The Seylor Lumber Co., of Graham, W. Va., 
has begun shipments. A big timber tract of 
chestnut, oak and other timber will be cut on 
East River Mountain, and tan bark shipments 
will also be made. 


Sea aeaesanaeaeaaa 


Wants Accurate Data on State Output 


NASHVILLE, TENN., July 30.—R. 8S. Maddox, 
Tennessee State forester, has sent a question- 
naire to all lumber manufacturing companies 
and sawmill operators in the State, seeking 
accurate data on the gross lumber output of 
Tennessee per annum. Production in this State 
declined 50,000,000 board feet from 1909 to 
1920, Mr. Maddox stated, and he is seeking 
the present information to determine if there 
has been a further decline in lumber produc- 
tion since 1920. 


To Run for Railroad Commissioner 


WHITESBURG, Ky., July 31.—The Hon. C. B. 
Gross, of Hazard, Ky., a well known eastern 
Kentucky lumberman and sawmill operator, has 
announced himself as candidate, on the Re- 
publican ticket, for the office of railroad com- 
missioner from the third district of the State. 
Mr. Gross will start a determined campaign at 
once. 
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Portland Lumbermen’s Club Annual Picnic 


PORTLAND, ORE., July 28. 
was a ‘‘ legal holiday’’ 
bermen. 


—Last Wednesday 
in Portland for all lum- 
It was the day of the Portland Lum- 
bermen’s Club annual 
picnic, and that is a real 
| event in the lives of lum- 
bermen of this vicinity 
and their families. If 
there is one thing more 
than another that will 
make the coming gener- 





Cc Cc. CR. 
With his trusty ‘‘snap- 
shotter,”’ w hich he 
flashed here and there 
during the day 





ation take an interest 
in ‘‘dad’s’’ business it 
must be the annual pic- 
nic of the Portland Lum- 
bermen’s Club. From 
the evidence in sight 
July 25 there is no race 
suicide among lumber- 
men in ‘‘this neck of the 
woods.’’ The timber 
supply may give out in 
the next hundred years 
but there is no chance that the supply of lumber- 
men will give out. And there were all kinds and 
imitations of lumbermen including loggers, man- 
ufacturers, wholesalers and retailers, fat lumber- 
men like C. L. Hall, of the Edward Hines Lum- 





ber Co., slim ones like Charlie Atkinson, of the 
Cc. G. Atkinson Lumber Co., long ones like Andy 
Anderson, of the Gerlinger Lumber Co., and near 
ones like Carl Crow, of Crow’s Pacific Coast 
Lumber Index. 

Crystal Lake Park was the scene of the activ- 
ities and festivities and eating and lying. A new 
member of Portland’s Ananias club was ini- 
tiated after practically everyone present who 
ever told a lie had been entered in the contest. 
The newly chosen member is Harry Edwards, 


who is also one of Portland’s best dressed 
men. Iie becomes second chief deputy 
grand liar. The chief liar is H. J. An- 


derson, of the H. J. Anderson Lumber Co., and 
the first chief deputy grand liar is Fred Roblin, 
L. B. Menefee Lumber Co. As one new member 
is added each year to the club it is estimated 
that there is raw material enough to last 350 
years among the shippers of boards in Portland. 


The program started about 10 a. m. and lasted 
until 9 p.m. Among the chief events first came 
the eating, then the lying contest, next the base 
ball game, then the washwoman’s contest. 

The base ball game lasted five innings and 
most of the playing was done the first five min- 
utes. The supply of pitchers did not last as 
long as the game but that made no difference. 
The wholesalers won from the manufacturers, 
8 to 7, according to the official score including 
the final settlements. But then, of course, that 
is what the wholesalers are in business for. 

The entire park belonged to the lumbermen 
for a whole day, including the swimming pool, 
dance pavilion, boat canal, athletic field ete. 














1—cC. L. Hall, of the Edward Hines Lumber Co., is “pinched.” 


the ball game. 


2—Lumbermen “coming up.’’ 


: 4—Swimming pool where many of the visitors cooled off. 5—Washwomen’s contest. 
liar; Fred Roblin, chief deputy liar, and Harry Edwards, second chief de puty liar. 


and William Buoy, Portland wholesaler, winners of the John Alden race 


SNAPSHOTS TAKEN DURING THE COURSE OF THE ANNUAL PICNIC OF THE PORTLAND LUMBERMEN’S CLUB HELD 


JULY 25 AT CRYSTAL LAKE PARK 


About four hundred and fifty of them spent the 
day there and it is safe to say that everyone of 
them will be ready for the next one. 


ea ggaaavtiamgaaaaaae: 


New Jersey Lumbermen Cross Bats 


Newark, N. J., July 30.—Baseball is highly 
popular with the members of the New Jersey 
Lumber Exchange. ‘The first of a series of 
three games between teams representing the 
first district (Passaic and Bergen counties) and 
the second district (Essex and Union counties) 
was played at Upper Montelair on July 21. The 
team winning the series is to be awarded a 
handsome silver trophy. The inital game was 
warmly contested. E. Clement, of the Osborne 
& Marsellis Co., pitched a splendid game for 
the second district team, which came off victor 
by a score of 11 to 8. He was relieved in the 
last two innings by Otto Rose, of the Rudgers 
Builders’ Supply Co. The winning team was 
captained by William J. McDonough, of the 
Rudgers Builders’ Supply Co., who played his 
usual flawless game as catcher. 

Paul Hamilton, of the Hamilton Lumber & 
Manufacturing Co., captain of the first district 
team, pitched a strong game. He was relieved 
in the last two innings by Joseph McGarry, 
assistant secretary of the exchange. Edward 
Jarvies, of Gregg & Co., caught a good game 
for the first district team. Mr. Porterfield, of 
Gregg & Co., was umpire. 


Most MEN who try to kill two birds with one 
stone don’t hit either of them. 





3—Herbert J. Anderson and Graham Griswold watching 
6—The three liars, Herbert Anderson, chief 
7—Miss Ethel Johnson, of Crow’s Pacific Coast Lumber Index, 
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Pennsylvanians Discuss Standardization, Arbitration and Insurance 


WILLIAMSPORT, PA., July 30.—The summer 
meeting of the Pennsylvania Lumbermen’s As- 
sociation, held in the Hotel Lycoming, was 
prought to a close on Saturday last. [Note: A 
report of the first day’s proceedings appeared 
on page 65 of the July 28 issue—Ep1Tor. ] 

Skepticism as to the ability of the Hoover 
consulting committee as now organized in Wash- 
ington to find a solution for the problem of 
standardization, and the determination to stand 
by the general aims of the eastern lumber deal- 
ers which were promulgated two years ago at 
the National association meeting in Chicago, 
marked Friday afternoon’s session. There was 
widespread belief that the progressive action 
toward a national unity on the matter of stand- 
ards had now ceased and that the personnel of 
the committee adds to the impossibility of the 
situation. 

The most direct criticism of the Department 
of Commerce effort to clean house was made by 
Luther C. Ogden, of Cape May, N. J., a director 
of the Pennsylvania association, and co-worker 
with President Fred. H. Ludwig for two years. 
He offered to disprove the statement of William 
A. Durgin, chief of the division of simplified 
practice, quoted recently in a trade journal, to 
the effect that the investigation of his commit- 
tee had shown clearly the demand of dealers 
for smaller sizes. Mr. Ogden evidently did not 
agree with Mr. Durgin. ‘‘Where does he get 
that data?’’ he asked. Continuing, Mr. Ogden 
said: 

Some time ago, questionnaires were sent out to 
dealers all over the country by the National Asso- 
ciation and duplicates of them by our own associa- 
tion. 

Answers to these show an almost 8 to 1 ratio 
in favor of the sizes which have been called for by 
the eastern lumbermen, and the favorable answers 
do not all come from east of the Ohio River, either. 
The count was taken by States and the 3 to 1 
ratio holds good in the West also. So, the data 
gathered by the Department of Commerce must be 
incomplete, At least, there is no reason to believe 
that it is of more significance than this which 
we have obtained by the questionnaire. 

It is a decided victory for the association and for 
the East. The Pennsylvania association has been 
the leader in this fight and had it not been for it 
and the Northeastern Retail Lumbermen’s Asso- 
ciation, which we got to join us, the manufacturers 
would have won long ago. 

Fred H. Ludwig, president, who opened 
yesterday ’s mecting with a short address, like- 
wise touched upon the question and expressed 
his disappointment that nothing had been ac- 
complished after many months of work. He 
said in part: 

The movement has been switched from the main 
course. What we tried for was a unit measure, 
a standard unit of measure which would benefit 
the consumer, for it was the consumer that needed 
protection. Sut, the manufacturers, into whose 
hands the program has fallen, seek standardiza- 
tion of sizes. There are too many manufacturers 
on the Hoover committee and naturally, the results 
there are going to reflect the ideas of the manu- 
facturer. J fear our plans are going to fizzle out. 


Has Given Much Thought to Standardization 


Mr. Ludwig, who with Mr. Ogden was the 
first lumberman in the eastern districts to try 
to solve the problem, added that he had been 
occupied with the question of standardization 
for many months and that the matter looked 
at present hopeless, from his own point of view. 
He pointed out that west of the Mississippi 
River, many of the consumers of lumber are 
line yards and they are either indifferent in 
the face of local customs, or they are merely 
subsidiaries of the manufacturers and as such, 
have no opinion of their own to express. Also, 
longleaf pine predominates in the west and ad- 
mittedly, a scant size of that may be the equal 
in st rength of a thicker shortleaf of the eastern 
variety. 

Lumbermen here realize that even tho it is 
agreed by all that national standards are de- 
sirable, when it comes to converting a general 
principle into an exact size, there is the inevita- 
ble conflict of local preferences and customs. 
It is, for instance, perfectly easy for the western 
retailers to get together and demand a %4-inch 
finished size standard for ordinary yard boards. 
It is just as easy for the northeastern trade 


to get together and demand 13/16-inch, and 
probably in some New England groups even 
%-inch. The manufacturers, as is known, for 
several years went thru exactly the same per- 
formance and it took three years to get to- 
gether on the 13/16-inch measurement. They 
were then able to get the southern pine, Georgia- 
Florida, North Carolina pine and cypress peo- 
ple together, but could not get the western and 
the Minnesota and the Wisconsin lumbermen 
even to consider it. It would not now even be 
possible to get all the southern groups of lum- 
ber manufacturers to agree to 13/16-inch today, 
for much progress has been made:toward the 
thinning particularly of sizes of common lum- 
ber. 

Members of the Pennsylvania association 
recognize the impossibility of a 100 percent 
solution of the problem by the Consulting Com- 
mittee. But, they claim that the step has not 
yet been made in the right direction. They con- 
demn the action of the committee in adopting 
the resolutions of May 15 in Chicago as a move 
which delays the ultimate achievement. Many 
evil practices would result from the dropping of 
the terms ‘‘inch board’’ and ‘‘two-inch dimen- 
sion’’ and adopting ‘‘standard board’’ and 
‘standard dimension,’’ as well as by the use 
of the word ‘‘nominal’’ in invoicing. The reso- 








FRED H. LUDWIG, 
Reading, Pa. ; 
President 


LEWIS W. BROSIUS, 
Wilmington, Del.; 
Vice president 


lutions, they feel, fail to meet the objects of 
the standardization conference. In place of 
this, quantity is denied and scant sizes stand- 
ardized; instead of conservation, there is wanton 
waste, and the proper response to Mr. Hoover’s 
effort to clean up the confusion is not being 
made. In short, the looseness of construction 
in the terms of the resolutions, gives a greater 
leeway to the manufacturer to sell as he pleases, 
instead of constituting a system of measurement 
and a rigid adherence .to the system, placing 
the obligation on the manufacturer to put his 
product in condition for commercial use and 
causing him to bear all necessary waste, shrink- 
age and depreciation. 


Substance of Consulting Committee’s Claims 


On the other hand, members of the Consulting 
Committee have claimed that if their proposals 
to date had been made effective, the present 
multiplicity of sizes would be reduced, a defi- 
nite stop to further thinning would have been 
effected and a step in the direction of final ac- 
complishment would have been made. They 
claim that the effect of the proposals would not 
interfere with the trade that wants to buy and 
sell 13/15-inch boards, or for that matter, %- 
inch. They can continue to buy-them just as 
now, nor will it interfere with those who desire 
to buy and sell 25/32-inch material. It will, 
however, seriously interfere with the opportunity 
of those who wish to buy and sell *4-, 11/16-, 


and 5£-inch boards as being 1-inch boards, as 
has been the increasing tendency in recent 
years. It does not mean that people can not 
continue to buy %-, 11/16- or %-inch or any 
other thickness whatever; but, it does mean that 
boards of this thickness can not be sold as 
standard. Such is the sum and substance of the 
claims of the members of the committee, but 
they do not find favor with the eastern lum- 
bermen. 


The feeling as expressed in the convention 
is that the consumers of the East will stand by 
the Pennsylvania association and buck the ef- 
fort to put thru a program of smaller sizes. If 
the mills have such a program forced upon them, 
then the retailer will find himself in a dilemma, 
but foreed acceptance of the lower standard 
can be only by legislation, which they believe 
unlikely. 


Association Making Big Strides 


At the opening session Thursday, President 
Ludwig commented on the leading position of 
Williamsport in the lumber industry in the 
early days in this State, when the city was in 
the front rank of producing centers. He out- 
lined the work of the Pennsylvania organization 
and its prospects for the coming year, in which 
the addition of the Lancaster, Wilkes Barre, 
Seranton and South Jersey districts is looked 
for. There is a possibility, too, that the building 
materials’ association may affiliate with the 
lumber group. 


Numerous topies of interest to lumbermen, 
in addition to that of standardization, were 
touched upon by convention speakers. J. Fred- 
erick Martin, of Philadelphia, Pa., secretary 
of the association, a man who has been instru- 
mental in the working out of compulsory arbi- 
tration here, gave a short description of the 
method employed, which is extremely simple, in 
that each party to the plan signs a short agree- 
ment to be bound by the decision of the arbi- 
tration committee. If both disputants desire 
the opinion of counsel, they may have it; if 
the desire is on one side only, then such legal 
advice is refused. The committee itself may 
have legal advice. Such is the custom also 
of the National association, and Mr. Martin 
announced that it is more than probable that the 
Pennsylvania association would establish com- 
pulsory arbitration with the members of the 
National-American Wholesale Lumber Asso- 
ciation, thus covering practically the entire east- 
ern territory with the system. If the national 
agreement is entered by the local association, 
Pennsylvania will be the first to adopt the rules 
of the larger group, and will thus take a long 
step in the direction of national arbitration. 


Those familiar with insurance methods and 
rates warned the members that mutual com- 
panies are not the blacksheep they are some- 
times made out by representatives of the opposi- 
tion. It was shown that while the mutuals as a 
rule quoted higher rates, the high dividends 
paid cut down the rate in the long run below 
that of the stock companies. 


Predicts Steady Market 


Wilson H. Lear, Philadelphia operator and 
wholesaler, warned the convention against a 
pyramiding of orders in the fall, the result of 
which would be a sure means of boosting prices 
in an unwarranted manner. He told the buyers 
that just now prices are 26 percent below those 
of 1920, and predicted a steady market, in view 
of the continuation of old projects and the 
many new ones contemplated for the autumn. 
But, he advised buying to meet immediate needs 
and for the future, on contract, in order that 
a sudden rush of orders supposedly to take 
advantage of what seem to be very low prices, 
should not make the market a very undesirable 
one a few months hence. 


Saturday morning was occupied with visits to 
the door and sash plant of W. D. Crooks Sons, 
and the Williamsport Planing Mill Co., the 
afternoon being devoted to motor trips into the 
surrounding country. Professional boxing bouts, 
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followed by a picnic supper, were enjoyed by 
the male members of the party at the home of 
State Senator C. W. Sones, while the ladies 


were entertained with cards and tea at the coun- 
try club. 

Before the breakup of the convention, a sil- 
ver loving cup, in memory of Samuel Roberts, 
Norristown dealer, who died recently, was pre- 


sented by the Williamsport Exchange to the 
Grater-Bodey Co., of Norristown, Pa., of which 
Mr. Roberts was president for many years. The 
memorial was in recognition of a life devoted 
to the betterment of the lumber trade. 

Officers of the organization who attended the 
summer meeting were Fred H. Ludwig, Read- 
ing, president; Lewis W. Brosius, Wilmington, 


ee 


Del., vice president; J. Frederick Martin, Phil- 
adelphia, secretary; T. J. Snowden, Scranton, 
Pa., treasurer, and J. H. Reiter, Philadelphia, 
field secretary and editor of ‘‘The Plan.’’ 
They will continue in office until the next annual 
meeting of the association to be held in Phila- 
delphia in January, 1924, when there will be an 
election of officers. 


Discuss British Empire Forestry Problems 


Orrawa, OnT., July 30.—QOn Wednesday 
morning, July 25, the delegates to the British 
Empire Forestry Conference assembled in the 
Little Theater, Victoria Museum, where they 
were welcomed to Canada by Prime Minister 
W. L. Mackenzie King, who, in officially open- 
ing the conference, assured the delegates that 
their object was one that had the warm support 
of the Government. Discussions, he said, would 
take place that would have a great bearing upon 
future lumber supplies of the British Empire. 
He referred to the fact that it was possible to 
place restrictions on the export of the pulpwood 
of the Dominion, that a royal Commission would 
consider the matter, but that an embargo was 
a last resort and would be so considered by the 
Government. Mr. King continued: 

Forest resources being second only to agriculture 
as a means of income, it behooves us to carefully 
consider what steps can be taken to stop the de- 
pletion of these by fires, insect pests, disease, un- 
necessary destruction and wanton waste. A forest 
policy must be formed, and this can only be done 
after full particulars of the needs are known, 
publie opinion aroused and full authority given. 
This conference is going along those lines, en- 
gaged in the task of preparing a ‘Doomsday Book” 
stock-taking the forest resources of the British 
Empire. Pool your knowledge of forest conserva- 
tion, regeneration, education and research. 

Col. G. L. Courthope, M. P., chairman of 
the British Empire Forestry Association, read 
a message from the Prince of Wales, president 
of the association, congratulating the Canadian 
Forestry Association with its 13,000 members 
for its fine record of work. 

Henri 8. Beland, B.A., M.D., minister of 
health, who was for several years a member of 
the commission on conservation, gave a warm 
welcome to the delegates and said he took 
great interest in forestry. He was glad to see 
that during the debates at the last session of 
Parliment, evidence was not lacking to prove 
that the public were being aroused to the needs 
of conservation of forest resources. He said 
there is plenty of nonagricultural land in Can- 
ada to provide for domestic requirements and 
leave a surplus for export, and he favored using 
only as much lumber as the forests could 
produce annually. 

E. H. Finlayson, acting director of forestry, 
outlined the work of the conference, told of the 
trips to be taken to various plants, nurseries etc., 
and announced that the United States chief for- 
ester would be in Ottawa for the Aug. 6 confer- 
ence. 

Lord Lovat was chosen chairman of the con- 
ference, and he was convinced that the present 
conference was the most important one ever 
held on forestry within or without the empire. 
Better understandings were going to be enjoyed 
by codperation. Joint action during the war 
had proved that an interchange of ideas was 
a means of making things run smoothly and had 
led to the solution of many difficulties. 


Reports from Empire Representatives 


Lord Lovat, in opening the afternoon session, 
announced that the reports then to be received 
would be sent to Dr. Doughty, of the Dominion 
archives, so that the original reports would be 
left as a record. 

The afternoon was taken up listening to re- 
ports from all the representatives from the 
different parts of the Empire. The United 
Kingdom report was given by R. L. Robinson 
0.B.E., B.A., technical forestry commissioner, 
who stated they hoped to plant 100,000 acres 
in ten years and had actually planted between 
28,000 and 29,000 acres in the four seasons 
since the last conference in 1920. The Govern- 
ment had granted over £1,000,000 to the com- 
mission and had appropriated £350,000 for the 


work found the unemployed. Codperation be- 
tween the commission and private parties, with 
a view to secure planting, was proceeding favor- 
ably after overcoming difficulties of various 
kinds. In one year imported lumber from 
foreign countries amounted to 85 percent, while 
all parts of the British Empire furnished the 
remaining 15 percent. Statistics show that 9 
cubic feet of timber per annum was used per 
head, or 11 cubic feet, if pulpwood added, 
while in prewar days this had been 11 cubic feet 
of timber, or 13 cubic feet with pulpwood. 


Forestry Problems of India 


C. G. Trevor, officiating conservator, United 
Provinces of India, said that the forestry prob- 
lems of India were unlike any other part of 
the Empire. They had the Burmah forests with 
every kind of tropical vegetation, the wooded 
slopes of the Himalayas gradually reaching up 
to the eternal snows. Forestry problems had 
been to the fore since 1855, the first officer hav- 
ing been secured in 1856, but public apathy 
had to be overcome. Coolie labor had been 
cheap and inefficient, today it was just as in- 
efficient but no longer cheap. Mechanical oper- 
ations were difficult owing to the lack of 
skilled labor. The Indian Forestry Service 
now has 399 officers. Some areas under super- 
vision are as small as twelve acres, with others 
up to one thousand acres. This depends upon 
the work required, markets and prices. In some 
sections even the grass and twigs find a ready 
sale. Fire is a great menace in some districts, 
while in others, notably among the teak forests, 
fire protection is worse than fires. One method 
of planting is to cultivate lands with rice, 
plant trees of the right species thruout the 
plantation and after a few years time to leave 
the forest to grow, while the rice planter car- 
ries on in another place. 

E. Z. Savitz, Provincial forester for Ontario, 
announced that twenty-five technical forestry 
engineers were in service. The nurseries were 
now having an output of 5,000,000 to 8,000,000 
plants per annum against about 600,000 in 1920. 

P. S. Caverhill, of British Columbia, said that 
the British Columbia University now gave a 
four-year course in forestry and he was hoping 
to show the delegates when they reached that 
Province what they had and the possibilities for 
the future. 


New Zealand and Australian Forests 


Capt. L. McIntosh Ellis, director of State 
forests, New Zealand, claimed that forestry 
in that part of the Empire was an old science 
and began when the British settlers arrived 
there and planted trees on the plains. New Zea- 
land had 10,000,000 aeres of forests, and was 
planting between 5,000 and 10,000 acres a year. 
Its peculiar position made it somewhat self- 
supporting, being such an outpost of the Empire, 
and therefore its forestry problems were being 
carried on with a view to accurate and very 
definite plans. Valuable information secured 
at the 1920 convention had helped to inspire all 
concerned. Canada supplies 10 percent of the 
softwoods required by New Zealand. 

Owen Jones, chairman forest commission of 
Victoria, told of conditions in Australia. For- 
ests had been treated as a nuisance. Settlers 
had fought to clear spaces and had a hard 
time owing to the hardwoods growing there. 
Forestry was considered a fad but they were 
now making strides forward. Paper from the 


eucalyptus tree, he believed, would be used to a 
large extent. 

C. E. Legat, chief conservator of forests, 
South Africa, said that a liberal expenditure 
had been made of late years in training, re- 


search and regeneration. In 1922 the imports 
of softwood were valued at £2,395,000, of which 
foreign countries supplied 70 percent; British, 
30 percent, Canada, 6.5 percent and the United 
States, 17.5 percent. 

A. C. Forbes, O.B.E., forestry branch, Depart- 
ment of Agriculture, Dublin, represented the 
Irish Free State. The forestry commission re- 
ceives £30,000 per annum, and hopes to plant 
2,000 acres a year. A forestry bill is to be in- 
troduced prohibiting cutting unless the same 
amount of planting is done. Douglas fir and 
other Canadian trees were said to grow better 
in Ireland than in their native soils, and the 
speaker hoped to be able to see if that was so 
during his trip thru the Dominion. 

Maj. R. D. Furse, D.8.0., assistant private 
secretary, Colonial office, gave reports received 
from Palestine and the West Indies. 


Nigeria’s Forest Resources 


J. R. Ainslie, senior conservator of Nigeria, 
stated, that including the German territory now 
united with the older parts of Nigeria, the 400,- 
000,000 square miles comprised one-third of the 
Empire’s forests. There were four belts in that 
territory each providing different trees. He 
mentioned the wastage due to shifting cultiva- 
tion, and placed on record the fact that no 
country in the world had destroyed so much 
forest area in so short a time with such a 
small population, about 6,000 square miles 
having been destroyed under this regrettable 
shifting cultivation. Money to carry on forestry 
work was difficult to secure, yet the need was 
great as the wealth of that country was de- 
pendent upon her forests. Speaking also of 
the Gold Coast and Sierre Leone, he was afraid 
that very little hope existed for forestry in that 
district. 

E. Battiscombe, conservator of forests, Kenya, 
British East Africa, claimed fires the worst trou- 
ble in that section. There was growing inter- 
est awakened in forestry, he said. 

C. E. 8. Cubitt, representing the Malay States, 
said progress could be reported, but the slump 
in trade owing to tin and rubber, had had its 
effect. The Malay States hoped to help the Em- 
pire by being in a position to help herself. The 
Government was against the export of lumber 
unless wastage would result from keeping it. 
He expressed the opinion that 28 percent of the 
country should be devoted to forests. 


R. M. White, deputy conservator of Forests, 
Ceylon, proved that the future was being care- 
fully considered there. Local supplies of some 
lumber were being greatly diminished, but sub- 
stitutes were being tried and experiments in 
preservatives undertaken. He was hopeful that 
Ceylon would be able to supply her fuel and 
lumber requirements later on. 

L. 8. Hohenkirk, forest officer, British Guiana, 
said that forest areas covered about 78,000 
square miles. Long term leases for timber 
cutting were being given those operating kiln 
drying or pulp making plants. 

Lord Lovat, reviewing the reports, said he was 
gratified that the 1920 conference had been 
such a success, as proved by the very great 
interest shown by those present. One thing the 
present conference had clearly demonstrated, 
however, and that was, the long way off they 
were from having an accurate report as to the 
wastage, loss by fires, pests, disease ete., and 
much remained for them to do. 

The conference then adjourned, the delegates 
boarding a special train at 8 a. m., July 26, on 
the tour of inspection thru Quebec, New Bruns- 
wick and Nova Scotia, returning to Ottawa for 
business sessions from Aug. 6 to 12. 
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Discuss Reforestation Work in Louisiana 


New Or.LEANS, La., July 30.—The annual 
meeting and election of officers of the Louisiana 
Forestry Association took place Saturday and 
Sunday at Bogalusa, La., at which place the 
association and its friends were the guests of 
the Great Southern Lumber Co., and of Col. 
W. H. Sullivan, general manager of the ‘‘ largest 
sawmill in the world.’’ This was the fifteenth 
annual gathering of the Forestry association 
and, after serving as its president for fourteen 
consecutive terms, Col. Henry E. Hardtner at 
last definitely refused a fifteenth election and 
asked to step aside. In his place the association 
elected J. K. Johnson, forester of the Great 
Southern Lumber Co., one of the most enthusi- 
astie and capable forestry experts in the nation. 
The Forestry annual was not favored by the 
elements and because of torrential downpours 
many of the features of the Bogalusa gathering 
had to be abandoned, among those passed up 
being a visit to the immense reforestation oper- 
ations ten miles from Bogalusa. Instead there 
were indoor programs held at Pine Tree Inn, 
operated by the Great Southern Lumber Co., 
where many important addresses were delivered 
by those high in the conservation and refor- 
estation work in Louisiana. 

Perhaps the most sensational happening was 
the announcement made by the forestry advisory 
board of the Louisiana conservation department 
of the establishment of the first State owned 
public forest in Louisiana and the first in the 
southern. pine region of the South. The ad- 
visory board has completed the purchase of the 
H. S. Burrows tract of timber land, comprising 
2,000 acres near Forest Hill in Rapides Parish, 
Louisiana, to be used as a State forest to 
demonstrate the feasibility and practicability 
of. forestry and for other purposes. 

The 2,000-acre tract contains about 2,000,000 
feet of merchantable timber. It was cut over 
about twenty-five years ago and is fully stocked 
with second growth pine. This tract, it is 
stated, will be the nucleus of Louisiana’s State- 
owned forests. The board expects later to 
acquire, either by gift or purchase, about 5,000 
additional acres of forest land adjoining the 
original 2,000-acre tract. 

This first publicly owned forest in Louisiana 
is located at the headwaters of Indian Creek, on 
which the State fish hatcheries are located, and 
it is near the Jefferson and Pelican highways 
and easily accessible. 

Prominent speakers at the annual meeting 
included Henry E. Hardtner, of Urania; Dud- 
ley Berwick, newly appointed conservation com 
missioner of Louisiana; B. F. Smith, of Eliza- 
beth; Prof. J. E. Lee, of Baton Rouge; V. H. 
Sonderegger, Louisiana State forester; D. R. 
Forbes, head of the United States forestry sta 
tion at New Orleans; R. H. Laftman, manager 
of the Bogalusa Paper Co.; George W. Law, of 
Lake Charles, Charles Managan, of Lake Charles, 
and Dr. William Scheppegrell, of New Orleans. 


The Problem of Waste Lands 
Mr. Hardtner said in part: 


The rapid removal of the original forests of 
pine which occupied all of the lands of low fer- 
tility, has created a problem of waste lands, 
Which is growing more serious yearly. In our 
hill sections the better grades of upland soil 
are now and have been for some time under 
cultivation, and the extension of agriculture to 
lands of lesser fertility will be a gradual process. 
Several millions of acres of upland pine and 
hardwoods will eventually be cut over. This 
area Must be put to some productive use. Prac- 
cally every acre has in the past grown a crop 
of valuable timber. That which can not be put 
Inder cultivation in the near future should be 
permitted to produce more timber to take the 
place of that now being cut. Too much idle 
land means bankruptcy for the parish in which 
it lies, ; 

The natural growth of pine timber on cut- 
over lands and abandoned fields is rapid. This 
srowth will produce yields of 200 to 500 feet 
board measure annually under proper protec- 
tion. : 

With the exhaustion of the large sized old- 
Srowth trees, the demand in the near future 
— be for any timber large enough to use, 
Such as now makes up almost the entire cut 


of such States as North Carolina. Crops of 
trees of these sizes can be grown in thirty to 
forty years. Already a market exists for small 
trees for pulpwood, posts and for other uses. 

Under these conditions, the annual crop of 
timber which can be grown on our forest soils 
could be made to equal the amount of our pres- 
ent annual cut of lumber and the forest re- 
sources be perpetuated. 

Artificial planting will not be necessary to 
reforest cut-over lands provided a few trees 
are left standing to furnish pine seed. These 
trees need not average over one or two, of the 
smaller sizes, per acre. The State should seri- 
ously consider the need for restoring the condi- 
tions required for reforestation by requiring 
operators to leave a certain number of trees 
upon acres cut over for the purpose of seed 
production. 


Evil of Uncontrolled Fires 


Grass fires annually destroy immense areas 
of reproduction before they reach a size which 
gives them a reasonable degree of immunity 
from damage. These fires are often set to im- 
prove grazing, but impoverish the soil, encour- 
age the growth of broom sedges and keep out 
the better grasses. The evil of uncontrolled 
fires must be cured. 

Before any business man would consider re- 
forestation as an investment he would first in- 
vestigate the cost of growing trees and the prob- 
able yield at the end of the period, say forty 
years, which it takes to grow a crop of small 
sized trees. Here is the way he would make his 
investigations and it is the way that the govern- 
ing authorities and especially the police juries 
must proceed. 


Value of denuded forest land per acre....$ 3.00 
Cost of seed trees, seed or seedlings per 
BORG. késdn wes Wee inkeheececaoce cikadacas es 5.00 
Interest charges for 40 years at 6 percent.. 40.21 
Supervision and interest at 10 cents per 


GOI ccdcadeawatancdadauvuseaaawaws waeaaa .34 
FEROS GIP TANG sy os cede cidccwecccecons saeecaas “Gene 
ROGUE CORE. hic bias dkisdeniatvndeanee os «+ $60.72 


If land valuation was greater and interest 
8 percent the cost would be prohibitive. On a 
small unit of 10,000 acres the cost would be $607,- 
200. It is certainly very plain that only the 
Government or large aggregations of private 
capital can afford such a costly venture even 
tho large returns might be expected after forty 
years. 


Taxation Does Not Hasten Cutting 


Our present method of taxation of virgin for- 
est lands can not well be changed and while 
no class of property is so highly taxed, yet 
taxation does not hasten the cutting. It is the 
interest, or carrying charges of timber, mill 
properties, railroads etc., that forces quick ex- 
ploitation and all of the remaining virgin stands 
of timber are in the hands of the operator. So 
the people need not give any consideration to 
our remaining virgin forests—the trees are ripe 
and unless cut would soon perish according to 
the laws of nature. 

We do not advocate any tax exemptions. The 
farmer or forest land owner can pay just as 
much taxes as any one else. Denuded forest 
lands which are unfit for agriculture or which 
will not be needed for agriculture for twenty 
years or more—in fact lands which at the pres- 
ent time are chiefly valuable for reforestation 
should be reforested and a just, business-like 
method of taxation is all that is needed to in 
sure new forests. 

The taxing authorities should fix the valua- 
tion of denuded forest lands at their actual 
cash value—not a speculative or fictitious value 

and that value should remain fixed for the 
time which is required to grow a forest that 
is of commercial value for pulpwood, or lumber. 
At the time of cutting, a severance tax of 5 
or 10 percent or more should be levied against 
the value of the products so harvested. Then 
we have the general property tax annually on 
the value of the land and an equitable tax on 
the forest products when severed from the soil. 
An owner of denuded forest lands creates values, 
puts idle lands to work, pays taxes regularly on 
the land, provides employment and raw ma- 
terial for permanent business right at home and 
then pays a large severance tax on the timber 
products when used. Could any arrangement 
be fairer? Can any State neglect longer to pro- 
vide for reforestation? If every southern State 
handled the question of taxation of forest lands 
intelligently, honestly, and justly for the com- 
mon good, there would be no forestry problems, 
there would be no danger of a timber famine, or 
the evils resulting from deforestation, for our 

















This Tennessee Red Cedar in Stock 


Tennessee Red Cedar 


From time immemorial Cedar has held a 
leading place in the arts and crafts as a wood 
of strength, beauty and utility. 

The word ‘‘Cedar’’ is derived from the 
Arabie ‘‘Kedr’’—signifying worth or value. 
It is frequently referred to in the Scriptures, 
the most notable example being that the wood 
of King Solomon’s Temple was Cedar from 
Lebanon, sent by Hiram, King of Tyre. 

In Leviticus xiv:4, 6, Cedar is prescribed 
among the materials 
having a cleansing or 
curative effect. The 
Ancients knew the 
value of Cedar as a 
preservative, and dis- 
tilled an oil from the 
wood which they used 
for preserving their 
books from moths and 
damp. Papyri, anointed 
or rubbed with oil of 
Cedar, or Cedrium, 
were on that account 
called ced ati libri. 

The appreciation of 
Cedar has grown with the Ages, until today it 
is used for many purposes in many lands. In 
Colonial America, Aromatic Cedar was exten- 
sively used for linen chests and wardrobe 
closets. The beautiful Red Cedar of our South- 
ern forests was extensively used to line the 
clothes closets of fine old Southern homes. It 
was the habit to have, in addition to the clothes 
closets, linen chests in each bedroom. These 
linen chests were also made of Red Cedar, and 


to this may be traced the present popularity of 
Red Cedar Chests. 





Earl Bartholomew 


Tennessee Red Cedar 
Ready to ship from 


e va 
Chicago Warehouse 


offered subject to prior 
sale 
10 Cars 4/4 No. 1 
Com. & Better 


Can also kiln dry if 
desired. 


Liberal Policy 
No Quibbiing 





Tennessee Aromatic Red Cedar 
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Write or wire 
our expense, 
for delivered 
prices, any- 
where. 
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E. BARTHOLOMEW HARDWOOD CO 


4052 Princeton Ave... CHICAGO Te!. Boulevard 0636 


Yards:— Chicago, Ill. and Nashville, Tenn. 
$-4-23 
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For SALE 


Water Front 
Property in 
New York City 


Eight Acres 


320 Ft. Frontage 
On Deep Water 
Railroad Siding 


Suitable for 
LUMBER 


or the 


LUMBER TRADE 


Ideal location for distributing 
plant for Central and South 
American Hardwoods. 


ROMAN-CALLMAN Co. 


Long Island City 
New York 
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A new book by 
ee The 


Lumberman 
Poet’’ 


Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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forests would more be regenerated and 
perpetual. 

One thing sure and certain no man will under- 
take such a work unless he Knows in advance 
that his taxes will not be pyramided while his 
crop is growing. If the people insist that all of 
their lands are agricultural or that forest lands 
shall be taxed yearly as are lands growing 
agricultural crops which produce a crop annu- 
ally, then there is no need for further discus- 
sion. 3ut if the people thru their police juries 
realize that a forty-year crop is different from 
a@ one-year crop, and that a certain percentage 
of their area is chiefly valuable for timber 
growth and that these areas should be put to 
work, they should notify the land owners ac- 
cordingly. 

The responsibility rests solely with the people 
thru their police juries whether or not they 
will encourage forestry. The idea has been ad- 
vanced that the parishes would become bankrupt 
if they permitted reforestation under the law. 
To my way of thinking they are headed for 
sure bankruptcy unless they do put these lands 
to use. 

As president of the Louisiana Forestry Asso- 
ciation and as a forest land owner I have given 
much of my time and means in spreading the 
gospel of forestry. Discouragements have been 
many, but a kind word occasionally from some 
deep thinker has nerved me to continue on. 
And the progress made after all has been re- 
markable, for forestry is now the foremost 
question before the American people and the 
Louisiana Forestry Association has blazed the 
way from the very beginning. To the faith- 
ful friends who have believed in me I am 
under lasting obligations, for I could not have 
accomplished so much without their loyal as- 
sistance. I continue on with renewed hope and 
look for still greater developments in the near 


future. 
Officers Elected 


In addition to the election of Mr. Johnson 
as president the following officials were chosen: 


once 


Secretary-treasurer—V. H. Sonderegger, of 
New Orleans, forester of the Louisiana depart- 
ment of conservation, (reélected). 

Vice president from the State at large—Dud- 
ley Berwick, commissioner of conservation. 

Vice president from congressional districts— 
First, C. H. Sherrill, New Orleans; second, 
Walter C. Wright, New Orleans; third, Mrs. 
A. F. Storm, Morgan City; fourth, Clarence 
Ellerbe, Shreveport; fifth, C. E. Slagle, Clarks; 
sixth, J. C. Lee, Baton Rouge; seventh, W. H. 
Managan, Lake Charles; and eighth, Professor 
George Williamson, Natchitoches. 

Executive council—Henry FE. Hardtner, Ura- 
nia, chairman; Miss C. C. Dormon, Chestnut; 
*. L. Adams, Eunice; Fred J. Grace, Baton 
Rouge; H. C. Berckes, New Orleans; Robert 
Downman, New Orleans; R. Krause, Lake 
Charles. The president and secretary are mem- 
bers of the council. 

Chairman publicity committee—James Boyd, 
New Orleans; chairman woman’s division, Miss 
Cc. C. Dormon, Chestnut. 

In connection with the election of Mr. John- 
son the following facts are of interest: 

Timber is being eut from 250,000, to 300,000 
acres annually in Louisiana and reforestation 
is a necessity if this is to continue as a lumber 
State, it was said at the convention. The Great 
Southern Lumber Co., a few years ago, started 
to reforest some of its ecut-over lands. This 
work has been under the direction of Mr. 
Johnson, who has more than 1,000,000 trees 
growing in the nurseries in addition to the 
natural reforestation. 


In one project 300,000 trees of wild stock 
one and two years old were transplanted. Prof, 
J. W. Toumey, dean of Yale university forestry 
school, it was asserted, declared at the time this 
was undertaken that the project would be doing 
well if 50 percent of the stock survived. Mr. 
Johnson was more optimistic and, it was de- 
clared, has exploded the theory and today more 
than 75 percent of the stock is in healthy 
growth. Another project of 700,000 trees is 
showing 95 percent survival. In fifteen years 
they will produce pulp wood and in forty to 
forty-five years be lumber trees. 

According to Mr. Johnson artificial refor- 
estation costs about $4 an acre. This includes 
ploughing, planting in permanent beds, and fenc- 
ing. The subsequent cost of fire patrol does not 
exceed ten cents an acre a year. The advantage 
of reforestation in the South is illustrated by 
Mr. Johnson in citing that reforestation in 
the North costs from $12 to $15 an acre against 
$4 in Louisiana. 


Seed Extraction Plant to Resume 


Vancouver, B. C., July 28.—The Dominion 
Government seed extraction plant at New West. 
minster is expected to resume operations this 
fall after having remained closed during last 
year. The indications are that there will be 
a heavy cone crop this fall and as this is the 
only plant of its kind in the world where seed 
extraction is carried out on a commercial seale 
the plant is likely to be called on to operate 
on a 24-hour schedule as was done in 1921. 

About 15,000 pounds of seed were extracted 
in 1921, of which about 5,000 pounds were 
Douglas fir. Of this amount the British Em. 
pire took about 3,000 pounds of Sitka spruce 
500 pounds of hemlock and 3,000 pounds of 
fir seed for reforestation purposes. Smaller 
quantities were sent to other European coun- 
tries, Australia, New Zealand, South Americ, 
eastern Canada and the United States. The 
many favorable results obtained from the use 
of this seed is expected greatly to increase the 
demand when the plant reopens. 


Fire, Insect and Disease Losses 


WASHINGTON, D. C., Aug. 1.—Losses by fire, 
insects and disease, destroy. nearly twenty-five 
billion cubic feet of timber annually in the 
Jnited States, reports the Forest Service. At 
the present time this country is growing only 
about six million cubic feet of timber each year, 
but if the entire forest area of the country— 
some 470,000,000 acres—were placed under in- 
tensive forestry, about twenty-seven million feet 
of timber could ultimately be produced annually. 
This amount would exceed the present drain on 
our forests by a relatively small margin. 


To Study Eastern Forestry Methods 


WASHINGTON, D. C., July 30.—Under the 
guidance of Austin Cary, forest engineer of the 
Forest Service, a party of lumbermen and fores- 
ters from the South, will assemble in Boston on 
Aug. 6 to begin a trip of inspection thru New 
Sngland for the purpose of securing first hand 
information as to commercial forestry methods 
being utilized in that section. 

It is expected that the party will include V. H. 
Sonderegger, of New Orleans, State forester of 
Louisiana; J. K. Johnson, Great Southern Lum- 
ber Co., Bogalusa, La.; Mr. Dantzler, of the J. 
L.. Dantzler Lumber Co., New Orleans; A. K. 
Sessoms, Waycross, Ga., a large land owner and 
turpentine operator; J. H. Weston, of the H. 
Weston Lumber Co., Logtown, Miss.; John L. 
Edwards, president, Ocala National Bank, Ocala, 
Fla.; O. M. Porter, American Paper & Pulp 
Association, New York City. It is probable that 
others will join the party who have not yet made 
definite arrangements to do so. The party will 
assemble first at the offices of the Massachu- 
setts Conservation Commission, where they will 
get an idea of forestry affairs in Massachusetts, 
fire prevention organization, acquisition of State 
forests ete. 

Following this conference, the party will spend 
two days in eastern Massachusetts in the neigh- 
borhood of Plymouth and Cape Cod. Here they 
will inspect a State nursery, a fire tower, 4 
town organization for the prevention of fire, box 
manufacturing in the shoe making region based 
on forest ownership and management by farm- 
ers, and also visit one of the Massachusetts State 
forests. 

The party will then go to Portland, Me., from 
which point it will visit paper mills and get an 
idea of the volume of wood used and the system 
utilized for its supply. In York and Cumberland 
counties, Maine, the party will inspect forests 
well managed by farmers and large timber land 
owners. Here it will see planting, thinning, 
seed trees, left improvement cuttings ete., and 
the lumber and box industry maintained 02 
these forests. : 

The next section visited will be in northern 
Massachusetts. At Winchendon will be seen 
4,000 acres planted to pine by two business con- 
cerns, and a box, tub and pail industry of large 
size that has been maintained thru three genera 
tions. At Athol, Mass., the party will see sev 
eral wookworking plants working up local and 
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southern lumber. At Petersham the Harvard 
forest will be inspected, and at Oxford a visit 
will be made to the Chaffee Bros. Lumber Co., 
which long has been engaged in the lumber 
and box business and which is practicing for- 
estry more or less on its large land holdings. 

The party also will visit the property of the 
New England Box Co. in southern New Hamp- 
shire, where hardwoods have been planted, 
thinned and cut back, and where a very ade- 
quate system of land surveys, timber estimates, 
working plans ete. have been adopted. 

If time permits, the party also will visit the 
Yale forest at Keene, N. H. 

As a result of the work that has been done 
in the South during the last two years by Prof. 
(ary, many lumbermen in that territory are be- 
coming interested in practical forestry, and it 
is expected that as a result of this inspection 
trip thru New England, considerable impetus 
will be given to that subject thruout the south- 
ern territory. 


. 

Car Carries Forestry Message 

OrrawA, OnT., July 30.—The car of the 
Canadian Forestry Association, with a radio 
attached, recently toured the Gatineau district 
of Quebec, stopping at Cascades, Wakefield, 
Low, Burbridge, Maniwaki and Gracefield. 
Motion pictures showing the ravages of forest 
fires were shown to large and deeply interested 
audiences every night of the tour, while the 
radio gave many the thrill of their lives as they 
listened to a new invention with astonishment. 

The car was attached to the train which 
carried the Empire Forestry Conference dele- 


Arizona Timber Unit to Be Sold 


The Department of Agriculture has approved 
an advertisement prepared by the Forest Serv- 
ice for the sale of 80,000,000 board feet of tim- 
ber known as the Mormon Lake and Sawmill 
Springs Unit on the Coconino national forest, 
Arizona. The average price for all species is 
$2.25 a thousand feet. Virtually all the timber 
is western yellow pine. 

A period of five years is covered by the con- 
tract. The successful bidder may remove the 
timber at a rate not exceeding 24,000,000 feet a 
year, which is in accordance with the limitation 
of cut fixed in the management plan for this 
forest. 

The sale area covers 28,000 acres. The total 
value of the timber is estimated at $180,000, 
which on the five-year basis will mean annual 
receipts of $36,000. This figure does not rep- 
resent additional receipts, since the proposed 
sale merely replaces prior sales which are about 
to expire. 

This sale is the first unit of a body of timber 
on the south end of the Coconino national for- 
est which contains a total of more than 2,000,- 
000,000 feet. The entire stand during the next 
eighty years probably will be sold to the com- 
pany, or its successors, which buys the first unit. 


Seaeaaasaaaaaaaaaani 


To Sell Payette Forest Timber 


The Department of Agriculture has approved 
an advertisement for the sale of 48,000,000 feet 
of saw timber on the Payette national forest, 
Idaho. About three-fourths of the stand is 


gates to Montreal from Ottawa last week, and western yellow pine and the remainder Douglas 


fir, larch, white fir and 











Engelmann spruce. The 
price has not yet been 
announced, but it is ex- 
pected that it will aver- 
age, about $3.25 a thou- 
sand feet. The total re- 
ceipts from the sale are 
estimated at $140,000. 

According to the ad- 
vertisement, the con- 
tract period is five years. 
Cutting operations will 
be in accordance with 
management plans 
specified by the Forest 
Service. 

It will be a selection 








For combatting forest fires in the Sierras, the Southern Pacific Railroad 
These trains, which are kept 
always ready to start for the scene of the fire at a moment’s notice, each 
They have proved very 
useful in helping to control fires along the railroad’s right of way. The 
photograph shows the equipment being used on a fire near Summit, 


Co. maintains four fire fighting trains. 


carry sufficient water for oné hour’s fighting. 


Calif. 





then proceeded on an extended tour of Quebec’s 
northern forest districts, carrying the message 
of good forestry methods to a large number of 
people engaged in the lumber industry. 


Try Experiment in Reforestation 


Biron, Wis., Aug. 1.—An experiment in 
reforestation designed to show what trees suit- 
able for pulp wood can be most satisfactorily 
grown in central and upper Wisconsin is being 
conducted by the Consolidated Water & Power 
Paper Co. on a small tract of land near here. 

Two thousand little trees, consisting of ap- 
proximately equal numbers of spruce, jack pine, 
and popple, have been planted and their growth 
will be observed from the time they are planted 
until they are large enough for use as pulpwood, 
which will be about fifteen years for the popple 
and twenty-five years for the others. 

The trees were planted this spring and altho 
very small are making satisfactory progress. 
Seedlings of the spruce and pine were used 
and cuttings of the popple which are of the 
Russian and Norwegian varieties especially 
suited for paper making. The trees were fur- 
nished by the Cloquet experiment station of 
the Minnesota forestry college which has been 


conducting extensive reforestation experiments 
in that State. 


cutting with all young 
and thrifty trees left 
for further growth. The 
brush will be piled and 
burned under the super- 
vision of forest officers. 

The expectation is 
that the successful bid- 
der will establish a saw- 
mill at Long Valley in: the Payette national 
forest with an annual capacity of about 12,- 
000,000 board feet. According to the Forest 
Service, there is abundant national forest and 
privately owned timber adjacent to the pro- 
posed mill to give such a mill permanent life. 


Suggests Demonstration Mill and Yard 


St. Louis, Mo., July 23.—The establishment 
at some suitable point of a central ‘‘demonstra- 
tion’’ planing mill and hardwood sorting yard 
for the purpose of helping to educate the small 
sawmill operator in the grading, manufactur- 
ing, and marketing of lumber, is suggested in a 
general letter sent by J. H. Allen, president of 
the Sterling Lumber Co., St. Louis, to various 
government officials and to a number of persons 
and organizations identified with the lumber 
industry. The letter embodies the tentative sug- 
gestion that a convention be called to consider 
some method for putting the plan into execution. 


INSECT ATTACKS upon living trees, and crude, 
finished and utilized forest products amount to 
$130,000,000 annually, say the foresters and 
entomologists of the United States Department 
of Agriculture. 





NEW \ 
IDEA 


Our stock list presents a 
new idea in selling lumber 
—namely, that we give the 
buyer full information about 
our lumber. And this plan 
is certainly making a big hit 
with buyers. 


It’s “Wis Branded 
Nothing Picked Out 


Notice in the stock list be- 
low we show first the num- 
ber of months on sticks, 
second the approximate av- 
erage width and third the 
percentage of 14- and 16-foot 
lengths. Every item contains 
all the wide and best boards 
produced in that grade. 
Good manufacture guaran- 
teed. 


For prices just mail 
us the coupon, or write 
a letter if you prefer. 





TEAR OFF AND MAIL 


Yellow Cypress 


100,000’ 


1” Selects, Rand., 6 mo. 8” 80% 

75,000’ 1” No. 1 Shop, Rand., 6 mo. 8” 80% 
75,000’ 1x 6” Selects, 8 mo. 65% 
100,000’ 1x 8” Selects, 8 mo. 80% 
100,000’ 1x10” Selects, 8 mo. 85% 
90,000’ 114” Selects, 6 mo. 8” 75% 
45,000’ 1144” No. 1 Shop, 6 mo. 8” 15% 
100,000’ 144x 8” No. 1 Com., 6mo. 90% 
40,000’ 1144x10” No. 1 Com., 6 mo. 90% 
9,000’ 134x12” No. 1 Com., 6 mo. 90% 
100,000’ 142” Selects, 6 mo. 8” 15% 
100,000’ 112x10” No. 1 Com., 6 mo. 90% 
16,000’ 132x12” No. 1 Com., 6mo. 85% 
100,000’ 2” Selects, 6 mo. 8” 85% 
45,000’ 2” No. 1 Shop, 6 mo. 8” 85% 
50,000’ 2x 6” No. 1 Com., 6 mo. 80% 
100,000’ 2x 8” No. 1 Com., 6 mo. 80% 
50,000’ 2x12” No, 1 Com., 6 mo. 80% 
8,000’ 144”x12” & up Sel., 6mo. 13” 90% 


Can surface or resaw as desired. 


Wisconsin 
Lumber 
Company 


Sales Office: CHICAGO, ILL. 
Band Mill at Deering, Mo. 


Please quote us delivered prices on items checked 
above. 
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POT Ee CC 


Babcock Lumber Co. 
PITTSBURGH, PA. 


Manufacturers and Wholesalers o1 = 


Hardwoods 


White and Western Pine 
: West Coast Products 

: N.C. Pine and Yellow Pine 
: Spruce and Hemlock 


Mh, 


: Eastern Tennessee 
E Kentucky and 
= West Virginia 


BRANCH OFFICES: 
New York City, 43 Wall St. : 
= Chicago, Ill., 1216 Fisher Bldg. E 
= Providence, R. J., 115 Adelaide Ave. = 
= Philadelphia, Pa., 1629 Land Title Bldg : 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 


> iil { i n H 1 HULL LLL LLL CLLR Le 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


penal ag PITTSBURGH, PA. 


Konnarock, Va. 














& Lumber 
ellow Pine ine: 
Ties and 
Railroad and Piling 





Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








—— 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service, 


_ WILLSON BROS. LUMBER CO. 


ee) 








‘WHAT THE ASSOCIATIONS HAVE IN PROSPECT 











PITTSBURGH, PA. 
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: TIMBER ESTIMATORS 


Lacnioncnmenenennnmeat 








o~- Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 


ee Fame faa 479" | NEW ORLEANS 











Safe, Reliable 


TIMBER ESTIMATES 


at a few cents an acre. 
JAMES W. SEWALL, Forest Engineer 


Old Town, Maine 921 Fifteenth St., Washington, D.C. 
—— Largest Cruising House in America 





Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman “! $3;,Dezem St 


Chicago. II]. 











6-11—British Empire Forestry Conference, 

Ottawa, Ont. 

Aug. 9 3uffalo (Retail) Lumber Association. 
nual golf outing at East Aurora Club. 
Aug. 9—Minneapolis and St. Paul lumbermen’s pic- 
nic at Antlers Park, Lake Marion, afternoon. 
Aug. 10—Northwest Lumbermen's Golf Tourna- 
ment, Seattle Golf & Country Club, 9 a. m. 

Third annual tournament. 

Aug. 11—Louisiana Mill Managers’ Association, 
Lake Charles, La. Monthly meeting—planing 
mill and manufacturing problems. 

Aug. 15-16—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Quar- 
terly meeting. 

Aug. 16—St. Louis Lumber Reshipping Yards Traf- 
fic Association, St. Louis, Mo. Annual election. 

Aug. 17—-West Coast Lumbermen’s Association, 
Longview, Wash. Midyear meeting. 

Aug. 21-22—TIllinois Lumber Merchants’ 
tion, Forestry Building, Aurora, Il. 
mer meeting. 

Aug. 22-25—Western Planing Mill & Woodworking 
Association, Multnomah Hotel, Portland, Ore. 
Second congress. 

Sept. 8-12—Concatenated Order of Hoo-Hoo, 

Orleans, La. Annual. 

9-11—National Retail Lumber Dealers’ 

ciation, Seelbach Hotel, Louisville, Ky. 

nual. 
8-10—American Society 
gineers, Chicago. Annual. 
(CAA LALLALAL LSE EE 


Hardwood Men Predict Good Business 


Wausau, Wis., July 30.—The midsummer 
meeting of the Northern Wholesale Hardwood 
Lumber Association was held on the spacious 
and attractive grounds of the Wausau Country 
club last Friday morning, twenty-five members 
of the association coming from parts of Michi- 
gan, Illinois and Wisconsin. 

President Arthur Jarvis, of Eau Claire, pre- 
sided at the session which opened at 9:30 o’clock 
and after the routine business a general dis- 
cussion was held, as to lumber conditions and 
prospects. It was the consensus of those pres- 
ent that a ‘‘better than normal’’ business could 
be looked for the coming autumn, and that pres- 
ent prices would be maintained, with perhaps 
a slight advance on items which were scarce. 
The representatives of the lumber concerns 
were generally optimistic, tho none anticipated 
a great boom, and it was stated that conditions 
in the lumber trade were healthy and appar- 
ently sound. 

The visitors were entertained at the country 
club by local members of the association, after 
which, A. E. Solie, manager of the Central 
Wisconsin Traffic Association, with headquar- 
ters in Wausau, spoke on ‘‘ Traffic Problems As 
Related to the Movement of Lumber,’’ in which 
he showed the need of stabilizing rates. 

Later the guests were given the run of the 
links and many played golf until nightfall. 

Those attending were: 


H. A. Walker, H. A. Walker Lumber Co.; L. B. 
Smith, L. B. Smith Lumber Co.; W. W. Brown, 
W. W. Brown Lumber Co.; A. H. Ruth, G. W. Jones 
Lumber Co., Chicago; Arthur Jarvis and R. S. 
Utley, Steven & Jarvis Lumber Co., Eau Claire, 
Wis.; J. R. Andrews and H. W. Maffett, of James 
R. Andrews, Escanaba, Mich.; Ted T. Jones, T. T. 
Jones Lumber Co., M. J. Gillette, Payson Smith 
Lumber Co., Minneapolis, Minn.; C. P. Crosby and 
Harold Crosby, ©. P. Crosby Lumber Co.; J. J. 
O’Melia and L. H. Sanderson, J. J. O’Melia Lum- 
ber Co., Rhinelander, Wis.; W. H. Thom and J. J. 
Adams, Adams-Thom Lumber Co.; W. C. Landon 
and P. P. Philippi, W. C. Landon Lumber Co.; 
F. E. Gillette, L. FE. Schwerke Lumber Co.; Philip 
Monson, L. H. Wheeler and F. D. Timlin, Wheeler- 
Timlin Lumber Co., and A. FB. Solie, secretary, Cen- 
tral Wisconsin Traffic Association, Wausau. 

'Se ee aeaeaaaaa. 


Increased Demand for Southern Pine 


New Organs, La., July 30.—Evidences of 
recovery in building operations over the country, 
which showed a tendency to slump in May, are 
seen by the Southern Pine Association in a 
statement made public today reporting an in- 
ereased demand for southern pine, numerous 
inquiries for lumber and renewal of building 
operations in the last few weeks. 

Reports from subscriber mills of the associ- 
ation, as compiled in its weekly trade barometer, 
showed that for the week ended July 13, new 
orders increased 16.9 percent over the preceding 
week. The reports from subscriber mills for 
the week ended July 20, showed a further in- 
crease in new orders of 15.7 percent over the 
week ended July 13. Substantial increases also 
were recorded in production and shipments of 
southern pine for the same two weeks. 
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The statement also refers to the recently an. 
nounced decision of the large construction com. 
panies in New York and other large centers to 
proceed with their building programs which 
were abandoned last May, when labor costs jn 
the building trades were rapidly mounting. 

The Department of Labor has announced g 
further decline in the general level of wholesale 
prices in June, as shown by information gath- 
ered from the leading markets of the country, 
In this report a considerable decline is shown jp 
prices of building materials for June as com. 
pared to the previous month. The bureau of 
labor statistics states that of the various com. 
modities, building materials and metals in June 
showed the largest decreases from the preceding 
month, due mainly to decline in prices of lum- 
ber, paint materials, steel and other metals, 

The index number of wholesale prices of 
building materials for May was shown to be 
202, while in June it was 194, or a decline of 
eight points. 

Reports from the Southern Pine Association 
indicate a large unfilled demand for building 
construction in the cities and towns while a great 
volume of needed building on the farms still is 
to be undertaken. 


Gumwood Bureau Progressing 


MEMPHIS, TENN., July 31.—C. Arthur Bruce, 
chairman of the special committee of ten ap- 
pointed at the recent conference of gum Jum. 
ber manufacturers here, held for the purpose 
of launching the Gumwood Service Bureau, is 
busily engaged in carrying out the work left 
to himself and associates. Altho encourage- 
ment is being met, nothing has developed to 
indicate just when the second meeting will be 
held for completing the organization of this 
agency for the promotion of gum lumber and 
gum products. 

The committee is specifically charged with 
(1) nominating officers and trustees after ascer- 
taining whether or not they will serve; (2) 
sending to all manufacturers of gum lumber 
and veneers, as well as other gum lumber prod- 
ucts, the constitution and bylaws adopted at 
the Memphis conference; (3) ascertaining the 
feetage necessary to insure a large enough in- 
come properly to carry on the publicity cam- 
paign; and (4) determining the ratio of over- 
head expenses to the amount actually available 
for publicity work thru the various media 
selected. 


West Coast Midyear Meeting 


SEATTLE, WasH., July 28.—Robert B. Allen, 
secretary-manager of the West Coast Lumber 
men’s Association, announces that the mid 
year meeting will be held at Longview, Wash, 
Aug. 17. Arrangements are being made to s8e- 
cure speakers of national reputation to discuss 
topics of interest to the west Coast industry. 
Undoubtedly, the most important subject to be 
placed before the meeting will be standardiza- 
tion. 


Program of Southern Millwork Meet 


ATLANTA, GA., July 30.—The next quarterly 
meeting of the Southern Sash, Door & Millwork 
Manufacturers’ Association will be held at the 
Kenilworth Hotel, Asheville, N. C., August 16 
and 16, according to announcement by Secretary 
C. B. Harman. The general meeting will be pre 
ceded by a meeting of the board of directors. 
The program will include the following ad- 
dresses : ” 

‘¢The Architect and Millwork Manufacturer, 
©. C. Hook, architect, Charlotte, N. C.; ‘‘Trade 
Associations,’’? O. B. Towne, New York City, 
secretary American Trade Association Exect- 
tives; ‘‘Forestry,’? Dr. Joseph Hyde Pratt, 
Chapel Hill, N. C., state geologist; ‘‘Lumber 
and Millwork,’?’ Landon C. Bell, Columbus, 0h10, 
W. M. Ritter Lumber Co.; ‘‘Forest Products 
Laboratory,’’ A. T. Upson, United States Forest 
Service, Madison, Wis.; ‘‘Hoo-Hoo,’’ R 
Isherwood, secretary, St. Louis, Mo.; 
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pueaees 
Glass,’’? John R. Johnston, Jr., Pittsburgh, Pa., 
Johnston Brokerage Co. 

There also are a number of interesting sub- 
‘ots listed for general discussion, including the 
following: Adoption of code of ethics, duties 
of superintendent, adoption of use of new mold- 
ing designs, credits and collections, uniform mill- 
work contract, standardization of lumber and 
millwork, modern woodworking machinery and 
reforestation. ~ 


Visit Canadian Flooring Plant 


West Lorne, OnT., July 30.—The South- 
western Ontario Retail Lumber Dealers’ Asso- 
ciation held a meeting here last Wednesday, 
with George M. Kernohan, of London, in the 
chair. The business meeting was brief but of 
4 most practical nature, reports being received 
regarding a number of matters of trade ethics 
which were being dealt with to the entire 
satisfaction of the association. A discussion 
took plaee in regard to the proposal for hold- 
ing & competition among the members of the 
association for the best-kept retail lumber yard, 
with special reference to the absence of fire 
risk. The members were very enthusiastic in 
regard to this proposition and the secretary was 
instructed to communicate with the Canadian 
Fire Underwriters’ Association and ask whether 
it will be in a position to furnish judges for 
the competition. 

The meeting was of a special nature, the 
members having been invited to West Lorne by 
the Seaman-Kent Co.. in order to inspect its 
splendid hardwood flooring plant. For an hour 
or two previous to the holding of the meeting, 
the members were taken thru the Seaman-Kent 
plant and shown the interesting and up-to-date 
processes by which the hardwood lumber is 
converted into such an excellent grade of floor- 
ing. After the inspection of the plant, the 
members adjourned to the local baseball field, 
where an exciting game was witnessed between 
West Lorne and Dutton, the home team winning 
by a handsome margin. 

The members were then entertained at a 
banquet by the Seaman-Kent Co., which was 
held on the lawn of one of the citizens of West 
Lorne. An elaborate menu was provided and 
the visitors, after their strenuous day, did full 
justice to the bill of fare. The cover of the 
menu was attractively designed upon a back- 
ground representing hardwood flooring. 

At the conclusion of the banquet, a number 
of addresses were delivered by citizens of West 
Lorne and members of the association, con- 
cluding with an interesting address by Frank 
Kent, president of the Seaman-Kent Co. Excel- 
lent music was furnished, during the banquet 
and subsequently, by the West Lorne male 
quartette, 


lowans Organize District Associations 


MINNEAPOLIS, MINN., July 30.—Led by W. A. 
Hudler, seeretary of the Southeastern Iowa Re- 
tail Lumbermen’s Association and codperating 
with Seeretary W. H. Badeaux and Field Man- 
ager J. R. Fraine, of the Northwestern Lumber- 
men’s Association, a number of new Iowa dis- 
‘nets have become regularly organized and will 

eet frequently to discuss their various prob- 
lems. Other districts held regular meetings. 

On July 17, lumbermen of District No. 13 
assembled at Grinnell, Iowa, at one of the 
Shapplest meetings ever held in the territory. 


- Election of officers, a talk on ‘‘The Science of 


Business’? by John §. Nollen, President of 
f College, and lively discussions on topics 
o general interest were the features of the meet- 
ing. Entertainment was furnished by the Grin- 
ry dealers at the country club. W. H. Jasper, 
R the Jasper Lumber Co., Newton, succeeded 
obert Connor, of the Stokely Lumber Com- 
any Grinnell, as chairman, and a new advi- 
Cit. 7 consisting of J. H. McKleven, Prairie 
ry 1¢ - H. Vosburg, Gilman; H. B. Bucknow, 
On? and E. M. Butler, Tama, was elected. 
ie uly 13 a new district was organized at 
avis "? — the counties of Appanoose, 
pa pee érson, Monroe, Van Buren, Wapello 
known ut of Keokuk. “This district will be 
Were por owa No. 4 and twenty-seven dealers 
tion Uslastic participants in its concep- 

very tine luncheon served in the Ot- 





tumwa Hotel was followed by an inspiring ad- 
dress by William A. Hunt, of Ottumwa, on the 
subject of ‘‘ Present Governmental Conditions.’’ 
M. C. Falvey, of Falvey Bros., Albia, was chosen 
as chairman of this group and M. G. Hall, 
Centerville, C. L. Shanafelt, Seymour, J. H. 
Chappell, Bloomfield, C. E. Cox, Keosauqua and 
A. Odenwalder, Ottumwa, were elected to assist 
the chairman in the administration of district 
affairs. 

Another new district was formed at Oska- 
loosa on July 19 and twenty-seven enthusiastic 
dealers organized Iowa district No. 8. A fine 
luncheon was served in the Commercial Club 
rooms at noon followed immediately by an ad- 
dress from J. C. MeClune, member of the Iowa 
legislature. Mr. MecClune gave some very in- 
teresting facts concerning the problems of Iowa 
legislators, and was extremely well received by 
all present. Harry Neas, of H. M. Neas & Son, 
Sigourney, was unanimously elected chairman 
of the district and EK. L. Kirkpatrick, Keota, J. 
J. Wainwright, Oskaloosa, and C. F. Long, 
Knoxville, were chosen as his advisors. ’ 

A third new district was formed at Burling- 
ton, on July 20 with E. C. Taber, Taber Lum- 
ber Co., Keokuk, as its head and assisted by C. 
D. Streeter, Keokuk, W. F. Gilman, Burlington, 
and T. L. Pope, New London. A feature of the 
meeting was a straight-from-the-shoulder talk 
by John Aue, of the Burlington ‘‘ Hawkeye.’’ 
His talk might well be initiated ‘‘The Lumber 
Business from a Consumer’s Viewpoint’’ and 
the dealer present who didn’t take home with 
him a lot of mighty good ideas and a clearer 
perception of his own business has no claim to 
the name ‘‘lumberman.’’ 


Mills Show Gain in Operating Time 


New ORLEANS, La., July 30.—Important 
gains in operating time of the sawmills of the 
country, an increase during the last year of 
43 percent in negro labor in northern industrial 
establishments, a decline in wholesale commod- 
ity prices during June, a decrease in building 
and a slight advance in construction costs, are 
among the interesting items concerning business 
and industrial conditions in the country recorded 
in the July issue of the Southern Pine Associa- 
tion’s economies and statistics bulletin. 

The bulletin mentions that the Department of 
Labor survey shows that industrial plants over 
the country now are operating at about 83 per- 
cent of capacity. The sawmills showed large 
gains in operating time and were prominent 
among industries registering increased employ- 
ment and payrolls in June. 

Bradstreet ’s wholesale commodity price index 
as of July 1 averaged $13.0895, a decrease of 
2.2 percent from June 1 and a decline of 6.1 
percent from March 1, the March index being 
the highest recorded thus far in 1923. 

According to Bradstreet’s the June building 
demand decreased 8 percent from May and is 
4 percent below that for June last year. The 
total for the first six months of 1923, however, 
exceeded the total for the same period last year 
by 32 percent. The volume of construction in 
June decreased 15 percent from May. Resi- 
dential building is continuing the heaviest, but 
industrial building is unusually active. 

The Engineering News-Record’s construction 
cost index for July 1 showed an increase of 1.4 
points over June 1, the advance being attrib- 
uted entirely to stiffening in labor rates. The 
average hourly wage for common labor now is 54 
cents, compared to 53 cents in June and 44 cents 
a year ago. Lumber prices showed a downward 
tendency thruout the country. 


Dedicates Community Club House 


Excuo, Wis., July 30.—Formal dedication of 
the Charles W. Fish Lumber Co.’s community 
club house took place here recently. Mr. Fish 
has given permission to the public to use 
Crystal Springs, the source of the east branch 
of the Eau Claire River, 13 miles northeast of 
Antigo, on county trunk highway A, as a 
tourist camp site. The Langlade County Game 
& Gun Club will proceed at once to lay planks 
to the springs so as to make their clear and 
cool waters easily accessible. Various conveni- 
ences will be installed at the site. 





Profitable Sales 









WITHOUT 
a dollar in- 
vested you can 
sell the Bessler 
Movable Stairway to 
people in your commu- 
nity who would like to 
make a spare room out of 
their attic. Because the 


BESSLER Movable 
Stairway 


saves space and costs lessthan a boxed stairway, fold- 
ing up completely out of sight and out of the way, it 
sells readily. Built light, strong and fully guaranteed. 


Write for our money-making sales plan. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., AKRON, O. 
New York Office: 103 Park Avenue. 

















It iswithClancy’s 


RED BOOK 


Service to guide 
you. Youcannot 
afford to be with- 
out it if you sell 
to carload buyers 
of lumber, mill- 
work,or shingles, | 
or tomanufac- 
turersoftheseand | 
similar products. 


Write for 
Pamphlet No. 
49-S. 
LLUMBERMEN’S CREDIT ASSOCIATION | 
Suite 1746-63—608 So. Dearborn Street | 


CHICAGO, ILLINOIS 
Eastern Headquarters-157 East 44th St., New York City | 














A Prize of $200 


A Wood-Working Company manufactur- 
ing Interior Trim from kiln dried Poplar 
and Basswood, and Bevel Siding from air 
dried Poplar, which fact makes the com- 
pany dependent at present upon the build- 
ing industry for business, seeks an addi- 
tional line of manufacture to be sold to 
some other class of dealers and which 
could be turned out with the company’s 
present mechanical equipment which con- 
sists of Dry Kilns, Rip Saws, Band Saws, 
Double Surfacers, Moulders and etc. 

To the person who suggests before Sep- 
tember Ist, 1923, an article or articles 
which said company adopts after a trial 
period of three months TWO HUNDRED 
DOLLARS IN CASH will be paid at the 
end of such period. 

Address, Wood Working Co. 
Care, American Lumberman,Chi ‘oO 











SOFT TEXTURED | 


“Knox Brand” | 
OAK FLOORING 


Two Plants. 


Tenn. Lumber & Mfg. Co. | 
KNOXVILLE, TENN. + 
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and salvage 5 to 10 sacks of good 
cement out of thousand 
cleaned. Let us tell you how to 


SAVE Labor,Sacks 


Cement 
Mlustrated Folder on Request 


, Clean 


Freight 











Handy Sack Baler Company, ©°*4,%.?'* 
Frank Spangler ‘tren 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 
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Rotary Cut 
Northern 
Veneers 





RNITURE manufacturers and factory buyers who 
insist on having high quality veneers should send ue 
their orders. We are specialists in Northern Veneers. 


We aiso manufacture Northern Pine, Spruce, Hem- 
jock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 


our “‘Peerless Brand’’ Rock Maple, Beech or Birch 


Flooring. 
Get Our Prices. 


The Northwestern Cooperage 


siadstone, Mich. 1 & Lumber Company 
. Chicago Office: 812 Monadnock Block 


The Cleveland-Cliffs Iron Co. | 


Mil! Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 

















Bradley, Miller & Co.| 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 


a 








LUMBERMEN AT PLAY 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 





Shingles and Lath ‘ 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 


1? 
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To Hold Golf Outing Next Week 


3UFFALO, N. Y., July 30.—The Buffalo Lum- 
ber Dealer’ Association has completed its ar- 
rangements for the annual golf outing at East 
Aurora on Aug. 9. Secretary K. C. Evarts has 
sent out one hundred invitations. The usual 
afternoon contests will be played and two meals 
will be served, the last one at ]ma. 

This association gave Louis A. Fischer, ex- 
commodore of the Buffalo Yacht Club, a birth- 
day present at its last meeting, consisting of 
a fine binocular field glass. He was 69 years 
old on July 23, but the association got the idea 
that he was 70, and in his response he said it 
was nice to get the good wishes of the associa- 
tion ahead of time, but he was still quite young. 


Retailers Hold Athletic Carnival 


CLEVELAND, OHIO, July 30.—The mail and 
yard employees of the five Teachout yards, 
Brooklyn Lumber Co., Edgewater Lumber & 
Supply Co., Randall Heights Lumber Co., City 
Supply Co., and Clifton Park Lumber Co., held 
an athletic carnival at Albers Village Friday, 
July 27, to compete for a silver loving cup 
donated by the yard managers. After the elim- 
ination of the Randall Heights, and the City 
Lumber & Supply base ball teams, the winners, 
Edgewater and Brooklyn, fought it out for the 
championship, Edgewater emerging the victors. 
The cup now adorns the front office of that 
company.. Every home run hit was rewarded 
with a box of cigars, making it necessary to 
give out five boxes. It has been decided to make 
this tournament an annual event and the cup is 
to become the permanent possession any team 
winning ten consecutive times. 


Golfers All Set for Tournament 

SEATTLE, WASH., July 28.—Among lumber- 
men golfers a high degree of excitement exists 
on account of the forth-coming third annual 
tournament of the Northwest Lumbermen’s Golf 
Association, which will be held in this city 
Aug. 10. Play will start at the Seattle Golf 
& Country Club at 9 o’clock. The main event 
will be an 18-hole handicap match play for a 
cup donated by J. H. Bloedel, of the Bloedel 
Donovan Lumber Mills. There will be other 
events, including a district four man team con- 
test, with suitable prizes. Golfers engaged in 
the manufacture or distribution of lumber and 
shingles are eligible. 


Plans for Lumbermen’s Stag Picnic 


MINNEAPOLIS, MINN., Aug. 1.—D. C. Dunham 
and his valiant committeemen are deep in the 
preparation for the lumbermen’s stag picnic 
which will be held next Thursday, Aug. 9, at 
Antlers Park, near Minneapolis. All Twin 
City lumber offices and yards will be closed at 
12 noon that day and automobile caravans car- 
rying every man in the business who can possi- 
bly make it will stream out of the Twin Cities, 
uniting at a point on the Chakopee road and 
proceeding twenty miles to the park. The after- 
noon will be devoted to sports and games. Din- 
ner will be served without charge at 6 o’clock 
and entertainment features are being planned 
for the evening. Details of the program for the 
day will be made public later, according to 
Mr. Dunham. 


Employees Picnic at Silver Lake 


Everett, WASH., July 28.—By far the most 
successful picnie ever staged in Snohomish 
County was that given Wednesday by the Weyer- 
haeuser Timber Co. to its employees in all de- 
partments of the organization. For the pur- 
pose the managers of the affair, comprising 
committees from Mill A and Mill B, secured am- 
ple grounds at Silver Lake, where a bountiful 
luneh was spread, and full scope given to ath- 


letic events of all kinds. The attendance, in. 
cluding employees and their families, exceeded 
4,000; and at the picnic tables in the park more 
than 3,900 lunches were served with the compli- 
ments of the Weyerhaeuser Timber Co. In ad. 
dition to sports, such as races and other com. 
petitive events, the big feature of the athletics 
was a hotly contested base ball game, wit} 
talent drawn from the two mill organizations, 
In the first game the Night Shift from Mill B 
played the Day Shift from Mill B, and won; 
and next played the team from Mill A, winning 
the second game and Weyerhaeuser champion. 
ship. 

Business operations thruout the Weyer. 
haeuser activities here were entirely suspended 
for the day, for the attendance included prac. 
tically everybody belonging to the organiza. 
tion, making the picnic a truly wonderful party, 
Mr. Boner was there; also Mr. Hunt, Mr. Mar- 
tin, Mr. Wight, Mr. Clapp, and so on thru the 
list. All told, the picnic was enjoyable to the 
superlative degree. 


(gqag@agea@@a@a@: 


Hardwood Club Holds Picnic 

South Benp, Inp., Aug. 1—A picnic with 
about forty members and guests of the South 
Bend Hardwood Club was held yesterday at 
Christiana Lake, and the program ineluded 
games and contests and also a chicken dinner at 
the Tavern at 6 o’clock. This picnic is an an- 
nual affair and as usual there was a base ball 
game between the Fats and the Thins, with Wil- 
liam Schmule as umpire, because he always um- 
pires these ball games. H. A. Hoover was chair- 
man of the committee in charge of the picnic, 
the other members being Russel Downey and 
Charles O. Maus. 


HOO-HOO DOINGS 


Attractive Design for Hoo-Hoo Annual 

St. Louis, Mo., July 30.—As a part of a gen- 
eral plan to bring to the attention of not only 
every Hoo-Hoo, but every lumberman of Amer- 
ica, the coming thirty-second annual meeting 
of Hoo-Hoo at New Orleans, La., Sept. 8 to 
12, Secretary Isherwood has had prepared an 





























32nd HOO-HOO ANNUAL 
| CO-OPERATION SERVICE _| 
NEW ORLEANS SEPT, 8-52 











attractive design, mats of which he is offering 
to send free of charge to any lumberman or 


lumber company that will agree to use this 


announcement in connection with their adver- 
tising. 

Plans are being perfected to make this thirty- 
second annual meeting one of the greatest 
events in the history of Hoo-Hoo, and the local 
Hoo-Hoo and other lumbermen of New Orleans 
are arranging a program of entertainment that 
will make the occasion one long to be remem: 
bered. 

Secretary Isherwood hopes that many lumber 
concerns will codperate with him in the way 
suggested in carrying this announcement of the 
coming annual. ee 

Hoo-Hoo Sympathize with President 

Sr. Louis, Mo., Aug. 1—A telegram extend 
ing sympathy to President Warren G. Harding 
(14,945), who is ill in San Francisco, was sent 
yesterday by W. S. Dickason, Snark 01 the 
Universe, of Hoo-Hoo, as follows: 

Advice of your illness is received with’ great re- 


gret. Hoo-Hoo extend their most affectionate pe al 
pathy and pray for your speedy and complete 
recovery. Wishing you health, happiness and long 
life. 


President Harding is connected with the 
Marion Lumber Co. and Prendergast Co., both 
of Marion, Ohio, his home, and is a member of 
Hoo-Hoo in good standing. 
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Issues Decision on Veneer and Plywood Rates 


WASHINGTON, D. C., July 30.—On or before 
Oct. 19 the railroads of the country must estab- 
lish rates on veneer and built-up wood in accord- 
ance with the findings of the Interstate 

. ’ . 
Commeree Commission in the so ealled Lum- 
ber Classification ease, decided years ago. 

This is the decision of Division 1 of the com- 
mission consisting of Commissioners McChord, 
Lewis and Cox, handed down in Docket No. 
12887—National Veneer & Panel Manufactur- 
ers’ Association, et al., Aberdeen & Rockfish 
Railroad Co., et al—and several related cases 
brought by the Singer Manufacturing Co. 

In summarizing its finding Division 1 says: 

Following rates on lumber and lumber products, 
52 1.C.C., 598—Rates on veneer and built-up wood 
from points in eastern, southern, western and 
mountain-Pacific groups to all points within said 
groups, and from certain points in Wisconsin to 
points in official territory, and rates on veneer 
from Truman, Ark., and Cairo, Ill., to certain 
destinations found unduly prejudicial to shippers 
of the said commodities and unduly preferential of 
shippers of lumber. Rates on veneer from Truman 
and Cairo not shown to have been unreasonable. 

The rates prescribed for veneer and built-up 
wood are: 

Veneer, unfigured, made from woods other than 
woods of value, lumber rates; veneer, figured, or 
made from woods of value, 15, percent higher than 
lumber rates; built-up wood faced with unfigured 
veneer of woods other than woods of value, 10 
percent higher than lumber rates; and built-up wood 
faced with figured veneer or veneer of woods of 
value, 15 percent higher than lumber. 





The complainants requested the commission 
to make mandatory its findings in the lumber 
investigation insofar as they apply to rates on 
veneer and built-up wood in their relationship 
to the lumber rates. This Division 1 has 
done. An award of reparation was asked on 
shipments of veneer and built-up wood from 
Cairo and Truman to South Bend, Ind., and 
from Cairo to St. Johns, Quebec, which was 
denied. Division 1 held that the testimony ad- 
duced at the hearings did not sustain the charge 
of unreasonableness in any of the cases. Says 
Commissioner McChord, who handed down the 
decision : 


There is apparently no uniform basis for the 
veneer and plywood rates. ‘They differ in each ter- 
ritory and often within the same territory, with 
the exception of official territory, where quite gen- 
erally the fifth-class basis is applied. The testi- 
mony shows that from points in the Southwest to 
destinations in Western ‘Trunk Line territory, 
Illinois-Wisconsin territory, and to Mississippi and 
Ohio river crossings, rates on veneer over yz of 
an inch in thickness and on plywood are generally 
4 cents ever the lumber rates and on veneer yz of 
an inch in thickness or less, generally 7 cents over 
lumber. From the same points to New Orleans the 
arbitraries over lumber approximate 5 cents on ply- 
wood and veneer over 7; of an inch and 8.5 cents 
on veneer y, of an inch or less. From the same 
points to Central Freight Association and Official 
Trunk Line territories no thru rates are published 
and the present rates are made up of combinations 
of class and commodity rates. 

Complainants cite numerous inconsistencies in 
the veneer, plywood and lumber rates, all of which 
tend to confirm the statement made in the lumber 
Investigation report that “Perhaps none of the 
articles here under consideration bear a more in- 
consistent rate relationship to one another and to 
lumber than veneer or built-up wood.” 


Veneer Defined as Thin Lumber 


The confusion in the veneer and plywood rates 
and the disparities between these rates and those 
on lumber appear to be traceable, to some extent 
at least, to the absence of a uniform understand- 
ing as to what veneer is. The expert witnesses for 
complainants and defendants were asked at the 
hearing to differentiate between thin lumber and 
veneer, and the consensus of their testimony indi- 
cates that there is no practical difference. Veneer, 
4s the word is now used by the trade, has lost much 
of its original significance, and the great bulk of 
this commodity as it is now manufactured might 
With more accuracy be described as thin lumber. 

Veneer usually ranges from +; to 3% inch in 
thickness, is cut to required dimensions, dried, 
flattened and shipped in crates. Its production 
vegan some time prior to 1860 and at first con- 
Sisted only of mahogany or other valuable woods 
for decorative purposes. The quantity manufac- 
tured was negligible and shipments in carloads were 
Wnknown. By using improved machinery and 
“heaper domestic woods the industry has been de 
veloped into one of considerable importance. Prob- 
adly less than 5 percent of the present production 
1S used for decorative purposes. 

Complainants point out that veneer is strictly 
4 product of the log and not of lumber, and that in 
stage of manufacture it is no further removed from 
the log than is lumber. 


Commissioner McChord then describes ply- 
wood, continuing: 

The various freight classifications provide differ- 
ent rates on veneer made of common woods, and ve- 
neer made of woods of value. This distinction is also 
observed in commodity tariffs, some of which further 
provide separate rates on oak veneer, thus differ- 
entiating it from other common woods. The classi- 
fications and tariffs also distinguish between built- 
up wood faced with veneer made of woods of value 
and that faced with common woods. 

In discussing our decision in the lumber investi- 
gation with respect to figured and unfigured veneer, 
defendants state that it is practically impossible 
for any one but an expert to distinguish between 
the two and that the line of demarcation is too 
indefinite to permit of separating them in the 
ussessment of rates. 

Mr. McChord points out that the list found 
on page 612 of the report in the lumber case 
should have indicated that veneer made from 
woods of value, whether such veneer was figured 
or unfigured, should take rates 15 percent over 
the lumber rates. 


Veneer Active Competitor with Lumber 


After discussing other factors, he continues: 


Veneer is in active competition with lumber, and 
the record shows that at practically every point 
where it is produced lumber is also manufactured. 
In some instances the same manufacturer produces 
both lumber and veneer that may go into the con- 
struction of the same piece of furniture ; he receives 
no higher price for the veneer than for the lumber 
but is compelled to pay higher freight rates on it. 
Lumber and veneer are both used in the construc- 
tion of plywood and are in constant competition in 
this field. In the manufacture of furniture either 
veneer, plywood, or lumber may be used for the 
construction of drawer bottoms, case backs, mirror 
backs ete., and resawn lumber is frequently used 
for the same purposes. 

In determining the rate relationship that should 
obtain between veneer and lumber the fact should 
be borne in mind that veneer is no more a finished 
product when it leaves the veneer mill than is a 
board when it leaves the sawmill. It must pass 
thru further stages of manufacture before it can 
be utilized. It is significant that this is the only 
stage in the development from the log to the fin- 
ished product at which the carriers make any dis- 
tinction between the rates on veneer and those on 
lumber. As illustrative of this, complainants point 
out that altho veneer and lumber may be shipped 
from the same mill to the same furniture factory, 
to be used for identical purposes, the rates are 
different, but when they have been mamiufactured 
into furniture, the one as a surface for a valuable 
mahogany desk, the other as a surface for a cheap 
pine desk, the difference disappears, and both desks 
move from the factory on the same rates. 

It is urged by defendants that additional informa- 
tion has been developed in this proceeding which 
would justify us in reversing our findings in the 
lumber investigation. They emphasize especially 
their exhibits showing the respective car loadings 
of lumber, veneer, and plywood and the difference 
in value of these commodities based on information 
secured by them from various sources. ‘They con- 
tend that many of the lumber rates in the affected 
territory are depressed by water competition or by 
local conditions and are therefore not a proper basis 
for the veneer rates. 

Since the record in the present case deals only 
with veneer, built-up wood, and lumber, it furnishes 
more detailed information upon which to predicate 
an equitable relationship of rates between these 
commodities than does the record in the lumber 
investigation. Dut contrary to the views expressed 
by defendants, it is believed that a study of the 
voluminous exhibits and an analysis of the testi- 
mony presented in this case tends to confirm the 
correctness of our finding in the original case and 
emphasizes the necessity of a fixed relationship 
between these rates. ‘The most material variance 
in the records of the two hearings appears to be 
in the average car loading of these commodities, 
but it is not believed that this difference in car 
loading alone is sufficient to warrant a difference 
in rates or that it is greater than is often found 
between the various grades and kinds of lumber 
under the lumber rates. 


Affiliated With Traffic Association 


After the veneer people filed their complaint 
in this ease most of the members of the asso- 
ciation affiliated themselves with the Southern 
Ifardwood Traffic Association. 

It is predicted by officers of the latter asso- 
ciation that the decision directing the carriers 
to put into effect rates on veneer and built-up 
wood found reasonable by the commission in 
the lumber investigation will result in the estab- 
lishment of many new veneer and plywood 
plants in the southern States. 

Another prediction is that the decision will 
greatly increase the use of veneers and plywood, 
and will not materially decrease the revenues of 








Do you ever 
write for 
samples? 





We believe Superior Brand 
is the best oak flooring 


We believe this be- 
cause in the first place it is 
finished on disc-head milling 
machinery that produces a 
face finish unequalled by 
any other process. In the 
finished product, this means 
In the 
second place, owing to spe- 
cial, individual methods of 
manufacture, 


made. 


no knife marks. 


Superior 
Brand has a remarkably uni- 
form moisture content 
which reduces ‘“‘cupping’’ 
and “‘buckling”’ to the mini- 
mum. In the third place, 
owing to the fact that our 
lumber all comes from the 
same locality it has a re- 
markable uniform color and 
These facts, to- 
gether with a quality of oak 
second to none prompt us 
to believe that you will be 
interested in seeing this su- 
perior product. Write for 
samples now. 


texture. 


Superior Oak Flooring 
Company 


Helena, Arkansas 


SUPERTSR nconnc 


‘America’s Finest-” 
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We know the value 
of merit in winning 
sales and for that rea- 
son we guard our qual- 
ity, milling and grading 
closely. Let us prove 
it on your next order. 





Long and Short Leaf 
Yellow Pine Timbers, 
Special Cuttings and R. 
R. Stock. Oak Flooring, 
Red and White Oak, 
Ash, Gum, Elm, Cotton- 
wood, Genuine Louisi- 
ana Red Cypress. 


Chicago Lumber 
€3 Coal Co. 


Arcade Building, ST. LOUIS, MO. 








We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 


Send us your orders for placement. 


R. M. MORRISS & CO. 
Arcade Bldg., ST. LOUIS 


PRAPRCURCRVEVCRVOUR VEU VUEUB VOU 
; Transit Car Should take ad- 


BUYERS mk.” 











facilities. 
We offer you Quick Service in Transit Cars or mill 


W220 


shipments. e 
Crating” Wellow Pine 
a specialty. A, W. SMITH & CO, 
Arcade Building, ST. LOUIS, MO. 
eA VRMAUWOOD Were 








4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak "9x,,, 


Anderson-Miller 
Lumber Co.. Ltd. 


TORONTO, ONTARIO 











Page & Jones, Mobile, Ala., U.S.A 
Cable Address, ‘““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 














MAKE your timber investments pay maximum 

returns. ‘Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Il. 


the railroads because under the existing rate 
structure these commodities have not been able 
to move freely. 

The rates on veneer and built-up wood doubt- 
less would have been adjusted long ago, the 
commission having handed down its decision 
in the lumber investigation in April, 1919, but 


Last Minute News 


for the fact that no order was issued to the 
carriers in that case. The veneer and plywood 
shippers waited for more than two years and 
then filed a formal complaint, seeking to have 
the rates suggested by the commission made 
effective by order. This the commission has 
done in its decision, as indicated above. 


for All Lumbermen 


(Continued from page 37) 


the tendency has been not to load up unduly 
heavily. 

If anything, the demand has fallen off 
slightly, but is expected to pick up in the fall. 
Mr. Carnahan announced he would call the at- 
tention of his association to the situation, with a 
view to seeing what could be done toward in- 
creasing orders by retailers who expect a larger 
demand later on. 

The view of those present seemed to be that 
business generally promises to continue on a 
high level. There were a few exceptions by 
men who found orders already falling off 
markedly, notably car builders. 

Other associations represented included the 
National Lumber Manufacturers’ Association, 
National-American Wholesale Lumber Associa- 
tion, National Industrial Traffic League, South- 
ern Hardwood Traffic Association, Automobile 
Shamber of Commerce, National Association of 
Manufacturers, and many others. 


Discuss Value of Transportation Act 
{Special telegram to AMERICAN LUMBERMAN ] 
MeEmPHIS, TANN., Aug. 1—The Transporta- 

tion Act of 1920 was characterized as the only 
constructive railroad legislation of the last dec- 
ade by President L. W. Baldwin, of the Missouri 
Pacific System, who was the honor guest at 
the banquet tendered him and other officials of 
that road by the Southern Hardwood Traffic 
Association at the Hotel Gayoso this evening. 
Furthermore, he made a brilliant appeal to 
members of the association to use their best 
efforts with their congressmen to prevent amend- 
ments to this act which would handicap the 
railroads in properly increasing their equipment 
and making necessary expansions and improve- 
ments. He emphasized in this connection that 
if Senator LaFollette and other prominent pol- 
iticians were successful in securing a lowering 
of the valuation of the railroads, the latter 
would be seriously crippled in their financing 
and the final result would be nothing less than 
government ownership, which proved so ineffi- 
cient and so expensive during the twenty-six 
months of its operation. 

General Attorney White, of the same system, 
declared that the Transportation Act provided 
the only scientific rate-making basis in the his- 
tory of the United States, and that the efforts 
now being made to break down the provisions 
of that act were aimed directly at government 
ownership. He asserted that the issues are 
squarely drawn between property rights and 
socialism, and bolshevism, and that every ship- 
per using the railroads was just as vitally con- 
cerned in the outcome as were the railroads 
themselves. 

Walker L. Wellford, president of the Southern 
Hardwood Traffic Association, acted as toast- 
master. Covers were laid for more than one 
hundred. 


Kansas City Wholesaler Missing 
{Special telegram to AMERICAN LUMBERMAN ] 
Kansas City, Mo., Aug. 1.—Frank H. Hart- 
shorn, wholesale lumberman with offices in the 
Scarritt Building here, has been missing since 
Monday afternoon. He was last seen early 
yesterday morning, walking across the north 
Kansas City toll bridge, by a salesman for the 
Berkshire Lumber Co. The salesman offered 
Mr. Hartshorn a ride in his motor ear, but 
was refused. Prior to this, Mr. Hartshorn was 
recognized by friends Monday night on a north- 
east street car near St. John Avenue and Vin- 
brunt Boulevard. 
That afternoon at 2 o’clock he had telephoned 
his wife from the Westport Avenue yard of the 
Badger Lumber Co. The day before his dis- 


appearance, he had complained of the heat, 
Mrs. Hartshorn said. 

Mr. Hartshorn is 58 years old, 5 feet 11 inches 
tall, weighs about 140 pounds, has a light gray 
mustache and hazel eyes and walks with an erect, 
military stride. At the time of his disappear- 
ance he wore a brown checkered suit, a blue 
polkadot bow tie, black shoes and straw hat. 


"See aeeaeaeaeaaai 


Oregon Mill Destroyed by Fire 
[Special telegram to AMERICAN LUMBDRMAN ] 
PORTLAND, OrE., Aug. 1.—Fire destroyed the 

mill of the St. Helens Tie & Lumber Co. on 
Savies Island, opposite St. Helens, on Sun- 
day, July 29, with a loss estimated at $100,000, 
partly covered by insurance. The mill was one 
of the Charles R. MeCormick’s controlled prop- 
erties, and was working two shifts. It is ex- 
pected that the plant will be rebuilt. 


I. W. W. Strike Plans Fail 


[Special telegram to AMERICAN LUMBBRMAN ] 

SPOKANE, WasH., Aug. 1.—Practically all 
danger of an I. W. W. ie in the woods or 
in the harvest fields is over for the present, ac- 
cording to the judgment of those in closest touch 
with the situation. It is known that such a 
strike was contemplated for Aug. 4, but this 
plan was changed some days ago by the ‘‘ Wob- 
blies’’ because of its expected failure. It was 
also decided at this time that when the next 
strike is called it will be by the executive coun- 
cil on but a day’s notice. However, inside in- 
formation is that none is imminent. 


Lumber Cases Assigned for Hearing 


WASHINGTON, D. C., July 30.—The Interstate 
Commerce Commission has assigned lumber cases 
for hearing as follows: 

No. 13199—West Coast Lumbermen’s Associa- 
tion, et al., vs. Director General, as Agent, Southern 
Pacific Co., et al., Multnomah County Court Rooms, 
Portland, Ore., Sept. 24. Examiner Mackley. 


No. 14558—-Booth-Kelly Lumber Co., vs. Direc- 
tor General, as Agent, Southern Pacific Co., Sept. 
25. Examiner Mackley. 


Lumber Predominates in This House 


After this house is finished it will look 
aus if made of brick. As a matter of fact 
it is of brick veneer but there is much more 
wood building material used in the structure 
than some buildings built entirely of wood. 

The illustration shows the lower story of a 
2-story house. The picture affords some idea 
of the lumber stuff used, but it is impossible 





Lower story of 2-story brick veneer house 


for it to show some interior finish, all of wood. 
For instance there is a commodious, well lighted 
closet for each of the upper rooms, and all these 
clothes presses are lined with special cedar 
lining. The window frames of this building 
alone consume much lumber and there is a show- 
ing of basement conveniences, all of hard and 
soft material beyond usual use. 
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Reports from representative sash, door and mill- 
work manufacturers this week indicate that while 
the demand has fallen off somewhat from the peak 
of a few weeks ago, attributed mainly to the propa- 
ganda directed to the curtailment of building oper- 
ations, the plants have sufficient orders on hand 
to keep them busily engaged for some time to come. 
The millwork men generally are looking for an 
active building season this fall, and there seems 
to be every prospect of business continuing in a 
reasonably satisfactory condition for an indefinite 
period, 

The president of one of the leading millwork 
concerns of Wisconsin writes the AMERICAN LUM- 
BERMAN that while demand is of about the same 
yolume as thirty days ago, it is noticeably less 
than sixty days ago. He, however, adds: “I expect 
the building business to continue at top speed until 
winter. I can say, further, that adverse conditions 
in the building industry appear to be limited to 
the propaganda against high costs, plus an atti- 
tude on the buyer’s part that is the equivalent of 
a buyers’ strike. This condition may be expected 
to remedy itself in advance of next spring, when 
absolute requirements will force the hand of the 
buyer. During the interval the propaganda against 
high costs may possibly be met by some reduction 
in prices." 

Passing to the southern portion of the country, 
the Phoenix Planing Mill Co., of Atlanta, Ga., 
likewise expresses the opinidbn that the campaign 
against high building costs has resulted in curtail- 
ment of construction, especially of small homes. 
C. H. Dudley, general manager of the Phoenix com- 
pany, further writes: 

“Loan money has become rather hard to get in 
Atlanta territory, and when got we find that the 
appraisal value has been cut down to approxi- 
mately 35 to 40 percent. We have some very good 
inquiries on commercial buildings, which we _ pre- 
sume were arranged for before the recent slump 
and will be carried thru. We estimate business to 
be about 25 percent less than sixty days ago. We 
have no difficulty in securing all needed materials 
promptly, and at this time there is a surplus of 
labor. 

“We have a large number of inquiries for heavy 
commercial construction, which we believe will 
take us thru the coming winter in very good shape. 

“We recently instituted a cut in prices on build- 
ing material in the lumber line, to try to stimulate 
small home building, but are a little apprehensive 
that it may not do so, for the reason already 
stated. The loan companies seem to be hauling in 
on their loans, and the small home builder will 
have some trouble in securing necessary funds for 
going ahead. We know of many projects that had 
to be canceled for that reason. 

“The Jumbermen and millwork manufacturers of 
Atlanta have done everything they could to hold 
prices in line on a reasonable basis, in order that 
the building program might not be interrupted for 
this season at least. 

“The factories and yards of Atlanta are all on 
open shop basis, so there has been no trouble this 
year with labor, tho a small increase in wages was 
paid at the peak of the building period.” 

Following reports from various manufacturing 
and distributing centers reflect conditions as seen 
by news correspondents of the AMERICAN LUMBER- 
MAN: 

Sash and door plants in the Merrill (Wis.) dis- 
trict are finding the market for sash and doors 
continuing brisk. ‘The demand for open doors dur- 
ing 1922 and 1923 has eclipsed the demand in all 
former years. The plants engaged in cabinet work 
have experienced a slight lull in orders for imme- 
diate delivery, but orders for fall delivery are far 
above normal, 

Reports from Minneapolis, Minn., say that sea- 
sonable quiet is still the word for sash and doors. 
Up to now, it is said, the market has been normal 
thus far this year. The condition of the crops in 
the Minneapolis territory is considered highly en- 
couraging for fall business. <A particularly fine 
feature is that it seems to be well distributed, with 
something coming in for everybody rather than a 
lot in one place and nothing somewhere else. There 
is no indication that any of the crops will break 
the market, which is another favorable sign. Sash 
and door men say that there can be no decline in 
the market because the manufacturers are all com- 
mitted on their labor costs and the prospects for a 
fair fall trade are excellent. 

With new work coming in to a certain extent, 
and a considerable volume of business still on the 
books, the Columbus (Ohio) mills making doors, 
sash and all sorts of interior trim have been rather 
busy. In fact some are pretty well rushed, and 
are being handicapped by lack of skilled labor. 


Prices are generally steady at the levels which 
have prevailed for some time. 

Demand for millwork in the Kansas City (Mo.) 
district continues to show a slight decrease each 
week and there is sharper competition for the larger 
orders. The business is mostly urban, the country 
yards buying very little yard stock. There is 
very little new figuring from the country. 

A good volume of business is reported by the 
door factories and planing mills of Buffalo, N. Y., 
with less curtailment than usual as the result of 
the vacation period. Some of the mills report 
that they have about all the business they can 
handle, altho the supply of labor is more plentiful 
than a short time ago. 

There has been considerable conning of price 
lists among the Baltimore (Md.) sash and door 
men lately, but it does not appear that any mate- 
rial marking down of figures has been made. Such 
changes as were decided upon are to be regarded 
more in the nature of rectifications, designed to 
correct quotations that were out of line. <A good 
volume of business is being done, and the indica- 
tions are that the requirements in the way of sash 
and doors will attain greater proportions in the 
next few weeks. 

Demand for window glass from the East was 
reported rather light during the last week, what 
glass moved going into the western territory. Pat- 
ton’s Monthly, published by the Pittsburgh Plate 
Glass Co., in its August number just issued, says: 
“We feel that window glass conditions today are 
in very good shape, the market in most cases hold- 
ing firm and with few offers of lists at more than 
the ordinary concession in price. We look for the 
market to remain about as it is for the next several 
months and feel that dealers needing glass would do 
well to order while the popular sizes are ob- 
tainable.”’ 

CABRERA AEBABEBABSA 


To Have Principal Office in Chicago 


SPRINGFIELD, ILL., July 30.—The Gandy Belt- 
ing Co., of Baltimore, Md., which supplies much 
of the leather belting used in sawmills and other 
industrial establishments, has incorporated 
under the laws of Illinois to do business in this 
State. The capital stock of the company is $1,- 
250,000, of which $57,237 is to be used in the 
Illinois business. W. K. Cromwell, of Lake Ro- 
land, Md., is president and secretary of the 
corporation, which will have its principal offices 
in Chicago. H. M. Michael represents the Gandy 
3elting Co. in Dlinois. 


Who Owns These Keys? 


The AMERICAN LUMBERMAN has been advised by 
W. H. Martin, post office clerk at Hfouston, Tex., 
that he has found a bunch of keys on a key ring 
bearing AMERICAN LUMBERMAN register No. 2,969. 
Unfortunately the owner of this key ring failed 
to register it with the AMERICAN LUMBERMAN, 
hence it is not possible to trace ownership thru 
the number. If this should come to the attention 
of the person who has suffered this loss, he can 
secure the keys by addressing the AMERICAN LUM- 
BERMAN, or W. H. Martin, Houston, ‘Tex. 
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Reports Stocks Below Normal 


Mark M. Elledge, of the M. M. Elledge Lumber 
(o., Corinth, Miss., was in Chicago this week call- 
ing on the trade, and from this city he went to 
Grand Rapids and ‘Detroit. Mr. Elledge expects 
to spend some time in northern territory, making a 
first hand investigation as to general business con- 
ditions. Stocks in the concentration yards in the 
South, he reports, are very much below normal, 
and as there are scarcely any stocks at the small 
mills and stocks at the large mills are less than 
normal, he is fearful that buyers who delay coming 
into the market until they are actually forced to 
buy because of increasing local demand are going to 
experience extreme difficulty in filling their require- 
ments. Business in the South is active, and in his 
particular territory, Mr. Elledge reports the labor 
situation for the time being satisfactory. He be- 
lieves that when cotton picking time arrives, how- 
ever, there will be a shortage of labor for that 
purpose, and he plans to inaugurate a campaign to 
have business houses generally set apart a certain 
time at which they will close, and all business men 
and their employees turn out to assist the farmers 
in gathering their crop. Mr. Elledge is an enthu- 
siastic booster of Hoo-Hoo, being a member of the 
Supreme Nine, and is planning an intensive drive 
thruout his jurisdiction for the annual, which will 
be held in New Orleans, La., Sept. 8, 9 and 10. 

















Just what you’ve 
been looking for— 


Hemlock 
Supply of White Pine 


and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 
Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 


A Complete 
Assortment of 











Judge Gary speaking— 





‘* Industry will strive to do al} possible 
by way of substituting improved ma- 
chinery for man power to keep produc- 
tion costs down.”’ 


If the Judge had 
Window Frames 
in mind, he must have referred to the 


Phillips Improved Machine 
for making them. 
BULLETIN G-45 tells why 


ATL A MANUFACTURING CO. 


Orlando, Florida, U.S. A. 











Northern and Southern 


Hardwoods 


All Thicknesses and Grades 


Charles O. Maus 


SOUTH BEND, IND. 


Canadian 
BIRCH 
a Specialty 
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| Oak Flooring 
the Best Oat diboung 
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We Moved 


August Ist 





& 
e 
. 





Our customers and friends 
are requested to change their 


aa mailing lists, as we have 
rage § moved from Jackson, Miss., 
ann or to Columbus, Ga. This move | 
YELLOW _ is made in the interest of bet- 
PINE ter service for you. Please 


address all future inquiries to 


COLONIAL 


Lumber Co. 
COLUMBUS, GEORGIA 














¢ LONGLEAF 
HEAVY PITCH 


For Export and Interior Trade 


Pine. 
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We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD | 
and SHED STOCK 


| Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Moss Point Howison TenMile Cedar Lake 
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CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 





Daily Capacity 
400,000 Feet. 
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JACKSON, Miss. 
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| Warren-Godwin paren Co. 


Manufacturers of 
| LONG AND 





SHORTLEAF Yel low P ine 


for the Retail Yard Trade. 

| EDGE GRAIN FLOORING A SPECIALTY | 
Saw and Planing Mill on the I. C. 

JACKSON, - MISSISSIPPI 











IRGIN - 
LONGLEAF Yellow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











POCAHONTAS LUMBER CO. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Shortleaf Yellow Pine 
8 to 12 feet 
L. F. GARRETT, Owner and Manager. 
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Dock Workers’ Strike Affects Trade 


WASHINGTON, D. C., July 31.—Under date of 
July 7 Trade Commissioner Alexander V. Dye re- 
ported from London that the lumber trade in par- 
ticular has been affected by the dock workers’ 


strike. Altho unauthorized by the labor leaders, 
the strike has spread with remarkable rapidity, 
virtually tying up the ports of London and Liver- 
pool, as well as some of the smaller ports thruout 
the United Kingdom. 

The strike came at a most inopportune time, as 
forty vessels carrying lumber arrived at the port 
of London alone during the week covered by the 
report. Four of these vessels were from the United 
States, four from Canada, eight from the White 
Sea, nine from Russia, thirteen from Finland and 
eleven from Sweden. Some demurrage already had 
been paid on vessels due to the strike, Mr. Dye 
stated. 

Conditions generally in the lumber trade had been 
rather dull and the expectation was that this con- 
dition would continue thruout July at any rate. 
Merchants were busy taking care of the heavy 
arriving stocks and disposed to wait and see how 
they moved in the retail trade before making fur- 
ther commitments. <A revival is looked for during 
August. ’ 

House building continued to gradually increase, 
but furniture and most manufacturing trades have 
slackened. This, Mr. Dye says, is partly due to 
the unusually dull season in the summer and partly 
to. difficulties in exporting. A general impression 
prevails in the trade that prices are not likely to 
decline even tho trade is dull. 

From another source it is reported that for the 
six months ended wtih June imports of mahogany, 
hewn and sawn, into the United Kingdom totaled 
27,973,560 feet, against 16,785,536 for the same 
period of 1922. Of other bardwood lumber im- 
ports for the first six months of this year totaled 
111,495,972 feet, of which 68 percent came from 
the United States, compared with 65,776,416 feet 
for the same months of 1922, when 70 percent came 
from this country. Imports of rough softwood 
lumber totaled 751,161,000 board feet, compared 
with 609,615,000 board feet during the same six 
months of 1922. Wighty-nine million feet of this 
came from the United States, as against 48,000,000 
feet last year. 

For the same period of this year imports of 
staves totaled 14,933,400 board feet, against 10,- 
854,000 feet in 1922; ties, 66,489,000 feet in 1928, 
against 42,900,600 feet in 1922, and veneers and 
paneling, 586,200 feet in 1923 and 207,000 feet in 
1922. 


Exports Show Steady Growth 


WASHINGTON, D. C., July 31.—A compilation of 
export and import figures made by the lumber di- 
vision, Department of Commerce, shows that the 
total exports of wood and manufactures of wood 
from the United States in June increased approxi- 
mately 66 percent over those for June of last year. 
Imports for June increased slightly more than 48 
percent over the same month of 1922. 

The total June exports of wood and manufac- 
tures thereof were valued at $14,221,368, compared 
with $8,575,262 for June, 1922. For the fiscal year 
ended June 30, 1923, the total value of those ex- 
ports amounted to $119,772,940, compared with 
$88,975,074 for the preceding fiscal year, or an 
increase of approximately 34 percent. 

Exports of logs and round timber in June, 1928, 
included 549,000 feet of southern pine, 432,000 feet 
of Douglas fir, and 7,427,000 feet of cedar. 

Exports of hewn and sawn timber for the same 
month included 21,227,000 feet of southern pine, 
17,641,000 feet of Douglas fir, and 4,042,000 feet 
of cedar. Railroad ties numbering 361,422 were 
exported in June, composed of 119,015 hardwood 
and 242,407 softwood. Of both kinds 128,816 
went to Canada, 60,182 to Mexico, 28,868 to Hon- 
duras, 26,500 to the United Kingdom. Piling amount- 
ing to 93,973 lineal feet and poles to the number 
of 7,459 were exported during this month. Lum- 
ber—board planks and scantlings—exported during 
this month amounted to 172,304,000 feet, south- 
ern pine being the largest species with a total of 
71,053,000 feet. The principal markets taking this 
wood were the River Plate, 22,295,000 feet ; Cuba, 
16,944,000 feet: Mexico, 6,858,000 feet; United 
Kingdom, 6,058,000 feet; Canada, 4,516,000 feet; 
West Indies other than Cuba, 3,599,000 feet, and 
Spain, 1,740,000 feet. 

Douglas fir was next in importance, having a 
total of 47,833,000 feet. The principal markets for 
these were: Japan, 18,574,000 feet; Australia, 
8,592,000 feet ; China, 7,893,000 feet; Peru, 3,233,- 
000 feet; Cuba, 2,020,000 feet; Mexico, 1,178,000 
feet, and 929,000 feet to the United Kingdom. 
Other June exports of softwood lumber included 


6,016,000 feet redwood, 4,265,000 feet western hem. 
lock, 3,045,000 western yellow pine, 2,541,000 feet 
white pine, 1,964,000 feet spruce and 1,488,000 
feet cypress. 

Of the hardwood lumber exported in June, oak 
was easily the leader with a total of 13,292,000 
feet, distributed principally to the United Kingdom, 
7,157,000 feet; Canada, 3,332,000 feet; Belgium, 
1,094,000 feet, and River Plate, 983,000 feet. The 
other June exports of hardwood lumber amounting 
to over 500,000 feet were: Gum, 6,392,000 feet; 
poplar, 2,540,000 feet; ash, 1,855,000 feet; chest- 
nut, 1,033,000 feet, and walnut, 547,000 feet. 

Cooperage exports in June included 7,964,934 
staves, 352,112 sets of heading, 104,523 sets of 
tight shooks, 44,112 sets slack shooks, and 40,845 
empty barrels, casks and hogsheads. The exports 
of staves in June, 1923, showed a gain of about 
145 percent over the same month a year ago, all 
countries with the exception of the United King. 
dom and the Argentine showing very considerable 
gains. This was particularly noticeable in Cuba, 
France, Portugal, Spain, Mexico, British West 
Indies, French Africa and Canada. Cuba, for 
which no figures were shown in June, 1922, is now 
reported as having been the destination of no less 
than 1,992,509 staves for June of this year. 

Exports of box shook for June, 1923, are re- 
ported as 7,515,165 feet, of which 1,369,676 were 
southern pine. The foreign movement of veneers 
and plywood. amounted to 5,717,179 square feet, of 
lath 5,496,000 and of shingles 2,791,000. Other 
items exported included 245,000 feet of hardwood 
flooring and 1,308,497 pounds of doors, sash, blinds. 

The total imports of wood and manufactures 
thereof in June, 1923, were valued at $12,578,323, 
as compared with $8,480,066 for the same month 
in the preceding year. The largest items were 
202,630,000 feet of softwood lumber practically all 
of which came from Canada. Lath numbering 152,- 
929,000 and 241,483,000 shingles were also im- 
ported, mostly from the same country. Mahogany 
in the log amounted to 2,426,000 feet compared 
with 1,302,000 in June, 1922, and cedar to 1,214.- 
000 feet as compared with 1,004,000 feet. Hard- 
wood lumber amounted to 8,740,000 feet. ‘Ties 
numbering 105,390, poles numbering 51,5388, pickets 
and palings numbering 2,897,000 were also imported 
this month, probably all from Canada. For the 
fiscal year ended June 30, 1923, the total value of 
these imports amounted to $116,360,417 as com- 
pared with $78,129,367 for 1922, or an increase of 
approximately 48 percent. 


Statistical Readjustment Completed 


WASHINGTON, D. C., July 30.—Dr. Julius Klein, 
director of the bureau of foreign and domestic 
commerce, Department of Commerce, reports marked 
progress in the radical readjustment of statistical 
work of the bureau made necessary by the revised 
classification of imports and exports under the new 
tariff law and the transfer of complete control of 
foreign trade figures from the Treasury Department 
to his bureau. The new classifications represent 
an increase of 40 percent in the number of import 
items and 70 percent in the number of export 
items. Radical alterations in the method of assess- 
ing and reporting valuations also were necessary, 
and temporarily demoralized the collection of 
statistics and publication of figures. ‘This delay, 
Dr. Klein states, has now been overcome. 


Lumber Notes from Various Countries 


WASHINGTON, D. C., July 30.—A cablegram to 
the Department of Commerce from Acting Com- 
mercial Attaché Cross, Brussels, states that there 
were large imports into Belgium of North European 
pine during June, ‘tho these were only half as large 
as last year. Sales to the interior during early 
June were hampered by the car shortage. Demand 
for southern pine was slightly improved, but Amer- 
ican oak has been excluded by Polish and Slavonian 
competition. 

A report from The Hague states that lumber 
supplies in Holland are increasing, , 

The latest report on the lumber situation 10 
Japan says that total imports of American umber 
during 1922 were twice those of 1921. ‘The dull- 
ness in the market now, caused by the 1922 over- 
speculation, has resulted in comparatively small 
imports this year up to and including May—less 
than half those for the corresponding period last 
year. This, it is said, indicates that American 
exporters can not expect as large a market in 
Japan as they enjoyed in 1922. Moreover, it Js 
thought that building construction in Japan will 
decrease this year, further limiting the market. 
Such purchases as are made will be to cover actual 
needs and will not be so speculative as last year. 
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Chopping Edgings 
You talk about electric shocks, 
But down around the sawmill docks 
Or anywhere that hemlock grows, 
Before the days of dynamos, 
Electric lights and trolley wires, 
Wherever they had household fires, 
Wherever any cookstove stood 
From day to day in need of wood, 
They knew another sort of shock 
That beat electric ones a block. 


Chop edgings ever when a kid? 

I haven’t any doubt you did, 

And, if you ever had to, then 

You know just how it acted when 
You held an edging that was dry 

(No doubt you have, and so have I) 
A little loosely in the hand 

And laid it on a sawlog and 

Brought down the ax, an awful welt— 
Well, then you know just how it felt. 


You talk about electric shocks! 

Well, there is one that fairly knocks 
The spots off any other thing 

That any wire could ever bring. 
Electric currents never stung 

Like edgings did when we were young, 
No arm could ever get as sore, 

No fingers ever tingled more, 

No live-wire you will ever know 

Like hemlock edgings long ago. 


No lineman ever got the shock 

That we did from a chopping block. 
But even then we often learned 

A lesson while our fingers burned, 
And that was this: The way, you see, 
To hold an edging properly 

Was good and tight and unafraid. 
The stuff of which a man is made 
Was oftentimes developed then— 
Courageous boys, courageous men. 


And that’s a rule, I’ve found in life, 
That helps a lot in lots of strife. 

We all of us have got a mess 

Of edgings we must chop, I guess, 

Of little troubles we must meet, 

Of little ills we must defeat. 

And then the only way to do 

Is grab them good and firmly, too, 
The way we learned to chop, you know, 
Our hemlock edgings long ago. 


We See B’ the Papers 


An editor is a man who has made everybody 
famous but himself. 


Villa left five wives, and almost anybody who 
had five wives would. 


Mr. Harding is evidently a President who 
believes in seeing America first. 

The Leviathan made $379,000 on her first trip, 
and we once won the first pot ourself. 


Someone has started a ‘‘No More War’? 
movement. What are they goin’ to do, prohibit 
marriage ? 

A number of Mexicans are now claiming that 
Villa was their father, indicating again that 
tastes do differ. 

Mr. Noah’s flood of water had one advantage 
over Mr. Volstead’s: People didn’t go on talk- 
ing about it. 

They say that every man who owns a Ford will 


Vote for him. Then why not run the man who 
made the tires? 


But before Mr. Ford tells us how to run the 
country he might tell a few folks how to run 
these things he sells. 


Well, if this talk keeps on, we may soon vote 


or a man not because of his party but the 
make of his car, 


Now China can’t pay her debts; honest to 
goodness, the world’s history never saw before 
so many bums. 


Postmaster New is investigating the com- 
plaint that foreign mails are delayed. And 
then he might look around a little at home. 


Senator Brookhart wants us to recognize Rus- 
sia, which is interesting in view of what the 
soviet government would like to do to Iowa. 

The six children of Senator-elect Johnson, of 
Minnesota, will run the farm while Dad is run- 
ning the country; and we will bet on the kids. 

Much as we might like to see it, the American 
people will never get the thrill out of the Ep- 
worth League that they do out of the National. 

As for the race in the American, in New 
York by this time they must be thoroly con- 
vinced of the soundness of the doctrine of 
predestination. 

Senator Johnson says that there is likely to 
be a revolution in America, but the American 
people don’t feel as badly about his election 
as that. 

Mr. Wilson says what the country needs is a 
spiritual awakening, and no doubt the wets will 
soon be quoting him as in favor of the old- 
fashioned eye-opener. 





Strawberries as an Article of Diet 


Believe it or not, but two trains recently col- 
lided in a fog in Kansas. It may have been 
one that Mr. Harding left in the minds of the 
farmers he recently addressed. ‘‘The trains 
were to pass at Selden,’’ we read in a Kansas 
paper, ‘‘but No. 39, due to the heavy fog, ran 
past the station and crashed into No. 6 at the 
east end of the Selden yards. 

‘¢Three cars of strawberries,’’ the paper goes 
on to say, ‘‘forming an express shipment on 
No. 39, were telescoped, probably resulting in 
the saving of many lives.’’ 

This slam at strawberry shortcake, strawberry 
pop-overs, strawberry pie, and other finished 
products of the strawberry, is a slanderous libel 
that we respectfully resent. 

‘¢Perhaps,’’ our intelligent stenographer sug- 


gests, ‘‘what the editor meant was ‘hives’.’’ 





The “Jumpers” 


Remember the ‘‘ jumpers’’ of lumbering days?— 

The Frenchmen they teased in such numerous 
ways? 

Remember the jumpers we had in the crew, 

The fellows who did what you told them to do? 


Those nervous, excitable, Johnny Canucks, 
How many their troubles!—how many the ducks 
They took in the river in winter because 
They did what you told them with never a pause. 
They just couldn’t help it: Shout ‘‘Jump!’’ 
and they went, 

But often they paid you a hundred percent 
When, out of the water and back on the land, 
They pasted the joker who gave the command. 


They ’ve vanished, those Frenchmen, those jump- 
ers of old, 

Who always would jump and do what they were 
told; 

It’s years since I’ve seen one, those lads of the 


past, 
Who jumped tho the jump that they jumped 
were the last. 


In fact that disease is like numberless things 
In logging that now only memory brings. 

The jumpers were cured or the jumpers all died, 
For never they’re seen in the land or the tide. 


In fact I have noticed in plenty of ways 
We’re different now from old Michigan days. 
The fellows who jump are decidedly few, 
Who do right away what you tell them to do. 
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LOUISIANA RED CYPRESS 











Weis- Pittovintth 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 


Tupelo 


Southern Hardwoods 
CYPRESS AND TUPELO 


MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 


“THE WOOD ETERNAL” Tus yun he USPQ 














Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 





















GY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


‘Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &BrownCypress Co.,Ltd. 


DONNER, LOUISIANA 


Manufacturers 








yp eee 





The Planters Leman Ce 


JEANERETTE, LA, Limited 
BAND SAWED 


' 


OUISIANA | 


RedCypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders, 


LATH, PICKETS, SIDING, FLOORING, 
CEILING and MOULDINGS. 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pul 
lished by a practical ~aeduaiies who traveled 
many thousands of miles to gather the nec 
information. Bound in Red Leather. $2.50, 


postpaid. 
‘ 1 So. Dearborn 
American Lumberman ® Chicago, ™ 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 
Long 


Leaf Yellow P ine 


DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 








g \ 
Yellow Pine 


We specialize in 


2x4 


LONGLEAF 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and_- 

F i d 

oe 
S1S2E Standard 


YOUR INQUIRIES ARE INVITED 
Henderson- Waits 
Caryville, Fla. Lumber Co. 


L e 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 


Producing about 40 million feet 
annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 








Yellow Pine 
Timbers, Lumber 


Lath and Shingles 
For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 
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Motor Truck Camping Outfit Popular 


This is the season of vacations. 
doors issues its subtle call and everyone who is 
able—old or young—plans to spend as much time 


The great out- 


as possible keeping close to nature. The lakes, 
the sea, the rivers, the hills, the plains, the woods 
—all have their attractions for us. They all help 
us to enjoy to greater measure the hours that we 
have for play. 

One of the latest and most pleasurable kinds 
of an outing is in a highway home—one in which 
you can travel as the spirit moves, and yet have in- 
stantly at hand, subject to your most exacting 
whim of ease and comfort, a completely equipped 
camping outfit. There are many of these homes 
on wheels traveling our highways today. Every 
year sees more of them picking their way from 
town to city, from lake to river, from valley to 
hills. They form pleasing variety from always 
going to one spot—and they cost about the same 
as an average summer home, People tire of one 
place—and probably this 





twenty miles an hour, smoothly making all short 


grades on high and found practically no grades on © 


our recent trip that we could not negotiate op 
second speed—and you know there are some long 
steep climbs between San Francisco and San 
Diego. 

“The motor is a marvel of smooth, cool opera- 
tion. It did not once heat above normal and 
I do not think we used a gallon of water from 
evaporation on the entire six weeks’ trip. How. 
ever, please note that every day when traveling 
we pull into an oil station and drain and refill our 
30-gallon water tank for household purposes, treat- 
ing the radiator with the same tender care, looking 
carefully to gas and oil, changing the oil in the 
erank case every 400 miles and give a loving touch 
to every joint and bolt so that no part should 
squeak or rattle from neglect. Result? Nearly 
100 percent perfect. 

“Whenever we stop in town or city, a crowd 
accumulates and usually the first expression that 
reaches our ears is ‘Gee, isn’t it a beaut? and 
then start for the radiator and see that it is a 





human attribute of bore- -—-=>> >= 
dom, after a season or two 
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in one place, is the real a ae Po 


reason for the fast grow- 
ing popularity of the mo- 
tor truck camping outfit. 

One of the most interest- 
ingofthesecamping trucks 
is the Rambler, a Pullman 
camp bus on a Federal 
chassis, owned by Frank 
B. Willard, president of 
the Hartford Lunch Co., 
of New York. Five years 
ago Mr. Willard went to 
California from the East 
with his family where he 
built a beautiful home at 
Saratoga near San Fran- 
cisco. The many beauti- 
ful roads and vacation 
spots in California at- 
tracted Mr. Willard’s 
fancy and he purchased a 
Federal motor truck and 
on it built a_ traveling 
home for himself and wife. 

Every luxury and convenience of a private Pull- 
man car was installed in this truck. It has a kitchen 
fitted with stove, ice box, kitchen cabinet, a bathroom 
with shower, self emptying wash basins and special 
heating system. The driving compartment of the 
Willard Federal home is presided over by a chauf- 
feur who pitches his tent alongside the home where 
it stops for a night. A maid is taken along and 
sleeps in a patented hammock that is hung in the 
engine room while Mr. and Mrs. Willard occupy 
the Pullman section of the traveling home which 
is equipped with everything that makes hotel life 
a joy to travelers. 

The Willards spend about six months a year in 
this traveling home. Mr. Willard writes: 

“IT have just returned from a six weeks’ trip in 
southern California in the Rambler, the Federal 
Pullman Camp Bus—all that the name implies. 
We coasted along on California paved roads at 














& 





Inside of rear end of auto bungalow, showing upper 
and lower berths, table, buffet and dresser 





Model SD Federal owned by Frank B. Willard, which provides a traveling 
home for four persons and is fitted with every modern convenience 


Federal truck. That happens every day we are 
out. We certainly enjoy this charming little 
Federal bus. No one who has not tried_ this 
method of vacationing can know the real delights 
which we have experienced with our home on 
wheels.” 


Utilizes 1- and 114-ton Trucks 


One-ton trucks are most economical for average 
city business, according to the C, C. Hamilton 
Lumber Co., building material dealer, 301 Klamath 
Street, Denver, Colo., except for hauling long tim- 
bers, or extra large loads, for the handling of which 
the company uses a 11%4-ton truck. The Hamilton 
concern states that its small trucks are equipped 
with pneumatic tires, the larger trucks being, pro- 
vided with solid tires. No country hauling is done 
by the company, its deliveries being confined ex- 
clusively to the city, which as a rule has well 
paved streets. 


Plans to Add Truck to Equipment 


The Byrne & O’Neil Lumber Co., of Great Falls, 
Mont., is considering the advisability of installing 
a motor truck this or next season for use in its 
delivery service. At the present time the company 
is utilizing a team, but like the majority of pro- 
gressive retailers is impressed with the advantages 
to be derived from the addition of motor power 
to its delivery equipment, on account of the fact 
that trucks can haul greater loads a longer dis- 
tance than teams, and in most cases at less cost, 
according to information printed from time to time 
in this department of the AMERICAN LUMBERMAN. 


SCaaaaaaaaaaa 


Uses One-ton Trucks with Trailers 


“We use 1-ton trucks with utility trailers for city 
delivery and sometimes send them ten miles out, 
but usually hire a truck for country sales,” writes 
the Calexico Lumber Co., of Calexico, Calif., retail 
lumber dealer of that city. The company further 
states that it finds solid tires the most economical 
for its use in that part of the country. 
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MEMPHIS, TENN. 

July 31—Automobile manufacturers are buying 
ash, elm, maple, sycamore and other items in 
larger volume. They represent decidedly the most 
active group in the market and the particular 
woods they are using are showing greater activity 
and greater relative strength than any others on 
the list. Furniture interests are in the market 
in a modest way for gum, oak and other items, in- 
cluding veneers. Flooring business is slightly 
more active, but other building trade groups are 
puying in only modest volume. The railroads are 
still actively in the market for cross and switch 
ties, aS well as heavy timbers and car stock, while 
there is a very satisfactory call from manufactur- 
ers of boxes, including heavy packing crates. There 
is likewise a modest demand from miscellaneous 
sources in this ‘country while foreign buying is 
fair. There are plenty of inquiries from both 
British and continental sources but foreign buyers 
are disposed to seek concessions. The market is 
about holding its own as a general rule, tho prices 
are reported barely steady on red gum and on oak. 
Common cypress is well maintained as to prices. 
Shop and better, however, are somewhat easier. 
Cottonwood prices are steady. There is a shortage 
of %-inch sap gum and there is a very good de- 
mand for it. There is also a slight shortage of 
6/4 plain red and white oak, according to some 
members of the trade. 

Heavy rains continue in the lower valley terri- 
tory, being especially heavy in northern Louisiana 
and the southern part of Mississippi and Arkansas. 
Most of the mills are running but they are, in 
many instances, losing time because of shortage of 
logs. 

Charles Murphy, of the Superior Oak Flooring 
Co., Helena, Ark., was in Memphis today to attend 
a meeting of the directors of the Southern Hard- 
wood Traffic Association. He says that the out- 
look is for a very good business in the flooring field 
for the fall and winter, altho he suggests that 
prices are not quite as good as they were a short 


time ago. 
LOUISVILLE, KY. 


July 31.—Demand for hardwood lumber con- 
tinues a little draggy, orders for the most part 
being small, there being some inquiry even from 
planers for mixed cars. However, the outlook is 
brighter, and it is believed that a much better de- 
mand will be felt by Aug. 15, and the latter half 
of the coming month. Prices are firm at present 
quotations. Car supply is excellent at all points, 
but the consumers as usual are waiting until crop, 
coal and other movements cause congestion and 
delay, instead of buying when mills are in position 
tomake prompt shipment, and at a time when ship- 
ments are making excellent time. Local quota- 
tions, carlots, basis of 1-inch stock, are: Quar- 
tered oak, FAS, $140; plain oak, $110 and $65; 
poplar, $115 and $65; with saps and selects, $85; 
plain or quartered red gum, $105 and $60; sap 
gum, $52 and $42; walnut, $225; selects, $160; 
common, $165; ash, $105 and $65. 

Louisville veneer interests are much pleased 
with the decision of the Interstate Commerce Com- 
mission in the veneer case, Docket 12,887, which 
has been before the commission for two years or 
more, having been filed by J. Van Norman, Louis- 
ville, for the Southern Hardwood Traffic Associa- 
tion. J. S. Thompson, of the district office of the 
Southern Hardwood Traffic Association, states that 
the new rates, ordered in effect on or before Oct. 
19, will result in reductions of as much as 30 per- 
cent in some cases. Unfigured veneers will take the 
lumber rate, figured veneers and figured veneer 
faced panels, 15 percent over lumber rates, and 
unfigured built up stocks 10 percent over lumber 
tates, 


MILWAUKEE, WIS. 


; July 36.—That prices have about reached bottom 
IS the consensus of opinion of lumber wholesalers 
here. Cabinet makers and the furniture trade in 
#eneral are showing the first signs of revival after 
the annual summer slump. Flooring and interior 
trim factories continue their steady demand. Ma- 
ple and oak are in demand, the former being very 
Scarce. Southern ‘hardwoods are moving well to 
industries, but demand on the whole is still light. 
The volume of replacement business from yards is 
considerably lower. Fall building will probably be 
4 great deal heavier this year than last, lumbermen 
Say. All industrials should also come into the 
market actively before Aug. 15, according to the 
wholesalers. By the end of the month, the market 
is expected to be firm and active. 

C. €. Collins of the C. C. Collins Lumber Co., 


president of the Northern Hemlock & Hardwood 
Manufacturers’ Association, who is representing 
Wisconsin lumber interests, will not return from 
the West for several weeks, according to word 
received at his office in Madison, Wis. 

Operators of traveling sawing outfits are aimed 
at in a new provision of the Wisconsin work- 
men’s compensation act providing that owners of 
such outfits must carry insurance not only on 
actual employees but also on all farm help and 
incidental help utilized by the outfit. Another 
provision of the law places the annual wage of 
working partners in a firm at $2,000, and decrees 
that they must be subject to compensation, re- 
gardless of the fact that they share in the profits. 

Demand for lumber the coming fall will equal 
production, according to Edgar A. Allen, in charge 
of the Menomonie Indian Sawmill at Neopit, Wis. 
The reservation Indians are working on orders for 
60 and 90 days ahead. Roads are being built in 
preparation for fall logging activity, and last win- 
ter’s cut of logs is now being handled by the In- 
dians. There is approximately 900,000,000 feet of 
virgin timber on the reservation and at the present 
time it is being cut at the rate of 20,000,000 feet a 


year. 
CLEVELAND, OHIO 


Aug. 1.—The new yard of the Brooklyn Lumber 
Co., W. 73rd Street (Ridgewood Rd.), is rapidly 
nearing completion. The shed is now complete, 
the old building has been converted into an upto- 
date office. The completion of the bridge over the 
Baltimore & Ohio railroad will give the new yard 
splendid access to west and southwest Cleveland. 
Dave Kempton is in charge of the new plant. 

Two floors of the Frank Hill Smith Industrial 
Building, on Dudley Street, Dayton, Ohio, have 
been leased by the Nashville Hardwood Flooring 
Co., headquartered in Nashville. 

The Cleveland branch of the Brodhead-Garrett 
Co., maker of hardwood lumber products with head- 
quarters at Clay City, Ky., has purchased a 5-acre 
tract connecting, and has started to build a new 
warehouse, a 2-story office building, a planing mill, 
a boiler house and a dry kiln building. It is ex- 
pected that this work will be completed by Octo- 
ber 1. 

Frank T. Young, cypress man, accompanied by 
O. T. Mayer, of the Bradwell Avenue Lumber Co., 
is on a month’s trip to the Pacific coast, visiting 
with Mr, Young’s cedar and fir connections there. 
They expect to return by the middle of August. 


INDIANAPOLIS, IND. 


July 30.—Hardwood prices continue strong, with 
a tendency to advance slightly on some grades. 
Executives of various flooring and interior finish 
plants say that in view of the building situation 
and their standing unfilled orders, cautiousness is 
their cue. The last week has seen a big decrease 
in their orders, but steady buying during the last 
three months has kept their stocks in fair shape. 
The automobile business shows a little improve- 
ment, but it remains quieter than it was expected 
to be at this season. Surveys by manufacturers 
among their various dealers show a strong trend 
toward closed cars. Many of the manufacturers 
here are using aluminum for bodies instead of lum- 
ber, but many in the finer cars continue to stick to 
wood, reinforced with metal. Furniture factories 
here continue to be good buyers. ‘Their production 
has not been curtailed, and the fact that buying 
has been held up considerably during the early 
summer months is making more active buying now 
imperative. Other industries seem to have de- 
creased production. Among buyers of commons, 
the box factories lead the list by a wide margin. 


COLUMBUS, OHIO 


July 30.—Hardwood demand is showing some 
increase. Automobiles and furniture makers are 
more prominent in the market, while railroads are 
also good purchasers. 3uying is mostly for im- 
mediate needs, altho some factories are playing 
safe and accumulating a reserve. Prices are gen- 
erally firm at former levels, other concessions in 
certain items are reported. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., says the market 
is in good shape generally. The American Column 
& Lumber Co., reports a rather good demand from 
the factory trade. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a better demand for southern pine. 
Prices are still somewhat irregular. Southern pine 
trade is slightly more active, with no special fea- 
ture to distinguish it. Dimension and No, 2 and 
No. 3 boards are the weakest items. F. P. Rogers 
of the Buckeye Lumber Exchange, reports a slight 











SHINGLES 


Sales Agent for the Following Mills: — 
THE HEBARD CYPRESS COMPANY, 


Waycross, 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY,’ 
Gable, S.C. Odessa, ‘Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, 


DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 














ss Co. 


Mills: Jacksonville and Sumner, Fla. 


Cypres LUMBER 


1S Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 
sp CYPRESS 


We want to move and will price right: 
32,000 ft. 5/4x6 & wider, FAS rough. 
9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips 
4,500 ft. 6/4x3 to 5” B&Btr, rgh. strips. 
5,400 ft. 8/4x3 to 5” B&Btr. rgh. strips. 
2,700 ft. 6/4x3 to 5” C rgh. strips. 
22,200 ft. 6/4x4&Wadr. No. 1 Barn rgh. 
16,800 ft. 5/4x4&Wdr. No. 2 Barn rgh, 
23,400 ft. 6/4&Wdr. Box rgh. 


Thoroughly Dry Band Sawn Soft Red Cypress. 
GRESS MFG. CO., Jacksonville, Fla. 






| Cummer Cypres 




















Machine Molder Practice 


A manual on molder work, the operation and 
superintendence ote the moldin molding machine. Fy Pub- 
lished py a pegetion = . sonore — travel 

usan to erthen 
Sides. Bound in Red Leather. $2.56, 
postpaid. 
So. Dostes Se. 


American Lumberman me Chicago, IL 
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ALABAMA PINE | 














Shortleaf Yellow Pine 


Also 
Common Boards 
and 
4-4 Rough Finish, 


air or kiln dried. 





Straight or Mixed Cars. 


Fitts-Turner 
Lumber Co., "sists 








improvement in the demand for southern pine, 
altho the market is not at all lively. 

The Franklin Mill & Lumber Co., 375 Dennison 
Avenue, is having a good run of orders in its 
millwork department. Additional machinery will 


be installed soon, according to John A. Jones, 
manager. 
H. C. Creith, of the H. C. Creith Lumber Co., 


says retail trade has been brisk and that the com- 
pany is busy making deliveries on orders already 


booked. 
EVANSVILLE, IND. 


July 30.—In the hardwood market, call during 
the last week has been mainly for medium and 
lower grades of lumber. There has been practically 
no change in prices of these grades for several 
weeks. Some wholesalers say that inquiries and 
orders were a little larger and more numerous. 
Demand for sap gum and poplar has been good. 
Walnut also is in good demand, and maple and 
elm are strong. The main factor is the automobile 
industry, and next to this is the furniture in- 
dustry. Furniture factories here continue to op- 
erate steadily and in some instances the plants 
are running at full capacity. Furniture factories 
have been liberal buyers of lumber for some time, 
altho some report fair stocks now. ‘The retail 
lumber trade is holding up well. Planing mills 
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Thin Ceiling Spocialisis | 


%” and %” CEILING. } 
%” and %” BEVEL SIDING. 


STOVER ‘LUMBER CO. | 


MOBILE, ALABAMA. i} 


one ~~ 


Longleaf etadaieilt 


TIMBERS s== 


High Grade Shed Stock 


Ask For Prices. 


\_ Headley Pine Co., “in™ ' 
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Yellow Pine 7% 


Shop Lumber 


STEAM DRIED—1”, 14” 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 
SULLIGENT, ALA 














i= Shortleaf Pine | 


Finish, Boards, Dimension, Flooring, Drop Siding. 


Poplar, Oak, Gum 


Mixed Cars if Desired. 


es; Lathrop Lumber Co. 
Lathrop, Alabama 
SMALL DRESSED 


| Quick Shippers 
Timbers 


ALL LONG LEAF 
j Ask for delivered prices. 


_ W.M. Carney Mill Co., Atmore, Ala. 




















High Grade 
Shed Stock 











THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 


Dearborn St., Chicago, Ill, 
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This wood dog, a curiously shaped piece of 
driftwood found by the children of the fish- 
ing village of Gaspe, Quebec, has aroused 
considerable interest among visitors because 
of its grotesque shape 





report a great deal of repair work, while the new 
business is not coming in as freely as it did early 
in the year, altho building operations are fairly 
active. Sash and door men report a good trade. 


BUFFALO, N. Y. 


July 31.—The wooden steamer Wotan, owned by 
Louis Sands Salt & Lumber Co., Manistee, Mich., 
went aground on a sand bar near Port Dalhousie, 
Ont., on July 29, during a dense fog. 

G. Elias & Bro. have started a plan of group 
insurance, which gives their employees protection 
aggregating $150,000 for their families in case of 
death or permanent total disability. 

W. L. Morley has started in the wholesale lumber 
business on his own account, with office at 325 
Ellicott Square. He will continue to handle the 
account of the Lanier & Paterson Lumber Co., New 
Orleans, La., in addition to the following: Johnson 
Battle Lumber Co., Moultrie, Ga.; Wisconsin Ala- 
bama Lumber Co., Sylacauga, Ala.; Foster Creek 
Lumber & Manufacturing Co., Stephenson, Miss. ; 
Southern Pine Lumber Co., Texarkana, Tex. 

Charles N. Perrin has gone on a business and 
vacation trip to Vancouver this week. 

Frank J. McNeil has severed his connection with 
the lumber business of his father-in-law, Frank T. 
Sullivan, and has not made any announcement of 
his future plans. 

A. BE. Sipe, who recently bought the L. A. Shaw 
lumber yard, has returned from a business trip to 
Europe. 

Ganson Depew, president of the Goodyear Lum- 
ber Co. and the Buffalo Lumber Exchange, leaves 
about the middle of this month for a motor vaca- 
tion trip to the Adirondacks. 

Among recent visitors to the lumber trade were: 





T. J. Temple, sales manager J. E. Carter Lumber 
Co., Fayette, Ala.; C. E. Rich, eastern representa. 
tive of the Central Coal & Coke Co., Kansas City. 
KE. C. Callanan, sales representative W. M. Ritter 
Lumber Co., Columbus. 


CINCINNATI, OHIO 


July 31.—District No. 1, Ohio Association of 
Retail Lumber Dealers, has adopted a resolution 
favoring only curb deliveries of lumber by mep. 
bers in the future. The resolution was introduceg 
by L. P. Lewin, of the A. M. Lewin Lumber (o, 


Mr. Lewin said that heretofore drivers have bee, - 


required to carry the lumber into buildings ang 
frequently carry it upstairs. Hereafter such de. 
livery will be made only when the customer fyr. 
nishes adequate help and will assume responsibjj. 
ity for any damage that may be done. 

Many Cincinnati lumbermen have taken adyap. 
tage of the hot weather and dull business to go 
away on their vacations. The present period js 
one of midsummer dullness and there are no indi- 
eations yet of an awakening demand. 

Tuesday afternoon sessions of the Cincinnat; 
Lumbermen’s Golf Club and the Cincinnati Lum. 
bermen’s Independent Golf Club have been well at 
tended each week. The play of the members has 
been improving and gives promise of interesting 
contests in the tournaments to be held next month 
by the lumber trade, 


Wheat Storing Plan Means Building Granaries 
(Concluded from page 47) 


the boards in position until the hoops are on. The 
last board put in the drum of the bin should be 
about three-fourths of an inch wider than the space 
required for it. This will force the nearby boards 
away from the floor and plate, but the hoops will 
take care of it when they are drawn up tight. 
About every fourteenth board should have a smal! 
block nailed to it at the plate and floor, inside the 
bin. Nail this block to the siding board only and 
not to the floor or plate. ‘This will permit tighten 
ing the bin whenever necessary and will prevent 
the drum of the bin from slipping down over the 
floor. After the hoops are on and have been tight- 
ened up a little the nails at the top should be 
withdrawn from the boards so they will tighten up 
as the hoops are drawn. 


Hoops.—The four bottom hoops should be made 
of six strands and the top hoop should be made of 
five strands of No. 12 galvanized wire. Wire 
should be put up in hank form and spliced about 
middle of hank. Wank should be about one foot 
less than the circumference of the bin and be 
twisted up in cable form to the required length. 
A very satisfactory method of making these cables 
is to jack up a wagon wheel and attach one end 
of the wire hank to the wheel and the other end 
to some stationary object. By turning the wheel 
the wires can be neatly and tightly twisted. 

Roof.—Make finial as specified on plans. Cut 
rafters one-fourth pitch and nail them securely to 
finial and the widest part of the 2x4 member of the 
plate. Put on sheathing as specified in plans and 
cover with 2-ply composition roofing, being careful 
to cement all joints and flashing around the finial. 

Doors.—F¥it doors into the jambs by boring holes 
large and deep enough to receive the iron Jugs on 
either side of the door when it is locked. Put a 
4-inch board under the door and a 6-inch board, or 
whatever width is required to fill up the opening at 
the top of doors. 

Final.—For best advantage we recommend that 
the bin be constructed in the following order: first 
the plate or top ring, then the joist, floor, jambs, 
siding ete. 


Material List for “Fairco’ Economy Grain Bin. 
Capacity 500 Bushels. Size 10x9 Feet 


Board 

Items— Feet 

2 pes. 2x 6—14 Floor joist .......... ce ateeae 
2 pes. 2x 6—18 Floor joist .......... eal 36 
1 pe. 2x 6—20 Floor Joist ........ caren 
2 POR. SE O16 PIAS occ ica ccc c cen vcuee 28 
2 pes. 1x 6—14 Rough plates....... gee 
1 pe. 2x 6—18 Door jambs........... eee 
4 pce. 2% 4—10 RAters 2... ccc cece eo 
LDC. Oe Be FAD occ b iiss erode views ben cep 3 
L pe. ix G— 4 Door strips .......... er 
8 pes. 1x10—14, No. 2 Sheathing..........+ 
1 pe. 1x12—-10, No. 2 Sheathing... ers 
4 pes. fig. 1x6—12 Floor............ eee 
AL - DOS. Ti. TRO 148. POOP a occciickccicccus cones aus 
55. pes. fig. 1x4—18 Siding......5...2- oe B80 


14% squares 2-ply roofing, Roof. 

32 lbs. No. 12 wire, Hoops. 

5 rods 7/16x27 inches, Jamb stays. 
10 hooks 7/16x8% inches, Hoop hooks. 
4 *“‘Drico’’ doors. 

1 lb. 6d box nails. 

5 lb. 8d box nails. 

2 lb. 16d com. nails. 
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TACOMA, WASH. 


Reports of forest fires from different 


July 28.- 
parts of the State show that the fire menace is 
becoming acute, tho so far no fires of importance 
have taken place in the Tacoma district. The 
State officials and the lumbermen are coéperating 
in an effort to prevent any serious fires this year, 
and have been aided by unusually favorable weather, 
For the next few weeks the danger will be acute 
at all times, and extraordinary precautions are 
being taken to fight any blaze that may start in 
the district. Many of the camps are shut down and 
the crews are being held ready to fight fires in the 
woods. 

The market has softened considerably during the 
last week, the falling off in the California aqemand 
being chiefly responsible. This is said to be due 
to the congestion at the California ports and the 
fact that the California yards are holding off for 
lower prices. 

Lumber carriers at the Tacoma mills during the 
present week included the following: For the 
Atlantic coast, Jlorace Luckenbach, at St. Paul 
mill; Thomas J. Beal and Steel Ranger, at Terminal 
dock ; Panaman, Iowan and Texan, at Baker dock; 
Robin Gray, Manitowac, Paul Luckenbach and 
Santa Malta, at Port dock. For California, Ernest 
H. Meyers, at Tidewater mill; Cold Harbor, Edna 
and Bertrand at Port dock; Tiverton, Rainier, 
Vorthland and Brookings, at Baker dock ; Silverado 
and Lverett, at Terminal dock, and W..R. Chamber- 
lain, jr., at Defiance mill. For the Hawaiian 
Islands, TLurline, at Terminal dock. For the 
Orient, Wheatland Montana, President Jefferson 
and Kennecott, at Port dock, and Alabama Maru, 
at Milwaukee dock. For Europe, Siberian Prince, 
at Port dock. 

Organization of the Mason Lake Lumber Co., a 
new mill operated by Tacoma business men, was 
announced this week. ‘The organizers of the 
company are G. A. Hallstrom, William 8S. Myers, 
B. V. Schwalen and Fred Parson. 

The sale of State timber land held July 3 added 
$420,586 to the State treasury and fulfilled the 
prophecy made some time ago by the State land 
commissioner that more than $1,000,000 worth of 
timber would be sold during the year ending Sept. 
1. The July sale was the last to be held during 
the period and brought the total timber land sales 
to $1,077,034. This is the largest amount received 
for timber in the history of the land office. The 
timber sales are all cash transactions. 

Two more steamship lines have announced plans 
to include Tacoma in their ports of call. The 


sayside Steamship Co., operating a fleet of five 
vessels and recently organized, will enter the lum- 











ber trade between Puget Sound and San Diego, 
and the company has obtained a lease on the 
Stevens dock here, which has not been operating for 
some time. Service will begin at once. The other 
line is the Lind Navigation Co., which will enter 
the Puget Sound, Columbia River and California 
business. 

Tacoma lumbermen have taken an active part in 
the entertainment of the delegates to the annual 
Northwest Furniture Manufacturers’ Exposition 
held here this week. The exposition brought hun- 
dreds of furniture buyers from all parts of the 
country to Tacoma and has done much to establish 
the position of the city as the “Grand Rapids of the 
West.” Already known as the “Lumber Capital of 
America,” the city has developed the largest furni- 
ture manufacturing business on the Coast and this 
has become an important factor in the lumber busi- 
ness, the local mills supplying most of the material 
used in the making of furiture. 

Frank A. Chase, educational director for the 
American Savings, Building & Loan Institute, was 
the principal speaker at the regular meeting of the 
Tacoma Iambermen’s Club last Wednesday. Mr. 
Chase is in Tacoma in connection with the annual 
convention of the United States League of Local 
Building & Loan Associations held here this 
week. In his address Mr. Chase told of the found- 
ing of the institute by the late James Moorehead 
and of the support given it by the lumbermen in 
all parts of the country. He described the plan of 
organization and told something about his own 
work in promoting building and loan organizations 
thruout the country, and of the support given him 
by national and regional lumber organizations. 
“The public does not realize the problems of the 
lumberman,” said Mr. Chase. ‘The days of cheap 
lumber are gone forever. Homes are the only 
remedy for radicalism and, for this reason if for 
no other, I urge you lumbermen to get in touch 
with the building and loan men and thru them 
with the building public. Support the building 
and loan movement publicly. You will find that 
when you make it plain that you are not only 
trying to develop a market for your output, but 
are doing a real service to your community and 
your country, that the public will support your 
stand. Building is the biggest stabilizer of busi 
ness that is operating today. The lumbermen have 
had the vision to see this and to pay for the work 
we are doing to encourage home building thru 
the formation of building and loan associations.” 

John Dower, president of the John Dower Lumber 
Co., made a short talk on present day desires 
for pleasure rather than the wish to obtain a home. 
Mr. Dower said that he had investigated the propor 
tion of automobile owners to home owners in the 











The above photograph shows President Harding (in light overcoat) in front of the Skagway Club 


House, Skagway, Alaska. 


The club house is constructed entirely of logs. 


A very pleasing 


deeorative effect was secured by arranging sections of small logs in vertical and horizontal 


panels, as shown in the illustration. 
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MAKE US 
PROVE IT 


Straight or 
mixed cars. 
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CYPRESS 


We Have It! 


We have nearly 4,000,- _ 
000 feet good dry stock— 
ready for immediate ship- 
ment. Straight cars, mixed 
cars, L.C.L. shipments. 
Rough or dressed stock. 








Try us on 


Flooring, Ceiling, Siding, 
Casing, Pickets, Moulding, 
Base, Lath, Boards. 


Write us for quotations. 


Gregertsen 
Bros. Company 


“The Cypress Specialists” 


McCormick Building, CHIC AGO 


332 So. Michigan Ave., 
Yards and Planing Mills: Cairo, Ill. 
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- By 


Merit is Making ~ 


It Known 


When a product has merit, 
buyers soon come to know it. 
That’s why we are showing a 
consistent sales increase on our 


HUDSON 
Oak Flooring 


Manufactured in one of the most 
modern plants in the country, this 
flooring possesses the quality and 
accurate manufacture and a glass 
smooth finish that is satisfying both 
dealers and builders. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 








\ Owned by Hudson & Dugger Company. i 








Brand 


Oak Flooring 


Mixed With 
Yellow Pine 


Here is a real opportunity to re- 
duce stock investment and cut 
freight costs by mixed car buy- 
ing. We offer a range of items 
seldom available in mixed cars. 
Satisfaction guaranteed. 





Oak Finish and Moulding, Red 
and Black Gum Trim, Tennes- 
see Red Cedar Closet Lining 


Put us to the test on 
your next order 


Hodge-Hunt 


Lumber Co., Inc. 
HODGE, - - LOUISIANA 


We Manufacture Everything We Sell 
























middlewestern territory where some of his yards 
are located. This investigation revealed some 
startling figures. ‘‘Reports from twenty-eight yards 
showed that during a short period seventeen hun- 
dred automobiles had been purchased in the com- 
munities covered, while only sixty new homes had 
been contracted for,’ said Mr. Dower. “This is a 
situation we should meet. The automobile dealer 
is entitled to sell his output, just as much as we 


lumbermen, ' 1t we do not put before the public 
how much ' _ asure can be obtained from the owner- 
ship of a “me. I would urge you who do national 
advertisis - to think seriously of this, and to take 


the matier up with your associations which ad- 
vertise nationally. With the right kind of ad- 
vertisements we will have fewer automobiles and 
more homes in this country.” 

The party of delegates to the annual convention 
of the National-American Wholesale Lumber Asso- 
ciation, which will visit Tacoma Aug. 5 and 6, 
will be entertained by the club while in the city, 
President Manley announced. The visitors will be 
taken to Mount Tacoma and will be the guests of 
the lumbermen the following day. Details of the 
arrangements will be announced at next week’s 
meeting. 

A large delegation of Tacoma lumber manufac- 
turers left this week for San Francisco to attend 
the quarterly meeting of the Douglas Fir Exploita- 
tion & Export Co. Practically all the member 
mills sent representatives. 

R. A. Long, of the Long-Bell Lumber Co., Kansas 
City, Mo., will not be able to speak in Tacoma this 
week, He was invited jointly by the Tacoma Lum- 
bermen’s Club and the Tacoma Chamber of Com- 
merce, but declined the invitation as he was 
unable to arrange to include Tacoma in his present 
trip to the Sound. 

KE. B®. Wallace, wholesale lumber dealer from 
Milwaukee, was a visitor in Tacoma this week 
and called on a number of the local mills. 

L. J. Bardwell, president of the Bardwell Robin- 
son Lumber Co., Minneapolis, Minn., spent several 
days in Tacoma this week. 


L. 8S. Tuttle, of the Odell-Tuttle Lumber Co., 
Minneapolis, Minn., was another visitor in the 
city. 


Chester Rogers, managing superintendent of the 
Virginia & Rainy Lake Co., is touring the Pacific 
Northwest and spent several days in Tacoma. Mr. 
Rogers was the guest of his brother, Earl M. 
Rogers, assistant manager of the St. Paul & Tacoma 
Lumber Co. 

Another visiting lumberman in Tacoma this week 
was H. S. Bingenheimer, of the Bingenheimer 
Mercantile Co., Mandan, N. D. 

W. A. Summerhays, of Chicago, purchasing agent 
for the Illinois Central railway, spent part of the 
week in Tacoma. Mr. Summerhays visited the 
logging camps of the St. Paul & Tacoma Lumber 
Co. and called on a number of the leading manu- 
facturers. 

August Von Boecklin, president of the Wash- 
ington Manufacturing Co., was elected first vice 
president of the Catholic Federation of western 
Washington at the annual convention of the or- 
ganization held in Seattle last Thursday. 

The new mill of the Western Lumber Manufac- 
turing Co., now under construction on the Port 
district property, is rapidly nearing completion and 
operations will start within the next two weeks, 
according to Martin Petrich, president of the 
company. 

The Pomona, one of the vessels recently pur- 
chased by the Weyerhaeuser Timber Co. from the 
Shipping Board, arrived in Tacoma this week with 
a cargo of oil. .She has not yet been transferred 
to the Weyerhaeuser interests, and left for Seattle, 
where she will go on dry dock for repairs and clean- 
ing, after which she will enter the Weyerhaeuser 


LOS ANGELES, CALIF. 


July 28.—With shipowners eager to fill up sur- 
plus cargo space, and manufacturers crowding stock 
down here, the local cargo market reached what 
may well be described as a deplorable condition 
during the week. Prices went lower. “Buyers do 
not have to send orders to the mills,” says Henry 
Riddiford, secretary of the Los Angeles Lumber- 
men’s Exchange. “The mills are dumping more 
stock than can be cared for right on the buyers’ 
front door step.” Up to the night of July 26, 
135 cargoes came into, port, 110 of which were fir 
and 25 redwood. The capacity of the fir boats was 
146,185,000 feet and that of the redwood carriers, 
15,980,000 feet, a total of 162,165,000 feet. The 
railroads have not the equipment, motive power or 
trackage facilities to handle the traffic. James V. 
Carroll, district freight and passenger agent of the 
Union Pacific Railroad, is quoted this morning as 
saying that to move the 60,000,000 feet of lumber 
on the docks of Los Angeles harbor, twenty-five 
hundred additional flat cars are needed immediately. 
The harbor is now experiencing the greatest con- 
gestion in its history. Mr. Carroll says that the 
congestion is largely the result of the seaman’s 





strike in April and May. Goods accumulated along 
the Atlantic coast were rushed when the strike 
ended. Besides the 60,000,000 feet of lumber a]. 
ready lying on the wharves, there are reported 
to be forty-three lumber vessels now in port wait- 
ing their turn to discharge over 50,000,000 feet 
more of lumber. Reports are current that ship. 
owners have arranged to tie up surplus tonnage. 
“It is sincerely to be hoped these reports are cor. 
rect,” says Mr. Riddiford. “If the manufacturers 
will lay off some of the extra shifts they are work- 
ing, matters might improve, as the retail demand 
continues strong.’ 

Evidence that the Federal Government is ex. 
tremely interested in the proposed development of 
Los Angeles harbor is seen in the preparations 
which the office of Maj. E. D. Ardery, district 
Federal engineer, is making for another survey 
of the harbor and its needs. 

W. H. Draney and C. E. Kaiser, formerly engaged 
in the lumber business in Ogden, Utah, are in. 
vestigating business possibilities in southern Ca]- 
ifornia, with a view to locating here. 


CENTRALIA, WASH. 


July 28.—The mills in this district are all oper. 
ating. A number of small tie mills are cutting, 
and production is above normal. Shipments are 
not as heavy as last week and bookings are not as 
large. Car supply continues good but there is 
likely to be a shortage about the middle of August, 
or until the grain and fruit have been shipped. 
The railroads are conserving the equipment and 
requesting the mills to load promptly and keep the 
ears going. Every effort is being put forth by the 
mills to aid. Labor supply is said to be good, as 
some mills that were operating two shifts are now 
operating only one. The shingle mills are prac- 
tically closed. Local building is the best on record. 
Stocks of dimension, boards and uppers are low. 
Prices have changed but little during the last two 
weeks. 

I’. F. Duell, general manager and president of 
the Chehalis Mill Co., announced that construction 
on the sawmill at Salkum, twenty-two miles from 
Chehalis, had begun. Installation of machinery 
was under way. A log pond of six acres was being 
built. The mill will cut 75,000 feet a day. Con- 
nection with four continental lines will be made 
at Chehalis. 

Commissioner Clark V. Savidge, of Olympia, re- 
ports this to be the banner year for State land and 
timber sales, the total amount received for timber 
being $1,077.034. 


BELLINGHAM, WASH. 


July 28.—Logging operations have beem reduced 
50 percent on the Milwaukee railroad, and the re- 
duction is attributed in part to the swarms of 
mosquitoes. This pest is very bad this year in 
northwestern Washington, and in some districts a 
hungry fly adds its torment to that of the mosquito. 

Operations at the Buffelin Lumber Manufacturing 
Co.’s camp were interfered with this week by an 
outbreak of fire, which in a single day swept forty 
acres of slashings. By placing its entire crew ou 
the job the company was able to surround the blaze 
with a fire line, and at this writing it believes 
it will be able to protect the green timber. This 
is the second fire in Whatcom County this year, 
the first occurring in the camp of the Miller Lum- 
ber Co. at Van Zandt. 

Anacortes this week shipped 4,000,00@ British 
Columbia shingles, 75 percent of which was trans- 
ferred to a steamship for New York, the remainder 
going east over the Great Northern railway. On 
the same ship, the Port Stanley Lumber Co. shipped 
50,000 feet of lumber for New York, 

The box shook business in Hawaii gives signs of 
activity. The Morrison Mill Co. reports that in 
August it will ship two cargoes to Honolulu from 
this city. Meanwhile the demand from peach and 
apple growers of eastern Washington is brisk. A 
good trade also is done with the Washington Co- 
operative Egg & Poultry Association, which gets 
40 percent of its eggs in Whatcom County. ; 

A new steamship service with the Atlantic 
coast was inaugurated this week by the Trans- 
marine Corporation, of New York, which has thir- 
teen vessels on the intercoastal route. This serv 
ice to Bellingham was arranged thru the Pugel 
Sound Sawmills &- Shingle Co., whose importance 
as a cargo shipper is growing. ‘The first vessel 
to call was the Surailco, which this week lifted 
600,000 feet of lumber. The company promises 
Bellingham regular service while business war 
rants it. 

Vessels that loaded here this week, aside from the 
Surailco: Edna, 650,000 feet of box shook from 
the Bloedel Donovan mill for Mexico; Zenon, 350, 
000 feet of shook from this mill for Egypt; Maka 
weli, 800,000 feet from this plant for Honolulu; 
Lurline, 40,000 feet of lumber and several hundred 
tons of shook from this company for Hawai. 
Vessels to load soon are the Virginia Olson, 100,000 
feet from the Puget Sound mill for California; 

















































as h 


amo 
boul 
prok 

D 


ton, 
an % 
eut 

crev 
was 
in t 
abo 
long 
cont 


to | 
part 
rece 
1-fo 


mac 
this 
sta] 
Kel 
Mil 
Wa 
leve 
We 
resi 
Tac 
fee 
Lu 
Yat 


sta’ 
sup 
tro 
the 
the 
int 
tric 





923 


long 
trike 
r al- 
irted 
vait- 
feet 
ship- 
lage, 
cor- 
lrers 
york- 
Nand 


ex- 
it of 
‘ions 
trict 
Ivey 


aged 
» in- 
Cal- 


»per- 
ting, 
are 
It as 
e is 
zust, 
yped. 
and 
» the 
’ the 
1, as 
now 
orac- 
cord. 
low. 
two 


it of 
stion 
from 
nery 
eing 
Con- 
made 


|, Te- 
and 
mber 


luced 
@ re- 
is of 
ir in 
ots a 
uito. 
iring 
y an 
forty 
Ww Ol 
blaze 
jeves 
This 
year, 
Lum- 


"itish 
rans- 
inder 

On 
pped 


ns of 
it in 
from 
and 
be A 
1 Co- 
gets 


antic 
rans- 
thir- 
serv- 
-ugel 
‘ance 
essel 
ifted 
nises 
war- 


n the 
from 
350,- 
faka- 
lulu ; 
\dred 
waii. 
),000 
nia ; 





Aveust 4, 1923 


AMERICAN LUMBERMAN 


73 








Everett, lumber from the same mill for California, 
and Paul Luckenbach, which will lift an Atlantic 
coast cargo at this plant. 

As showing how it values the establishment of a 
new sawmill in that port by the E. K. Wood Lumber 
Co., the city of Anacortes has expended nearly $21,- 
000 in building a road and laying an 8-inch water 
main to that plant, which will begin operating in 


September. P 
PORTLAND, ORE. 


July 28—Altho all the camps in the Columbia 
River district are in operation, no surplus of logs 
is being piled up, due to the heavy demand from 
the mills. An even dozen mills in the district are 
operating double shift, and two mills are running 
three shifts. Not until the last few days has there 
peen any real fire hazard, because the woods have 
peen damp as a result of frequent rains, but now 
that dry, warm weather is here every precaution is 
taken to prevent the spread of fire. As yet not even 
an incipient fire has been reported in the entire 
district. 

Cc. S. Chapman, of the Western Forestry & Con- 
servation Association, made a trip to Dallas this 
week to go over the forest patrol situation with 
Ww. V. Fuller, of the Polk County Fire Patrol Asso- 
ciation. Some 150 large road signs are being used 
in Oregon, Washington and Idaho this year to keep 
pefore the public the need for care with fire. The 
signs are 3 by 5 feet and were designed by the 
Western Forestry & Conservation Association. 

Elmer F. Xanten has resigned his position with 
the Cutler-Dimmick Lumber Co. and will go on a 
yacation in few days. Mr. and Mrs, Xanten intend 
to visit at St. Paul, Minn., and may then go on to 
Chicago and perhaps New York before returning 
home. 

F. G. Donaldson, traffic expert, says that so far 
as he can see there should be no serious car short- 
age this season. ‘The railroads have a larger 
amount of rolling stock and, while the crops are 
bountiful, because of unsatisfactory prices they 
probably will not be rushed to market. 

During May this year, the Brighton Mills, Brigh- 
ton, Ore., cut 3,738,000 feet in 14,298 man hours, or 
an average of 266 feet per man-hour. The banner 
eut of the mill was established June 5, when the 
crew cut 212,000 feet of fir in eight hours. This 
was made with one trimmer and without a slasher 
in the mill. The company will open a new camp 
about Aug. 1 at Rector. A railroad three miles 
long has just been built into this stand of timber, 
containing about a million feet. 

Business is good among the sawmills, according 
to W. H. Payne, manager of the Coast sales de- 
partment of the P. B. Yates Machine Co. Among 
recent sales of Yates woodworking machines is a 
T-foot vertical band resaw for the Columbia Pulp 
& Paper Co., Vancouver, Wash. This is the fifth 
machine of a new type resaw shipped to the Coast 
this year. The same type machine is being in- 
stalled at the new Wendling plant of the Booth- 
Kelly Lumber Co., the Union Lumber Co., Union 
Mills and the Leudinghaus Lumber Co., Dryad, 
Wash. It is being supplied with either steam or 
lever setwerks. The new Booth-Kelly plant at 
Wendling also has a new 6-foot Yates horizontal 
resaw. The St. Paul & Tacoma Lumber Co., 
Tacoma, is installing a new No. 91 Yates fast 
feed planer and matcher. The Brooks-Scanlon 
Lumber Co., Bend, Ore., recently installed five new 
Yates Ne. 91 matchers, and four Yates molders. 


EVERETT, WASH. 


July 28.—The city authorities have taken a firm 
stand with respect to the contaminated water 
supply, and have discovered that the source of the 
trouble is defective valve checks connecting with 
the Snohomish River. The source of supply is 
the Sultan River, a pure mountain stream, and the 
intake is about twenty-five miles away. The dis- 
trict hardest hit temporarily by the bad water is 
that along the river front; and conditions sud- 
denly became so bad, and workmen fell ill so 
suddenly, as seriously to impair the working forces 
of the Canyon Lumber Co., the Garner Shingle Co. 
and the Eclipse Mill Co. Two cases of typhoid are 
reported in the city, but on the whole the author- 
ities moved promptly, and the people began using 
boiled water so that the danger of an epidemic is 
past. At the Garner mill, Ed Sievers daily installs 
ten gallons of Cloverleaf buttermilk, resting on 
200 pounds of ice. There is a container with boil- 
ing-hot distilled water, so that the men can sterilize 
the cups. The mill is now running to capacity. 
The street department is now making a thoro 
clean-up of check valves, mains and hydrants, and 
in a short time the water supply will be restored 
to its original purity. 

An important local improvement is the repaving 
of Everett Avenue from Walnut Street to the Sno- 
homish River bridge, a section of road forming a 
part of the Pacific highway. This is the road lead- 
ing to the Canyon mill, and it is subjected to heavy 
traffie. The pavement has been wood blocks, in- 


stalled some years ago on an imperfect base. The 
foundation has given way, and the highway has 
been in bad shape for months. The new pavement 
will be concrete, connecting with the system of 
roads that is gaining for Everett the reputation of 
supporting some of the finest paved streets in the 
United States. The Everett Avenue link is es- 
pecially important, since it carries practically all 
the north-and-south traffic on the west side of the 
mountains between Washington and British Colum- 
bia. 

The input of fir logs appears to be increasing, 
quite a number of camps being in operation, taking 
advantage of the unusually favorabl:, logging 
weather. Some of the smaller logging eaterprises 
have not been idle more than ten days this year, 
in contrast to the shutdown of last year which 
began with the fire hazard of mid-June and con- 
a for seven wecks. 

A “Wobbly” strike is threatened in the west side 
logging camps, to be staged either July 28, Aug. 4 
or Aug. 8. The cause is stated to be “release of 
political prisoners.” Whether the demonstration 
will be serious, or successful, remains to be seen. 
The one certain feature about it is that a curtail- 
ment of production will strengthen the market for 
fir logs at a time when a surplus is beginning to 
appear, along with signs of an easier market. 

The steamer Hdgar Bowling, of the Garland 
Line, is taking a full cargo of 4,500,000 feet of 
lumber at this port for the Charles R. McCormick 
Co., in the Atlantic coast trade. 

The freighter Makewell is at the wharf of the 
Crown Lumber, Co., Mukilteo, taking on 300,000 
feet of lumber for Hawaii. 

The Steel Ranger is loading for the Atlantic 
coast, a part of her cargo being hemlock 2x4’s 
and merchantable from the Parker Lumber & Box 
Co., the first scowload of 150,000 feet having come 
from that mill since the completion of the new 
improvements. Secretary J. F. Pixley reports 
heavy demand for all kinds of hemlock—asbestos 
erates for San Francisco, box shook for all parts 
of the United States, and common dimension for 
the Atlantic coast. Manager Harry Massey says 
that within a fortnight, when the new shipping ar- 
rangements are running smoothly, the plant will 
begin to ship 2,800,000 feet of hemlock a month. 
Vice President C. E. Brown, of Los Angeles, is in 
Everett, to remain several weeks. 

C. D. Fratt, secretary of the Robinson Manufac- 
turing Co., states that a year ago last January the 
mill had accumulated 11,000,000 feet of lumber; 
but on July 1, this year, there was on hand less 
than 300,000 feet of dimension. ‘This is a decisive 
way of showing that cargo mills no longer carry 
heavy stocks. An accumulation of yard stocks is a 
thing of the past. The demand for cutting is very 
heavy. 


SAN FRANCISCO, CALIF. 


July 28—There is a moderate local demand, and 
retailers moving a good deal of lumber to jobs in 
the city and surrounding territory. Prices are 
holding pretty well at recent levels on nearly all 
items. Building is active and stocks in the yards 
are not above normal. San Francisco commission 
men and mill agents find the market rather quiet, 
as is usual at this time of year, with the country 
demand very slow. 


The export demand looks a little better, altho 
the mills are not yet in a position to take on a 
great deal of new business. Japan is in the market 
for Douglas fir squares and hemlock, together with 
cedar logs. Space in vessels for the Orient is now 
at a premium of about $1.50 over regular rates, 
owing to considerable quantities of lumber moving 
on old orders. Australia is showing more interest 
and is buying fir in British Columbia. The Douglas 
Fir Exploitation & Export Co. has made light sales 
during July but there are some favorable inquiries. 
The Redwood Export Co. has good orders booked 
ahead, with some Australian inquiries. 


The Red River Lumber Co. continues to make a 
cut of 600,000 feet a day with two shifts at West- 
wood and has made good shipments during July. It 
has numerous orders for California white and sugar 
pine on file. There is a moderate assortment of 
dry stock, with no great surplus of shop. Heavy 
sales of box lumber have been made. ‘There are 
numerous inquiries, with a little improvement in 
buying this week. 

The Redwood Manufacturers’ Co., W. M. Casey, 
sales manager, is carrying a moderate stock of 
redwood at Pittsburg, Calif., and is making prompt 
shipments. The factories have been doing some 
redwood tank business right along, altho there is 
not much new business being taken on redwood pipe. 

The Lassen Lumber & Box Co., this city, has 
curtailed production at Susanville by shutting down 
one of the California white pine mills, but the band 
mill is still operating double time, with an output 
of 250,000 feet a day. ‘The box factory is running 
with two shifts. With good drying weather an as- 
sortment is gradually being accumulated. The 
company has bought George Wingfield’s Meadow- 
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brook farm, eight miles from Susanville, 
contains about 20,000,000 feet of timber. 
The Pacific Lumber Co., which has been cutting 
at the rate of about 11,000,000 feet a month, with 
two mills operating on one shift at Scotia, has a 
good order file and is making eastern shipments of 
redwood on a large scale. Efforts are being made 
to build up dry stocks so as to be ready for fall 
buying. Junius II. Browne, head of the eastern 
sales organization, has been paying a visit to the 
San Francisco office. Electrical logging operations 
on the Freshwater tract are progressing favorably. 
Chas, RK. McCormick & Co., this city, are keeping 


which 


all of their steam schooners in operation, with 
coastwise shipments to San Francisco and San 
Pedro. While Douglas fir prices have been some- 


what lower on some items in the California market, 
the north Coast mills have orders ahead and are 
holding pretty firm on special cutting orders. Some 
of the randoms have been selling rather low, owing 
to the congestion at San Pedro. 

The Sugar Pine Lumber Co.’s new mill at Pine- 
dale, near Fresno, which recently started up, has 
been cutting at the rate of 175,000 feet a day. A 
night shift will be put on next week and with good 
logging facilities a fair season’s cut is expected 
despite the late start. 
the Minarets & Western railway into 
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the woods 
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“Old Faithful,” Yellowstone National Park, in action 


caused some loss of time. There are two 9-foot 
and two 10-foot Filer & Stowell band mills. The 
carriages are equipped with Martin air dogs and 
are driven by shotgun feeds. There are sixteen dry 
kiln units. The log pond covers an area of 17 
acres. The yard covers 80 acres and contains 46 
miles of track. Lumber moves by gravity from 
the sawmill to planing mill, box factory and storage 
sheds. It is expected that the box factory, 150x150 
fect, will start up as soon as a stock of dry lumber 
can be obtained. A model town has been built and 
connected by electric street cars with Fresno. A. H. 
Fleming is president of the company and E. H. Cox, 
vice-president and general manager. Three Allis- 
Chalmers steam turbines furnish electric power for 
operation. 

A. W. Heavenrich, of the Madera Sugar Pine Co., 
is in the city greatly improved in health. At 
Sugar Pine the double band mill is being operated 
with two shifts, cutting about 300,000 feet a day, 
with prospects for 50,000,000 feet for the season. 
A good output of pine box shook is being made. 

James Danaher, jr., general manager Michigan 
California Lumber Co., is here from Camino and 
reports a fair stock of sugar pine air drying. It is 
about 75 percent of the cut. California white pine 
is going thru the dry kilns. The cut at Pino Grande 
amounts to nearly 200,000 feet a day with one 
shift. There is a moderate demand. 


R. F. Pray, general manager of the Hutchinson 
Lumber Co., of Oroville, reports a cut of about 


400,000 feet a day with two shifts. An assortment 
of California white pine is gradually being accumu- 
lated and fair shipments are being made on orders, 
Ten dry kilns will be installed. The electric log- 
ging equipment is operating very efficiently. Two 
additional locomotives have been received for use 
on the logging road. 

Frank H. Lambert, general manager of the Mc. 
Cloud River Lumber Co., is here and reports a cut 
of about 600,000 feet a day at the California white 
and sugar pine mill at McCloud. With good kiln- 
drying facilities, prompt shipments are being made 
on orders for the eastern market. Logging opera- 
tions are proceeding on a large seale. 

Harry Field, a wholesaler of Philadelphia, is here 
on a tour of the Coast accompanied by his wife. 
He handles the line of the Redwood Sales Ce. in his 


territory. 
SPOKANE, WASH. 


July 28.—At the monthly meeting of the Weyer- 
haeuser Sales Co. trustees last Tuesday, it was 
reported that a large volume of lumber is still 
going into construction work and that the stock 
of fir uppers in many mills is nearly depleted, 
Many line yards are beginning to place fill-in 
orders for fall requirements. It is understood that 
the trustees authorized the issuance of a new 
rate card, making certain adjustments in price, 
but the company officers refuse to confirm this, 
At this writing no change has been made in the 
list prices of the companies not affiliated with the 
Weyerhaeusers, but a change to conform with 
those of the Weyerhaeusers is expected next week, 
The trustees present at the Weyerhaeuser meeting 
were T. J. Humbird, F. E. Weyerhaeuser, St. Paul, 
Minn.; R. M. Weyerhaeuser, Cloquet, Minn,; 
George S. Long, Tacoma, Wash.; W. H. Boner, 
Everett, Wash.; F. R. Titcomb, Snoqualmie Falls, 
Wash.; C. A. Barton, Boise, Idaho; Huntington 
Taylor, Coeur d'Alene, Idaho, and lL. S. Case, 
Spokane. The sales managers present were R. W. 
Hunt, Everett; S. P. Johns, jr., Snoqualmie Falls; 
F. W. Hewitt, Boise; J. Phillip Weyerhaeuser, 
Coeur d’Alene, and L. W. Rick, Sandpoint. 

A meeting of the Clearwater Timber Co. was 
held on Wednesday. It was hoped that at this 
meeting a conclusion would be reached in the 
matter of developing the company’s immense hold- 
ings of timber, mostly white pine, in the Clear- 
water district of northern Idaho. However, this 
hope was not realized. One view is that the over- 
head is necessarily so large that a big mill should 
be built, preferably at Lewiston, Idaho. The other 
view is that the building of a mammoth mill would 
increase the present overhead and favors a smaller 
mill closer to the timber. Those present were 
J. P. Weyerhaeuser, of Tacoma; R. M. Weyer- 
haeuser, of Cloquet, Minn.; F. E. Weyerhaeuser, of 
St. Paul, Minn.; F. C. Denkman, of Rock Island, 
Ill., and T. J. Humbird, of Spokane. 

Mr. and Mrs. A. W. Laird, of Potlatch, Idaho, 
have been at Chippewa Falls, Wis., for the last 
week, where they were called by the serious illness 
of a little granddaughter. 

H. A. Sharf, of the St. Maries Lumber Co., and 
Mrs. Sharf have been spending the last several days 
in Spokane. 

D. M. Palmer, district sales manager of the 
Weyerhaeuser Sales Co. with the Bonners Ferry 
Lumber Co. at Bonners Ferry, Idaho, is making a 
trip thru northern Montana and North Dakota, 
calling on the trade, 


ABERDEEN-HOQUIAM, WASH. 


July 28.—During the last ten days the lumber 
market here has strengthened and the rail situation 
shows decided improvement. On July 23 the Pa- 
cific Lumber Agency issued new discount sheets 
quoting slash grain uppers at $8 over list; 2-inch 
dimension up to 20-foot at list. These prices are 
higher than the offerings from the trade, but the 
lowest sales reported here are $6 over on uppers. 
The California market has slumped, but the export 
market has been very good. 

The Meigen Maru arrived Friday and is loading 
lumber at the -Port terminal for the Orient. The 
Norfolk Maru is at the Donovan Mill No. 1 and 
will take a cargo for the Orient from various 
Harbor mills. The Carolinas, under charter to 
the Pacific Lumber Agency, cleared Friday with 
lumber from various mills for New York City. The 
Cold Harbor, of Philadelphia, is being loaded at 
the Anderson & Middleton Lumber Co. mill for the 
Atlantic seaboard, and the Kureha Maru is at Wil- 
son Bros. mill loading for Japan. Vessels in the 
Harbor loading for California are: Carlos and 
Oregon, Donovan Lumber Co,; Meteor, National 
Lumber & Manufacturing Co.; Trinidad, Grays 
Harbor Commercial Co. 

‘ The plant of the Grays Harbor Veneer Co. 
shipped its first carload of stock last week to 
California. With a second shift now operating, 2 
carload will be shipped every two days. 

The M. R. Smith Lumber & Shingle Co. an- 
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nounces that it will rebuild at once the kilns and 
sheds destroyed at its plant July 26. The storage 
shed contained 6,000,000 shingles, which were de- 
stroyed also. Damage is estimated at $60,000, 
fully covered by insurance. 

Piles are being driven at the plant of the Pacific 
cedar Lumber Co., in South Aberdeen. The con- 
struction of the mill will follow. H. A. Durfee, 
manager, is looking after the details. 

Schafer Bros., of Montesano, will entertain 
the employees of their various logging camps, 
gawmills and shingle mill at a picnic at Schafer 
State Park, near the Satsop fish hatchery. The 
employees’ band will furnish music for dancing. 

William Donovan, sr., left last week for San 
Francisco, and will go to Chicago and to Fond du 
Lac, Wis., before returning to the Harbor. 

Thorpe Babcock, manager of the North Western 
Lumber Co., is receiving congratulations on the 
pirth of a son July 24. 


TUSCALOOSA, ALA. 


July 30.—Two-inch southern pine framing is 
yery slow, while high grade shed stock is moving 
fairly well. There is no complaint as to the 
movement of longleaf stock, for prices are fairly 
good and demand is heavy. For special sizes and 
dificult cutting demand is very good and prices 
fairly satisfactory. Car siding and decking are 
moving very slowly, in both longleaf and shortleaf, 
and prices have declined considerably. Some mills 
in this section have made a specialty of car mate- 
rial, and these are now changing to other items 
which can be moved to better advantage. There 
seems to be just a little better feeling as to the 
future, in lumber circles, and this optimism is no 
doubt caused by the fact that prices have not 
shown further declines during the last ten days. 


MERIDIAN, MISS. 


July 30.—The lumber market has shown quite an 
improvement, both as to inquiries and actual 
business booked thruout this territory for the last 
week. Manufacturers report that conditions ap- 
pear brighter than at any time within the last sixty 
days. Short lengths of dimension still appear 
hard to move at satisfactory prices, but the longer 
lengths, from 18- to 26-foot, are in heavy demand 
and recent bookings made denote some advance in 
prices on this stock. Inquiries are very numerous 
for future delivery, but shippers are not booking 
ahead, aceepting only enough business at present 
market values to keep things moving. Orders for 
specified sizes are not very easily placed, unless at 
a premium over straight car loading, and a good 
many buyers report having trouble in placing or- 
ders of this character. Orders for timbers, both 
in longleaf and shortleaf, are heavy. Most mills 
appear to be well booked on this class of cutting 
and are standing pat on future bookings. 


JACKSON, MISS. 


July 31.—All manufacturers and wholesalers in 
this section say there is a much better tone to the 
southern pine marf&et. The volume of orders has 
increased. While there has been no general ad- 
vance on the list, some items bring better prices 
than prevailed recently. Some buying is also noted 
on the part of wholesalers. It has been said that 
a general advance in prices would bring out suf- 
ficient business to clean up all available stocks in 
the South. It is apparent that stocks in the North 
are low and a car shortage is feared. Lath are 
quiet but there is some call for shingles. Building 
in the South is going briskly. 

Local manufacturers’ of hardwood report a 
marked inerease in inquiries. Prices are firm. 
Manufacturers continue to purchase logs at the 
same price. Orders are being received in satisfac- 
tory volume. Sap gum and red gum are stronger, 
heavier demand coming from furniture factories. 
Poplar is bringing a good price. Cars are plentiful 
and the labor supply is ample. Stocks are re- 
ported below normal. Export business is good. 


MINNEAPOLIS, MINN. 


Aug. 1—Minnesota Transfer, the gigantic Twin 
City transfer yard, usually well supplied with 
lumber shipped before sale, is today almost en- 
tirely bare of these “transit cars.’’ It is reported 
that those on hand have been slapped into storage 
and an interesting tale hangs on the sudden disap- 
pearance of these cars and others that might have 
been expected at the great railroad yards. An 
lowa demand, that sprang up suddenly and unex- 
Plainably and fell off in the same way, is believed 
to have started forward stocks handled by specu- 
lative operators who use the transit car method. 
They were working apparently on the theory that 
the fall demand had set in earlier than usual and 
expected to be in at the crest of the wave. At the 
Same time several Canadian speculators, able and 
Willing to undersell the American market, sent in 
4 string of transit cars over the Canadian Pacific, 
Canadian Northern and the Soo Line to Minnesota 


Transfer. In spite of the fact that lack of joint 
tariffs with the Milwaukee restricted the market of 
this Canadian stuff, it was enough to swamp the 
Transfer with transit cars, and the failure of the 
expected buying gave those who had taken the 
chance an unexpected set-back resulting in the 
storing of the stock. The result is a noticeable 
wariness on the part of even the rashest of the 
speculators to play with the transit car game. 


HATTIESBURG, MISS. 


July 30.—Inquiry for special small cutting has 
been more noticeable, and at prices very little 
under those of the last few months. The demand 
for shed and yard stock is a little stronger. Rainy 
weather is again interfering with production. As 
demand is increasing and stocks are still low, 
while cars are beginning to get scarce, it looks as 
if the upward movement had started. 

The Williams Yellow Pine Co., of Poplarville, 
Miss., is rebuilding its steam plant and adding new 
features which will enable it to increase the output 
of its double band mill. 


DETROIT, MICH. 


July 31.—One of the active commission lumber- 
men, who is keeping closely in touch with market 
conditions in his territory, is W. EB. Parmelee, who 
maintains an office in the Stahlin Building, 300 
Grand River Avenue. Mr. Parmelee is a lumber- 
man of long experience, having spent ten years 
in the manufacturing branch of the business, both 
in southern pine and southern hardwoods; and 
nine years in the distributing branch, calling upon 
the retail yard trade in northern Ohio, Michigan 
and the southern part of Ontario. He represents 
on a strictly commission basis some reliable manu- 
facturers of northern hemlock and hardwoods, 
southern pine, southern hardwoods and west Coast 
products. He has a wide acquaintance among the 
retail yards. 


NEW ORLEANS, LA. 


July 30.—Joseph F. Wigginton, vice president 
and general manager of the Louisiana Red Cypress 
Co., New Orleans, returned Thursday after a six 
weeks’ tour of the middle and far West undertaken 
for both business and recreation. Mr. Wigginton 
returns distinctly optimistic in regard to the gen- 
eral lumber situation. He says there is a strong 
undercurrent of buying generally thruout the mar- 
ket. There is nothing spectacular in that line but 
a steady buying pull that in the aggregate is show- 
ing excellent results. In that respect there was 
not much difference between the middle West and 
the Pacific coast, as the same impulses and needs 
appeared to be actuating both sections. Mr. Wig- 
ginton expressed satisfaction with the development 
of the west Coast business of Louisiana Red Cy- 
press Co., which for two years or more has main- 
tained a branch at Seattle. 

Edwin W. McKay, secretary-manager of the 
Southern Cypress Manufacturers’ Association, was 
forced to postpone his contemplated trip to the 
western cypress territory and will leave Saturday 
of this week for a tour of the east coast cypress 
mills that will fill a month’s time. 

J. R. Black, insurance department chief of the 
Southern Cypress Manufacturers’ Association, will 
return this week from a business trip to the east 
coast cypress operations. New rates on box shook 
from New Orleans to Empalma, Guaymas, Sonora 
and Mazatlan, Mexico, announced by the Southern 
Pacific to become effective Aug. 11, place this city 
on a competitive basis with California. The new 
rate is 88 cents. 

Henry BH. Hardtner, pioneer in southern forestry 
and president of the Lone Star Route Highway 
Association, in company with other officials of the 
highway association, will start on an official inspec- 
tion trip over the entire route from Chicago to 
Lake Charles,:La., on Aug. 1. The trip is expected 
to occupy ten days, and five or six automobiles will 
constitute the party. 

Cc. E. Dobson, formerly managing director of the 
Southern Lumber Exporters’ Association, who has 
been liquidating the affairs of that association, has 
now become associated with J. L. Onarata, a promi- 
nent New Orleans realty firm. Mr. Dobson was 
for ten years head of C. E. Dobson (Inc.), a real 
estate concern of Pensacola. 


ATLANTA, GA. 


July 30.—The weather has improved and mills 
are now able to operate without difficulty. Car 
loadings of lumber over the whole district have 
continued to improve steadily, and little or no diffi- 
culty is being experienced from a shortage of cars. 
The usual summer lull has been noted, and retail 
lumber business has been considerably “off”? for 
some days. There are fairly good retail sales of 
building lumber, tho these also have dropped off to 
quite an extent of late. Lumber prices are ap- 
proximately 50 percent below the peak of 1920. 
There are few who believe they will go any lower, 
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Paint Economy 


| 
is not the price paid “per gallon,” but | 
the years of service given. | 

' 


CONSIDER— | 
DIXON’S | 
Silica-Graphite 


PAINT 


when buying a protective paint. It has 
unusual qualities for protecting metal 


and wood surfaces. An _ unequalled 
record of over 50 years. 
Remember the Dixon Company manufac- 


tures the paint in FIRST QUALITY only, a 
guarantee of satisfaction, reliability, service, 
and economy. If interested, write us for long 
service records and descriptive literature and 
booklet No. 207-B. 


Joseph Dixon Crucible Co. 


Jersey City, New Jersey 


DAG Established 1827 DOS 




















Act As Our 
: Agent 


and build up a profitable side- 
line to your lumber 
business. Many 
lumber dealers are 
doing this and they 
find the 


Monarch Meal 
and Feed Mill 


enables them to get better acquainted with the 
farmers. Put a Monarch mill in your yard and grind 
oats, rye, corn, buckwheat, etc., for your friends. Oft- 
times a farmer will buy a mill for his own use—this 
gives you a good profit. 





Write for our proposition today. 
P. O. Box 461 


Sprout, Waldron & Co., honey Pa. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


| Forwarding Agents. Marine Insurance 

New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
| Special Department handling Export L Shipments 














WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama- Pacific GRAND PRIZE 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS (72,2208 CORGINGS, Daily fac- 





AKE your timber investments pay maximum 

-returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 


and an upward tendency is looked for by early fall. 
Hardwood items continue in fairly good demand 
from the furniture and the automobile and body 


rades, 
HOUSTON, TEX. 


July 30.—After an unusually good week for the 
season, the lumber market slumped in the last few 
days. However, prices have held up, execept on a 
few items. Certain common grades showed very 
slight declines. Order files are still in fairly good 
shape, and business is moving right along. Or- 
ders for railroad stocks and for oil field supplies 
are heavy. Yard stocks were off slightly, but are 
still in fair demand. 

Among the visitors from the North during the 
last week was Jack Shippen, of Detroit, Mich., 
representing the Wilson Lumber Co., of Detroit. 

James E. Emigh, well known Memphis lumber- 
man, was looking over the hardwood situation here. 


BEAUMONT, TEX. 


July 30.—While smaller sizes of southern pine 
have shown some weakness recently, heavy long- 
leaf timbers are strong. The railroads continue the 
largest and steadiest takers of lumber and timbers. 
The heavy movement of southern pine, both to 
domestic and foreign consumers, apparently has lit- 
tle or no effect on prices. Large hardwood pro- 
ducers are holding their lists, while small manu- 
facturers seem inclined to cut on surplus stocks. 
Order files are holding up comparatively well. 
Both dry and green stocks are reported to be about 
two-thirds of normal. Thick items used by auto- 
mobile manufacturers are in excellent demand and 
railroad construction material is moving freely. 

That export trade with Great Britain and Con- 
tinental Europe is constantly improving is shown 
by clearances for July. Twelve vessels took 8,854,- 
212 feet, divided as follows: Pine, 8,290,815 feet ; 
oak, 392,967 feet; gum, 150,884 feet; ash, 19,606 
feet. Of this amount 4,170,325 feet went to United 
Kingdom ports and 561,383 feet to Havre and 
Antwerp. Mexico got five cargoes, totaling 2,170,- 
5387 feet, and two cargoes totaling 1,952,095 feet 
went to Cuba, Porto Rico and the Dominican Re- 
public. The 563,457 feet of hardwood went to 
Havre, Antwerp, London, Manchester and Liver- 
pool. 

The Neches Lumber Co., which has for some 
years operated a small pine mill near Beaumont, 
has started to build a new mill a little further 
north on the Neches River and will install in it 
such of the machinery in the old mill as can be 
used. The new mill will have larger capacity. 
The company is spending $35,000 on the mill build- 
ing and will spend about an equal amount for new 
machinery, it is understood. 


DULUTH, MINN. 


July 31.—Quiet prevails in the lumber market 
here. Retail yards are conceded to be carrying 
the smallest stocks in several years, but little buy- 
ing is being done. Assertions have been made to 
the effect that retail yards in northern Minnesota 
are helping one another out in reducing stocks by 
supplying items that may be needed to fill bills, as 
further recessions are looked for. Dealers declare, 
however, that they are handling a much larger 
volume of business than would be imagined from 
surface indications. That is attributed to moder- 
ate-priced house construction being fairly active 
and also to considerable improvement work. In- 
terior finish plants in Duluth are being kept going 
nicely. The Allied Wood Products Co., of Duluth, 
handling outputs of sash and door plants in Duluth, 
reports that eastern buying is being surprisingly 
well maintained. Jobbers on this market reported 
a weak condition in some items of northern white 
pine dimension stuff. While no actual cuts are 
being made from current lists, it is claimed that 
retail yards are holding back orders. Box lumber 
is steady, few mills having any amount of material 
to offer. A cargo of box lumber from an interior 
mill was loaded out from a dock here during the 
last week for Tonawanda (N. Y.) delivery. A 
Duluth jobber also loaded out a cargo of hemlock 
and northern white pine lumber at Bayfield, Wis., 
and a cargo of mixed northern pine at Washburn, 
Wis., both for Lake Erie ports delivery. Cargo 
space was also reported to have been taken for 
mixed northern pine lumber for shipment to Tona- 
wanda, N. Y. 

No change has come about in mill production 
over this territory. Sawmills at Duluth, Cloquet 
and Virginia are operating full and they claim to 
have sufficient logs to keep them running for some 
time. Camps are still being maintained in loading 
out logs from the streams for shipment to mill 
yards. The labor situation is stiffening up, and 
operators profess to see much higher costs ahead 
for the coming season. Common labor is com- 
manding $50 a month and board; canthook men, 
$55, and teamsters and sawyers, $60. Sawmill com- 
panies are planning to put in camps as early as 
possible and, from present plans, production is 
expected to be much larger than last season. 


NORFOLK, VA. | 


July 30.—Sales of North Carolina pine kijp 
dried, rough and dressed, were slightly larger, 
Inquiries are being received in good numbers, but 
many mills complain that these always call for 
items which can not be supplied. Prices of kily 
dried stock are still unsettled. Manufacturers claim 
that their costs are now about on a par with net 
sales prices, mill. Practically all orders are wanteg 
for immediate shipment. There are a few for box 
lumber on which shipments are spread out over 
long periods, but millmen do not like this sort of 
business. Wholesalers are offering firm business 
at very low prices with a view to speculating a 
little. 
altho by much scouting around the business cap 
be placed with small mills. More rain has fallen 
during the last week in Virginia and the Carolinas, 
the effect of which will be to curtail offerings of 
air dried. 

Sales of 4/4 edge No. 2 and better were larger, 
but inquiries are not numerous. Edge 4/4 and No, 
3 continues very quiet, altho further reduced. No, 
2 and better 4/4 stock widths continue in good 
demand, with some ridiculously low prices being 
taken by small circular mills. Prices on kiln dried 
stock vary. Demand for 5/4 and 6/4 edge No. 2 
and better in small lots is picking up a bit, while 
5/4, 10- and 12-inch, continues very active, particu- 
larly in small lots, dressed. No. 3 4/4 stock widths 
are in good demand, except 8-inch. Some mills are 
unable to quote on 6-, 10- and 12-inch. Nos. 1 and 
2 bark strips and miscuts are still very sluggish. 

Sales of rough and dressed 4/4 edge No. 1 box 
showed a marked increase. Several small cargoes 
of rough box were sold in New York City recently 
at good prices. Inquiries for D2S and D2S and 
resawn edge box are numerous, but prices offered 
are too low. Competition at the consuming end is 
keen and orders are taken at low prices in the 
hope that some mills can be persuaded to take 
them on. Sales of 4/4 No. 2 box are picking up 
somewhat. Lower prices have not increased sales, 
No. 1 4/4 stock box, rough, has been a little more 
active, and demand for kiln dried dressed box and 
roofers has also picked up. Air dried lumber is 
still an important factor in the market. No. 2 
4/4 stock box has been quiet, altho wholesalers 
have some business in hand which they hope to 
place at low prices. Inquiries for 5/4 and 6/4 edge 
No. 1 box have picked up, and sales have been 
better. Mills in position to furnish these items 
have been holding out for their last list and are 
getting their prices for good stock. Box bark 
strips, 4/4 D2S %-inch and resawn rough, are still 
active, prices holding steady. 

Sales of flooring, thin ceiling, partition, roofers 
ete., were larger, altho solid car lots of flooring, 
thin ceiling and partition were few. Quick ship- 
ment is always stressed by buyers. Sales of roof- 
ers,, especially 6- and 8-inch, were much larger. 
A‘few mills now sold ahead on 6-inch are taking 
further orders slowly. Inquiries for kiln dried 
stock are growing more plentiful. 


SHREVEPORT, LA. 


July 30.—There has undoubtedly been a decided 
improvement in demand for southern pine, altho: 
there has not been any change in prices. No un- 
favorable developments have occurred, except a 
gradual tightening up of car supply. The small mills. 
are obliged to order cars several days in advance. 
The general belief is that cars will be harder to. 
get as crops begin to move. Bookings increased 
heavily last week, and many mills are increasing 
their output. Most orders have been booked at 
current prices. Greater volume of buying is due 
largely to attractive schedules which the mills 
find it easy to ship. The weather has been hot and 
dry. Labor supply seems to be ample. The mills 
believe that prices will soon stiffen sharply and 
are inclined to hold off selling. Many concessions 
from recent lists are being withdrawn, as the mills 
can get all the business they need without cutting 
prices. In the hardwood market there are a great 
many inquiries, but the buyers are still holding off 
somewhat. 


OTTAWA, ONT. 


July 30.—Many Ottawa manufacturing com- 
panies are finding the city taxes a serious matter 


and are looking for cheaper locations. The Mac- 
Kenzie Manufacturing Co. (Ltd.), 138 Queen 


Street, manufacturing and dealing in lumbermen’s 
supplies, announces that it is moving to Hull, Que., 
on the opposite side of the Ottawa River. The 
Ottawa Car Manufacturing Co., a large concern 
engaged in building street cars, railway carriage 
bodies, motor car bodies etc., has under considera- 
tion an offer to transfer their factory to the same 
city. With the large lumber concerns, E. B. Eddy 
(Ltd.), Gatineau Co. (Ltd.), the Woods Manufac- 
turing Co. (Ltd.) and many other smaller firms 
operating, Hull appears to be in for a boom. 


Many mills are turning down such offers, ° 
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~NEW YORK. N.Y. 


July 30.—Wholesalers are taking advantage of 
the midsummer dulness to have their annual vaca- 
tions. Few of the retailers are able to leave, busi- 
ness keeping up at a rather brisk rate because of 
a building movement that is not showing the slight- 
est sign of abatement. A number of them are 
coming into the market, but are very careful. 
When a retailer orders anything it is a foregone 
conclusion that he needs it badly and consequently 
there is little dickering over the placement of busi- 
ness. He is finding the wholesaler in fairly good 
position to supply anything he needs, with a 
promise of prompt shipments, but the price con- 
cessions that were much in evidence a month ago 
are almost entirely done away with. Probably the 
most noticeable change in the market last week was 
the improvement in demand for spruce lath. Re- 
ductions in price have ceased and no further eas- 
ing is looked for, but rather a market with a slow 
upward trend. All Canadian and Adirondack 
spruce is very firm. Wholesalers who have been 
putting west Coast woods jnto the market so 
rapidly are now holding off to some extent. Many 
of the arrivals are now only fillers-in. Very little 
transit stock is in the harbor, but a good deal 
lumber is in storage. Some North Carolina transit 
dimension stock is coming in and is meeting with 
a fair call, yet the market is none too good. The 
demand for North Carolina roofers has picked up 
slightly. Boxing and crating are moving well. 
While North Carolina mills are not getting a great 
number of orders, there is but little accumulation, 
because of the scarcity of negro labor. 

The Union Lumber Co., according to an an- 
nouncement by William R. Morris, New York man- 
ager, is damming up Pudding Creek in the vicinity 
of the company’s plant at Fort Bragg, Calif., the 





of governors of Nylta is planning a season brimful 
of activities beginning this fall. 

Hon. George S. McClearn, member of the Cana- 
dian parliament and head of the McClearn Lumber 
Co., of Liverpool, N. 8., arrived in New York July 
30 to confer with his New York agents, Homan & 
Puddington. Mr. McClearn reports that stocks in 
western Nova Scotia are depleted. He says ship- 
ments to the United States will continue light for 
some time. He believes that but for competition 
with west Coast lumber, eastern spruce and lath 
would be higher, because of the curtailed supply. 


BALTIMORE, MD. 


July 30.—The steamer William A. McKenny ar- 
rived here July 25 with 4,624,850 feet of lumber 
for the depot of the Weyerhaeuser Timber Co., from 
Everett, Wash. The next vessel in with a big 
cargo for the same corporation will be the Hanley, 
which will bring about 6,000,000 feet net. The 
company is rapidly adding to its stocks at Curtis 
Bay, in expectation of a brisk fall demand. 

The Manchester Merchant, in from Manchester, 
England, brought 140,000 lath for the Ryland & 
Brooks Lumber Co. and 300,000 for Wehr & Ed- 
wards (Inc.), from St. Johns, Nova Scotia, where 
the vessel made a stop. 

In a letter received from here Chester F. Korn, 
of the Korn Co., which operates a large hardwood 
mill at Sumter, S. C., last week the writer an- 
nounces that he has returned from his trip around 
the world upon which he started last November 
with his wife. Mr. and Mrs. Korn visited various 
countries in Europe and then went to Egypt, India, 
China and Japan. They made stops at various 
other places, and gave themselves over almost en- 
tirely to sight-seeing. Mr. Korn is a former presi- 
dent of the National Lumber Exporters’ Associa- 


Storage pond of Union Lumber Co. at Fort Bragg, Calif., which is being enlarged. The com- 
pany is operating day and night on 10-hour shifts 


improvement being devised to give the firm almost 
unlimited storage capacity. The large pond now 
used for this purpose has become inadequate for 
the first time. Mr. Morris says the company is 
operating day and night with two 10-hour shifts 
and has welcomed a lull in the demand for red- 
wood, which has given the mills a chance to catch 
up. Stocks are reported to be very low and, altho 
the demand has fallen off in this territory, the call 
from lower California is reported unusually good. 
It is feared, Mr. Morris says, that even now the 
accumulation will not be as great as desired. While 
the market here has been slow, Mr. Morris expects 
improvement in the near future. The mills are cut- 
ting about 400,000 feet a day and report they are 
looking for a big fall trade. 

The steamer Madonna, with a large consignment 
of Rumanian beech for the Gray Thomas Lumber 
Co., of Grand Central Terminal, will arrive this 
week, The boat sailed July 4 from Constantra 
on the Black Sea. Henry Thomas, of the firm, will 
arrive here just ahead of the shipment from Ru- 
mania, where he has been making arrangements 
for future heavy shipments. 

‘William Sinclair, of the Boyd Sinclair Lumber 
Co., 30 Church Street, left Saturday with his family 
for a two weeks’ vacation up-State. 

W. E. Van Wert, of the Emporium Lumber Co., 
is on a business and vacation trip in the Adiron- 
dacks. The office reports a very much improved 
business over June. 

A. N. Milne, of the A. N. Milne Lumber Co., is 
Spending a three-weeks’ vacation golfing in Ver- 
mont. The company reports the heaviest July busi- 
hess in its experience. 

A number of members of the Nylta Club, headed 
by Fred Bruce, president, made an inspection tour 
of the steamer Leviathan last Wednesday. The 
trip was arranged by H. B. Coho, secretary, and 
Proved yery interesting. Mr. Bruce says the board 


tion, and was formerly engaged in the export busi- 
ness solely. 

One of the visiting lumbermen here last week 
was J. J. Linehan, vice-president Mowbray & Rob- 
inson Co., Cincinnati. He called on Harvey M. 
Dickson, secretary National Lumber Exporters’ 
Association, and also saw Dwight D. Hartlove, its 
president. 

According to last advices from Lewis Dill, of 
Lewis Dill & Co., North Carolina pine manufac- 
turers and wholesalers, he:was in Devonshire, 
England, with his wife, stopping there for a time. 
He is not expected home until September and is 
stated to be enjoying the trip very much. 


PHILADELPHIA, PA. 


July 30.—Prices still show a tendency to decline, 
but orders received in the last week are very en- 
couraging. Steps for the betterment of labor con- 
ditions have been taken, and Philadelphia and its 
suburbs are going ahead with a large building pro- 
gram. New Jersey buying is slow, but fall usually 
brings activity. Many large mills in the South 
refuse to book new business at today’s prices, as 
they state they have large order files and firmly 
believe that lumber will soon advance. Transit 
cars are not as numerous as they were a few weeks 
ago. Some shippers are having difficulty in secur- 
ing cars. The retail yards, however, appear to be 
buying on a conservative scale. 

Southern pine demand. has again fallen off a 
trifle. Bé&better 24-inch flooring is being sold for 
$67; No..1 common, $55, and No. 2 common, $30. 
Rough finish is in fair demand, average price being 
about $55 for stock widths 6- to 12-inches wide, 
equal proportions each width. Roofers, 6-inch 
dressed to %x5%4-inch, are $28.50; 8-inch, $29.50. 
Boards are: 10-inch, $30; 12-inch, $30.50. The 
}%-inch stock is $1.50 more. Both western and 
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Puget Sound Saw Mills 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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% Increase Your # 
— Shingle Sales 


by showing builders the artistic effects that can 
be obtained by using shingles on gable ends and 
upper stories. 


John McMaster 


Premium Brand — 20-20 Pack 


RED CEDAR SHINGLES 


For roofs or side walls these shingles insure maxi- 
mum wear. 100% clear and vertical grain John 
McMaster is proud to back them with his name. 


Write us for quotations. 


John McMaster Shingle Co. 








SEATTLE, WASHINGTON 








Foresight— 


Realizing the importance of 


the lumber industry, the 
Metropolitan Building Com- 
pany planned years ago to 
provide a great modern office 
building that would afford 
suitable headquarters for the 
increasing number of lumber 
concerns who were going to 
open offices in Seattle. 


One Hundred and Forty 
Large Lumber Concerns 
Have Concentrated Their 
Headquarters in the 
White-Henry-Stuart Building 
Seattle 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 











southern white pine are steady and demand ap- 
pears somewhat better. Inquiries are more numer- 
ous. Southern hemlock is firm at $40 base. Spe- 
cial cutting and long lengths, which are scarce, 
bring $42 base. Merchantable spruce. remains at 
$45 base. Demand continues steady. Hardwoods 
supply is not too plentiful, a number of mills find- 
ing their dry stocks badly depleted. No recessions 
in hardwoods are looked for during the rest of the 
year. Hardwood lath are quoted to the yards about 
$9.25 to $9.50. Spruce lath, 4-foot, are being sold 
to the trade at $8.60 for No. 1 and $6.80 for No. 2. 


PITTSBURGH, PA. 


Aug. 1.—Building costs have eased up somewhat, 
and this has led many would-be home builders to 
hold back in hopes of a further decline. This policy 
has caused a slight let-up in activity, or rather 
has allowed a breathing spell for the overworked 
contractors and builders generally, who have been 
hard at it for a long time. Since the drop in lumber 
prices at the beginning of July there have been a 
number of orders placed for quick delivery, and the 
yards have been as busy as usual. The mills are 
producing very heavily, and it does not seem likely 
that there will be-any dearth of material in the 
fall. A number of them report a very good assort- 
ment of stocks. The market is considered to be in 
au very good condition, with predictions of a heavy 
fall trade. Hardwood demand is fair, sometimes 
very good then at times dwindling down very low, 
but averaging up satisfactorily. There is a good 
demand for hemlock, spruce lath, southern pine and 


birch. 
VANCOUVER, B. C. 


July 28.—Already the heavy prairie crop effect 
is being felt on the local lumber market. Demand 
for heavy dimension stuff for use in rushing to 
completion many new grain elevators has been 
very keen during the last few days. 

For the first time in twelve years the trade bal- 
ance between Canada and Japan has swung in 
Canada’s favor, and this is almost entirely due 
to the tremendous increase in the amount of lum- 
ber shipped from British Columbia. During 1922, 
the lumber trade between Japan and British Co- 
lumbia was more than tripled, and for this year 
the promise is for a greater increase. 

The Steel Ranger is loading a full cargo of lum- 
ber and shingles for New York. The Santa Malta, 
W. R. Grace & Co., is also loading a lumber and 
shingle cargo for the same port. Shipments of this 
class indicate the rapidity with which the lumber 
business between British Columbia and the East is 
growing. Last year’s total shows an increase of 
3300 percent over the totals for 1918. 

Last week Jack C. Dionne, secretary of the Lum- 
bermen’s Association of Texas, was the guest of 
Vancouver lumbermen at a luncheon in the Hotel 
Vancouver. The recent placing of large quantities 
of Douglas fir on the Texas market, and the pros- 
pects of continued large shipments, have only 
served to hammer home the need of less wasteful 
methods of production and marketing, he said. 


It is announced that the Victoria Lumber & 
Manufacturing Co. has just given to a group of 
American interests an option on the famous big 
timbers of the Cameron Lake, Mount Arrowsmith 
district, Vancouver Island. This is one of the 
most beautiful spots on Vancouver Island and 
yearly attracts hundreds of tourists. ‘The price is 
understood to be in the neighborhood of $500,000 
and immediate logging is proposed. 


TORONTO, ONT. 


July 30.—Trade continues fair in most parts of 
Ontario. Retail trade is improving. There is 
much repair work and general improvement. <A 
good demand continues to come from the northern 
States. Extensive shipments of white and red pine 
are going forward to the eastern States. In nearly 
every case prices are firm, a few slight concessions 
have been made in isolated instances. Mill stocks 
are not changing hands to any great extent. Those 
manufacturers who have not disposed of their out- 
put are inclined to hold on, as the outlook for fall 
trade is good. An important factor in the firm- 
ness of the market is the persistency with which 
production costs continue to advance. A fair 
amount of hardwood buying is reported, mostly for 
United States delivery. Lath are firm and in good 
demand. The market for British Columbia shin- 
gles is rather spotty and quotations show a tend- 
ency to vary. 


Knight Bros. (Ltd.), Burks Falls, Ont., report 
that their mill is being operated to capacity and 
that they have the largest stock of logs on hand 
that they have ever cut. The Shevlin-Clarke Co., 
Fort Francis, Ont., is operating both its mills, run- 
ning twenty hours a day. The output this year 
will be 25 percent greater than last. The Kee- 
watin Lumber Co., Kenora, is operating both its 
mills, on day shifts only. ‘Their log supply is 


shorter than usual. James Davidson’s Sons, Ot- 
tawa, Ont., report a very active season. They have 
been operating their plant until 9 o'clock every 
night. They expect to log 12,000,000 feet, 75 per- 
cent of which will be white pine. William Milne & 
Sons, North Bay, Ont., have about 7,000,000 feet of 
good quality red and white pine cut this season 
which is selling at satisfactory prices. They have 
recently refitted their mill. The Schroeder Mills & 
Timber Co., Pakesley, Ont., has been cutting 
about 850,000 feet a week since the middle of May, 
It is at present installing a picket mill. Gillies 
Bros., Braeside, Ont., are operating their mill to 
capacity. Ottawa Valley production is not likely 
to be excessive this season. Mickle, Dyment & Son, 
Gravenhurst, report that labor in the bush is some- 
what scarcer and higher in cost. The Gravenhurst 
district output this year will be smaller than last 
year. The Pembroke Shook Mills, Pembroke, Ont., 
are operating to capacity. They intend to take out 
about 15,000,000 feet next winter. Murray Craw- 
ford (Ltd.), Campbellville, Ont., report that their 
output this year will be 20 percent greater than 
last year. 

The Quebec Province Retail Lumber Dealers’ As- 
sociation and the Montreal Retail Lumbermen’s 
Association are taking steps to secure amendments 
to the Quebec lien law, with a view to obtaining 
greater protection for retail lumber dealers. 


Arrangements are being made by the lumbermen 
of Montreal for a golf tournament in August. Four 
cups are to be competed for, which are being pre- 
sented by the Canada Lumberman and Messrs, 
E. H. Lenay, A. H. Campbell and L. G. Gravel. 


The Schroeder Mills & Timber Co., Milwaukee, 
Wis., has moved its Toronto office to Room 824, 
Federal Building, 85 Richmond Street West. 


KANSAS CITY, MO. 


July 31.—The improvement noted in the market 
here week before last has been maintained in spite 
of a falling off in country trade and some weak- 
ness in west Coast products. Prices still are soft 
on a good many items outside of redwood and 
cypress, which have maintained their firmness in 
spite of declines elsewhere, but the tendency is to 
become steadier and nearer a settled basis. Whole- 
salers are keeping in close touch with the market. 
City yards, from reports that salesmen send in, are 
getting low on stock and will have to begin buying 
very soon. Southwestern cities, especially, have 
kept up their building programs and have forged 
far ahead of 1922 in the volume of construction. 
Figures gathered by the Kansas City Federal Re- 
serve Bank for the first half of the year, covering 
eighteen principal cities in the tenth district, show 
an increase of $14,418,361 over the same period last 
year, with a total for 1923 of $60,538,250. In 
Kansas City, July permits up to Saturday showed 
a total of $1,807,850 against $1,944,700 for all 
July, 1922. 


MARINETTE, WIS. 


July 30.—Lumber demand shows no decrease. 
There is much remodeling going on at present in 
Marinette and the lumber yards report business 
satisfactory. It is estimated that 750,000,000 
feet of logs were cut in this northern territory 
during the last winter, the heaviest output in years 
and twice the amount cut during the preceding 
year. It is also estimated that 70,000,000 feet will 
be cut this summer. Hemlock and hardwood are 
moving heavily in the Eagle River district, accord- 
ing to reports from there. 


According to Supt. R. L. Porterfield, the Holt 
Lumber Co., Oconto, is having a fine season, with 
work in the camps moving along well. It is easier 
to procure men now,.Mr. Porterfield states, since 
they are working on a piece basis. 


SEATTLE, WASH. 


July 28.—An indication of the labor market in the 
Northwest is given in a call for harvest hands just 
issued by A. A, Lewis, chairman of the harvesting 
committee of the Spokane Chamber of Commerce, a 
copy of which has been received by J. H. Shields, 
superintendent of the public employment bureau 
here. A force of from 200 to 300 harvest hands 
is wanted at once, with wages at $4, $4.50 and $5 
a day, with board. The harvest is opening in 
Grant, Lincoln and Adams counties, and later will 
shift to the Walla Walla district, thence to the 
Palouse country and on into Idaho and Canada. 


At the Olympia headquarters of Fred B. Pape, 
State supervisor of forests, fires have been reported 
in the Anderson logging operation north of Dar- 
rington, Skagit County; also in the woods east of 
Deming in Whatcom County, and in the woods of 
the Madsen Logging Co. in Snohomish County be- 
tween Hazel and Darrington. A threatening fire is 
reported in the McDonald camp, at Index. ‘The 
Anderson fire was brought under control by the 
use of the State’s new portable pumps. 

J. A. Frizzell, log road superintendent of the 
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Snoqualmie Falls Lumber Co., Snoqualmie Falls, is 
gradually recovering from injuries received in the 
accident which cost the life of Cutler Lewis, super- 
jntendent of woods. Mr. Frizzell is suffering from 
a broken arm and a broken leg. 


WINNIPEG, MAN. 


July 30.—With a good crop practically assured, 
a number of orders have been placed during the 
jast ten days in preparation for a brisk fall busi- 
ness. The retailers expect a large granary trade. 
It is reported that one line-yard concern placed 
an order for fifty cars of Coast stock. Other com- 
panies are placing orders only as stocks are 
needed. Manufacturers on the Coast look for prices 
to stiffen, but most retailers believe that they will 
be able to make their purchases as required with- 
out having to pay much advance. 

Spruce prices still remain firm. Manufacturers 
are still booking orders for eastern Canada and 
United States, and are receiving a number of orders 
from Prairie dealers. 

Bill Barclay, for a number of years connected 
with the Crow’s Nest Pass Lumber Co., of Ward- 
ner, B. C., has started in business for himself and 
is representing some well known Coast and Moun- 
tain mills. 

D. Sprague, of the Sprague-Rowland Lumber Co., 
returned to Winnipeg last week after visiting his 
mill eonnections on the Coast. 


Good Farm Gate Built of Wood 


Farmers need good, strong gates that can be 
built at a reasonable price and that will stay 
in place and not drag on the ground. There are 
numerous patent gates on the market, but in 
many sections they are not heavy enough to keep 
mules or other stock from walking thru them. A 
gate heavy enough to give satisfaction by keep- 
ing stock in or out has to have some special 
arrangement or it will soon drag on the ground. 
The accompanying illustration shows a gate 
built entirely of wood, which is practical, which 
will not sag if properly built and hung and 
which will swing both ways. 

The cross pieces (X) and the end pieces are 
of 1x6 rough. If desired 1x4 may be used and 
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A substantial, practical farm gate 


of course surfaced stock will make a good gate, 
tho most farmers who want a gate of this type 
prefer the rough stock because it makes a 
stronger gate. The gate is securely attached 
toa pole (C). This pole will vary in height 
with the width of the gate. It may be eut on 
the farm or purchased at the retail yard. The 
pole (C) is mounted on a base (D) so that it 
will turn. 

An old wagon hub makes a very satisfac- 
tory base, or the retailer may have a few con- 
crete blocks cast which may be used as bases. 
A somewhat larger and longer pole (B) is set 
firmly in the ground and C is attached to B by 
heavy hinges. The gate is prevented from 
dragging by the brace (Z), which is usually of 
the same material as the gate, tho it may be 
Somewhat lighter. Spikes will hold such a gate 
together, tho bolts are better. 





New Steam Schooner Launched 


PORTLAND, ORE., July 28.——A. B. Johnson, 
head of the A. B. Johnson Lumber Co., and his 
family were here from 
San Francisco, Calif., 
today attending the 
launching of the com- 
pany’s new steam 
schooner Esther Johnson 





ESTHER JOHNSON, 
Daughter of A. B. John- 
son, of San Francisco. 
Calif., who christened 
steamer bearing her name 








at the shipyard of G. F. 
Matthews. Miss Esther 
Johnson, daughter of the 
lumber company presi- 
dent, and after whom 
the vessel is named, 
christened the craft. 
The Esther Johnson is 
215 feet long; has a 
beam of 43 feet and a 
depth of hold of 15.4 feet. The vessel will be 
devoted to the coastwise lumber trade. 


Fine New Millwork Warehouse 


New ROcHELLE, N. Y., July 30.—The new ware- 
house which is to house the wholesale millwork 
department of the J. A. Mahlstedt Lumber & Coal 
Co. is practically completed. This building is the 
last word in concrete fireproof construction. It is 
four stories high at one end, and three stories at 
the other. Automobile trucks can be loaded on 
each floor and lowered to the ground floor by a 
large electric elevator. All material is unloaded 
by gravity and electric machinery. The building is 
heated at an even temperature, insuring all mill 
material, flooring etc. being kept in perfect condi- 
tion, obviating any trouble at the jobs from 
shrinking. 


Big Purchase of Relaying Rails 


NEW ORLEANS, LA., Aug. 1.—Neville Levy, vice 
president of the Equitable Equipment Co. (Inc.), 
with offices at 411 Whitney-Central Building, this 
city, has just announced the completion of a pur- 
chase by his company from the Santa Fe Railroad 
Co. of approximately 16,000 tons of relaying rails, 
varying in size from fifty-two to sixty pounds a 
yard. Mr. Levy says that these rails are in a posi- 
tion to be delivered at a reasonable price at any 
point along the line of the Santa Fe railroad. 
This is one of the most important purchases of 
rails that has been made in this section for a long 


time. 
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Transferred to San Francisco Office 


Charles T. O’Connor, who for the last five years 
has been associated with the Germain Co., at the 
Pittsburgh (Pa.) headquarters, has been trans: 
ferred to the San Francisco (Calif.) office of the 
same company. ‘There he will be assistant to Jo- 
seph Kent, manager of the office, and will have 
charge of sales of California white pine. 

Before starting west, Mr. O’Connor was mar- 
ried to Miss Marie Edith Heinlein. The young 
couple spent a short honeymoon visiting the bride- 
groom’s parents, residing at Port Huron, Mich. 
They passed thru Chicago this week, en route to 
San Francisco, where they will make their future 
home, 

While in Chicago, Mr. and Mrs. O’Connor were 
the guests of H. J. Fletcher, who represents the 
Germain Co., locally, handling car material sales, 
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Should Visit Foreign Markets 


WASHINGTON, D. C., July 31.—The lumber divi- 
sion, Department of Commerce, in a recent bulletin 
states: 

“American lumber exporters should not overlook 
the importance of visiting their foreign agents and 
customers every year or two as not only will they 
improve their knowledge of market condjtions but 
will undoubtedly get considerable business besides. 
Practically all agents represent a number of ship- 
pers of the same species of wood and not only play 
one against another but try to distribute their 
orders so as to keep all satisfied. 

“No American lumberman would expect to even 
keep his domestic business let alone increase it 
without having his salesman maintain personal 
acquaintance with his customers by calling on them, 
so why should he expect it in his foreign markets 
where the personal equation is a very much greater 
asset, as domestic business is done largely on a 
price basis.” 
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WILLAPA LUMBER COMPANY 
OLD GROWTH | 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 
Mills : +. RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 
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Have You a Western 
Purchasing Agent? 
My specialized service is backed by 
10 years’ experience in buying 
PACIFIC COAST 


Lumber and Shingles 
WESTERN AND IDAHO WHITE PINE 


I can buy the lumber you want and 
get prompt deliveries for you— by 
rail or water. Investigate my service 





today. 
CHAS. E. SAND 
616 Gasco Bldg., PORTLAND, ORE. 





KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, i OREGON 
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BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is “‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid). AMERICAN LUMBERMAN, Publisher. 
431 S. Dearborn St., Chicago, Ill. 
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: PacificStatesLumber Co. 
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When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 


Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 


920+25 Vancouver Block, 
VANCOUVER 


BRITISH COLUMBIA 














DAVENPORT 
HOTEL 


Spokane, U.S. A. 


Headquarters for 
Lumbermen of 
the Northwest. 


Reasonable Rates 
Informal 


Numerous Dining 
Rooms Including 
Coffee Shop. 


Washed 











se Bs: 








Circulating Ice Water. 
Air Ventilation. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 4831 S. 


Dearborn St., Chicago, Ill. 








BUSINESS CHANGES 


ALABAMA, Wetumpka—The properties of the 
Lancaster-Johnson Lumber Co. have been pur- 
chased by the Elmore County Bonded Ware- 
house Co., of which Benjamin F. Williams, of 
Wetumpka, is president. 

CALIFORNIA. Hollister—San Benito Mill & 
Supply Co. sold to McKinnon Lumber. Yard. 

ILLINOIS. Madison—Kettle River Co. sold 
tie treating plant to the Kettle River Treating 
Co., recently incorporated under the laws of 
Illinois. 

, INDIANA, Fishers—Fishers Lumber Co. has 
been dissolved. r 

IOWA. Glenwood—F. J. Wallace Lumber Co. 
sold to F. J. Nichols, of Creighton, Neb. 

KANSAS. Beaver, Bushton, Chase, Claflin, 
Ellinwood—R, N. Powell Lumber Co. yards sold 
to C. A. Houston Lumber Co., of Wichita, at 
receiver’s sale. 

MISSOURI. St. Louis—Thomsen Planing Mill 
Co., now in process of liquidation and machinery 
being sold. 

NEBRASKA, Palisade—J. A. Aspegren has 
sold his interest in the North Lumber Yard to 
>. W. Malone, of Hastings, and Carl Moss, of 
Palisade, who will continue the business under 
name of Malone & Moss. 

Plattsmouth—P. H. Roberts Lumber Co. sold 
to John Tidball & Son. 

Wauneta—J. A. Aspegren sold interest in As- 
pegren-Walker Lumber Co. to C. W. Malone, 
of Hastings. 

OHIO. Lima—H. S. Moulton Co. succeeded by 
H, S. Moulton. 

OKLAHOMA. Stillwater—H. B. Bullen Lum- 
ner Co. succeeded by Rounds & Porter Lumber 

0. 

OREGON. Tillamook—Tillamook Lumber Co. 
succeeded by Tillamook Spruce Co. 

PENNSYLVANIA. Lewistown—H. C. Jack- 
_ Supply Co. succeeded by H. & H. Supply 

0. 

SOUTH DAKOTA. Bruce—F. F. Ribstein has 
= his lumber business to the Oakwood Lumber 
0. 
Greenway—Lutz Permann & Co. changing 
name to Greenway Lumber Co. 

TEXAS. Anson, Bomarton, Jayton, Munday, 
Ovalo, Paint Rock, Seymour, Spur and Winters 
—W. C. Bowman Lumber Co. sold to Musser 
Lumber Co., of Abilene, Texas. 

WASHINGTON. Seattle—Satterford Export 
Lumber Co. succeeded by Intercoastal & Export 
Lumber Co. 

WISCONSIN. Laona—Lonier sawmill was re- 
cently purchased by the Hines Co., and is being 
dismantled and moved to Crandon. 


BRITISH NORTH AMERICA 


ONTARIO. Sudbury—The Laberge Lumber 
Co. (Ltd.) sold its limits to the Acme Timber 
& Tie Co., and its sawmill to a New Brunswick 
firm. Continues to operate the woodworking 
plant at Sudbury at full capacity. 


INCORPORATIONS 


_ ALABAMA. Bon Secour—Bon Secour Lumber 
Co., incorporated; capital, $25,000; will establish 
new sawmill plant at Bon Secour. 

Mobile—Ackles Lumber Co., incorporated; 
capital, $24,000; will build plant at Mobile for 
general lumber manufacture; F. O. Ackles, presi- 
dent and treasurer. 

Tuscaloosa—Piedmont Lumber Co., incorpor- 
ated; capital, $100,000. 

ARKANSAS. Knobel—Mac Veneer Products 
Co. incorporated. 


_ CALIFORNIA. Fresno—Calaveras Lumber Co., 
incorporated; capital, $250,000. 

Los Angeles—Pelton & Levee, incorporated. 

San Francisco—Grays Harbor Commercial 
Co., increasing capital to $500,000. 

FLORIDA. Mulberry—Pipkin Lumber Co., tn- 
corporated; capital, $10,000; will build sawmill 
and planing mill; L. N. Pipkin, president. 

Stocktonia—Florida Lumber Co., incorporated; 
capital, $20,000; will build plant near here for 
manufacture of lath, shingles and lumber. 

GEORGIA. Junction City—W. E. Butler Lum- 
ber Sales Co., incorporated; capital, $10,000; 
general retail business. 

Midville—Wray-Joyner Lumber Co., incorpor- 
ated; capital, $3,000; retail lumber, 

_ INDIANA. Batesville—Union Furniture Co. 
increasing capital to $232,000. 

Mishawaka—School Loom & Novelty Co., in- 
corporated; capital, $30,000; to manufacture and 
deal in looms, school looms, toys and novelties. 

Salem—O. P. Link Handle Co., incorporated; 
capital, $20,000. 

MAINE. Waterville—W. J. Lanigan Co., in- 
corporated; capital, $450,000. 

NEW JERSEY. Somers Point—John J. Ar- 
nold & Son, incorporated; capital $50,000. 


NEW YORK, Brooklyn—Celander & Co., in- 


corporated; capital, $10,000; timber and lumber 
business. ; 

Brooklyn—Kingshighway Lumber Co., incor- 
porated; capital, $10,000. _ 

Brooklyn—M. Benjamin, incorporated; capital, 
$35,000; general wood working. } 

Buffalo—Goodyear Lumber Co. reducing capi- 
tal from $1,000,000 to $380,000. 

New York, Manhattan—D. R. L. Woodworking 
Manufacturing Co., incorporated; capital, $10,000. 

New York, Manhattan—Mercer Box & Lumber 
Co., incorporated; capital, $10,000. 


NORTH CAROLINA. Biltmore—Biltmore Mill- 
ing, Coal & Lumber Co., incorporated; capital, 

NORTH DAKOTA. Page—Page Lumber Co., 
incorporated; capital, $25,000. 


OHIO. Akron—Akron Basket Co., incorpor- 
ated; capital, $50,000; to manufacture and deal 
in wooden ware. 

Cleveland—Lincoln Lumber Co., incorporated, 
capital, $50,000; retail and wholesale. 


OREGON. Florence—Florence Timber Co., in- 
corporated; capital, $50,000. 

Glenwood—Gales Valley Lumber Co., in- 
corporated; capital, $25,000. 

Portland—Niedermeyer-Martin Lumber Co., in- 
creasing capital to $50,000. 


PENNSYLVANIA. Erie—Kulp Lumber Co., 
incorporated; capital, $250,000. 


TENNESSEE. Memphis — Sawyer-Servatius 
Lumber Co., incorporated; capital, $10,000. 


TEXAS. Abilene—Musser Lumber Co., in- 
creasing capital to $300,000. 

Trinity Heights—Davis-Johnson Lumber Co., 
incorporated; capital, $40,000. 


WASHINGTON. Curlew—H. B. Stanton Lum- 
ber Co., incorporated; capital, $90,000. 

Everett—Clough Lumber Co., incorporated. 

Kennewick—Kennewick Box Factory, incor- 
porated; capital, $10,000. 

Seattle—South Seattle Mill Co., incorporated; 
capital, $75,000. 

Spokane—Colby Lumber Co., 
capital, $30,000. 

Tacoma—Thorndyke Bay Logging Co., incor- 
porated; capital, $50,000. 

Tacoma—Mason Lake Lumber Co., incorpor- 
ated; capital, $5,500. ' 


BRITISH NORTH AMERICA 


ONTARIO. Belleville—Brown-Sword Co., re- 
organized and incorporated under name of An- 
gus-Keefer Lumber Co., capital, $50,000; will 
manufacture sash and door and deal in lumber 


at retail. 
NEW VENTURES 


ARKANSAS. Maberry—H. A. Daggett re- 
cently began sawmill operation. 


CALIFORNIA. Culver City—Hays, Blakeley 
& Longville opening builders’ hardware and 
material business. 

4 Long Beach—Bauer-Gerb Lumber Co., recently 
egan. 

Long Beach—Buehler-Sisson Lumber Co. open- 
ing yard. 

Long Beach—Twin Harbor Lumber Co. open- 
ing lumber business. 

Lynwood—Frank Osgood, Osgood Lumber Co., 
will open lumber yard. 

Ripon—Ripon Lumber Co. purchased Riddle 
property, consisting of three acres of land and 
a er building; will install uptodate lumber 
yard. 

Yreka—Denny & Peterson recently started 
operating a sawmill. 


FLORIDA. Lake Wales—W. C. Sherman Lum- 
ber Co. recently began. 


GEORGIA. Augusta—Mosteller-Ward Lumber 
Co., recently organized at Lynchburg, Va., with 
$50,000 capital, plans construction at either- 
Augusta or Thomsen, Ga., of a planing mill. 


LOUISIANA. Donaldsonville — Model wood 
working plant opened by Frank Milano; equipped ' 
with latest handling equipment; will make sash, . 
doors, blinds, railings, woodwork of all kinds and 
automobile bodies. 


MISSISSIPPI. Calhoun City—J. M. Woodruff 
Lumber Co. will start a sawmill. 

Liberty—Gillsbury Lumber Co. will open 4° 
sawmill, 


OHIO. Cincinnati—S. B. Stanberry recently 
began wholesale lumber business. 

Columbus—John F. Purnhagen will open com- 
mission lumber business, 


OKLAHOMA. Sand Springs—Sand Springs 
Lumber Co., new concern. 

Ponca City—Chas. A. Bartlett Lumber Co., re- 
cently began; retail. 


TENNESSEE. Knoxville—Appalachian Floor- 
ing Co. began operations at new plant; manu- 
aaron hardwood flooring; capacity, 15,000 feet 

aily. 

Memphis—Bickwood Lumber Co. organized_by 
Sidney Bick, formerly of Bennet Lumber Co., 
Montreal, Que., and J. D. Allen, formerly with : 


incorporated; 
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the F. EB. Miller Lumber Co., of Memphis, to 
do wholesale hardwood lumber business. 


WISCONSIN. Laona—Conner Lumber & Land 
Co. has opened a retail lumber yard. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—D. Kemp Edward (Ltd.) 
recently organized to take over the George 
Mason mill property has made extensive im- 
provements. The plant comprises planing mill, 
sash and door factory, extensive storage shed 
and heated storage. D. Kemp Edwards, presi- 
dent and manager; A. S. Laird, secretary-treas- 
urer; W. O. Miller, sales manager. 


NEW MILLS and EQUIPMENT 


ALABAMA, Albany—Covington & Young, of 
College Park, Tenn., acquired a site in Albany 
and will erect a hardwood finishing mill. 

Batesville—Kerlin-Patterson Lumber Co., of 
Atlanta, Ga., contracted to saw lumber in this 
vicinity and will erect a planing mill employing 
about 150 men. 

Fort Deposit—Marks & Betty have finished 
eonstruction of a new planing mill here and 
operations began the latter part of July. Initial 
eapacity of plant is 125,000 feet of dressed 
lumber daily. Company invested about $100,- 
000 in plant and equipment and has bought 
timber tracts. 

Northport—Deal-Persons Lumber Co., of Tus- 
caloosa, Ala., purchased the plant of the Modern 
Lumber Co. at Northport and enlarged, adding 
machinery. 

ARKANSAS. Burdette—Langston & Williams 
(Inec.), Who recently acquired the properties of 
the Memphis Band Mill Co. in Mississippi 
County, Arkansas, began installation of sawmill 
of 20,000 capacity near here, They have secured 
timber on four sections. 

CALIFORNIA. Arcata—Dolbeer & Carson 
Lumber Co. making improvements in plant, add- 
ing electric drive machinery, dry kilns etc. 

Burbank—Blanchard Lumber Co. building 
planing mill 40x60 feet near Lankershim. 

Delano—Reported that San Bernardino inter- 
ests will erect large sawmill in Greenhorn moun- 
tains near here. 

FLORIDA. Miami—East Coast Lumber & 
Supply Co. awarded contract for construction of 
a warehouse and lumber sheds; cost, $15,000. 

GEORGIA. Savannah—Savannah River Lum- 
ber Co. will erect sawmill, increasing capacity 
of present plant, according to I. H. Fetty, presi- 
dent. Company will also have constructed a 
fleet of tugs and lumber barges; site selected 
- eo River and machinery already pur- 
chased. 


ILLINOIS. Abingdon—Coons Manufacturing 
Co., recently organized, will erect a factory on 
a seven acre tract on the Burlington and Inter- 
urban tracks; will manufacture Coons red cy- 
press silos and other products. Electric power 
will be used. 

KANSAS. Wichita+-Houston & Clark Lumber 
0d will erect a one-story lumber yard, 174x257 
eet. 

_MICHIGAN. Benton Harbor—Preston Lumber 
Co. will erect a $30,000 office and general storage 
building, 184x125 feet. 

OHIO. Columbus—Modern Woodworking Co., 
recently organized with capital of $10,000 to take 
over the woodworking and specialty business in 
Which W. F. Redd was interested, and will en- 
large mill; W. F. Redd, president and manager; 
H. C. Brunner, secretary-treasurer. 

OKLAHOMA. Cleveland—Rounds & Porter 
Lumber Co, will erect a lumber yard and store 
room, 1638x240 feet. 

OREGON. Portland—c. H. 
large plant. 

SOUTH CAROLINA, Columbia — Southern 
Wholesale Lumber Co. will begin construction 
of new plant for lumber manufacture replacing 
that recently destroyed. Will be equipped with 
new machinery thruout. 

TEXAS. Goliad—Goliad Lumber Co. erecting 
new building 100x500 ft.; will cost $5,000. 

San Antonio—San Antonio Lumber Co. will 
erect office building and warehouse; cost, $10,000. 

WASHINGTON. Hoquiam—Knox & Tooms 
will build dry kilns for sash and door plant; 
cost, $8,000. 

Port Angeles—Iverson, Cotton & Sturdevent 
will erect a shingle mill near here. 
_WISCONSIN. Fond du Lac—Combination Door 
Co. erecting addition to plant; includes office 
and warehouse. 


BRITISH NORTH AMERICA 


QUEBEC. Montreal — Montreal Hardwood 
Flooring (Ltd.) will extend plant by erecting 
hew offices and a warehouse; capacity, 1,000,000 


CASUALTIES 


ALABAMA. Coleta—Boiler explosion in saw- 
mill of Kings Bros, destroyed the plant and 
killed a fireman, injuring practically every one 
in the mill. Plant will be rebuilt. 

ARKANSAS.  Fayetteville—Kingston 
Co.’s plant destroyed by fire; loss, $10,000. 

CALIFORNIA. _Campbell—Arnott’s planing 
mill destroyed by fire; loss, $10,000. 

GEORGIA. Norwood—J. H. Steadman Lumber 
Co., loss by fire. 


Wheeler will en- 


Spoke 


INDIANA. Goshen—I. X. L. Furniture C., 
loss by fire, $3,000. 

Mount Vernon—Charles Smith, jr., & Sons, 
loss by fire in planing mill and lumber sheds; 
loss, $35,000; plant will be rebuilt. 


IOWA. Waucoma—Box factory of Webster 
Bros. destroyed by fire; loss, $75,000. 


MAINE. Van Buren—Hammond Lumber Co., 
loss by fire. 

MASSACHUSETTS. Waltham—Geo, J. Barker 
Lumber Co., loss by fire. 


MISSISSIPPI. Meridian—Sawmill of James 
Buchanan, located about 16 miles from Meridian, 
was destroyed by fire; loss, $5,000. 

MISSOURI. St. Joseph—St. Joseph Veneer 
& Box Co., loss by fire, $17,000. 

Union Star—George Moyers Lumber Co., loss 
by fire, $20,000. 

NEW YORK. Amityville—Wood Lumber Co., 
loss by fire. 


NORTH CAROLINA, Ahoskie—Cofield Manu- 
facturing Co.’s stave mill destroyed by fire; loss, 
$5,000; B, G. Williams, owner, states that plant 
will be rebuilt. 

Hickory—Hickory Chair Manufacturing Co., 
loss by fire. 

Wilmington—S. Hilton Lumber Co., loss by 
explosion of boiler in shingle mill, several thou- 
sand dollars; three employees injured and mill 
almost totally wrecked. 


OREGON. Chiloquin—J. J. Steiger’s pine mill 
destroyed by fire; loss, $25, 3 

Portland—Pacific Planing Mill, 
$75,000; plant destroyed. 

PENNSYLVANIA. Sharpsburg — Geo. L. 
Walter Lumber Co., loss by fire, $40,000. 


SOUTH CAROLINA. Columbia — Richland 
Lumber Co., loss by fire, $7,500; continued busi- 
ness without interruption. 

Columbia—Southern Wholesale Lumber Co., 
plant destroyed by fire; loss, $35,000; reported 
plant will be rebuilt. 

Ninety Six—Ninety Six Lumber Co., loss by 
fire, $100,000; plant and 2,000,000 feet of lumber, 
planing mill, dry kilns and machinery destroyed; 
loss partly covered by insurance and will prob- 
ably be rebuilt. 

Winnsboro—J. S. Ketchin, loss by fire in plan- 
ing mill, several thousand dollars; mill prac- 
tically destroyed with all machinery; small in- 
surance. 

WASHINGTON. Moclips—M. R. Smith Lum- 
ber & Shingle Co.’s plant and stock damaged 
by fire in dry kilns, shingle shed and loading 
sheds; loss, $70,000. 

Ridgefield—Bratlie Bros. Mill Co., loss by fire 
in planing mill, $100,000; fully insured; plant 
was about half destroyed. 

WISCONSIN. Rice Lake—Fire destroyed the 
planing mill of Carl L, Borson on Prairie Farm 
near here, including about 10,000 feet of lumber, 
all machinery, tools and equipment. 


BRITISH NORTH AMERICA 


ONTARIO, Ottawa—Barrett Bros. 
suffered a loss by fire of about $30,000. 


HYMENEAL 


ROBERTS-HIATT. Arthur Kitchell Roberts 
and Miss Maurine Hiatt were married in Seattle, 
Wash., on July 25. Mr. Roberts, who is man- 
ager of the employment department of the 
West Coast Lumbermen’s Association, is a son 
of William J. Roberts, a well known civil engin- 
eer. The bride is the daughter of Mr. and Mrs. 
C. O. Hiatt, of Seattle. 


HILL-ROBINSON, Frank A. Hill, manager 
of the Twin Harbor Stevedoring Co., of Aber- 
deen-Hoquiam, Wash., and Mrs. Sarah Brashear 
Robinson, of Aberdeen, were married in that 
city on July 24, After a wedding journey to 
California, Mr. and Mrs. Hill will reside in 
Aberdeen. 


loss by fire, 


recently 





SRERABAEBEAREBAEAAAAE: 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. FE. 
Burnham, patent and trade mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering: 


1,459,933. 3andsaw machine. Emanuel Stauder, 


Rochester, N. Y., assignor to Huther Bros. Saw 
Manufacturing Co., same place. 
1,459,965. Woodworking machine. Carl _ F. 


Anderson, Brookfield, and Lester W. Knapp, Ber- 
wyn, Ill 
1,461,090. Woodcutter 
Hansen, San Pedro, Calif. 
1,461,338. Logging engine. 
Rome Township, Wash. 
1,461,388. Drag saw. 
Wash. 


sizer head. Hans K. 


Oscar A, Wirkkala, 


Frank Fox, Chesaw, 


1,461,393. Apparatus for drying lumber. Rich- 
ard F. Jenkinson, Tuscaloosa, Ala. 
1,461,471. Wood bending apparatus. Frank H. 


Bancroft, Gardner, Mass., assignor to P. Derby & 
Co., Worcester, Mass. 

1,461,763. Saw jointer. Frank A. Rappleye, 
Silver Green, N. Y., assignor to Allen & Co., New 
Haven, Conn. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, - - - Chicago 
W.O.W. Building, - - : Omaha 
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ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif. 
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ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 


_S 
California Sugar and White Pine 
Redwood Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 

















ON’T waste time figuring board and surface 
measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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BABCOCK 


— SPRUCE LADDERS— 


Fall Profits 


for You 


Fall fruit picking requires 
many new ladders every 
year. Somebody in your 
community is going to sell 
th >se ladders. Why 
shouidn’t you be the one 
to get this profit ? 
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Fruit Close Top 


Close Top 
Single 


Extension Fruit 


Let us tell you how with small 
investment you can make good 
money selling Babcock Spruce 
badders. 


W.W. Babcock Co. 


BATH, N. Y. 











W. M. Farris, jr., of the Farris Hardwood Lum- 
ber Co., Nashville, Tenn., called on the local trade 
during the week. 


J. B. Utley, of the Utley-Holloway Saw Mill Co., 
made a vacation trip to the lake country of north- 
ern Wisconsin this week, prepared to spend many a 
pleasant hour in shady nooks, fishing. 


George A. Houston, assistant sales manager of 
the Long-Bell Lumber Co., Kansas City, Mo., was 
in Chicago this week, conferring with Seth E. Bar- 
wick, manager of the company’s Chicago office. 


H. WH. Derickson, manager of the Hattiesburg 
(Miss.) office of the Germain Co., Pittsburgh, Pa., 
spent several days recently in Chicago on business 
matters, and conferring with II. J. Fletcher, who 
represents the same company in this territory. 


W. W. Luck, of the Mississippi Valley Hardwood 
Co. (Inc.), Memphis, Tenn., transacted business in 
Chicago this week. He reported that the hardwood 
market is improving slowly but steadily, with 
prices showing a good deal of firmness. 


R. A. Taylor, secretary-treasurer of the DeSoto 
Ifardwood Flooring Co., Memphis, Tenn., was in 
Chicago this week, for the purpose of conferring 
with officers of the Big Four Lumber Co., which 
represents the DeSoto concern in this territory, 


Ii, A. Walker, of the H. A. Walker Lumber Co., 
left this week for the North, where he will spend 
some time visiting the mills for the purpose of 
gathering first-hand information regarding manu- 
facturing and stock conditions. 


I, B. Wilcox, of I. B. Wileox & Co.. with opera- 
tions at Burdette, Miss., and sales office in Mem- 
phis, Tenn., expressed himself as well satisfied 
with conditions and prospects in the hardwood 
lumber market, while in Chicago this week on 
business. 


W. LP. Garrison, of the Garrison Lumber Co., 
Memphis, Tenn., while in Chicago this week on a 
business visit expressed himself optimistically re- 
garding the hardwood market, which he reports 
being fairly active now and expects to be brisk 
and strong in the fall. 


James Wesson, representing the Home Lumber 
Co., of New Orleans, La., in the Chicago territory, 
is spending some time in the South, for the purpose 
of visiting the various lumber producing sections 
and making a study of general conditions. Mr. 
Wesson formerly was engaged in the business in 
Jackson, Miss., and has for many years made a 
specialty of car and railroad material. , 


Il). V. Swearingen, president of the Big Four 
Lumber Co., returned this week from an extensive 
business trip thru the various hardwood producing 
sections in the South. He reports fair activity in 
the hardwood market, and believes that the volume 
of business will improve as fall approaches, and 
that prices will strengthen at the same time. 


G. B, Heinemann, Chicago representative for the 
Heinemann Lumber Co., Wausau, Wis., returned 
this week following a vacation with his family at 
Minocqua, Wis. This being right in the heart of 
the fish country, Mr. Heinemann, needless to say, 
devoted a good deal of his time to the gentle sport 
of angling, in which he met with his usual good 
success. 


Fred Kozak, of the C. L. Baxter Lumber Co., 
returned this week from a month’s vacation on the 
west Coast. Most of this time was spent in Los 
Angeles, Calif., but on the return Mr. Kozak vis- 
ited a number of the lumber manufacturing and 
distributing centers in the Pacific Northwest. Mrs. 
Kozak remains in Pasadena, Calif., where she is 
visiting friends. 


Announcement has been made that the headquar- 
ters of the W. C. Barlett Lumber Co., manufac- 
turer of West Virginia hardwoods, has been moved 
from Charleston, W. Va., to Locust, W. Va., effect- 
ive Aug. 1. A. K. Forney, sales manager, is ad- 
vising the trade to that effect and asking that cor- 
respondence in the future be addressed to Locust 
instead of Charleston. 


The directors of the Lumbermen’s Association of 
Chicago held a meeting last Wednesday afternoon, 
during which resolutions were passed, expressing 
deep regret at the demise some weeks ago of 
Paul W. Schmechel, of the Paul Schmechel Lumber 
Co., and last week of R. O. Stinson, formerly of 
the Stinson Box Co., and a member of Division H 
(box manufacturers) of the association. Mr. Stin- 
son died Thursday, July 26, at the age of 60. He 
had been in ill health for some time. Interment 





was at Forest Home cemetery. The Boeckeley 
Lumber Co., of St. Louis, Mo., was also admitteq 
into the organization as a non-resident member, 


H. A. Hamlin, of the Vanlandingham-Cook Lun. 
ber Co., returned last Tuesday from Detroit, Mich, 
where he was called several days previously by 
Mrs. Hamlin because of the serious illness of theiy 
baby. Mrs. Hamlin and the children have bee, 
spending some time in the automobile metropolis 
visiting friends and relatives. Mr. Hamlin reports 
that after undergoing an operation, the baby jg 
again out of danger and is doing well. 


M. IL. Cooper. of the Carrier Lumber & Manufae. 
turing Co., Sardis, Miss., stopped off in Chitago for 
a few days this week, en route to the South fron 
the East, where he had gone to make a survey of 
the business situation. He stated that easter, 
trade is fairly good, with prospects for an excellent 
fall. While here, Mr. Cooper visited with his 
family, which is spending a short vacation with 
relatives in this city. : 


W. M. Keeton, sales manager of W. A. Wilson & 
Sons, and Mr. McGinnis, of the McGinnis & Bur. 
dette Lumber Co., were two prominent lumbermey 
from Meridian, Miss., who were in Chicago during 
the last few days, making a survey of present and 
prospective lumber trade conditions here. Other 
southern lumbermen here this week were S, E, 
Russell, of the Kennedy & Denny Co., Shreveport, 
La., and F. G. Camp, sales manager of Leake & 
Goodlett, Tupelo, Miss. 


II. J. Southwood, of the Chicago office of the 
Deer Park Lumber Co., Deer Park, Wash., returned 
this week from a business trip into Indiana and 
Ohio. Ile reported a fairly satisfactory volume of 
business in western pines, and regarded prospects 
as reassuring. Prices are still unsettled, but a 
good deal steadier than a few weeks ago, and he 
believed that stabilization is now detinitely in 
process. Clyde II, Wilson, manager of the con- 
pany’s local office, left on Thursday of this week 
for an eastern business trip. 


Walter I. Vanlandingham, of the Vanlanding- 
ham Lumber Co., this week received his first news 
from his partner, Bert E. Cook, who is touring 
abroad with his family. The letter was written 
from Heidelberg, Germany, where Mr. Cook said 
he had just finished his seventh stein of beer and 
was enjoying himself tremendously. Mr. Cook's 
family was on its way to Austria and Switzerland, 
where it was to be met by Mrs. Cook’s brother, a 
prominent Parisian business man, who would ac: 
company it on a general tour of France. 


Cc. C. Hubbard, manager of the hardwood de- 
partment of George D. Griffith & Co., with his 
family, returned this week from an extensive motor 
tour thru eastern Canada, New England and the 
eastern States, where they visited numerous friends 
and relatives. ' Mr. Hubbard on this trip covered 
more than 4,300 miles, without a mishap or trou: 
ble of any sort to mar the pleasure of it. George D. 
Griffith, president of the same company, left this 
week, accompanied by Mrs. Griffith and her sister, 
for Philadelphia, Pa., for a visit with their daugh- 
ter. 

The Vanlandingham-Cook Lumber Co, announces 
that it has just been appointed exclusive repre 
sentative in this territory for the Bloedel Donovan 
Lumber Mills, of Bellingham, Wash. This company 
is one of the largest and best known manufacturers 
of Douglas fir, spruce, hemlock and cedar on the 
west Coast, and has always been a big factor in 
the domestic as well as in the foreign trade in 
western woods, The Vanlandingham-Cook Lumber 
Co. has also been appointed exclusive representa 
tive in this territory for the M. M. Elledge Lumber 
Co., Corinth, Miss., which operates four moder, 
high capacity mills and makes a specialty of short 
leaf 2x4-inch dimension, in lengths of 8-, 9-, 10 
and 12-feet. 


R. W. Fullerton, president of the Bradley Lum 
ber Co. of Arkansas, Warren, Ark., stopped in Chi- 
cago last Saturday on his way back to Warren, 
after a brief vacation at his summer home at Edison 
Beach, Port Huron, Mich., where his family }§ 
spending the summer. Mr. Fullerton spent most 
of his time golfing, fishing and swimming, which 
put him in excellent trim for tackling the big job 
of supplying the company’s trade with the fine 
hardwood trim, moldings, oak, gum, beech flooring 
and other high grade products for which his com- 
pany is noted. Mr. Fullerton reported the plant 
operating to full capacity, with a bulky file of 
orders on hand. Speaking of the labor situation, 
he said that while there was a shortage some time 
ago, the company now is experiencing no difficulty 
in getting all the labor needed, especially as many 
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of the negroes who were lured north by seductive 
promises are getting “fed up” with life under the 
strenuous industrial and economic conditions en- 
countered in Chicago and other big cities, and are 
drifting back to their old haunts. Mr. Fullerton 
said that his company had received a number of 
jetters from negroes who had gone north, asking 
that return fare be sent them so they could get 
pack to their old jobs. 
C@aeaeaeaaaaaan 

G. Elias, of G. Elias & Bro. (Inc.), of Buffato, 
N. Y., was a Chicago visitor this week, transacting 
some important business, and at the same time 
taking advantage of the opportunity to renew ac- 
quaintanceship with old friends in the city. In 
point of length of time in which the business has 
been conducted without interruption, Mr. Elias is 
probably the oldest lumberman in Buffalo, having 
been engaged in business in that city for forty-two 
years. He reports considerable building activity 
in and around Buffalo, induced largely by the num- 
ber of new industries that have located in that city. 
Local lumber concerns have done a very satisfac- 
tory business, and Mr. Elias believes that the pres- 
ent lull is but temporary, and that, within a very 
short time, business in every line will be active 
again. 


Institute Chooses General Counsel 


The appointment of J. Van Dyke Norman of 
Louisville, Ky., as general counsel for the Hard- 
wood Manufacturers’ Institute, was announced 
from the Chicago headquarters of that organization 
this week. Mr. Norman is 
senior member of the law 
firm of Norman, Quirk & 
Graham, with offices at 
Louisville and also at 
Washington, D. C. He 
has for many years been 
a leading figure in Ken- 





J. VAN DYKE NORMAN, 
Louisville, Ky.; 
General Counsel for Hard- 


wood Manufacturers’ 
Institute 





tucky and District of 
Columbia legal circles. 

Mr. Norman, as general 
counsel for several or- 
ganizations representing 
large lumber and coal in- 
terests, has made a special 
study of the lumber in- 
dustry and thru years of 
experience has gained an intimate knowledge of all 
its phases. He has among other things given 
close attention te the inauguration and operation 
of the statistical program of the Hardwood Manu- 
facturers’ Institute, which is being conducted in co- 
operation with the United States Department of 
Commerce, 

On the subject of this statistical program, Mr. 
Norman has just issued a formal opinion which is 
in full as follows: 


“After a careful examination and consideration 
of your statistical program and the manner in 
which it is being conducted, I am now in position 
to advise as to my opinion concerning its legality. 
My conclusion is that the plan and your method 
of carrying it out is entirely within the law, and 
that the preducers of hardwood may furnish the 
information required by the plan and participate 
in the Institute, and not only be entirely within 
the law, but also be rendering a real service to 
the industry, since the plan gives to the entire in- 
dustry, preducer, distributer and consumer as well, 
information te which they are entitled in order to 
enable them te do business intelligently. My opinion 
is based on the observation by you of the follow- 
Ing principles, all of which, examination of your 
methods establishes to my satisfaction that you are 
rigidly observing : 

“First, the program is being carried out under 
a plan approved by the United States Department 
of Commerce, which plan is being rigidly adhered 
to by you. Second, the information is being widely 
distributed and published so as to be available to 
all, whether members of the Institute or not. 
Third, the facts are being published without any 
comment whatsoever, thereby leaving everyone free 
to make his own deduction, without advice from 
anyone else. Fourth, the information collected 
and published is absolutely confined to past trans- 
actions. Fifth, there is no disclosure in the pub- 
lished statistics of the names of the individuals or 
companies as to any of the facts distributed. Sixth, 
the facts gathered and distributed are not discussed 
at any meetings of the members. Seventh, the 
publication and distribution to all interested is 
Simultaneous with the distribution to members. 

“So long as you continue to observe, as you have 
in the past, the above course of conduct, there is no 
reasonable doubt as to the legality of your activities 
or as to the right of the members of the Institute 
to lawfully aid in the continuation of those activi- 
ties. In order that there may at no time be any 
question as to the legality of each and all of the 
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activities of the Institute, I request that as gen- 
eral counsel I be consulted before there be any 
departure, even in the smallest detail, from the 
methods which you are now so conscientiously and 
efficiently employing.” 
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Short Lengths Question Discussed 


The problem of short lengths was discussed at 
the joint luncheon-meeting held on Friday of last 
week by Division D (wholesalers) of the Lumber- 
men’s Association of Chicago and the local mem- 
bers of the National-American Wholesale Lumber 
Association. This subject of vital interest to lum- 
ber manufacturers and retailers alike, was ably 
handled by the speaker of the day, Frank H. 
Burnaby, of the Burnaby Bros. Lumber Co., who 
had a number of constructive suggestions to make. 
He said in part as follows: 


“It is undoubtedly an accepted fact by all 
branches of the lumber trade that reasonable con- 
servation of our timber resources and common, 
modern business sense demand the accumulation at 
the saw mills of considerable short lengths of lum- 
ber, that is, lengths 8’ and shorter, and con- 
sequently also demand that a way be found to 
utilize them. The short length question, however, 
has been a bugaboo to every man who has ever 
been interested in the saw milling or retailing of 
lumber and has, no doubt, also been a problem to 
the builder, as there are only a limited number of 
uses to which a builder can put short lengths 
where longer lengths would not be_ preferable. 
Until recently the question of odd lengths has 
usually been involved with that of short lengths, 
but the use of odd lengths in most items is so 
clearly impracticable that manufacturers are mak- 
ing very little, if any, further effort to encourage 
the use of the same. 

“Two inch dimension in 8’ or shorter lengths, 
except a small amount of 2x4, is practically worth- 
less for ordinary building purposes, and since 
dimension is almost invariably purchased by both 
retailer and builder in specified lengths, it is up to 
the saw mill to remanufacture its accumulation 
of shorter dimension into 1-inch lumber; to use it 
in the burner, or let it reduce the grade of longer 
pieces from which it would ordinarily be trimmed. 
Therefore, the short lengths question involves al- 
most entirely only the items of boards, flooring, 
ceiling, drop siding and the like. 

“Many of the more modern mills have equipped 
themselves to make plaster lath, Byrkit patent 
lath ‘cut to size,’ crating, and in some cases box 
shooks, which, to a large extent, simplifies the short 
length troubles as regards boards and dimension, 
but still leaves the question of disposing of 8-foot 
and shorter flooring, ceiling, drop siding etc. 

“It is, perfectly natural for the saw mill man to 
try to establish rules and regulations whereby the 
buyer of lumber will be arbitrarily forced to accept 
up to a certain stated percentage of short lengths 
in order to get the more desirable longer lengths. 
Rules of this nature are now included in practically 
all, if not all, of the various manufacturers’ associa- 
tion ‘grading rules,’ ‘terms,’ or ‘shipping regula- 
tions.’ Some of these rules, notably those of the 
Southern Pine Association, provide for the same 
price applying on the short lengths as on the 
longer lengths, altho other associations, notably 
the West Coast Lumbermen’s Association, fix a 
certain spread in price between the longer and 


shorter lengths when arbitrarily loaded on ‘random 
lengths’ orders. - 

“The custom of permitting the shipment of a 
larger percentage of shorts in the lower grades than 
is permitted in the higher grades is dead wrong. 
Pieces of 1l-inch short lumber of good grade can 
be used in many places at an advantage over long 
lengths and such a piece of lumber can be used 
almost anywhere with a little extra labor or waste ; 
but a piece of short low grade lumber, such as 
Nos. 2 or 3 common, usually contains defects that 
spoil the piece entirely for use as a whole and if 
cut off or out would mean labor and waste out of 
all proportion to the value of what would be left. 

“It is too much to expect the consumer to buy 
lumber on basis of what he can get by remanufactur- 
ing it with a hand saw. Trimming and cross cutting 
to eliminate defects or make usable grades is, 
therefore, entirely a mill matter and should be done 
at the mill where labor is usually comparatively 
cheap, where the proper machinery is available, and 
before freight has been paid on the waste. 

“In my own retail yard experience, I have 
found few things more annoying than to have a 
mill load 4,000 or 5,000 feet of 4-, 6-, and 8-foot 
on orders for ‘assorted lengths’ of Nos. 2 or 3 
lumber. The bulk of such pieces will contain one 
or more defects that might not cause serious trouble 
in a piece of longer lengths, but might lose a good 
customer if included in a load of miscellaneous 
lengths sent out to some building job. Common 
sense and any amount of building or retail yard 
experience will surely convince us all of the im- 
practicability of using for building purposes more 
than a very small percentage of shorts in low 
grade stock ; so the mill man should become recon- 
ciled to trimming his lumber until he develops a 
grade good enough to be used without waste for the 
purpose intended. 

“There is considerable question in my mind as 
to the feasibility of arbitrarily shipping short 
lengths on orders where only the longer lengths 
are desired, even tho these short lengths be in- 
voiced at a lesser price; but it would seem to me a 
much sounder and more effective method for the 
manufacturer to quote prices on shorts so attrac- 
tive that they would induce the retailer and then 
in turn induce ‘the builder to voluntarily use any 
reasonable percentage of shorts that might ac- 
cumulate. In a word, the saw mill man should trim 
his lumber until his accumulation of shorts would 
grade almost entirely in the upper grades and then 
make his price on the shorts so much lower than 
the price asked for his longer lengths that it would 
be to the advantage of the retailer to handle and 
the consumer to use them wherever possible.” 


Box Sales Heavier Than Year Ago 


Business in the box and container industry of 
this district during June was marked by a slight 
reaction from the activity of the last two months, 
according to the July report of the Federal Re- 
serve Bank of Chicago. Sales and production 
dropped about 1 percent below the May figure, 
with eight reporting firms averaging 73.3 percent 
of ordinary capacity. While the present rate of 
production is only slightly in excess of last year’s 
activity at this season, sales are still more than 
53 percent heavier than June, 1922. Im the wood 
box division of the industry sales show an increase 
of 0.6 percent during June, as compared with May, 
while production declined 7.1 percent. 














The personnel of the Red Cedar Shingle Bureau, with headquarters at Seattle, Wash., recently held a con- 
ference in Chicago, for the purpose of discussing shingle market conditions and outlining plans 


for future activities of the bureau, at which time the above photograph was taken. i 
(Inc.), North Tonawanda, N. Y.; Charles E. Marsh, 
Warden, of Vancouver, B. C., field men for the shingle bureau; R. S. Whit- 


W. O. Winterhalter, jr., of the Creo-Dipt Co. 
Ww. 


of Chicayo, and J. 


ing, of Seattle, the manager and secretary of the shingle branch o 
Association, and W. C. Winterhalter, of the Creo-Dipt Co. (Inc.) 


Left to right: 


the West Coast Lumbermen’s 
The bureau, among other activi- 


ties, will display red cedar shingles at princi pal middle western and eastern State fairs this sum- 
mer and fall, and next winter will attend conventions of State retail lumber dealers, prepared to 
give the dealers data which will enable them to push the sale of red cedar shingles for roofing and 


siding purposes 
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Latest Reports on Lumber Prices | 
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FAS Selects No. 1 com, 

Bass woop— 

4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ ¥ty 4 60.00 

6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 

6/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 

8/4 100.00@105.00 85. rh 90.00 75.00@ 80.00 
10/4 110.00@115.00 95.00@100.00  85.00@ 90.00 
BrercH— 

6/8 No. 2 common and better 

4/4 $ 70.00 75.00 $ 60.00@ 65.00 $ 45.00@ 50.00 

5/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 

6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 

8/4 85.00@ 90.00 75.00@ 80.00  60.00@ 66.00 
BircHo— 

4/4 $130.00@140.00 $110.00@120.00 $ 60.00@ 65.00 

5/4 185.00@145.00 115.00@125.00 70.00@ 75.00 

6/4 140.00@150.00 120.00@130.00  80.00@ 85.00 

8/4 140.00@150.00 120.00@130.00 90.00@ 95.00 
10/4 145.00@155.00 125.00@135.00 105.00@110.00 
12/4 — 00@155.00 125.00@135.00 105.00@110.00 
Sort E 

4/4 3 "30.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 

5/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 

6/4 95.00@100.00 80.00@ 85.00  65.00@ 70.00 

8/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 


——— i aadiiieliiaieaiimmnmmemetniameeaien 





MICHIGAN HARDWOODS 


Prevailing market prices last week, f.o.b. Michigan mill points, were as follows: 


No. 2 com. 


0@40.00 
40.00@45.00 
45.00@50.00 
50.00@55.00 


$35.00@40.00 
32.00@35.00 


$365. soaes: 00 $30. ° 32.00 
37.0 34.00 


35.00@38.00 
37.00@40.00 
40.00@45.00 


$35.00@38.00 
37.00@40.00 
40.00@45.00 
45.00@50.00 
50.00@55.00 
50.00@55.00 


oe ss > 00 
5.00 
37. 00 40. 00 


45.00@50.00 


$14.00 


$18.00@20.00 


$22.00@24.00 
24.00@26.00 


No. 3 com. 


32.0 
sees 00 34.00 


16.00 
18.00@20.00 
20.00@22.00 
20.00@22.00 
20.00@22.00 


20.00@22.00 


a 





24.00@26.00 


FAS Selects No. 1 com. No.2com. No.3 com. 

Sorr HuM— 
10/4 120.00@125.00 105.00@110.00 90.00@ 95.00 b0.0@ 55.00 x eer 
12/4 125.00@130.00 110.00@115.00 95.00@100.00 50.00@55.00 .....@...., 
16/4 145.00@150.00 130.00@135.00 115.00@120.00 30.009 | eee, pet 
Harp MAPLE— 

4/4 $ 90.00@100.00 $ 80.00@ 90.00 $ Hy 00@ 65.00 $35.00@40.00 $16.00@18.00 

5/4 100.00@110.00 90.00@100.00 00@ 75.00 40.00@45.00 18.00@20.00 

6/4 105.00@115.00 95.00@105.00 700 80.00 40.00@45.00 18.00@20.00 

8/4 115.00@125.00 105.00@115.00  85.00@ 90.00 45.00@50.00 20.00@22.00 
10/4 120.00@130.00 110.00@120.00  90.00@ 95.00 50.00@55.00 24.00@26.00 
12/4 125.00@135.00 115.00@125.00 95.00@100.00 50.00@55.00 24. ” 26.00 
14/4 185.00@145.00 125.00@135.00 105.00@110.00 55.00@60.00 .....@..... 
16/4 145.00@155.00 135.00@145.00 115.00@120.00 55.00@60.00 .....@..... 
Sorr MAarPLeE— 

4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ th 55.00 $32.00@35.00 $15-Dog20.0 

5/4 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 35.00@38.00 20.00@22.00 

6/4 95.00@100.00 80.00@ 85.00 60.00@ 65.00 37.00@40.00 20.00@22.00 

8/4 100.00@105.00 85.00@ 90.00  65.00@ 70.00 40.00@45.00 20.00@22.00 

END DRIED WHITE MAPLE— 

4/4 $120.00@135.00 ......@...... el BT OO, ORCC. Sere 

5/4 125.00@140.00 ......@...... wr SoS ee Sree | eke 

6/4 180.00@145.00 ......@...... 100.00@116.00 .ccecQoccce ceccsQ@eeees 

8/4 185.00@150.00 ..... Covcccs, TOBCUEPERCO ccsccQec cee. cecscOPevce, 





WISCONSIN HARDWOODS AND HEMLOCK 














e Business in hardwoods last week was above the seasonal average, buted there has been some improvement in volume of business. @uotations 
some items have shown a tendency toward lower levels. Hemlock remains f.o.b. Wisconsin mill points are: 
firm at the recently revised prices, and since the new basis was establish 
FAS Selects No. 1 com. No. 2 com. No. 3 com, FAS Selects No. 1 com. No. 2 com. No. 3 com. 
ASH— Harp MAPLE— 
4/4 $115.00@125.00 $ 95.00@105.00 $ 70.00@ 75.00 $35. 00@ 40. 00 $18.00@20.00 4/4 $ 85.00@ 90.00 $ ig — = rd $ 55. =e 65.00 $34.00@38.06 $12.00@14.00 
5/4 120. 00@130.00 100.00@110.00 75.00@ 80.00 38.00@42.00 19.00@21.00 5/4  100.00@105.00 00@ 65.00@ 70.00 37.00@40.00 14.00@16.00 
i RCE IAG BUSES ENSe RUNES | Vi IARSIRE BECRE Gaene oeeen ites 
8/4 i J 9140. 0 0 0 - 90. ° P , R a ' i 
0 ¢ @ —_— inoue — 10/4 120.00@125.00 105.00@110.00 90.00@ 95.00 55.00@60.00 .....@..... 
Basswoop— 12/4 125.00@130.00 110.00@115.00 95.00@100.00 60.00@65.00 1.@ Knete 
Sorr MAPLE— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 55.00@ 60.00 $32.00@35.00 $26.00@28.00 r 
5/4" 85.00@ 95.00” 65.00@ 70.00 0g fe 65.00 35.00@38.00 28:00@30.00 | 3/4 * Ff 00% bs OO * GE OO 7000 * SEO EOOD tap poeae OO 16. ae rH 
BircH— Oaxk— 
4/4 $120.00€130.00 $100.00@110.00 $ 55.00@ 60.00 $30.00@35.00 $14.00@16.00 | 4/4 $115.00@120.00 § 20.000 35.0 8 ee oo oe aa ocnae 06 nema 
5/4 125.00 135.00 105.00@115.00 FO 00D Te 00 AOU i Oy Leo ete O8 | 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
8/4  135.00@140.00 115.00@120.00 80. 00 85.00 48.00@52.00 16.00@18.00 / AEE SGP Eee a : : : ; : 
12/4 145-00€150-00 129-00130-00 100-00@ 105,00 es;00Q 70.00 12.2.2 REET sma 12" 14" 16" 18” -20' 
2 J ; 25. 30. : q 35. .00 ae = = 
eae te "S| ax ae gyegpganan sueaganee sanoegeton stusumetey Sin ret 
Sorr ELtm— x , ; . A ; ; ¥ é ; , 
” ; 40.50 
4/4 $ 75.00 80.00 $ 55.00@ 69.00 $ 40.00@ 45.00 $25.00@28.00 $19.00@21.00 | 3X5,  33-00@ 35.00 oF ooaae.00 Heth teat Beth ety ae o540'80 
5/4  — 80.00@ 85.00  60.00@ 65.00  50.00@ 55.00 30.00@35.00 20.00@22.00 ” : 6. 4,00@36.00  35.00@37.00  36.00@38.08  39.50@41.50 
6/4 80.00@ 90.00 70.00@ 75.00 60.00@ 9.00 35.00@40.00 21.00@23.00 =e _ ne =6ShLen —_ — ' 
10/4 108.00@ 110.00 90:00 95.00 80:00 95:00 SCORES O28 0 | eNOS DOaRDe: STO” 12" 14’ : 18’ -20/ 
5. r J y 50.00@55. ae = 
2 1x 4” $29.00@31.00 $30.00@32.00 $32.00@34.00 $36.50@38.50 $31.00@33.00 
12/4 110.00@115.00  95.00@100.00  85.00@ 90.00 50.00@55.00 .....@..... | IF G "31'59@39.50 °32.50@34.50 °34.00036.00 °38.60@40.50 '33.00@35.00 
ee Hie Hague egies Hogi LOBES ogi 
1x10” a s id # F s . ‘ i 5 
vi $ si 4 4 “ed wee g err. - $ eatt 4 ip ett ct /. re £48 ~ 1x12” 35.50@37.50  36.50@38.50  38.00@40.00 42.50@44.50 37.00 er" 
-00@ 85.00 ...... tees « s t 28. x t $3, 
6/4 85.00@ 90.00 ...... ss 55.00@ 60.00 28.00@32.00 16.00@18.00 | »,Ft0m Prices of No. 1 dimension or deduct $00 — 
10/4 90.006 95.00 12227. see 83.000 10.00 45:00080.00 vgn) | For Shiplap or flooring, add 60 cents to prices of No. 1 boards... 
soeeeeQeoveee . . .00@50. vee e@..... roug ’ and longer: 2x4” and w , 
12/4 95.00€100.00 2.2... _ eas 70.00@ 75.00 45.00@50.00 22..-@....: and wider, $18.50@20 50. 
St. Louis, Mo., July 30.—Current quotations on southern hardwoods, f.o.b. St. Louis: The following are average prices, Caames 
GuM— 4 4/4 5/4@6/4 8/4 base, obtained for oak flooring during the wee 
oe red: 7 remere 8/6 QuarTeRED RED OAK ended July 21, as reported by the Oak Flooring 
‘ : 2z Manufacturers’ Association: 
FAS «...... $ 95@ 98 $102@105 $102@105 | “eres $110@115 $125@135 $135@145 | ~ x1%"” 42x2” YRX2%”" %x1%"” %x2" 
No, 1 com 55@ 57 60@ 63 65@ 67 t$x1%" 33 1§x2%" %x1% 
No.2 com... 30@ 82 34@ 36 43 No. 1 com..... 68@ 70 74@ 77 T@ 78 | cir, atd. wht. ..... ws... $143.46 $100.97 ..+-- 
No. 2 com..... 46 50 57@ 60 | Cir. qtd. red. .$114.26 2.00. ree ae 
d. ee ee ee \ 25 . 
ba ged, SND, 57@ 59 $ 62@ 64 $ 64@ 66 PLAIN Waite Oax— ee ae OSG ... 6 104.60 68.44 74.28 
x 1 com. & Lp Ts $102@105 $122@126 $126@131 Cir. pin, red... OTBT veces 97.52 67.67 72.20 
PERS aic.s0cb 47@ 49 51@ 54 54 No. 1 com. an Sel. ng wnt. 30.38 mersine ery bees <066 
eel, « Tead.. me =e cee Jd, OSee . 
No. 2eom... 29@ 30 30 32 tone’: eee Eee BaP | so. 1 com... me ss... 7281 46.02 «..~. 
Plain red: No. 3 com..... 20 24@ 26 24@ 26 No. 2 COM... sscee cece A) 
ral hes snno™ 11g - “pea Be ea 83 Sound wormy.. 40@ 42 48@ 50 50@ 52 — 
e eee v v 
No. 2 com. 30@ 32 32@ 34 40@ 42 PLAIN Rep Oaxk— 
)) ee 49 51 55 56 60 62 ; 
ae fo ° eG an a8 50 N sel, te seeees 0@ > be pt i: Chicago, July 31.—The following are carload 
No. 2 com... 23@ 24 27@ 28 27@ 28 . eres prices, f.0.b. Chicago, on 7;x2-inch square edge 
CoTrronwoop— POPLAR— oak strips, weight estimated at 1,250 pounds 4 
fear $ 54@ 56 $ 58@ 60 ...@... ae 10@112 $120@125 $130@135 | thousand feet: 
No. 1 com..... 43@ 44 48@ 50 SAR te Saps and sel 83@ 85 87@ 89 92@ 95 —— White—— Red-—— 
No. 2 com..... 35@ 37 39@ 41 ie No.2. COM... 62@ 64 T70@%72 %74@ 76 Qtrd. Plain Qtrd. Plain 
Ovaneunes Ware 0 Ho. : com, 4. ‘ = 4 = br = pene ccs eee erry $98.50 $120.50 $93.50 
so a $135@140 $140@150 $150@155 ne Selo select .--......2, 86.50 80.66 «85.66 75.80 
No. com. and Sort MaPpLeE— 5 No. 1 
Bel, .....00- 75@ 78 80@ 85 95@100 TOS PON occ kes $52 $62 $67 CBN sito e. 6: 5 5 asa dashissat oer ¥sas ease Rare OIE aS $52.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, July guaiag prices, Cincinnati base, on Virginia, We st Virginia, Kentucky and Tennessee hardwoods today: 














4/4 5/4&6/4 8/4 MapLeE— 4/4 5/4&6/4 8/4 .: 10&12/4 6/4 
Quanrensp Ware Oax— / ) J Sere ledécaaseaaa $95@100 $100 165 $105@110 $110 er af ie 
nes ni 145 4g 15 emmenes No. 3 cont. Gitecas ARS GES Kane 656 79, 33 78 73@ 78 82@ 88 «nd@Maas 
Belecta <1 vee 103 110 110 ip ware as LOM ee eeeeeserens eater aaned a @ 3 43@ 48 50@ 55 «sans 
0. 1 com..... SE Por ee ered eeates 90@ 95 105@115 
No. 2 com. 53@ 58 58@ 63 No. 1 com and sel.................. $ 55 60 $ 70@ 75 $48 1% +133 ioo +s 100 
Sound wormy.. 50@ 55 60@ 65 No. 1 CMs cccidawcdncas dintevacd 55@ 60 65@ 70 70@ 75 90@ 95 95@100 
OP OMB ee or vicdtnecesiacseecacewes - 85@ 38 40@ 45 45@ 50 50@ 55 50@ 55 
QuARTERED RED OAK— Hickory— 4/4, 5/486 /4 8/4 BEECH— 4/4 5/4&6/ 8/4 
WAG Ciccres cies 110 145 SiGe «Gk i. a ee - $110 120 $110@120 | 7). ers $ 75@ 80 $ 80@ 85 $ 85@ 90 
No. 1 com..... iveQEves «va@oves OS eee | 70@ 80 No. 1 com..... 45 50 50 55 55 60 
No. 2 com..... SG@Eecse eee @Mews No. 2 com..... oounQee 3 rts 385@ 40 No. 2 com..... 28@ 33 33@ 38 33@ 38 
PLAIN WHITE AND RED OAK— 
FAs ere. i 125 $120 180 $125@135 VALLEY HARDWOODS 
BW ccocccece 
No 1 aaa 70 75 76 78 = Cincinnati, July 30.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 2 com..... 45@ 50 48@ 53 48@ 53 | GumM— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22@ 24 27@ 30 30@ 3 Qtrd. re FAS, 6” & wdr.$ 55 58 $ 60@ 63 ...@. 
Sound Wormy.. 50@ 52 68@ 65 65@ 70 Fas Re alaralates oo 9 setts $115 125 No. 1 com..... ig 47 a0 53 mt A, 
com. 5 N ‘ sae @buds 
ienietipen Qtrd, i red, ~~ ND: 5 o. 2 com. 38 38@ 4@ 
FAS .........$ 80@ 85 $ 85@ 95 $95@100 | +#&«>wFAS ....... 62 68 UARTERED WHITE _— 
No 5 —.... 50 Ba , aba r+ ' se yr No — - ™ ™ ; FAS > —T . 130 o ise 185 $135@140 
le COMB eo ccce ee cee OM <= 
2 » ee Plain red Selects ....... 100 105 105@110 
CHESTNUT— Ll ree -$ ps Be 95 $100@105 $105 @115 No. 1 com.. 75 T5@ 80 
FAS, ....---+-$125@180 $130@135 $130@135 oo 63@ 68 73@ 78 No. 2 com. 11@ 82 52g BT 
i e, COs wee 5 8 
No. 8com..--. 18@ 20 20@ 21 soa a ‘Bxbds., 13- 17” 55@ 60 ee aes Oax— 
Sd. wormy and Pin. BAS, 6” am. dite ieee FAs ab rae waited oe a Pied @: 
No. 2 com. 30 32 32 35 3 WGtaecce oO. COM. cece eee eve ees ° 
Sd. ene = @ @ se ° No. 1 com... 40g 42 436 45 ia 50 No. 2 com..... 8 ee coe eee e 
om. No. 2 com... 24@ 26 26@ 28 28@ 30 
aon te, .. 85@ 88 42@ 44 42@ 44 Mapia— . PLAIN WHITE AND RED OakK— 
pot worms N. , rrr 100@110 $110@115 $115@120 
BiRCH— D., log run..$ 45 $ 55 $ 62 Selects ....... . 75@ 80 $ 80@ 85 $ 85@ 90 
i 1 eres 42125@130 $130@135 $135@140 | Sorr Exrm— 4/4 5/4 6/4 8/4 No. 1 com..... 60@ 65 68@ 66 63@ 66 
No. 1 com. and |! | are $65 $70 $75 $80@85 No. 2 com..... 40@ 45 45@ 48 45@ 48 
i Gasecacn, 40 75@ 80 75@ 80 No. 1 com.. 48 55 60 65@70 No. 3 com..... 20@ 22 22@ 25 25@ 28 
No. 2 com..... 35 0 40 42@ 45 No. 2 com... 26 28 30 30@32 Sd. wormy..... 40@ 45 48@ 53 53@ 58 


The following are the prevailing redwood 


prices, f.0.b. Chicago (72-cent freight allow- 
ance): 
Bevel Siding, Ye- Y2-Inch, ye 

-—Clea aa" 1 ” 
3°-7 -7’ 3° 20° 0’ 3°-7’ Ay’ -20" 3’-20’ 
Oe stdin: Riareteeecere vei. 25 "e. 35 $34.25 $44.25 $33.25 
Bn Maeacennaeeta 25 8.25 36.25 46.25 38.25 
De siwensieeeaes 3 25 rt 25 865.25 45.25 37.25 

Bungalow Siding, $1S2E 

c——Clea “An. 

3° «7° Fa , 927° 8’-20 
Mer. USiwiewcedase $55.25 $58.25 $53.25 $56.25 
MAG” “Seccenssees's 59.25 62.25 57.25 60.25 
Me <épwareuceaine 73.75 76.75 71.75 74.76 
MAM Sinvneses 80.75 83.75 78.75 81.75 
MEE Stee enw sce - 82.75 85.75 80.75 83.75 


Random ne Rough or S2s, §” and up, 8’ -20’ 


4” 5”-6" 
$48.50 $@7. “50 $67.50 $60. 50 $80.00 $78.00 $82.00 $86.00 
Finish, Rough S2S or S4S 








-——-Clear \ co ‘ta . 
l-einch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
_ RS $52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
ee 52.50 62.50 94.50 47.50 67.50 89.50 
5” ........ 59.50 69.50 96.50 64.50 64.50 91.50 
Gare 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” 52.50 62.50 ..... 47.66 GTGO cccce 
EE 4.50 74.50 94.50 69.50 69.50 89.50 
Bee vane sida 85.50 85.50 98.50 80.50 80.50 93.50 
a 87.50 87.50 98.50 82.50 82.50 93.50 
UO BS as. ener CLE GE bake e uetae 89.50 
1% & 14”"— 
Ee vssces . $69.50 $69.50 $95.00 $64.50 $64.50 $90.50 
, eee 59.50 69.50 101.50 54.50 64.50 96.5 
«++ 66.50 76.50 103.50 63.50 73.50 100.50 
ree 61.50 71. 4 101.50 56.50 66.50 96.50 
s GEGO scene 56.50 66.50 ..... 
a 81. 50 101.50 78.50 78.50 98.50 
92.50 105.50 89.50 89.50 102.50 
94.50 105.50 91.50 91.50 102.60 
Kite De wevee -eacee 97.50 
e Se $93.50 $52.50 $62.50 $88.50 
67.50 99.50 52.50 62.50 94.50 
74.50 101.50 61.50 71.50 98.50 
by 4 99.50 54.50 64.50 94.50 
ann 54.50 64.50 ..... 
79. 80 99.50 76.50 76.50 96.50 
90.50 103.50 87.50 87.50 100.50 
92.50 103.50 89.50 89.50 100.50 
Sie rrr — 
P™ taaal 22’ and 24’, add $6 to 8’-20’; 26’-32’, 


Wide Clear Finlsh, Rough or 82S, Random, 8’ -20’ 
1” 1%-1%" 2” rd 
14”, . $117.50 $124.50 $122.50 $127.00 
16”... 122.50 129.50 127.50 132.00 
18”... 127.50 134.50 132.50 137.00 
20”... 182.50 139.60 137.50 142.00 
22”... 137.50 144.50 142.50 147.00 
24”... 142.50 149.60 147.50 152.00 156.00 
26”... 147.50 154.50 152.50 157.00 161.00 
28”... 152.50 159.50 157.50 162.00 166.00 
80”... 157.50 164.560 162.50 167.00 171.00 
Clear and Tank, Rough or 828, 8 to 20’ 
Width— 4” 6” 8” 10” 12” 6-12” 
phickness— 
CP ee rel $112 +138 $113 $114 $112 
se HT 3s 66S) | CUT 
$6; for 26-32’, $14. 


4” 5” 
$131.00 $134.50 
136.00 139.50 
141.00 


146.00 
151.00 


Add, for 22- 26’, 





The following are current f.o.b. Chicago prices 


on cypress: 


GULF COAST RED CYPRESS— 


New Grades 


Factory 
Factory 

Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 $51.50 $31.50 $29.50 
5/4... 123.50 113.50 86.50 63.50 32.50 31.50 
Ora... 126.50 116.50 89.50 66.50 32.50 31.50 
8/4.... 185.25 124.25 97.25 74.50 32.25 32.25 
16/4. ..< 16038 FSO 3GGFE GR ccc cccce 
12/4.... 141.25 130.25 103.25 80.25 naga 
16/4.... 146.25 135.25 108.25 85.25 42.50 

Boards 
No.1 No.2 No.2 
1x4 to 12”, random lengths..$51.50 $44.50 $34.60 

Finish, S2S, Random Lengths 
Ir.heart A B Cc D 
1x4 to 11”. . .$109.00 $104.00 $ 94.00 $84.00 $74.00 
1x2 to 11” 

spec. wadths. 109.00 104.00 94.00 84.00 74.00 
3 | =e 116.00 112.00 102.00 93.00 81.00 


For 5/4, ~~ $5 to above prices; for 6/4, add 
d $16; for 5/4 and 6/4 “‘D” grade, 


$8; for 8/4, ad 
add $3; for 8/4, 


add $6. 
Bevel Sidi 


ng 


A ¢ D 
14_”x4, 5 or 6”, std. Igths.$51.75 $48.75 $46.25 $31.25 
Bungalow — 


C&btr. 


4638", from 1” stock .....e.. $57.75 $48.75 $47.25 
% x8”, from 14%” stock....... 75.75 66.75 64.25 
For 1-inch, add $10. 
Lath 
No.1 No.2 
CR dddccaccedcndckewscesctecasue $9.90 $9.40 
RED CYPRESS, Old Grades 
Factory 
No. 1 No. 1 No. 2 
FAS Selects Shop common common 
4/4...$105.00 $93.00 $ 57.00 $ 55.00 40.00 
5/4. 110.00 97.00 75.00 55.00 40.00 
6/4. 112.00 97.00 75.00 55.00 40.00 
8/4... 117.00 105.00 85.00 55.00 40.00 
10/4... 135.00 125.00 95.00 55.00 40.00 
12/4... 135.00 125.00 95.00 ceca wdaaa 
16/4... 145.00 135.00 100.00 
Boards 
1x4,6,8&10" 1x12” 1” random 
No. 1 common...... $57.00 $70.00 nenae 
No. 2 common...... 43.00 50.00 aaiien 
OMCs tuacdacnsweeder aceon ewes $32.00 
YELLOW CYPRESS— 
on, 
0.1 No. 1 No. 2 
FAS Selects shop com. com. 
EEC $ 90.00 $75.00 $47.00 $40.00 36.00 
See 100.00 79.00 65.00 43.00 36.00 
J 100.00 79.00 65.00 43.00 36.00 
i 105.00 89.00 70.00 45.00 36.00 
Boa 
1x6” 1x8” x10” 1x12” 1” rand. 
BOlCts .cccce $79.00 $82.00 $34, 00 iy 00 : 
No. 1 com... 45.00 45.00 46.00 P 
No. 2 com... 37.00 37.00 39.00 aL 00 aaa 
WU cbdecde vanes. sates wae eeaas 





Cincinnati, Ohio, July 30.—The following are 
average prices today f.o.b. Cincinnati: 
RED CYPRESS— 


Rules of March 18, = 
Facto 


= rough..... sil 25 ssi = $81.25 $9.00 =e 


Finish: “$18 } Sos 
— 


Heart B c D 
1x4 to 12”. .$107.50 $103'50 $92.50 $87.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


Common Grades, Rough 
No. 1 com. No. 2 com. 


3° sss a: atin scsiahiee cadewaliaaen ee $42.25 
YELLOW CYPRESS— 
4/4 5/4&6/4 A 

FAS sonesesdess@ i 95 $ ba 798 $100 
eee 80 95 100 
No. 1 shop..... 2 i 50 60 8s 65@ 70 
Random widths— 

No. 1 com..... 85 40 43 

No. 2 com..... 30 82 35 

No. 1 com. No. 2 com. 

EM Os cwsduawaad adevned $40.00 $33.00 

in10 & 12”. woreda étcddcccuce ee 38.00 


St. Louis, Mo., July 30.—The following are cur- 
rent quotations on cypress, f. o. b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades 


roe 
‘acto: 
Tank Selects Shop Box 
i OPCS CEE OEE $121.75 73.75 48.75 $28.75 
Wie estaddaddane 126.75 83.75 60.75 29.75 
Oe a 129.75 86.75 63.75 29.75 
5 ee 137.75 94.50 71.50 29.75 
se 142.75 104.75 77.25 ee 
7 1 | Se 142.75 104.75 77.25 
Dg SPP 147.75 109.75 82.25 
POG TONG GIS sic kccicdeaktdcctacdnceucbar $24.75 
Finish, S1S or = 
Clear Heart A Cc D 
1x4—10” ..... err 00 $102.00 $ 92. Pe $ 82.00 $72.00 
D> eee 114.00 116.00 110.00 90.00 79.00 
15 reer 127.00 122.00 112.00 104.00 ..... 
Be wineccen 137.00 132.00 122.00 115.0@ ..... 
Common Grades, a” 
No. No. 2 No. 3 
EGE 6. iccccdssivdedtaecs $50.75 - 75 $33.75 
BEM. 6 stacccechtbenctedaws 57.7 6.75 33.75 


Add $2 for specified lengths on uaa grades. 
Bungalow Bevel = ing 


De cies $74.75 $65.75 $63.25 
Dp) 0 =~ 84.75 75.75 73.25 
YELLOW CYPRESS— ; 
4/4 5/4 6/4 8/4 10/4 

WE vadkasaiene aes $88 $95 $95 $100 $115 
PING} cicencdeakes 70 80 80 85 90 
Deets 2 Cte ned ands 40 58 58 7 17 
No. 1 common..... 35 39 89 43 ve 
No. 2 common..... 30 31 31 32 

oards 

1x6” 1x8”) izle’ = «isi9° 
Ted COMMER 5b ccte acces $40.00 $41.00 $49.00 
No. 2 common.......$31.00 32.50 33.00 a 
TE PME ic ti cs ccaciiersrcdcedesscenves oo. -$20.00 
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F i j i j j i e two weeks ended July 21: q 
i I July 30.—Following is a recapitulation of prices obtained in this territory during th . 
Jacksonville, Fla., July 30. ‘ 1 Week ended— July 21 July 14 | Week ended— July 21 July 14 
Week ended— July 21 July 14 Week ended— vuly 21 July 14 : Boards Bdge 
Ceiling “ 
Flooring Siding 45.50 No. 1 common— ~~ a 
TQ ae N q eee eeeee OR RS i er aa A eo ‘B 
ixéBG@detter .......c- $47.58 gre: be elty, 1x6 sia 1x4 ad —_ anon i 1x5 Das eeteeteeeeees mae os 
EES 37.16 se areas ais ’ : I secpiegns es 3 0. ‘ 
No : pin 17 41 DEBE tO EOD cists ésie'cie eos 38.32 39.96 | 9/16x3% pane. oor payed = 1x8 D4S .......-+0e0e. an ane Ba 
Sigh cola gel caa aay, No. 2 com............. 22.88 24.50 No. 1 com..... ; . BE sv nexiunascesxs es ee 
5/4x3 No. 1 com........ 45.00 -S O46 No. 3 com oe . 11.00 No. 2 com.... 17.50 17.34 No. 2 common— ‘i No 
mys: ge anaes << iiene- lear To" ~agaiaanad deals 24.00 23.00 | 1x4 D4S .........0eee ee eevee 24.00 
i age 5 0 Bevel— 7/16x3%4 No.1 com..... 00 , ae cepsaes erseents 34°86 2729 
im. & BEM +>--2- v0 oe oer 9 INO, 21COM 6.20.5: 13.05 ..... | 1x6 D4S.... 23:00 26-00 
Ae 2 Cc 18.00 20.00 INO. BIOOIA ois ccs ass bewea Me 0.00 wiareks —mMs........its gee ‘ 26. 
D No. 2 com senda 1x8 Shiplap ........... 23.00 23.00 se 
IGG: 2 COM. <.....65 06. SEO save IND, DeCOM « i0:0.o's% 0:6 eure “is Reniiie x ship ; a oe " 
Square edge, %x6”— oe No. 
wichitetiaee B&better ............. 25.00 5... |  B&better— eis | ee meee oe 
4x18 No. 1 pine........ 4.75 5.00 | NO. 1... sss sees eee ee ee 11.22 | 1x6 D4S 2.0.0... ee eeee ene No. 3 common— an ~— 
4x18 No. 2 pine........ 1.90 1.68 | NO. 2.....-c00reeveoees atu: | eee veeee 48.00 | ea t5 10" DAS ceeee os 
i <i ie be 2 |S S000 hdues atten 
iti aicttiedinmatindiaaaats 1x10 & 12 Rough ..... “i ee ‘i 
Cate 5/4x6 & up Rough 50.00 1x6 No. 2 com.......-. 23.24 23.00 
hdenabeen et 5.50 ..... | No. 1 kiln dried ....... 4.99 5.08 | 5/4x6 & ++ 50.0 me Me. 2 com...-»+.+- ses 7 
is Nev on Mobis kaies ee 4142 pees MO; DOTOOR: cc scis casas 3.91 4.22 | 6/4x6 & up Rough.... 49.50 ..... 1 bd 
; 5/4 
: . ‘ amed: 6/4 
The following f.0.b, mill prices are taken from sales made during the week ended July 28 in sections na : on we ko 8/ 
in. ab stim. Bir- Hat- Kan Aleo- ming- ties- eas Rou 
Alew- ming- ties- sas Alea- eine endl City andria, ham, burg, . 10 
andria, ham, rg, Otty, — aie +n 4s ag La. Ala. Mise. 0. 4 
La. Ala. Miss. Mo. a . . init eile ao 
Flooring Boards, S18 or : ee as 4.57 5.00 5.38 4.75 
1x3” EG A .., 85.00 ..... | No. 2 (all 10 to 20’): ” No. 1, %", 4? ..sccecooes 7 ' is in 
er meee 8 * 8 $1.08 81.25 5 ” ress geen, 22.00 20... 2-0. | Noo Yn’ ge TIT! 
B& be tte: i 81.08 81.25 yer 80.86 RS - -.ar s as reg 59°50 21°93 A ae 
81.5¢ ee RE A ae 22.88 26.50 22.5 rigid Byrkit Lath 
wears Sr a oe ee eee 22.56 25.78 22.00 22.16 y — 
 Saestetes ie. Madea Cae | OE Eee 26.95 24.65 24.52 26.20 | 4 ang 6’ ....ccccccees: 19.07 —— 
Mire ce ha Sicahid sa lek vaeee 86.50 No. 3 (all lengths) : ones SA OOe 19. one —a 
FG B&better ..... 51.74 62:48 56.40 54.45 MOHD GEO” 6.4 5cn dhe 7 oe. oe See rate - 
- . ee Sees = 53.85 5 er 56 a3 oo eee Tn ee ae ei Pare wr ree 19.04 Car Material , 
tree 20.0¢ 0 EN a ee eee 9. Ue eecee pissy ”y 
Tahaan 47.00 48.00 1.1) 0... OE 19.50 ..... 20.75 19.20 ee ee nicks cc 
Noten: en.5b0 21:00 ....« 2638 No. 4, all widths and 10.00 10.00 B&better, 10 cs I § lll tail tie mute 50.00 : 
1x4” EG B&better veoe se! SRO WOR 535. BGS ENE cactese cewek : sels } 10,and 20’... So aaa, a _ 
petorncpiar es iekeet. arent ee Roofers... Oe A yolaereniires PLT BBO LTS 48.00 
D 0s 2 6. eaves: caer sass a Mee Deen 8 csaee DEMO sees coves f TE oe yaa se eee 0.00 
ih sosmnlincnee 16:33 a Oe REA oii ares No. 2, Random......... : siecater)| Wieaiele No. 
SAN Reape ne Shiptap tia tier Meda e 
oA. si yc 39.55 41.05 40.82 ..... No. 1, 1x8”, 14 anc i ; ae veeee 36. en nt Se 
1 aa wt 3720 3143 30.33 a7az | N° "ther tae. nsec: NO —scenis 94 No: 1, 2",'9; 10,98 or 20" s53.- No. 
SE Teeitavses ee 1x10”, Af and 16° 38.00 ..... «4. 37.75 ee Site 
KO" No: 2) CM... 5 .4:- ee see oe BOOP GREER, “antes Ghana, Wctte, PEST 
ae & Oe ee ae meee | Sess, 2 Os See eee e214 93,95 2197 20.912 | OS SUES to sero. a oe . 
ner ~ ator 222202222 BSS SOO 2598 SBE BT weaeeeee teres BROOD Fee sane x 
4x4” B&bette oe rt} ‘ ; 7 yr eS) Sees. ieee SE: “6A 
Oxi Babette. Sia 38.98 44:00 °:... 39.03 | No 3 7 “aed one 18.49 ..... 20.11 18.66 | Up to 9”, a te 86°... conve cheese ER eeeny . 
» Bae aioe 30.00 20.00 3330 Io.24 Pe sce : ne eae: One Up to 10”, 34 to 36’....  ..... 4800 45.45 «0... 
No. 2 Rp 20.00 20.00 23.! aie Grooved Roofing p to o 2° Sees 35°66 49.42 aoe ) 
% ” € i “acta 66:68 » 66.00 ereee Piet 20 - : & phi 53. ee: 
% x4 Bé&better r SE ewaisie.. .6shin ach ee No. 1, 1510”, 14 and 16° .... ArT RO pope Up to 12”, 7 ve , ee ices re eee ee No. 
Partition. pie rs Up to 14”, 84 to 3672221221) 5700 62:00 *.... 
ame ce 6" “B&better 2.250 osc. OOO acc... 2008 Dimension, SISIE I S046 807... cn O00  CO0M .cot tr ! 
Ps. asic pies tae soces wccose 0.00 No. 1: Sx 4", 30": ...... 28.20 29.00 ... . 27.24 ries ar 
_ DO 28.49 26.02 
evel ohdine ee 7-04 37.00 26.92 273 6x8”, 8’, No. 1Sq.B&S.. 10... 0 ..eee ceees 26,88 = 
144x6” B&better ......... Kise 0300s" “SRae 16. & 20". GE7S «.-.. B2ZA7 SLAs 7x8" 9” 90% heart..... a ae Ae Pe At 39.68 Pet 
Drop Siding 10° to 20’ 31.07 ma: me No. 1 Sq.B&S. oo...) oe. os 38.02 ry 
1x4 or a4 B&better..... 47. 4 hed tee 38 2x 6”, et, sees ao % yaad . 
EE ewe o5.eee 45, . 42.9 Re 25.01 26.75 23.78 24.21 § 
~ 26 25 f re 25.01 26.75 23. or § 
Ne Pec oo ae 18 & 30°! 29.06 28.50 27.00 27.57 RED CEDAR SHINGLES we 
On siceeeuiaen eo 10’ to 20’ 29.49 ..... eer 
F 2x 8”, 30° 5 3: 44 ices, f.0.b. 
Deeter toh: vain etek ne a co eee 3470 Seattle, Wash., July 28.—Eastern prices, f 
a ee Re. |, Lae ree oe a, orenee 25.50 27.00 2600 2677 | mill, are: 
ee te Pe ———... — . sa 94 oocuiaen a. 3027 tain 
Pree gttaan ter eccsces eet Moen ws: er GW, ME kcacs  sxcre enti First Grades, Standard Sto : 
idtek to 197.....°°° °° reves O2.50 20... sees aa. 28.00 111. Ll 2866 aaclaietaan — ' 
S7a BME SxS £0 12"... oes soees serve OF.86 OP ears 28.68 ..... ..... 27.58 4 ceetien Beek tame paid 
Bimettor surfaced : | RE 29.19 29.00 24.00 30.11 , bun PAA ee 
"lena R aa 7 ee are 18 & 20.’ 30.42 ..... “.... 81.46 | mxtra stars, 6/2......-. $1. 2.40 
MMA atarcsio's 9 sss cig ete 54.98 ..... 48.00 56.41 ne eo. ee cin worn 6/2... 211 2.65 
ELSES: 56.81 55.50 55.00 56.62 a0, ...... mee” UO" ofl la iliac 2°36 2°95 
Mt -disbaricshee cece 57.14 55.50 56.87 57.09 waned Waahcepes onee .:... S660 Meee | Bem eeare tteere esos 2°39 3°60 
~ 2 geeeupenen: 67.27 65.50 62.42 66.61 ae $1.00 ::::. 2400 38.90 | Eerfects, 5/2 ............ o41 3°30 
PP pegogee ee 68.03 65.50 64.95 65.76 a an! oe Semen oscars vinnsseyes to er 7” 
EaCeE to 49". os. os.0 TEIN oo sinie 67.00 72.41 ne aa oN 538 Perfections ....+.. “il 
Be ee canine? Awake Seip OED tsb A me 4 5, Tt! ogee ogo ia a 
B/4x5"” S| epee vesee soees OF00 oorye | NO. 2, 2m 4", 107 ....4. aa? a ee First Grades, Rite-Grade eg penn xd 
Rey 5 pc bis Eisouis pCateate MONON _oucee ea eee — oe a 6 See _..$1.98@1.9 45 @2. mi 
or and RRM BN ssc benex Lecce nccew a. cree Tritt secre Saag | Extra stars, 9 re $1.95 @ 2.46 ix6 
194x4 to 12”.......... oveoe ne ee 20s eee 10° a 27.00 ..... 28.28 ..... Extra stars, OF hiwcaaewed y 7 3°90 
6/4 & ah ean coves cones 5E.00 .cccce 2x 6”, 10° 22.00 sais eee 20.01 Extra clears er 2°97 3°70 
Of & B/AXDT 10"... nonee cerns G8.00 040. . 20.88 ..... 21:75 19.80 | Perfects, 5/2 ............ 2.48 3.40 No 
6/4 & 8/4x12” eens Siete aon MOSIOD cok. 16’ 20.78 25.25 20.36 Wurekas «eee. e sees, 2.48 4 No. 
ee ce i Se eee 2 3 — . 
TS ae eR 2 are: 6=—6— ened Second Grades, Standard Stock ix8 
lapel Pa see ¢ ae SEGR 22... cesses SE @0.9% Jas 
1 and exe. to 13"., seve ceees 68.25 16° 23.00 1... 24.87 24.01 Common orc SE ere ase sala - 
i iq a Ba e 18 & 2 00> weees Cte wen Common stars, 5/2...... 0 0@2.15 bx: 
bie cei Casing and Bas ss 2x10”, 10° pepe panne | hermes = Common clears ....-.... 1.68@1.72 2.10G@ 8 
. BYsd herman grave ate ate (JE i oe 2° 24. teeee serene 23. ; 
3 ret 10" pebiesaa sive s 72.06 ose seeee C470 16’ BOERS scion wesc Pe gre] British Columbia Stock, Seattle Market a 1x 
18 & SO vcs aie osiess neienne, See 9.45@3.55 
ee Jambs re 10° to 20’. 27.00 eens seine anaes XXX Sa wy ee enees eS as : 
18 And B".... <s, Bee Ree) Heat wes dd 2x12”,  - secon 25.838 ..... ..... 26.55 — (U. Ss. Be cas 3.81@3.38 4,55 @4.65 ix6! 
1%, 1% & 2x4 & 6”.. leek. ae ee oveee * 16’ —— 24.00 ee ae 27:16 : 6. sat peta «mR EE 
Fencing, 618 Ba aio Begg oe TL BRAS | Batteetlone (0, 89 se ‘i 
de ie ee | are Se era | 10° ‘to: 20" 8100. ince 2.5: Sibiess XX 6/2 16 (U. S.)..-.cee 1.55 4.95 me 
? " Other igts. .....  .. snot ORL Te Nor BOE a? cecsccc acs tesee asses 16.00 0... | X2 CR 
i gfe | | ea a 40.31 ; oe ed PR nine S04 S80, ees. ACD sass. | Raeas 
Other Igts. 42.25 38.25 38.5 2a), sae ent te Site's « Spates), eects 
No, 2 (all lengths): OU Nees bese Oe: "meters ives | CYPRESS SHINGLES & LA TH a: 
Seah are 16.53 17.00 16.60 17.09 2x 4 to 12"..222! 5 ee ow j Sie adnien all 
1x6” Meee akg 20.95 22.68 19.83 20.58 Eanaben? Gbies Cincinnati, Ohio, July 30.— an 
oa or — 14,2 14.33 | No. 1 Sq. E&S S48, 20’ average prices today f.o.b. Cincinnati: fx 
x4” “eee eee ewes — eee e es eeee . « + . i> . » 7 ~s aad 3x | 
1x0" pe ri ae eS ene grat sn . ster Sing SOND ae Primes Hconomies 
Bonrds, SIS or 828 EERE RE LOLS TERE 270 cab 6x6 
No, 1; 3n6.to. 12°.. ... 6. PD <csneh eee Ry hi ee ae vteee saeee eevee 45.80 | 8” in Sone se syne oo thet res $3.70 
1x8”, 14 and 16’. 38.80 vere 38.03 BT Svceoe acu cee meh hs 5iane «tone vicuswewaen 6.95 5.45 4.80 
Other lgts. 42.25 eee ee * Shortleaf Siete EL PERE EAS 6.25 herd 4:80 6/4 
1x10”, 14 and 16’ 4033 ..... 2.1.) 38/26 ai peatiens en ee on et > a. 8/4 
Other lIgts. «+--+ 83.00 38.42 No. 1 S4S, 20’ & under: 25.1 Lath, 4-Foot, Sex Vo- n $9. 55 4/4 
unl. -\.-ibeneiibasmtnas «ame Setters te 27.87 i Binxcernc ee We kresaxeness 
Other Igts. .... e900 Ssnee STS BRS Rs ONES a persia ia: ts 27. 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended July 28: 


























ily 14 Flooring Finish—Dressed Fencing and Boards S2S&CM—Shiplap 
Edge grain— 1x3 1x4 No. 1 No.2 No 
WME = a) hn. ca tan nae ** = $85.25 Bé&better C 3 oe ieee $35.50 $19.75 $16. 4 No. 1 No.2 No.3 
B&better SPER $1.00 | 1x4” ........-.0+.-- - $64.00 $58.00 | 1x 6” ........ 36.25 21.00 OO 2c2Re $35.75 $21.5@ $19.25 
o1. R *% TEGO | EGO" oo ee 70.00 CEOO ND Ee. OF ois io 36.00 22.50 30:00 x 8” 
a 73.25 ba Ob a 22.50 a > re 36.50 23.75 20.50 
40.00 ac NY 73.25 : 1x8, 10, 18” ........¢- 73.00 65.00 nae cece eeee re gh 20. < S510 Oo ic ae. 38.25 24.75 21.00 
B&better ........... ! 56.50 47.50] 1%, 1%, 2”x4 to 8”.. 75.50 ” ss a Ci Cities ™ ne 
. Sk ae es 49.00 43.25 1%, 1%, 2”x5, 10, 12” 77.50 ae Wout mension Lath 
24.00 og Bete opr pr: 26.25 25.00 ae eee 12, 14° 10, 18, 1%. 34 we No.1 WNo.2 
27.20 aaa, * and Partition 16° 20 “16 " 50 . 36X11Q—4A’ .. cece ccees $5.46 $4.45 
“0. ; t “- 6b 47 00 % 56.00 ery Pa > 3. Ms ed 
27.00 peter - ro ee EE WMO 5. cinticccmcsiceaes $74.2 a0) 35-00 = 36-00 | 15 and under....25 peveems siscount 
31.00 No. ; err os 21.25 * 27.50 BB TS ics Seas Se eee ewe $0.00 27.75 26.50 28.50 1% and over..... 20 pereent @iscount 
15.53 
NORTH CAROLINA PINE 
es Norfolk, Va., July 28.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Be Edge, rough— No. 2 & better no NO 3 i Box 2 Cull & red heart e. 2 & vetter 
ns cangeree inanganny FEgagacan — “*°7@**9° | cain, xo. 2.8 goog 135 Rooters cr sangogaasn Das, o--.. Maagnaags 
eek nan 67.00 69.00 43.00@45.00 _27.00@ 28.00 ieee Pls By. 10°. aanOese ee ge: $ #E 00S 78-00 
Kan moon owe dacorntets 70.00 @72.00 47.00@ 49.00 Sizes, 2”... 23.00@27.00 12”. 31.50@32.50 12”.... %5.00@80.00 
City, Be cynics 67.00 @69.00 44.00@ 46.00 29.00 @30.00 26.00 @ 27.00 Finished widths— No. 2 & better No. 8 No. 4 
Mo. 10” cgaemeyelac eta eee 69.00 @ 71.00 46.00 @48.00 30.00@31.00 27.00@28.00 | Flooring, ##x2% and 3” rift........ $86.00@91.50 re See: -@. 
| OEE Ee: 74.00 @76.00 51.00@53.00 31.00@32.00 28.00 @ 29.00 2%, 3 and 3%”........ 57.00@65.50  $48.00@52.50 $27. 50.@ 29. 50 
Bark strips, Nos. land 2 i 00 @42.00 Bark strip partition. Cea MOET so cs ca nde dota neces 35.00 @36.50 27.00 @ 28.50 00@19.00 
4.75 BOX «1.00000 18.50 @19.50 Noe. I and 2. <..0060 $50.00 @52.00 Me a dan ccced canmmenaen 38.50@40.00 28.50 @30.50 is. 50@ 21.00 
3.56 Cull red heart......... 12.00@ 13.00 WONG FE maicistccaucccaseadecteaa 57.00 @65.50 48.00@52.50 27.50@ 29.50 
6. 
18.12 NORTHERN PINE 
18.62 Duluth, Minn., July 31.—Some items of northern pine dimension stuff are inclined to weakness. Tho no cutting from the list has been reported, 
it has been intimated that there would be shading to obtain desirable orders. Prices f.o.b. Duluth follow: 
ae CoMMON Boarps, RoucH— Fencing, RougH— . . : 4 
0 na A ac th a ae a $69.00 $63.00 “367.00 $60 00 “ser. 0° 
18.25 a | 6 90 i i i 6%, NO. 1... cccccccccccce . e le 5 
3.00 Bed Ziecsssoe RS TE OF RE v4... <-ss-ccccecs 246.00 49.00 00 50.00 54.00 
Ree cere -00 74.00 76.00 71.00 76.00 76.00 
$0.00 : 6 anti bap 4 73.00 80.00 8 INGOs Secccsccccess écce Se 32.00 33 00 34.00 34.00 
: “xe i i 0.00 75.00 80.00 80.00 " 
9.14 ES _ eee . 49.00 51.00 53. gh. ere eieccedend na 58.00 66.00 63.00 
0, 2, J 00 55.00 53.00 59.00 61.00 5 
4 ENS 52.00 54.00 6.00 66.00 63.00 59.00 61.00 NO. 2...eeeeeeeeee «++ 89.00 42.00 44 50.00 3.08 
_ , 12° Me ai Ais f 57.00 59.00 83.00 63.00 58.00 66.00 69 00 INGE (Senaes qnacuaws bud 00 25.00 31. 00 32.00 30.50 
No. Re KaeKES ; ’ 00 37.00 37.00 37.00 37.00 ss ngths, 4” ” 
ge abe 33.00 35.00 37.00 37.00 37.00 37.00 37.00 No. 4, 6-foot and longer, mixed lengths, 4°, $82, 6°, $88. 
aCe 35.00 36.00 38.00 38.00 38.00 38.00 38.00 5” fencing, same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 


Si or 2S, add 75 cents; S1S1H, add $1; S4S, add $1. 
Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and © G. shiplap, 8’ and up, add $1.50. 




















Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 PiEcB Storr, S1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
tx 4” ome 3 8’ 10° 12° 14’ 16’ 18’ 20’ 4” 6” a” °” 
Tete 36.00 $38.00 $38.00 oi. 00 $38.00 $40.00 $40.00 Bé&better ...........$52.00 352.00 EB - $26.00 $26.00 
ix 6”. seeee 34.00 35.00 37.00 37.00 00 37.00 39.00 SO! © cgcccdaddccdaseccoce ee 47.00 Norway, “C&better... 43.00 43.00 
5.00 m0" 36.00 $1.00 40:00 42.00 io 00 sees 41.00 41.00} Dp ..°.: ives TiIIT 38:00 38.00 
9.00 ecccce & f 3 A ' n A 
3.02 rl2". 2.22. 37.00 88.00 41.00 43.00 41.00 40.00 42°00 42°00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
—— #xl4”...... 42.00 43.00 45.00 47.00 45.00 45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
No 2 mies stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M grades. 
or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
o.b. : 
DOUGLAS FIR WEST COAST LOGS 
{Special Telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMBRICAN LUMBERMAN] 
q Seattle, Wash., Aug. 1.—The following prices Portland, Ore., Aug. 1.—Fir prices today, f.o.b. Portland, Ore., Aug. 1.—Present log quotations 
es = for yard items, f.o.b. mills, were reported mills, are as follows: are: 
today: i 
Pre- Vertical Grain Floorin Cedar: $21. 
High Low vailing | 1x4” No. 1 clear “ oe $27, = and $16. 
Giices Peleen Pelee Nor 4 CUCAE ssc cerececceccvscsecccecesees $57.00 Red fir: 8 to $19 
: SNe A OMA heicecvandeataduwhees neakida 53.00 Spruce: $32, ‘ and $15. 
Shite © sien & a 00 $61.00 INOS S CHORE eas xu ccuvdscdasscdadcaed antes 40.00 Hemlock: $14 to $16. 
cog iy i niveree 42:00 39,00 ‘s** | 1x3 and 14%x4” No. 2 clear and better...... 53.50 —_————_ 
ix” NO ~— and beiter s. £.. 39.00 35.00 $37.00 FOO SGN e hckatsicevncauae 43.00 
2.50 oS. oe eeryieiens Bee Slash Grain Flooring Everett, Wash., July 28.—Logs, steady. Quota- 
x6” No. 2 an Ps better...... 44.00 39.00 39.00 a tions: 
r ‘ 1x4” No. 2 cle Pe dccctddcctecsess 
We Be ira vdccsees ee ces | eds aE > Seagulapepeghaehenmnnnaetatee “8 Bir: No. 1, $28; No. 2 $21; No. 8, $15. 
Stepping - | 1x6” No. 2 clear and better 40.00 ’ ee 
seer eee eeesenens . Vesdiaenennennhannaucene 
No. 2 and better a s : 72.00 ane wad OME cia ec dvkdddaadhdwns wid hee as 37.00 10'to 18 percent. wend e my | eo 
inis o OTCONE. oc ccccccccccccece ee base 
POON aids a etieacwslecde 61.00 ee “++ | 1% and 1% Pagan a 16 to 20 percent ocvcccccccccccccccces . 25 base 
).95 Casing and base........... 68.00 66.00 pes e an 0. 2 clear and better.......... 68.00 Above 20 percent, and advance of $1 for each 
5 Celling Finish unit of 5 pereess. 
2.15 Sex” 2 4 Pa ne , Hemlock: Pg $19; No. 3, $15 
x4 ae epee 20 $2.00 vee No: 2 clear: and DOUAP icc weds dis ddicds vededce 57.00 Spruce: ny No. 2, $22; No. 3 » $16. 
‘ 1x4” No. 2 and better..... 37.00 33.00 ae’ Celling 
55 INOS cc kncc cena seas 35.50 31.00 hes 5gx4” _ Z pe eee eee Te ree 33.00 
ENOL COME Kinde hs O06 UNE Weck dae Kueeemee 25.50 
65 1x6” No. 2 and bette — ae 36.00 39.00 1x4” No. 2 clear and better................ 34.00 WEST COAST SPRUCE 
eee Mie eae ante 34.50 28°50 a INO OME ns a ee ds $6 baLEKEE KR wae REA oO [Special telegram to AMERICAN LUMBERMAN] 
No. 1 Common Boards and Shiplap Drop Siding and Rustic Portiand, Ore., Aug. 1.—The following are 
Ps SAE BROMO? won ccss ssicavee 19. 50 17.50 18.50 | 1x6 No. 2 clear and better................. 38.00 | prices prevailing here today: 
H Wb dd ntaxe ais abil eee ae ae 0.00 wale Pre POG Cec cdcss cesdnudacciavantaes 34.00 a” ee See ae Ones Sores t $78.00 
fel Dimension, No. 1 Common S4s Miscellaneous items 1x4 Bi ve ccc wes cucadbaconacea 70.00 
PO ECU VR ao cic ooo oie 19.50 15.50 17.50 7 va BE ee erry ee 37.00 
ure Fir dimension x6 38.00 
Stash and Sina Timers 14-foot or shorter, off list..............06. $ 2.00 | path ... ee ee ee 5.50 
4x ARG? SAB. 24.50 20.50 21.50 1G= 40 20st, OFF mb. occ cccicccccccccaces eee fee eee ed a Din -oteue eta we ‘ 
F 3x12” 12 to 16’ S4S........ 25.00 21.50 29 00 22- foot ae longer, over list. . a 3 00 Factory stocks, rt cn ia a: dea enn wee adue meee lea 38.00 
ies ‘ WR MEE Mada vsccecncccsnacene ioxe Peete etter ee eeeeeeeeeeens 45.00 
rae Timbers, 32’ and Under 1%" 
0x6” I RRS eR SRR 29.00 22.00 ‘ Small lean Cocccrcccccccceccceee ance: eee 1 Ye FRECEELOADAERROS BS eee 44.00 
) Mak 6x6” and larger timbers........... coos BA I. rte ence eee ener seneeeees 44.00 
‘ Vertical Grain Fir Shop Fir lath, per thousand, dry........ onsen Ae SBE ngs denncsenesanss 52.00 
) */4 TR ieatrmeenetlaswonneste 40.00 eA .... | California random ........... +. 19,00 | Common rough dimension.............+.+++ 25.00 
55 ‘ eR Bice 38.00 Saat co Be Gs bs écncdosasasoaumanauedancs 15.00 ee I, COO os os wsidindicscandteeaaes 21.00 
WTS MN oe og cc acs Gunlelatels' 27.50 eka acs FeO As sok'c ccntfesedaccladecaencaneanat 16.00 oe ccacuchaddesadad 22.00 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., July 28.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ending today: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
Cé&btr. C&btr. C&btr. C&btr. 
BER ys knawn $57.50 $47.00 144x3”....$60.50 $49.50 
| a 53.00 47.00 1%x4”.... 57.50 49.50 
Se pacuse 56.50 49.00 1%4x6”.... 59.50 49.50 
Slash Grain Flooring 
yee $42.00 $39.00 1%x3”....$50.50 $39.50 
| SS 42.00 39.00 1%x4”.... 47.50 39.50 
er 45.00 43.00 1%4x6”.... 49.50 39.50 
Vertical Grain Stepping 
TT eee) ae rrr $65.00 $55.00 
Re Poe eB CO RE Se cxwcsnsaswenes 67.00 57.00 
Finish, No. 2 Clear and Better, S2S or S4S 
ae LEE OPT E ET 
< iebtecbeetbbobat pense ebbene eos 


eee eee eee eee eee eee ee ee ey 


COFCO EEE EERE EEE 





PS $39.00 $34.00 Pe $42.50 $37.50 
oe 41.00 35.50 ease 44.50 39.00 
SEA” oc 39.50 34.50 ~ ae 43.0 38.00 
| Ee 42.00 39.00 ix6”...... 45.50 42.50 
Drop Siding, Rustic 
x6” ‘seus /- r4 $37.50 ERG’ .éseee $44.00 $41.50 
gf ae BP0U FOS occaes 51.00 48.00 
Fir Battens 
0 ee O70 206 OY Gisicccccdel F 
a "ai rae 0.0 
Lath 
Wary MOP AOUBBOE, 6 66k sé boess Shons oosbw eke $5.00 
Common Boards and Shiplap 
No.1 No. 2 
com com 
ix, BE WING BIE aio in 5 vik osc vce neon $20.00 $17.00 
gp REPEC OCC oor ee erecorcccececeos 18.00 15.00 
1x6 Men eneSCSGAbbSAwL Vooa rene tee 18.50 15.50 
ixt, _)x10” Spies ba sbusah sous uate case ey 18.60 
1x NOU oc ccccscesescecevccesc ae [ae 
een aee ds eebEns Ds Snaa eke cere 20.50 17.50 
Pe ED odie be seeeencasesneod 21.50 18.50 
Common Planks and Small Timbers 
2 ge cnn. 22.00 $19.00 
axé, =. SEN ced oespseesacewascancud +r 08 erat 
x8 BEST PE Te PRR SAA. 22.00 19.00 
3x10, BEAR BOG) 4018? oi oivsissoédcwsee 23.00 2000 
Common Dimension, $1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com com 
2x3, 2x4”..$18.50 $15.50 2x14”..... 21.00 $18.0 
2x6, 2x4”.. 18.00 15.00 2x16”..... et ere} 
2x10”..... 29.00 16:00 2x18”... 24.00 21.00 
SKIS" 2008 19.60 16.50 2x20%..... 26.00 23.00 
Common Dimension, 2x4”, S1S1E 
e oxen see $17.50 14.50 aS kvaveue $20.50 $17.50 
i yutesee 18.50 15.50 ee 21.50 18.50 
aD sseanes 19.50 16.50 | ree 23.50 20.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com. com, 
6x 6”....$24.00 $27.00 18x18”....$28.00 $31.00 
10x10”.... 25.00 28.00 20x20”.... 29.50 32.50 
14x14”.... 25.50 28.50  22x22”.... 31.50 34.50 
16x16”.... 26.00 29.00 24x24”.... 84.00 37.00 
Common Timbers 
34 to 40’..$26.00 $29.00 72to 80’. “oy 4 $54.00 
42 to 50’.. 30.00 33.00 82to 90’. 64.00 
52 to 60’.. 36.00 39.00 92to100’. 73. 00 76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 
DRS ih teckawesente = BO” Sais atu csascet $22.50 
| eee Bee BIR Bikvcseuseceau 13.75 
HEMLOCK— 
Boards, S1S or Shiplap 
— i ~ No, 2 No.1 No. 2 
om. com. om co 
_ & 3”. $20. 00 $17.00 oe 
_ eee a 15.00 x4” $20.00 $17.00 
136° SE: 15.50 ca os 20.5 17.5 
1x8 & 10”. 18. BO 16.50 x8 & 10” * 4 18.50 
SEAR 20:0,00 0.00 17.00 ‘ a Ae 19.00 
x 3” 33, 00 19. 
RED CEDAR— 7 wa 
Common Boards and Shiplap 
eee $16.50 $11.50 1x10”..... $19.00 $14.00 
Se woseuu 17.00 12.00 “35187 ...2% 20.00 15.00 
A 605008 18.00 138.00 
Flume Stock 
SE” os ewe $22.00 $17.00 i | ag $24.00 $19.00 
BE 9:0's'e 9S 23.00 18.00 1x12”..... 25.00 20.00 





WESTERN PINES 


[Special telegram to AMPRICAN LUMBERMAN] 


Portland, Ore., Aug. 1.—The following are f.o.b. 
mill, and f.o.b. Chicago shop, prices: 


No.2 No.8 

m. com. 
See PEMD kink hss spss eee naseee $33.00 $22.50 
1 6 A EO 6.0.08 43002G5 os n000ewe 34.00 24.50 
BO os ositadad swede eee 05.048 - 30.00 24.50 
ee LE | ae err nr 32.00 25.00 
ixis” and wider, 10 tO 16" «1066020 - 88.00 26.00 

No.4 No.5 

com. com. 

DE Be PINRO si o.0.0s io 00 ses sesco nes $20.00 $10.00 
SELECTS— 

i ee me” ’ 
1x4", vi wo 8”, 10 to 20’. 7 nO "$67. 00 $53.00 
1x10” SEERA ROR ee (esau - 88.00 83.00 67.00 
BRIO" . supbuniacee vacoeuaaee .-+- 94.00 89.00 72.00 
ee ee eee ee 99.60 94.00 177.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 
8/4 and wider.......+..++e+-++ 99.00 94.00 82.00 

SHop S828, F.0.8. CHICAGO— — sil 
ot WG) bik cxaiaveicwess osaaseemaue "00 $8. 00 $38. 00 
SE SOE yey eee 80.00 65.00 38.00 


Above prices are for shipments of No. 3 and : 


better shop. 
grades, add 


Spokane, Wash., July 28.—Prices current today 
f. o. b. mill are as follows: 


Idaho White Pine, 16-Foot, Inch 


a straight cars of specified 





No.l No.2 No.3 No.4 No.& 
ce. stsaanan -$51.00 $47.00 $35.00 
Se” seeseee 52.00 48.00 39.00 
8” eeeeee 50.00 44.00 39.00 
10” wcccccccss GEO 46:00 $9.00 
1S” wccccoccese CLO 600 640,00 
is cscene 00 «BBO cccce 
PR na.taes andes catans $23.50 $12.50 
Western White Pine 
4” ..cceeeee $46.50 $38.00 $26.00 
CY wccccccecs SEO 6 apa 8628.50 
A 33.00 27.50 
33.00 27.60 
pabenes ee 84.00 28.00 
BE? Seseas sass 62.60 aes. eines 
4” & wider... ..... osece  ceoee -Ons00 ‘SIB50 
Western Pine Shop, 825 
mngeeey Com- 
No.1 No.2 No.3 mor 
5/4 & 6/4.. $18.60 $53.50 $38.50 $21.50 
B/4: .conssescea OBe — 53.50 21.50 
BE: osaneeues aaa. | ieee... nee sosee “Beas 
White Fir, 6- ‘to '20- Foot, Inch 
4" & 
4” ”  $8&10" 12” wider 
No. 1 & 2... woe $31.00 $32.00 $83.00 
PONS  Ss06uwer 24. - 26.00 27.00 28.00 
ere eas Goes. Sees cnes.c Tee 
Larch and Fir 
No. 1 & 2 
com. No.3 No.4 No.5 
RY pubweseubasteeroare $24.50 $19.00 
OP ecu reer e rrr Me 
Bie 20 sves0e0ee ecooe 24.00 28.00 
| errr - 28.60 24.00 
Pe cccesucscncodsy cvuns $17.00 $10.50 





CROSS TIES 


St. Louis, Mo., July 30.—The following cross 
tie prices prevail, f. 0. b. St. Louis: 


Untreated 


White Southern 
Oak Sap Pine 
No. 5, 7x8", 8’; 9-inch face..... $1.75 $1.50 
No 4, 1x8”, 8’, 8-inch face..... 1.55 i 80 
No. 3, 6x8”, 8’, 8-inch face..... 1.40 1.12 
NO, 2, 6x", 8’, 7<ineh face..... 1.30 1.02 
No. 1, 6x6”, 8’, 6-inch face..... 1.20 -92 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 





Switch Bridge 

Tie Plank 

WU EMEO MORK 5.60555 0e0d seesaw $51.00 $47.50 

ONES in inxs nab sb seesamscene 49.50 45.50 
MAPLE FLOORING 


The following are average wholesale prices, 
f.o.b. cars at mill, obtained for }$x2%4-inch face 
maple flooring during the week shown, as re- 
ported by the Maple Flooring Manufacturers’ 
Association: 


Clear Factory 
Sihecwa sus seat $105.12 $50.92 


AMERICAN BLACK WALNUT 


Cincinnati, Ohio, July 30.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: : 


6/4 
5 


No. 1 
July 21 $93.46 





4/4 5/4 8/4 
FAS ...$215@... ose $245@ 


NO. 2... 


$235@... coe 
Selects . ee: -. 160@165 170@i75 180@i85 
No. 1... 115@... 125@130 * oe. 146@... 


45@ 50 55 


eee 60 





Augusr 4, 1993 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, July 30.—The following ar, 
average prices, Cincinnati base, quoted on pop. 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 
Oe aeatawwiacee $62.00 $55.00 $35.00 $25.00 
Sisto vinwee 60.00 52.00 32.00 22.06 
- eee ee Penae ner. 55.00 50.00 30.08 20.06 


Louisville, Ky., July 31.—Demand for poplar 
siding, especially common grades, is somewhat 
better and is about equal to capacity plant pro. 





duction again. Local quotations are firm as 
follows: 

Clear Roloct No. 1 com. No. 2 com, 
Be ep aleve brand $65.00 $55.00 $38.00 526.00 
De sora dive ns0' 65.00 55.00 32.00 2.00 
Se Bese ne 57.00 50.00 26.00 is 00 


Cincinnati, Ohio, July 30.—The following ar 
average prices, Cincinnati base, on “‘soft tex. 
ture’ poplar, from Virginia, West Virginia, Ken. 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY POPLAR— 4/4 S/s &6 /4 
FA aged ee 


8/4 
115 $11 . a 125 
Saps and selects 80@ 85 85 95 
No. 1 com..... 58@ 63 Fs 
No. 2 com. A.. 38@ 40 42 42@ 45 
No. 2 com. B.. 28@ 30 30 32 32@ 35 


Sorr THexTURE— 


58 
ao 
2S 
ae 
OSs 
SS 


FAS .......-.-$120@125 $125@130 $130@135 
Saps and selects 90 95@100 100@105 
No. 1 com..... 68@ 73 %73@ 78 78 


83 
No. 2 com. A.. 42@ 47 47@ 50 50@ 53 
No. 2 com. B.. 32@ 35 35@ 38 35@ 40 





For Editorial Review of Current Market Con. 
ditions See Page 36 


Chicago Lumber Receipts and Shipments 


Reported by J. J. Fones, Secretary of Board of 
Trade, 
RECEIPTS FROM JULY 1 TO JULY 28, INCLUSIVE 














Lumber Shingles 

BM 8 viwiove! sia ea eels 254,603,000 58,873,000 
147 Ai se eT eee 225,610,000 54,730,000 
TRCVOCARO soos ones 28,993,000 4,143,000 

TOTAL RECEIPTS JAN. 1 TO JULY 28 

Lumber Shingles 

DOGS Senirsseearned 2,133,561,000 410,469,000 
PEO). agecasesie: #8 He a 1,592,091,000 295,202,000 
INCKOCABG. oo 26.040: 541,470,000 115,267,000 
SHIPMENTS FROM JULY 1 TO JULY 28, INCLUSIVE 
Lumber Shingles 

BOE Goes how aces 145,882,000 62,585,000 
WES aes ace a ant 131,919,000 47,960,000 
TROTORKC 65-0655 50 13,963,000 14,625,000 

ToraL SHIPMENTS FROM JAN, 1 Te JULY 28 

Lumber Shingles 

MEE: Sextecadexines 1,198,700,000 460,897,000 
Ee be aparelen sie ona org 824,411,000 247,935, "000 
TRCTOARC «0450's ss 374,289,000 212,962,000 


Chicago Building Permits 
The following are comparative building totals for 








July, 1922 and 1923, and June, 1923: 
July, dune, July, 
Permits for— 1922 1923 1923 
MEARS <0) atipe cr waite. 8.8 (0V cn We oe 103 106 
Offices and hotels......... 2 $ io 
oe ee SR PE ER ro rey 641 759 
Halls and churches. 5 8 
TMGATETS 5. 66:20:00 1 one 
AMARUMODES: 555150 cis aces 0% 417 376 
Stores and offices......... 4 4 ‘ 
Stores and residences...... 14 13 11 
StOTes ANG HAIUS.....6 000050 - re + 
Stores and apartments.... 15 16 14 
MEIGECHIARCOUG: 6 os cs eo sce ee 3 o) 
eee eee 1,144 1,218 = 1,296 
RIC soe ses « 873 1,002 1,063 
PWOHING 2 6 sine es 271 211 238 
Frontage, feet... 33,074 35,279 30,000 
OBE 4 ceases 16,214,300 17,683,550 16,495,150 


NORTHERN PINE 


New York, July 30.—Canadian white pine has 
not been moving very well and prices have 
yielded little, if at all. There apparently is not 
enough lumber to satisfy the market and mills 
are making no effort to supply the deficit. 


Boston, Mass., July 30.—Northern pine orders 
are being placed by retail yards on a limited 
basis. Demand for the lower grades from the 
boxing and crating trade continues fairly good. 
Northern pine producers report they are busy 
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accumulating stock for the fall trade and that 
they have no intention of making any more price 
revisions this season. 


North Tonawanda, N. Y., July 31.—Demand 
is less active than it was. While dealers are 
not disposed to complain, they say that more 
pusiness would be appreciated. There is not as 
much new building as formerly but inquiries 
among contractors give evidence of greater ac- 
tivities along this line this fall. 


Buffalo, N. Y., July 30.—The northern pine 
market is steady, with a fair amount of busi- 
ness developing for this season. Sales are 
largely in small quantities for immediate needs. 
Building prospects are favorable. 


Minneapolis, Minn., Aug. 1.—While trade is still 
admittedly slow in northern pine, there is a little 
more inquiry from country yards. Stocks appear 
to be unusually low in the cities and it “looks as 
tho they will have to buy quite a lot of lumber in 
a short time,’’ as one dealer put it. 


EASTERN SPRUCE 


New York, July 30.—Eastern spruce is coming 
in by car in fairly good proportions. Smaller 
sizes are a little bit off. All largér, sizes hold 
frm. Mill supplies are moderately good. 





Boston, Mass., July 30.—Altho retailers are 
still very busy supplying builders they are very 
cautious about buying themselves. Some pro- 
ducers are still giving concessions on eastern 
spruce frames of $1 or $2 when the schedule is 
not very difficult. Others are sticking to the 
base quotation of $50. Provincial random quota- 
tions continue rather soft. There are occasional 
chances to buy scantling at $36, and there is 
also business at $37 and $38. Boards are quiet 
put prices are held up fairly well. Quotations: 
Dimension, rail shipments, 8-inch and under, 
$48 to $50; 9-inch, $49 to $51; 10-inch, $50 to $52; 
12-inch, $52 to $54. Provincial random, 2x3 to 
2x7, $36 to $38; 2x8, $44 to $45; 2x10, $46 to $47. 
Covering boards, $37.50 to $38; matched, clipped, 


$2 
HARDWOODS 


Chicago, Aug. 1.—Continued gradual improve- 

ment in hardwood demand is reported by local 
distributers of both southern and northern woods. 
Furniture interests are probably the leading 
buyers on the Chicago market, but there is also 
considerable trade with the automobile and 
body makers, the interior trim manufacturers, 
box interests and miscellaneous consumers. The 
increase in demand from the furniture industry 
has resulted in some betterment in the price 
position of gum and oak, and several items 
of these and other woods are again showing 
an upward tendency. The hardwood market 
as a whole, however, remains on about the 
same level as last week. 


New York, July 30.—The market is just about 
as it was a week ago, with prices holding firm 
all along the line. Sap gum and tupelo gum 
moldings are holding up unusually well. Con- 
cessions in any item are seldom reported. There 
isa moderate demand for flooring. 


Boston, Mass., July 30.—Orders for hardwoods 
show some increase in number and volume. No 
further price recessions are looked for. Stocks 
in first hands are reported considerably below 
lormal. Hardwood flooring continues to be of- 
fered at rather low prices. Quotations, FAS, 
inch: Ash, white, $110 to $115; basswood, $95 
to $100; beech, $85 to $90; birch, red, $150 to $160; 
sap, $125 to $130; maple, $105 to $115; oak, white, 
Dlain, $135 to $140; quartered, $155 to $160; pop- 
lar, $180 to $135.. Western flooring, }?x2% clear: 
Beech, $90 to $93; birch, $100 to $106.50; maple, 
$108.50 and up; oak, white, plain, $113; No. 1 
common oak, $80. 


Baltimore, Md., July 30.—Domestic business in 
hardwoods appears to have reached the low 
mark and may be expected to show signs of a 
gradual revival. There are really no large ac- 
‘umulations anywhere in the trade. Values ap- 
pear to have stopped their downward slide, with 
indications of recovery seen. The export busi- 
hess remains unsatisfactory. 


North Tonawanda, N, Y., July 31.—Hardwood 
dealers report a steadier market than that en- 
‘ountered in other woods. Factory consumption 
's taking the bulk of the stock and is showing 
Inereasing proportions. Prices are steady and 
on the same basis as for several weeks. 





qnutalo, N. Y., July 30.—Hardwood dealers 
bd a fair demand for the various items. Many 


industrial plants are working at about normal 
activity. Not much change in prices has taken 
place lately, tho some mills are advancing their 
quotations on quartered oak. Poplar and gum 
are in fair demand. 


Minneapolis, Minn., Aug. 1.—Country inquiry 
for hardwoods is a little better, but no actual 
change in the market is noticed yet. Business is 
described as ‘“‘not what it should be,” but there 
appears to be an optimistic spirit prevailing. 





Cincinnati, Ohio, July 31.—There is some spo- 
radic buying of hardwoods, but nothing ap- 
proaching any real demand. Prices remain at 
about present levels, but concessions can be ob- 
tained for real orders if the demand is for lumber 
already in stock. 
August, 


Kansas City, Mo., July 31.—There is a lot of 
competition for some of the hardwood business 
offered, especially in oak and gum. Common 
grades, however, are not so plentiful and prices 
are generally firmer. Furniture plants are more 
active on the market. Yard trade is fairly good, 
with oak and gum finish in better demand than 
flooring. Millwork plants are buying only for 
immediate requirements. There is a good trade 
in cabinet woods. Railroad buyers still call for 
heavy stock. 


St. Louis, Mo., July 30.—A slight increase in 
buying of southern hardwoods over last week is 
reported, tho most of it is of the hand-to-mouth 
type. There have also been a few more inquiries. 
A considerable amount of elm and ash is being 
sold to the automobile industries. Furniture fac- 
tories are buying stock for immediate use. 
Prices are unchanged. 


Columbus, Ohio, July 30.—Hardwood orders 
and inquiries are increasing with factory demand 
the best feature. Retailers are also buying to 
replace broken stocks. Prices are fairly .well 
maintained at former levels, altho some conces- 
sions are being made to force business. Ship- 
ments are coming in promptly. 


New Orleans, La., July 30.—Hardwood con- 
ditions are a bit brighter this week, according 
to those who have been over the field and seen 
operations at first hand. There is still stagna- 
tion in the red gum market which has apparently 
about touched bottom and gradual increases in 
sap gum and distinct betterments in maple, ash 
and elm have brought the woods nearer to a rea- 
sonable price relationship. 


Houston, Tex., July 30.—The hardwood market 
has held its own during the last week, but 
nothing eventful happened in the way of price 
fluctuations or change in demand. There is a 
strong demand for oak for railroad stocks and 
also for ash. Gum is dull. 


HEMLOCK 


Boston, Mass., July 30.—Offerings of eastern 
hemlock have increased slightly, but the supply 
is still rather light. The call is quiet. Demand 
for plank is about fair, with prices somewhat 
softer. Eastern clipped boards are still scarce; 
the range for 10- to 16-foot is $39 to $40. Con- 
tinued selling pressure is affecting western hem- 
lock, which is being offered at $35, ships’ tackle, 
for ordinary dimension schedules. 


New York, July 30.—No general buying is go- 
ing on in hemlock. Arrivals have been curtailed 
to some extent. Retailers are carrying large 
supplies that were purchased earlier in the sum- 
mer. There are no signs of further price con- 
cessions. 





North Tonawanda, N. Y., July 31.—Demand 
is less active but increasing inquiries have 
strengthened the belief of dealers in a better 
volume of business with the approach of fall. 
Building is taking less stock. Contractors are 
closing contracts for much new building for the 
fall, giving assurance of a better consumption 
of stock. Prices are unchanged. 





Buffalo, N. Y., July 30.—Hemlock prices are 
steady, in spite of the weakness in other woods. 
Retailers are buying only what stock is im- 
mediately required. Mill stocks are small and 
overhead costs are larger than usual. 


FIR, SPRUCE, CEDAR 


Chicago, Aug. 1.—Steadying. prices feature the 
Douglas fir situation, but this has not resulted 
in any noticeable improvement in demand in this 
market, southern pine being a strong and suc- 
cessful competitor. Inland mills which are cut 
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| GANDY is a BETTER BELT 











SAVE ON BELTS 


Buy Gandy Belts for your Main 
Drives—General Transmission, Ele- 
vators and Conveyors. You pay a fair 
price and you get a belt that will last 
longer and stretch less. 


Gandy Belts are tough—built for 
rough work. Forty years experience 
have taught us how to do it. 


“It’s the Belt with the Green Edge’ 








THE 
GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
340 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
CHICAGO: 552 WEST ADAMS STREET 
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off from the excellent cargo business and must 
rely on the rail market are still making some 
low prices in order to attract sufficient business 
to enable them to continue operations, but the 
fact that extremely low prices are gradually 
being eliminated shows that they are filling 
their order files, and the prediction seems well 
founded that the price level will shortly move 
up. 


New York, July 30.—Douglas fir is in only fair 
demand and wholesalers without exception re- 
port that the summer lull continues to overspread 
the market. Fir sells at $35 and $36 delivered 
at the yards in 10- to 24-foot lengths for 2-inch 
stock. Settions outside of the five boroughs of 
New York are absorbing a fair amount of fir. 





Boston, Mass., July 30.—A little better feeling 
about Pacific coast lumber appears to be develop- 
ing in the New England market. The lowest 
recent quotations on Douglas fir dimension have 
not gone below $37.50, ship’s tackle. Cargoes 
now on the way are reported to be more in line 
with the actual needs of the market. A steadier 
tone of prices and an increasing feeling of con- 
fidence among buyers are likely to develop from 
now on. 


Minneapolis, Minn., Aug. 1.—Quietness still 
prevails in the local fir market, but there is evi- 
dence that the country inquiry is developing and 
that a good fall business is in prospect. 


Kansas City, Mo., July 31.—Fir demand is 
small, running largely to mixed cars of yard 
stock, and an occasional car of uppers from 
industrial consumers. Prices have eased off 
again. There are practically no transit cars be- 
ing handled locally. 


San Francisco, Calif., July 28.—The fir market 
shows some signs of stability on certain items, 
but production continues on a large scale with 
slack buying in California. San Francisco yards 
are taking lumber for their present requirements, 
but there is no speculative buying. The con- 
sumption in southern California is large with a 
good volume of building. There is some conges- 
tion on the wharves at San Pedro. Prices in San 
Francisco are better in proportion than in south- 
ern California, as very little unsold lumber is 
coming in here. The market has declined about 
$4 during the last thirty days, according to some 
wholesalers. Randoms have been sold at about 
$21 flat, cargo delivery. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 1.—Yard men report 
that crop prospects are most encouraging, but 
the country demand is not yet making itself felt 
in the northern white cedar market, and no 
change is looked for within a fortnight at least. 


NORTH CAROLINA PINE 


New York, July 30.—North Carolina pine prices 
are standing precisely where they were two 
weeks ago. The box trade is fairly active. Roof- 
ers have picked up quite a bit. No price is 
being quoted on 2x6, 2x8 and 2x10 from 10- to 
16-foot lengths on transit stock because there is 
no market for them. 


Baltimore, Md., July 30.—While most North 
(arolina pine dealers find trade quiet, there are 
some who see indications of a revival in ac- 
tivity. The recessions in prices have stopped, 
quotations now being fairly steady. 


Boston, Mass., July 30.—North Carolina pine 
trade continues to drag, and prices show a soft 
tendency. Retail yards have been doing a heavy 
July business, but are disposed to make replace- 
ments cautiously. Fairly good rough edge, 4/4 
under 12-inch, is being offered at $65 and there- 
about. Shortleaf flooring, partition and roofers 
are receiving a little more attention. Quota- 
tions: Shortleaf flooring, 1x4, A rift, $91; B rift, 
$87.25; C rift, $73.75; B&better flat, $59. Parti- 
tion, B&better, 44x3%4, $58. 


Buffalo, N. Y., July 30.—North Carolina pine 
is in somewhat smaller demand, and prices are 
lower. Six-inch roofers can now be bought 
around $30.50, or a reduction of $1 from a 
week or two ago. Stocks offered by mills are 
larger, 


WESTERN PINES 


Chicago, Aug. 1—The market for western pines 
has shown little change during the last week. 
However, it is noticeable that retail demand is 
improving, and while factory trade is still a 
little slow, a fairly good business is being re- 


ported by local distributers. Prices are weak 
and the spread between quotations by varioys 
mills is considerable, but a tendency toward 
greater stability has recently been noticed, anq 
the gradual elimination of the low quotations js 
looked for. 


New York, July 30.—Western white pine jp 
No. 4 common has been declining right along 
and it appears the bottom has not yet been 
reached, Other grades arc holding fairly steaay, 


Boston, ‘Mass., July 30.—Sellers of westery 


pines are disposed to be more or less conciliatory . 


and buyers to be rather cautious. Stocks in 
New England hands are generally light while re- 
tailers and builders’ finish mills are quite busy, 
Trade in Idaho white pine is about fair notwith- 
standing the fact that some distributers are con- 
ceding $1 or so from the following ordinary 
wholesale quotations, f.o.b. Boston: 


1x4 1x6 1x8 1x10 1x12 
No. 1 com...$66.50 $67.50 $66.50 $69.50 $73.00 
No. 2 com... 62.50 63.50 61.00 61.00 63.59 


Kansas City, Mo., July 31.—~Western pine 
prices appear to be getting down to bedrock and 
buyers are beginning to figure more on their re- 
quirements. Buying at present is small and 
hurry-up shipment is wanted. Sales managers 
here say they are looking for a good demand this 
fall. 


Minneapolis, Minn., Aug. 1.—One of the large 
handlers of western pines here has issued in- 
structions to its salesmen to go after business on 
the basis of discount card No. 1, making every 
effort to bring in the orders around there, but 
cutting if necessary; in other words the market 
is weak at about the figures of the No. 1 card. 





San Francisco, Calif., July 28.—While there has 
been a tendency toward selling California white 
and sugar pine at lower prices recently on the 
part of a number of mills, there is a feeling that, 
with the peak of the season’s production past, 
there will be a gradual recovery. The box lum- 
ber situation is strong, with a heavy demand for 
pine shook. Present stocks are light and produc- 
tion is about keeping pace with consumption. 
Some pine mills have already curtailed produc- 
tion and others will do so. 


REDWOOD 


Boston, Mass., July 30.—Retail yards and build- 
ers’ finish mills have been very busy this sum- 
mer and few of them have much redwood left 
in'stock. Some difficulty is being experienced in 
finding dry lumber for immediate shipment in 
all the items wanted. Some items are being 
offered now by mills at attractive prices, mold- 
ings and frames being easier to buy. Demand 
for siding is somewhat slow, and quotations have 
yielded a trifle. The market for factory stock 
holds firm. 


New York, July 30.—Mill stocks are not very 
heavy and are more or less broken. Demand 
has been much lighter here this summer than 
last, but prices have not weakened in the face 
of this situation. The industrial demand has 
decreased in the month. 


Kansas City, Mo., July 31.—The redwood mills 
still have a heavy volume of orders on hand and 
are accepting only such business as they want. 
Prices generally are stiff, except on frames and 
moldings, for which at present there is not a 
heavy demand in this market. 


San Francisco, Calif., July 28.—The redwood 
market holds up well, altho sales are somewhat 
light. Mills are making good outputs and some 
are employing night shifts. Stocks of dry lumber 
are light. Prices are well maintained. There 1s 
a normal California demand for this time of the 
year. Good eastern shipments have been made 
and a normal fall demand is expected. 


CYPRESS 


Chicago, Aug. 1—Retail buying is now a {ea- 
ture of the cypress market, demand from yards 
having shown notable increase of late as a re- 
sult of the badly depleted condition of dealers 
stocks and the good business which they continue 
to enjoy. Industrial demand is comparatively 
slow, of about the same volume as formerly. 
Some of the large producers of cypress this 
week reduced prices on a number of items, not 
because of any surplus, it is announced, but 
because of a desire to bring them in line with 
quotations on other woods. Mill stocks are still 
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low and broken, with several popular items 
being scarce, and some difficulty in filling the 
customary badly mixed orders is experienced. 


New York, July 30.—Water shipments of cy- 
press for the summer are a good deal below 
those of a year ago, but this is attributed largely 
to the improvement in railroad conditions that 
has caused shippers to abandon the water routes. 
The demand has improved a little during the 
month, but is far below expectations. Prices 
hold firm. 





Boston, Mass., July 30.—The higher grades of 
cypress keep fairly firm and demand is season- 
able. Retail business is generally reported as 
quite good, but most city yards have enough 
stock on hand for prsent needs. Offerings of 
covering boards at $388 for 4-inch and up, or 
thereabout, are meeting with ready acceptance. 
Quotations: FAS, (4/4, $105 to $113.50; 5/4, $110 
to $118.50; 6/4, $110 to $121.50; 8/4, $121 to $131; 
12/4, $145 to $150. Selects, 4/4, $87 to $99; 5/4 
and 6/4, $92 to $104; 8/4, $108 to $115; 12/4, $120 
to $125. Shop, 4/4, $54 to $64; 5/4 and 6/4, $75 
to $80; 8/4, $85 to $90; 12/4, $95 to $105. 


Baltimore, Md., July 30.—Cypress continues in 
good demand. Mill assortments are not large, 
but less delay is experienced in the filling of 
orders. Prices are firm. 


Buffalo, N. Y., July 30.—The cypress demand 
is on a midsummer basis at present, but the 
outlook is regarded as favorable, as much build- 
ing will be done in the fall. 


St. Louis, Mo., July 30.—A decrease of $2 in all 
box items of red cypress is quoted here. Grade C 
finish, S1S or S28, is reduced $5. Other items 
have remained firm and the demand generally is 
strong. In the yellow cypress market, the chief 
demand is for crating stocks. 


Kansas City, Mo., July 31.—Call for common 
grades of cypress has decreased somewhat, and 
prices are not so firm as on uppers. The small 
orders placed by western buyers invariably call 
for immediate shipment. 


Cincinnati, Ohio, July 31.—The cypress market 
shows little change in condition. Business has 
been quiet and orders are small and for im- 
mediate requirements only. Prices have been 
stationary. 





New Orleans, La., July 30.—There was a re- 
duction of $5 a thousand feet in the price asked 
for grade ‘“‘C’’ cypress during the last week, 
No. 3 and box also were lowered by $2. Other- 
wise the list has remained unchanged and the 
volume of both orders and inquiries has been 
satisfactory. Car supply is good, and the per- 
sistent rains have not interfered with opera- 


SOUTHERN PINE 


Chicago, Aug. 1.—The southern pine market 
has ¢ontinued to gather strength, especially 
from the standpoint of demand. Retailers re- 
main busy and, having reduced their stocks 
very materially, have many pressing needs that 
must be filled immediately. While there still 
is considerable shopping around before placing 
an order, buyers seem convinced that prices 
are as low as they will be, and are therefore 
showing a disposition to buy ahead a little 
farther. Wholesalers! are warning their cus- 
tomers that higher prices will prevail as soon as 
fall buying begins, and this prospect, together 
with that of car shortage in certain prouucing 
regions, is bringing out a lot of inquiries. Transit 
cars are moving readily, and cheap offerings are 
quickly snapped up. Such, however, are grow- 
ing steadily scarcer. 





New Orleans, La., July 30.—Southern pine 
conditions have changed little in the last week. 
The record of orders, production and shipments, 
a8 reported to the Southern Pine Association by 
33 subscriber mills, show the orders and pro- 
duction columns almost exactly the same as a 
week ago, but there has undoubtedly been a 
Speeding up of the shipping departments and the 
report for that activity went far above that 
of the previous seven-day period and well above 


rhe indicating a lowering of unfilled commit- 
ments. 





Houston, Tex., July 30.—After several days of 
brisk business for this season of the year, the 
Southern pine market was quieter this week. 
Yard stocks fell off to some extent, but railroad 


and oil field business holds up. Production is 
on a good scale. 


New York, July 30.—Stocks are accumulating 
just a little bit in southern pine and conditions 
are fair. No recessions in price have occurred 
this week. No big demand exists for any item. 





Boston, Mass., July 30.—Southern pine orders 
are increasing. Retail stocks have been very 
much reduced in recent weeks by the continued 
activity of the building industry. There is a 
softer tone to prices which is thought to explain 
the cautious attitude of buyers, many of whom 
are expecting further adjustments before autumn. 
Wholesale yards are doing a fair business in 
longleaf dimension at reasonably steady prices. 
Top quotations this week: Longleaf flooring, 
1x4, A rift, $100; B rift, $92.50; C rift, $87.50; 
Bé&better flat, $70. Partition, B&better, }4x3%, 
$63.50. Air dried roofers, 1x6, are being offered 
around $31.50, Boston rate. 


Buffalo, N. Y., July 30.—Southern pine prices 
show an easier tendency and dimension is quoted 
at $1 to $2 lower than a week or two ago. There 
is an ample supply of most items and whole- 
salers are receiving a large number of lists. 
Some business is being done right along, but 
buyers are holding off expecting lower prices. 





Cincinnati, Ohio, July 31.—There is little doing 
in the southern pine market. Transit cars are 
numerous in this terminal so that buyers can 
generally pick up what they need at very short 
notice. There is practically no future buying. 
Prices continue soft. 


St. Louis, Mo., July 30.—Some improvement in 
the demand for southern pine is reported, both 
in orders for mill shipment and cars in transit. 
There have been no advances in any items. 
Boards and shiplap, also 6-inch No. 2 S2S & CM 
are moving slowly. There is a good call for 
nicely loaded cars of 2x6 No. 2 common and bet- 
ter S4S, and an excellent demand for 2x4 when 
loaded heavy to 16-foot, both Nos. 1 and 2 com- 
mon and better grades. There is also a good de- 
mand for 4x4, both Nos. 1 and 2 and better, when 
loaded heavy to 16-foot. 





Kansas City, Mo., July 31.—Slowness of the 
country trade in the southern pine market is 
marked, but the volume of orders coming from 
city yards and industrial and railroad buyers 
showed another small increase last week. Mills 
are still accumulating stock. Boards continue 
firm. There is a good call for timbers, both for 
export and railroad account. Finish demand 
shows some increase and prices are firmer as 
stocks remain short. 


SHINGLES AND LATH 


New York, July 30.—Spruce lath are up a little 
in price, ranging from $8.25 to $8.35. Demand is 
picking up well. Shingles are just about stand- 
ing still and prices are unlikely to go lower. 
Mills are holding firm in shingles in the majority 
of cases. 


Buffalo, N. Y., July 30.—The shingle market 
is steady, with extra clears quoted at $4.74 
‘and stars at $4.03. Demand is not brisk, but 
at times shows improvement, indicating that 
the retailers are not generally carrying large 
stocks. 


Boston, Mass., July 30.—Trade in shingles is 
light, with white cedar extras listed at $6.25 to 
$6.50. Clears are quoted at $5.50 to $6. Red 
cedars are a little steadier, at $5.70 to $5.75 for 
the best British Columbia XXXXxX. Good busi- 
ness with the builders has considerably reduced 
retail stocks of shingles. The spruce lath situa- 
tion looks somewhat better than a month ago, 
with 14%4-inch now quoted at $7.25 and some sell- 
ers asking $7.50; the range on 1%-inch is $8.25 
to $8.50. There is a moderate demand for fur- 
ring at $39 to $40 for 1x2. Clapboards are quiet 
at fairly steady prices. 


St. Louis, Mo., July 30.—Prevailing shingle 
prices here are $2.85 for clears and $2.40 for stars, 
with the buying very light. 


Columbus, Ohio, July 30.—Shingle trade is de- 
veloping considerable activity as rural dealers 
are coming into the market better. City dealers 
are also placing some orders. Coast receipts are 
sufficient for current needs. Prices are slightly 
lower, with red cedar extra clears $4.65 to $4.70 
and extra stars around $4.20 to $4.25. Lath trade 
is quiet at unchanged prices. 


Kansas City, Mo., July 31.—The improvement 
in the shingle demand continues, but prices are 
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3uy Gandy Belts for your 
Drives—General 
vators and Conveyors. 
price and you get a belt that will last 
longer and stretch less. 


Gandy Belts 


SAVE ON BELTS 


Main 
Ele- 
You pay a fair 


Transmission, 


are tough—built for 
Forty years experience 


have taught us how to do it. 


“It’s the Belt with the Green Edge’ 
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Dull-edged tools 
are costly 


SHARP-CUTTING 
and finely-tempered 
NICHOLSON Files are 


in universal demand. 


In planing and saw mills, 
woodworking factories, 
sash and door plants and 
machine shops they 
have won staunch 
friends among those 
who know good files. 
Be sure the name NICHOLSON 


is stamped on the file you buy 
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off from the excellent cargo business and must 
rely on the rail market are still making some 
low prices in order to attract sufficient business 
to enable them to continue operations, but the 
fact that extremely low prices are gradually 
being eliminated shows that they are filling 
their order files, and the prediction seems well 
founded that the price level will shortly move 
up. 


New York, July 30.—Douglas fir is in only fair 
demand and wholesalers without exception re- 
port that the summer lull continues to overspread 
the market. Fir sells at $35 and $36 delivered 
at the yards in 10- to 24-foot lengths for 2-inch 
stock. Settions outside of the five boroughs of 
New York are absorbing a fair amount of fir. 





Boston, Mass., July 30.—A little better feeling 
about Pacific coast lumber appears to be develop- 
ing in the New England market. The lowest 
recent quotations on Douglas fir dimension have 
not gone below $37.50, ship’s tackle. Cargoes 
now on the way are reported to be more in line 
with the actual needs of the market. A steadier 
tone of prices and an increasing feeling of con- 
fidence among buyers are likely to develop from 
now on. 


Minneapolis, Minn., Aug. 1.—Quietness still 
prevails in the local fir market, but there is evi- 
dence that the country inquiry is developing and 
that a good fall business is in prospect. 


Kansas City, Mo., July 31.—Fir demand is 
small, running largely to mixed cars of yard 
stock, and an occasional car of uppers from 
industrial consumers. Prices have eased off 
again. There are practically no transit cars be- 
ing handled locally. 


San Francisco, Calif., July 28.—The fir market 
shows some signs of stability on certain items, 
but production continues on a large scale with 
slack buying in California. San Francisco yards 
are taking lumber for their present requirements, 
but there is no speculative buying. The con- 
sumption in southern California is large with a 
good volume of building. There is some conges- 
tion on the wharves at San Pedro. Prices in San 
Francisco are better in proportion than in south- 
ern California, as very little unsold lumber is 
coming in here. The market has declined about 
$4 during the last thirty days, according to some 
wholesalers. tandoms have been sold at about 
$21 flat, cargo delivery. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 1.—Yard men report 
that crop prospects are most encouraging, but 
ihe country demand is not yet making itself felt 
in the northern white cedar market, and no 
‘hange is looked for within a fortnight at least. 


NORTH CAROLINA PINE 


New York, July 30.—North Carolina pine prices 
ure standing precisely where they were two 
weeks ago. The box trade is fairly active. Roof- 
ers have picked up quite a bit. No price is 
being quoted on 2x6, 2x8 and 2x10 from 10- to 
14-foot lengths on transit stock because there is 
no market for them. 


Baltimore, Md., July 30.—While most North 
(‘urolina pine dealers find trade quiet, there are 
some who see indications of a revival in ac- 
tivity. The recessions in prices have stopped, 
quotations now being fairly steady. 


Boston, Mass., July 30.—North Carolina pine 
trade continues to drag, and prices show a soft 
tendency. Retail yards have been doing a heavy 
July business, but are disposed to make replace- 
ments cautiously. Fairly good rough edge, 4/4 
under 12-inch, is being offered at $65 and there- 
about. Shortleaf flooring, partition and roofers 
are receiving a little more attention. Quota- 
tions: Shortleaf flooring, 1x4, A rift, $91; B rift, 
$87.25; C rift, $73.75; B&better flat, $59. arti- 
tion, B&better, 34x34, $58. 


Buffalo, N. Y., July 30.—North Carolina pine 
is in somewhat smaller demand, and prices are 


lower, Six-inch roofers can now be bought 
around $30.50, or a reduction of $1 from a 
weck or two ago. Stocks offered by mills are 
larger, 


WESTERN PINES 


Chicago, Aug. 1—The market for western pines 
has shown little change during the last week. 
However, it is noticeable that retail demand is 
improving, and while factory trade is still a 


little slow, a fairly good business is being re- 





ported by local distributers. Prices are weak 
and the spread between quotations by various 
mills is considerable, but a tendency toward 
greater stability has recently been noticed, anq 
the gradual elimination of the low quotations js 
looked for. 


New York, July 30.—Western white pine jn 
No. 4 common has been declining right along 
and it appears the bottom has not yet been 
reached. Other grades arc holding fairly steady, 


Boston, Mass., July 30.—Sellers of westerr 
pines are disposed to be more or less conciliatory 
and buyers to be rather cautious. Stocks in 
New England hands are generally light while re- 
tailers and builders’ finish mills are quite busy. 
Trade in Idaho white pine is about fair notwith- 
standing the fact that some distributers are con- 
ceding $1 or so from the following ordinary 
wholesale quotations, f.o.b. Boston: 


1x4 1x6 1x8 1x10 1x12 

No. 1 com...$66.50 $67.50 $66.50 $69.50 $73.00 
No. 2 com... 62.50 63.50 61.00 61.00 63.50 
Kansas City, Mo., July 31.—Western pine 


prices appear to be getting down to bedrock and 
buyers are beginning to figure more on their re- 
quirements. Buying at present is small and 
hurry-up shipment is wanted. Sales managers 
here say they are looking for a good demand this 
fall. 





Minneapolis, Minn., Aug. 1.—One of the large 
handlers of western pines here has issued in- 
structions to its salesmen to go after business on 
the basis of discount card No. 1, making every 
effort to bring in the orders around there, but 
cutting if necessary; in other words the market 
is weak at about the figures of the No. 1 card. 





San Francisco, Calif., July 28.—While there has 
been a tendency toward selling California white 
and sugar pine at lower prices recently on the 
part of a number of mills, there is a feeling that, 
with the peak of the season’s production past, 
there will be a gradual recovery. The box lum- 
ber situation is strong, with a heavy demand for 
pine shook. Present stocks are light and preduc- 
tion is about keeping pace with consumption 
Some pine mills have already curtailed produc- 
tion and others will do so. 


REDWOOD 


Boston, Mass., July 30.—Retail yards and build- 
ers’ finish mills have been very busy this sum- 
mer and few of them have much redwood left 
in'stock. Some difficulty is being experienced in 
finding dry lumber for immediate shipment in 
all the items wanted. Some items are being 
offered now by mills at attractive prices, mold- 
ings and frames being easier to buy. Demand 
for siding is somewhat slow, and quotations have 
vielded a trifle. The market for factory stock 
holds firm. 


New York, July 30.—Mill stocks are not very 
heavy and are more or less broken. Demand 
has been much lighter here this summer than 
last, but prices have not weakened in the face 
of this situation. The industrial demand has 
decreased in the month. 


Kansas City, Mo., July 31.—The redwood mills 
still have a heavy volume of orders on hand and 
are accepting only such business as they want. 
Prices generally are stiff, except on frames and 
moldings, for which at present there is not 4a 
heavy demand in this market. 





San Francisco, Calif., July 28.—The redwood 
market holds up well, altho sales are somewhat 
light. Mills are making good outputs and some 
are employing night shifts. Stocks of dry lumber 
are light. Prices are well maintained. There 15 
a normal California demand for this time of th« 
year. Good eastern shipments have been made 
and a normal fall demand is expected. 


CYPRESS 


Chicago, Aug. 1—Rctail buying is now a 1ea- 
ture of the cypress market, demand from yards 
having shown notable increase of late as a Tre- 
sult of the badly depleted condition of dealers 
stocks and the good business which they continue 
to enjoy. Industrial demand is comparatively 
slow, of about the same volume as formerly. 


Some of the large producers of cypress this 
week reduced prices on a number of items, not 
because of any surplus, it is announced, but 
because of a desire to bring them in lin: with 


quotations on other woods. Mill stocks are still 
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low and broken, with several popular items 
being scarce, and some difficulty in filling the 
customary badly mixed orders is experienced. 


New York, July 30.—Water shipments of cy- 
press for the summer are a good deal below 
those of a year ago, but this is attributed largely 
to the improvement in railroad conditions that 
has caused shippers to abandon the water routes. 
The demand has improved a little during the 
month, but is far below expectations. Prices 
hold firm. 





Boston, Mass., July 30.—The higher grades of 
cypress keep fairly firm and demand is season- 
able. Retail business is generally reported as 
quite good, but most city yards have enough 
stock on hand for prsent needs. Offerings of 
covering boards at $388 for 4-inch and up, or 
thereabout, are meeting with ready acceptance. 
Quotations: FAS, 4/4, $105 to $113.50; 5/4, $110 
to $118.50; 6/4, $110 to $121.50; 8/4, $121 to $13 
12/4, $145 to $150. Selects, 4/4, $87 to $99; 5/4 
and 6/4, $92 to $104; 8/4, $108 to $115; 12/4, $120 
to $125. Shop, 4/4, $54 to $64; 5/4 and 6/4, $75 
to $80; $/4, $85 to $90; 12/4, $95 to $105. 


Baltimore, Md., July 30.—Cypress continues in 
good demand. Mill assortments are not large, 
but less delay is experienced in the filling of 
orders. Prices are firm. 


Buffalo, N. Y., July 30.—The cypress demand 
is on a midsummer basis at present, but the 
outlook is regarded as favorable, as much build- 
ing will be done in the fall. 


St. Louis, Mo., July 30.—A decrease of $2 in all 
box items of red cypress is quoted here. Grade C 
finish, S1S or S28, is reduced $5. Other items 
have remained firm and the demand generally is 
strong. In the yellow cypress market, the chief 
demand is for crating stocks. 


Kansas City, Mo., July 31.—Call for common 
grades of cypress has decreased somewhat, and 
prices are not so firm as on uppers. The small 
orders placed by western buyers invariably call 
for immediate shipment. 





Cincinnati, Ohio, July 31.—The cypress market 
shows little change in condition. Business has 
been quiet and orders are small and for im- 
mediate requirements only. Prices have been 
stationary. 





New Orleans, La., July 30.—There was a re- 
duction of $5 a thousand feet in the price asked 
for grade ‘“‘C’’ cypress during the last week, 
No. 3 and box also were lowered by $2. Other- 
wise the list has remained unchanged and the 
volume of both orders and inquiries has been 
satisfactory. Car supply is good, and the per- 
sistent rains have not interfered with opera- 


SOUTHERN PINE 


Chicago, Aug. 1.—The southern pine market 
has ¢ontinued to gather strength, especially 
trom the standpoint of demand. Retailers re- 
main busy and, having reduced their stocks 
very materially, have many pressing needs that 
must be filled immediately. While there still 
is considerable shopping around before placing 
an order, buyers seem convinced that prices 
are as low as they will be, and are therefore 
showing a disposition to buy ahead a little 
farther. Wholesalers’ are warning their cus- 
tomers that higher prices will prevail as soon as 
fall buying begins, and this prospect, together 
with that of car shortage in certain prouucing 
regions, is bringing out a lot of inquiries. Transit 
cars are moving readily, and cheap offerings are 
quickly snapped up. Such, however, are grow- 
ing steadily scarcer. 





New Orleans, La., July 30.—Southern pine 
conditions have changed little in the last week. 
The record of orders, production and shipments, 
as reported to the Southern Pine Association by 
133 subscriber mills, show the orders and pro- 
duction columns almost exactly the same as a 
week ago, but there has undoubtedly been a 
Speeding up of the shipping departments and the 
report for that activity went far above that 
of the previous seven-day period and well above 
orders, indicating a lowering of unfilled commit- 
ments. 


Houston, Tex., July 30.—After several days of 
brisk business for this season of the year, the 
Southern pine market was quieter this week. 
Yard stocks fell off to some extent, but railroad 


and oil field business holds up. Production is 
on a good scale. 





New York, July 30.—Stocks are accumulating 
just a little bit in southern pine and conditions 
are fair. No recessions in price have occurred 
this week. No big demand exists for any item. 





Boston, Mass., July 30.—Southern pine orders 
are increasing. Retail stocks have been very 
much reduced in recent weeks by the continued 
activity of the building industry. There is a 
softer tone to prices which is thought to explain 
the cautious attitude of buyers, many of whom 
are expecting further adjustments before autumn. 
Wholesale yards are doing a fair business in 
longleaf dimension at reasonably steady prices. 
Top quotations this week: Longleaf flooring, 
1x4, A rift, $100; B rift, $92.50; C rift, $87.50; 
Bé&better flat, $70. Partition, B&better, }{x3%4, 
$63.50. Air dried roofers, 1x6, are being offered 
around $31.50, Boston rate. 


Buffalo, N. Y., July 30.—Southern pine prices 
show an easier tendency and dimension is quoted 
at $1 to $2 lower than a week or two ago. There 
is an ample supply of most items and whole- 
salers are receiving a large number of lists. 
Some business is being done right along, but 
buyers are holding off expecting lower prices. 





Cincinnati, Ohio, July 31.—There is little doing 
in the southern pine market, Transit cars are 
numerous in this terminal so that buyers can 
generally pick up what they need at very short 
notice. There is practically no future buying. 
Prices continue soft. 


St. Louis, Mo., July 30.—Some improvement in 
the demand for southern pine is reported, both 
in orders for mill shipment and cars in transit. 
There have been no advances in any items. 
Boards and shiplap, also 6-inch No. 2 S2S & CM 
are moving slowly. There is a good call for 
nicely loaded cars of 2x6 No. 2 common and bet- 
ter S4S, and an excellent demand for 2x4 when 
loaded heavy to 16-foot, both Nos. 1 and 2 com- 
mon and better grades. There is also a good de- 
mand for 4x4, both Nos. 1 and 2 and better, when 
loaded heavy to 16-foot. 





Kansas City, Mo., July 31.—Slowness of the 
country trade in the southern pine market is 
marked, but the volume of orders coming from 
city yards and industrial and railroad buyers 
showed another small increase last week. Mills 
are still accumulating stock. Boards continue 
firm. There is a good call for timbers, both for 
export and railroad account. Finish demand 
shows some increase and prices are firmer as 
stocks remain short. 


SHINGLES AND LATH 


New York, July 30.—Spruce lath are up a little 
in price, ranging from $8.25 to $8.35. Demand is 
picking up well. Shingles are just about stand- 
ing still and prices are unlikely to go lower. 
Mills are holding firm in shingles in the majority 
of cases. 





Buffalo, N. Y., July 30.—The shingle market 


is steady, with extra clears quoted at $4.74 
‘and stars at $4.03. Demand is not brisk, but 
at times shows improvement, indicating that 


the retailers are not generally carrying large 
stocks. 





Boston, Mass., July 30.—-Trade in shingles is 
light, with white cedar extras listed at $6.25 to 
$6.50. Clears are quoted at $5.50 to $6. Red 
cedars are a little steadier, at $5.70 to $5.75 for 
the best British Columbia XXXXxX. Good busi- 
ness with the builders has considerably reduced 
retail stocks of shingles. The spruce lath situa- 
tion looks somewhat better than a month ago, 
with 14%-inch now quoted at $7.25 and some sell- 
ers asking $7.50; the range on 1%-inch is $8.25 
to $8.50. There is a moderate demand for fur- 
ring at $39 to $40 for 1x2. Clapboards are quiet 
at fairly steady prices. 


St. Louis, Mo., July 30.—Prevailing shingle 
prices here are $2.85 for clears and $2.40 for stars, 
with the buying very light. 

Columbus, Ohio, July 30.—Shingle trade is de- 
veloping considerable activity as rural dealers 
are coming into the market better. City dealers 
are also placing some orders. Coast receipts are 
sufficient for current needs. Prices are slightly 
lower, with red cedar extra clears $4.65 to $4.70 
and extra stars around $4.20 to $4.25. Lath trade 
is quiet at unchanged prices. 











Kansas City, Mo., July 31.—The improvement 
in the shingle demand continues, but prices are 
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unchanged from last week. Retail stocks are 
small. There are a lot of cars in storage. The 
demand for siding has fallen off and prices have 
eased down 50 cents to $1 on straight cars. The 
demand for lath holds up well and prices are 
steady. 


Minneapolis, Minn., Aug. 1.—After a consider- 
able period of unsettled prices the red cedar 
shingle market seems to have come to rest. It 
has remained for nearly a month now at $2.95 for 
clears and $2.45 for stars. About half the mills 
are operating and in the words of one of the mill- 
men, “things are not getting any worse.” 





New Orleans, La., July 30.—Shingle and lath 
prices remain unchanged, and the demand is 
sufficient to take all the mills can cut, 


Houston, Tex., July 30.—In keeping with the 
rest of the lumber market, shingles and lath 
moved slowly last week. The small demand is 
taken to be only temporary, however. Lath are 
stronger than shingles, altho there is not much 
call for either. 





Seattle, Wash., July 28.—The red cedar shingle 
transit list is still very low, with prices about 
stationary. Orders are scarce. An accumula- 
tion of about 66,000,000 feet of shingle logs is 
reported in British Columbia, being double the 
normal supply at this time of the year. The 
British Columbia market on shingle logs is $15, 
as compared with a base price of $22 on this 
side of the line. The best the careful buyer 
can do here is $20—which does not leave a mar- 
gin for profit in American manufacture. 


MAHOGANY 


Boston, Mass., July 30.—Supplies of mahogany 
in first hands are far from excessive and the 
market is held on a reasonably firm basis not- 
withstanding the normal slowing down of de- 
mand during the hot season. High grade lumber 
is rather firmer now than a few weeks ago. 
Wholesale quotations on air dried plain ma- 
hogany, f.o.b. Boston: 

4/4 5/4,6/48&8/4 10/4&12/4 


BP Ge asec ole. Ceeent $210@215 $215@220 $220@235 

No. 1 common.... 175 175 185@190 

No. 2 common.... 110 115 120@130 
BOXBOARDS 


Boston, Mass., July 30.—There is a fairly good 
demand for boxing and crating lumber. Quota- 
tions are steady to firm on all items except a 
few which have accumulated and these are oc- 
casionally offered to buyers at moderate con- 
cessions. Stocks in first hands of northern and 
eastern boxboards are comparatively light. 
Mixed lots of native boxboards, inch, are quoted 
at $25 to $30. There are very fair pine boxboards, 
inch, offered around $37.50, while $34 is about 
the lowest range for really satisfactory stock. 


International Court of Arbitration 


A detailed statement of the workings of the 
Court of Commercial Arbitration, issued July 30 
by the Department of Commerce, shows that this 
tribunal for the arbitral settlement of com- 
mercial disputes is now operating in eighteen 
countries. The court was established by the 
International Chamber of Commerce. 

The sections now in operation are located in 
the United States, Austria, Belgium, Denmark, 
Spain, France, Great Britain, Indo-China, Italy, 
Hungary, Japan, Luxemburg, Norway, Nether- 
lands, Poland, Sweden, Switzerland and Czecho- 
slovakia. In addition, there are important 
economic associations in Argentina, Colombia, 
Costa Rica, Guatemala, Haiti, Bulgaria, Dan- 
zig, Esthonia, Greece, Morocco, Portugal, Ruma- 
nia, Sudan, Union of South Africa and Yugo- 
slavia, which are affiliated with the International 
Chamber and can be called upon to undertake the 
arbitration of trade disputes. 

It is believed that the court as now estab- 
lished provides a nucleus for the world-wide 
extension of arbitration facilities along com- 
mercial lines and marks a tremendous advance 
in the settlement of trade disputes by amicable 
means. 

Etienne Clementel, formerly president of the 
International Chamber and now president of 
the Court of Arbitration, has addressed a letter 
to all interested organizations in which he 
recommends the inclusion in all contracts and 
invoices, as well as conditions of sale, of 4 
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clause providing for arbitration. He says: 
The contracting parties agree to submit to ar- 
pitration, in accordance with the arbitration rules 
of the International Chamber of Commerce, the 
settlement of all disputes in connection with the 
interpretation or the execution of this contract. 


President Clementel also has called the atten- 
tion of the business world to the fact that the 
International Chamber of Commerce is at the 
disposal of all mainufacturers, traders and 
bankers desiring to settle commercial disputes 
with their connections in foreign countries. 


(SPREE EBBLAALZGSG 


TIMBER LAND SALES 


WHITESBURG, Ky., July 31.—Announcement of 
the Louisville & Nashville Railroad Co. that it 
would soon begin construction of the link conncet- 
ing with the Carolina, Clinchfield & Ohio Railroad 
at Elkhorn City, Ky., has started activity in tim- 
per land transactions in the Elkhorn Creek section 
thru which the line passes. The Elkhorn Lumber 
Co., thru representatives closed deals on 1,000 acres 
near Lookout. J. H. Whitaker and others purchased 
several hundred acres of timberlands in the Rock- 
house Creek section and will install mills. In the 
Caudill’s Branch section near Blackey, Ky., D. D. 
Ison & Son purchased about 500 acres of hardwood 
and will begin sawing by Sept. 1. The Kentucky 
Union Co. also purchased a good sized timber 
boundary along the Louisville & Nashville. Woods 
& Allen, Democrat, Ky., bought 400 acres in the 
Rockhouse Creek section and will put in mills in 
September. Altogether indications are that there 
will be more activity in timber development this fall 
than has been known for some time in eastern 
Kentucky. 





PorRTLAND, OnE., July 30.—N. J. Blagen, of Port- 
land, head of the Blagen Lumber Co., has pur- 
chased about 200,000,000 feet of white pine on 
70,000 acres of land in the Feather River district 
in Sierra County, California, from the Davies- 
Johnson Lumber Co. The price is reported at 
about $1,000,000. Ineluded in the purchase is a 
200,000-foot capacity sawmill at Calpine. The 
newly acquired property will be operated under the 
well known name of Blagen. C. G. Blagen, eldest 
son of N. J. Blagen, is now at Calpine looking after 
the operation of the mill, while the other two sons, 
Henry W. and Frank M., are looking after the ac- 
tivities at Hoquiam. Mr. Blagen also has a large 
mill site at Vancouver, Wash., which he plans to 
develop when conditions warrant. 


TROUBLE AND LITIGATION 


MADISON, WiIs., Aug. 1.—An interesting decision 
in a suit under the Wisconsin workmen’s compensa- 
tion law has been handed down by the circuit court 
of Dane County, but the case has been carried to 
the State supreme court for hearing during the 
August term, ‘The case was that of Sam Beatty, 
employed by the John H. Kaiser Lumber Co., at 
its logging camp near Winter, Wis. He was at- 
tacked while asleep in his bunk at the camp and 
badly injured by an insane man armed with an axe 
at midnight. ‘The Wisconsin Industrial Commission 
found that the presence of a dangerous man in the 
camp was as detrimental to the welfare of the rest 
of the workers as would be a defective piece of 
machinery and was so considered in making the 
award to Beatty of $444 as compensation, and $218 
as remuneration for medical treatment costs. The 
circuit court affirmed the decision. 


_ PirtspurGH, Pa., Aug. 1.—Seeking a preliminary 
injunction to prohibit the erection of a planing 
mill and lumber yard at California and Rankin 
avenues, North Side, residents of that district held 
4 protest meeting on Monday afternoon at which 
It was decided to begin court proceedings. Speak- 
ers at the mecting cited the fact that the district 
Is mainly residential and the presence of a lumber 
mill would bring about property depreciation and 
general annoyance, particularly to patients in St. 
John’s hospital which is near the proposed site. of 
the mill. Ground for the mill was broken on last 
Saturday and a temporary tool shed was erected. 
Owners of the project say that the complaints are 
far fetched and that the erection of the lumber mill 
and yard is a step in the interests of business that 
Is needed for that district, and they intend to go 
thru with it. 





ALarKA, N. C., July 30.—In the suit of the 
Alarka Lumber Co. (Ine.), of Alarka, against the 
Thos, Hall Lumber Co., of Charleston, W. Va., the 
teleree has awarded the Alarka Lumber Co. $17,- 
388.12, the full amount of its claim. The suit was 
to recover about $5,000 for lumber shipped de- 
fendant in 1920 and the rest for lumber contracted 
or by the defendant and not taken. ‘The plaintiff 
recovered the difference between the contract price 
a amount for which it was able to resell the 

iver, 


_Vicroria, B. C., July 28.—Fifty-six lawsuits 
Rall, been initiated against the Comax Logging & 
“allway Co. for damages sustained by forest fires 
*t Merville, Comox Valley, last summer. Most 
of those taking action are settlers whose property 
_ damaged by the fire which they claim was 
pone by a spark from a logging locomotive op- 
pay by the company. One is for damages for the 
{ ath of a son in the fire and another for permanent 
njury caused by the fire. 





ti SPARTANBURG, S. C., July 30.—A voluntary peti- 
‘on in bankruptey has been filed by the Dobson- 

















Places in Every Home where 


You Can Sell Metal Lath 


You don’t have to do much selling when you show 
prospective home builders how to prevent cracks and 
stop fire by using metal lath at these seven points: 


1—Over heating plants and at chimney breasts. 
2—Under stairs and around stair wells. 

3—To fire-proof bearing partitions. 

4—To prevent corner cracks. 

5—Alround windows and doors. 

6—On walls and ceilings under inhabited floors. 
7—In bath rooms to prevent cracks. 


Many home builders already know—demand is in- 
creasing by leaps and bounds for this practical, prof- 
itable specialty. 


Ano-Jw3urn 


METAL LATH 
“The Steel Heart of Plaster” 


should be in your stock, ready to bring in profits. 
Comes in flat sheets. It’s easy to handle—and it pays. 
Send for the details today. 






EX METAL CO. 
1213 Old Colony Building, Chicago, Ill. 























Electric 
Tractor 





Replacing Other Methods 


By reason of its economy, its ability to get 
the work done quickly, its absolute safety 
against fire and the ease with which it operates 
in ‘‘tight’’ places, the Mercury tractor is rapidly 
coming to the front for hauling lumber about 
sawmills and planing mills. 


Not only is it replacing mule, horse and hand 
methods, but in numerous cases it has convinced 
users of its superiority over gasoline tractors. Let 
us prove to you—without obligation—that Mercury 
tractors will cut your lumber handling costs. 


MERCURY MANUFACTURING COMPANY 


4118 So. Halsted St. CHICAGO, U. S. A. 
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Montgomery Lumber Co., of this city. According 
to the petition the company’s assets are estimated 
at $21,000 and liabilities, $40,000. The business 
is owned by R. D. Dobson and T. BH. Montgomery, 
of Spartanburg. 


SAEZ BEAABEEAEE: 


Federal Reserve Bank Report 


Sr. Louis, Mo., July 30.—Seasonal quietness 
featured the lumber business during July, ac- 
cording to the monthly report by the Federal 
Reserve Bank, of St. Louis of conditions in 
the eighth Federal reserve district. The report 
continues: 


The trend of values was easier, and buyers were 
withholding orders mainly with the idea of ob- 
taining better terms later on. Southern pine and 
western fir and spruce were notably unsettled at 
a $4 to $6 lower level, and gum, oak and cotton- 
wood, in the hardwoods, have declined heavily. 
The first and second grades in most of the other 
hardwoods have also declined, and lower prices 
were reported on yellow cypress in the common 
shop grades. On the other hand red cypress and 
redwood have held steady, and the same is true 
of most items in such woods as ash, poplar, elm, 


maple and basswood. Conditions are now more 
favorable for logging operations in the district, 
and an increased output is indicated. 


June sales of the twelve reporting manufac- 
turing furniture interests were 27.3 percent 
larger than for the corresponding month in 
June, 1922, but 6.7 percent under the May total 
for this year. The volume of new buying shows 
a further decline, but the factories are still 
busy on old work, and average operation was 
approximately 80 percent of capacity. 


THE FOREST SERVICE is this year issuing thru 
the Wind River Forest Experiment Station, at 
Stabler, Wash., daily ‘‘fire weather’’ bulletins, 
which also are broadcast by radio from Portland. 
Dr. J. B. Hoffmann, director of the station, says 
‘“Cloudy weather or rains do not make the forest 
safe, except for a short time, if periods of low 
humidity occur. These periods of low humidity 
are coincident with dangerous forest fire days, 
during which extra precaution should be taken.’’ 
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Lloyd Hillman Lumber Co. 


SEATTLE, WASH. 


Successors to Lumber and Shingle 
Business formerly conducted by 
Carstens & Earles, Incorporated. 


Established 1891 


Export and Domestic Shippers 


PACIFIC COAST LUMBER 


AND 


RED CEDAR SHINGLES 















Learn more about 
the sales possibili- 
ties of our Tennes- 
see Aromatic Red 
Cedar 


“CEDARCHEST ” 


Closet Lining or carlots. 


Sledge Ave. and Southern Ry. 





Dealers Who Feature Quality 
and prefer to hold their customers by selling them 
only stock possessing real merit will be interested in 
the big value offered in “Quality” Oak Flooring. It 
possesses all the qualities desired by builders and will 
therefore make selling easier for you. Order in L.C.L. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
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MEMPHIS, TENN. 








FINLEY Y. McFEE, manager of the Skagit 
Mill Co., Lyman, Wash., was shot and mortally 
wounded by two bandits on July 22 in a hold-up 
of his automobile on the Pacific Highway north 
of Everett. They also shot Mrs. McFee but he 
injuries were not fatal. Mr. McFee expireg 
after having been taken to a local hospital, 


ROBERT FINKE, well known lumber anq 
cooperage man of Brookfield, Wash.. dropped 
dead at Astoria, Ore., July 23, while there on q 
business trip. He was 60 years old. With 
brother he had conducted a cooperage plant at 
Kalama, Wash., until it burned down a few 
years ago. Mr. Finke is survived by two sons 
who are engaged in the cooperage businegs jp 
Kalama. 








LOUIS VAN WINKLE, retired 
died at his home at Caro, Mich., 
services being held July 21. 
age, Mr. Van Winkle was in good health and 
quite active up to the time of his death, tho not 
engaged in the lumber business for some years 
He is survived by his widow; two sons, Edward. 
of Flint, Mich., and Bonner, of Los Angeles, 
Calif.; and one brother, George, of Caro. 


lumberman, 
the funeral 





GEORGE P. UPHAM, of Fredericton, N. B. 
a former member of the provincial government, 
died recently at the age of 61. Mr. Upham was 
well known in the lumber business. He gold 
his interest on the Tobique a few years ago 
to the Fraser Companies (Ltd.) and moved to 
Fredericton where he entered the lumber busi- 
ness again, putting up a mill at Deersdale which 
was opened last spring. Mr. Upham leaves a 
widow, three daughters and one brother. 





JERRY MADDEN, retired lumberman of 
Menominee, Mich., died Sunday morning, July 
29 in the Washington Boulevard hospital in 
Chicago. Mr. Madden was born in Canada in 
1855. His family moved to Wisconsin when he 
was ten years old and he first entered the 
lumber business as an employee of Leathem & 
Smith, of Sturgeon Bay. Two years later he 
became associated with the W. H. Horn Cedar 
& Lumber Co., at Arthur Bay and in 1888 re- 
moved to Delta County, Michigan, where he 
engaged in lumbering for himself, remaining 
there eight years. Later in partnership with 
Adam Schaible he bought the FE. W. Gray mill 
at Rapid River, Mich., and operated under name 
of Jerry Madden Shingle Co., becoming the larg- 
est producer of shingles in the upper peninsula at 
that time. The first mill was replaced by a 
larger one in 1906 which produced _ 6,000,000 
shingles a month. Mr. Madden had _ been a 
resident of the upper peninsula for forty years 
and had lived in Menominee thirty years. His 
wife died six weeks before him. Four children 
survive: Arthur Madden, at Washington. D. C.; 
Marguerite, in Santa Fe, N. M.; Joseph, who isa 
student of the University of Michigan, and 
Louise who attends the University of Wisconsin. 





HUGH L. ROSS, retired lumberman and pio- 
neer of the Pacific Northwest died at the Eaton- 
ville, Wash., hospital on July 23. Mr. Ross was 
visiting Paradise Valley on Mount Tacoma, when 
he was overcome by the altitude and was rushed 
to the hospital in a dying condition. He was 
a resident of Tacoma. Mr. Ross was 78 years 
old and had been in the lumber business for 
nearly 50 years. At the time of his retirement 
from active business in 1908, he was superintend- 
ent of logging operations for the Far West Lum- 
ber Co., of Tacoma and Clay City. He was 
born in Canada and first entered the lumber 
business in Michigan. He removed to Wash- 
ington 30 years ago. <A daughter, Mrs. F. P. 
Herbert, of Tacoma, is the only survivor. 





FRANK RITTER, a nephew of W. M. Ritter 
of the W. M. Ritter Lumber Co., Columbus, 
Ohio, and a traveling salesman for that com- 
pany for the last fifteen years, died suddenly 
at Boston, Mass., recently from acute indiges- 
tion. He was formerly in Albany, N. Y., terr- 
tory and had been transferred to Boston about 


a week before his death. His home was 1D 
Muncy, Pa., where the body was taken for 
burial. He was unmarried and is survived by 4 


father and several brothers and sisters. 


JACOB D. BUCKY, who, as head of the lum- 
ber company known at one time as Drew & 
Bucky, at Ellaville, Fla., built the first modern 
sawmill in the Peninsular State and was long 
recognized as one of the pioneers of the lumber 
industry of the Southeast, died recently at. Me 
home in New York City. He formerly reside 
in Florida for many years but later removed ” 
New York City as president of the Bucky Lam 
ber Co. which succeeded the old firm. Later 
the plant was moved from Ellaville to Jackson, 
ville, Fla., where headquarters were maintain’ 
for some time. Mr. Bucky also opened the _ 
branch lumber office in Jacksonville for wo 
Yellow Pine Co., of New York, of which he ‘he 
managing director. He was 80 years old at 
time of his death, 
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Advertisements will be inserted in this de- 
vartment at the following rates; 


25 cents a line for one week, 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks, 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 

ne. Count in signature. 
Heading counts as two es. 
No display except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
gecure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 

















A PRIZE OF $200 
Is offered by a woodworking company. See advertisement 
signed ‘WOODWORKING CO.,’’ on page 61. 





DID YOU EVER TRY 


Advertising in the classified department? Quick returns 
ata small cost. Send your ad to the AMERICAN LUM 
BERMAN, 431 S. Dearborn St., Chicago, Ill. 
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WANTED—GENERAL MANAGER 
By northern mill with 20 years’ cut. Unless have had 
experience operating in Wisconsin or Michigan, do not 
apply. Must understand lumbering from stump to car. 
Chances for advancement unlimited. State experience, 
salary, references first letter. 
Address “M. 138,’’ care American Lumberman. 


WANTED—FIRST CLASS 
MILL WORK ESTIMATOR. 
Must be able to list from plans on large or small build- 
ings and bill and detail special millwork for our factory 
in Stockton, California, employing about 25 men. Must 
have good selling ability. State experience, age, and 
salary wanted. Permanent position and advancement 
for one qualified. 
FISHER BROS. PLANING MILL, Stockton, Calif. 


WANTED—MILL SUPERINTENDENT 
For band mill sawing 70,000 to 80,000 feet daily Caro- 
lina hardwoods. Salary $300 per month. Only man 
with clean record and first-class references will be con- 
sidered, 
Address 








“M. 139,’ care American Lumberman. 


FINE OPPORTUNITY FOR SALESMAN 

An organization 50 years old, employing high type 
ef men, has an opening for a young man, who has had 
some experience selling lumber or lumber products, sell- 
ing advertising. Must possess good business education, 
Pleasing personality, clean-cut character. Good oppor- 
tunity and permanent growing position. Write fully, 
siving experience and details, church affiliations, nation- 
ality and work done the past five years. Confidential. 

Address “M. 137,’’ care American Lumberman. 


, WANTED—A COMPETENT 
Millwork detailer and biller. One who can take mill- 
work off plans and go to the job when necessary to take 
measurements and lay out and bill material into mill 
for workmen to follow. Give experience and names of 
employers in letter. Good wages and permanent em 
ployment assured right man. 
Address “M. 135,’’ care American Lumberman. 


WANTED—MANAGER FOR CASH RETAIL YARD 
Can you sell lumber at retail for cash in cities, indus- 
trial or mining towns? If you have ability, integrity 
and a reasonable amount of cash, we will finance you in 
this business on a very liberal basis. You may choose 
your own location. Prefer ambitious men now em- 
Ployed as line yard managers on salary and can offer 
such men excellent opportunity to build their own busi- 











hess. Write fully as to experience, ability and location 
you prefer, 
Address “M. 124,” care American Lumberman. 





WANTED—EXPERIENCED 
LUMBER STENOGRAPHER 
Young man or lady. 


Sidere 
idered. Good salary. State age, experience and salary 
desired. Give references. 


Only high-class sten yraphers con 


Address P. 0. BOX 260, Jacksonville, Fla. 





For spes¥ ANTED—MILLWORK DETAILER 
men — millwork factory working about twenty-five 
ing int apable of listing from plans, detailing and bill- 
ri nto mill. No estimating. In reply state age, ex- 
Perience and salary expected. 
HARPER LUMBER & MFG. COMPANY, 
Plant City, Fla. 








WANTED—MANAGER AND GOOD BOOKKEEPER 
Who has good executive ability. Must come right away. 
CRANDALL LUMBER & HARDWARE CO., 
East Alton, IIl. 


WANTED—ASSISTANT TO SALES MANAGER 
To take care of a growing volume of business by lumber 
company operating wholesale hardwood yard and hard- 
wood flooring plant. Must be experienced correspondent, 
familiar with hardwoods and of good general standing. 
Prefer man in position to invest in company if mutually 
satisfactory. Location Western Pennsylvania. 

Address “M. 110,’’ care American Lumberman. 


WANTED—A REPRESENTATIVE FOR OHIO 








By a first-class eastern wholesaler specializing in Gulf 


red cypress. We would want a man thoroughly familiar 
with cypress and would also want him to be somewhat 
familiar with Oregon, California and Idaho White Pine, 
and also be well acquainted with the lumber dealers 
throughout Ohio. We will pay a salary and bonus or 
work on a commission basis. 

Address “M. 105,’’ care American Lumberman. 


DETAILERS AND BILLERS 
On special millwork, must be fully experienced, accu- 
rate and have a fair amount of speed and understand 
plans thoroughly. Write fully stating experience, age 
and reference. Good salary will be paid to real men. 
FREDERICK R. GERRY COMPANY, 
80th St. and Island Road, Philadelphia, Pa. 


WANTED—A YARD MANAGER 
For small yard, Chicago suburb. Must have knowledge 
of lumber, millwork, coal and all building material. 
Address “—L. 127,’’ care American Lumberman. 


WANTED—YOUNG MAN ASSISTANT 
Manager retail yard. Give references, age and salary 
expected. 

STOW LUMBER AND COAL COMPANY, 

Erie, Pennsylvania. 


ESTIMATOR AND INVOICE CLERK 
With retail lumber experience. Opportunity for ad- 
vancement with large Detroit organization for young 
man familiar with estimating and billing millwork. 
Write, giving photo and full details concerning previous 
training and experience. 
Address “L. 122,’’ care American Lumberman. 


WANTED—MAN WHO THOROUGHLY 
Understands surfacers, moulders and steam plant to 
take charge of small planing mill run in connection with 
a pine sawmill in southwest. About 25,000 feet daily 
capacity. Located in the mountains with excellent cli- 
mate. Give experience, names of recent employers, age, 
if marrie¢, salary expected and when could report in 
first letter. 

Address “L. 112,’”’ care American Lumberman. 


WANTED—A HIGH CLASS 
Millwork detailer and biller by one o: the largest sash 
and door concerns in the northwes: Must be thoroughly 
familiar with taking quantity survev~ from blueprints 
Give experience and names of the vi'i« employers ip 
first letter. Good wages and perm: ne.* e1.. 'ovment as- 
sured to anyone that can measure vt with our reqnire- 
ments. 
Address “G. 121,”" care American Luniberman. 


FIRST CLASS MILL SUPERINTENDENT 
Wanted by high-class special interior woodworking mill 
near Baltimore, Md., employing about 50 men. Must 
know how to handle men and be thoroughly familiar 
with all detail work and cost keeping methods. Answer, 
giving age, experience and salary wanted. 

Address “K. 137,’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For special millwork factory located in N. C. employ- 


























ing 100 men. A good position for right man. Give ex- 
perience, etc, 
Address “G. 102,’ care American Lumberman. 





WANTED—BY LUMBER AND HARDWARE 
Concern in Illinois county seat of 3,000 pop., man as 
bookkeeper and estimator. Thoroughly competent and 
accurate bookkeeper. Must be able to assist in estimat- 
ing and make out list of materials from blue prints for 
buildings up to $5,000. State fully experience in both 
above lines, age, if married, and salary expected. A 
good place for right man. 

Address “K, 128,’’ care American Lumberman. 


WANTED—ACCOUNTANT 
First-class general office man, capable of handling latest 
lumber manufacturing cost systems and short line rail- 
way accounting. Must be a live wire and married. In 
reply give full details covering all former connections. 
Address AUDITOR, Park Falls Lumber Co., Park Falls, 
Wis. 








FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best prospects, sit- 
uated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches. 
Give qualifications and references in first letter. 
Address “K. 12,’’ care American Lumberman. 


WANTED—A MILL DRAFTSMAN 
For a high class special millwork planing mill, capable 
of listing from plans, detailing and billing into the mill. 
No estimating. In reply state age, experience and sal- 
ury expected. P,. O. BOX No. 42, Arcade Station, Co- 
lumbus, O. 


WANTED—AN EXPERIENCED BOOKKEEPER 
Stenographer. State salary. 
Address “K, 130,’’ care American Lumberman, 


THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 

















WANTED—YOUNG MAN 
Fair knowledge bookkeeping and oflice detail. 
lumber experience preferred. Splendid opening. 
TRI-STATE LUMBER & SHINGLE CO., 
1560 Conway Bldg., Chicago, Tl. 


COMPETENT HARDWOOD LUMBERMAN 
WANTED. 


Must be high class man with fuil knowledge of producing 
sections, especially southwest. Position is to handle 
sales Southern hardwoods and thoroughly back up travel- 
ling salesmen. Must furnish highest credentials: Loca- 
tion New York. 

Address “L. 106,’’ care American Lumberman. 


WANTED—THE FOLLOWING MEN TO INVEST 
And connect themselves with a Ligh elass dowble circular 
mill in B. C.: Foreman, lumber grades, time keeper, two 
sawyers, two block setters, engineer and edgerman, also 
millwright. Over two billion feet of fine timber to cut 
at large profits. 

Address “L. 101,’’ care American Lumberman. 


WANTED—THOROUGHLY CAPABLE MAN 
Experienced in the manufacture and sale of Hardwood 
and Cypress Lumber and Veneer, to take charge of 
the Chicago office of a large Southern producer. Must 
be well acquainted with the consuming trade and able 
to command a good volume of business. 

Address ““K. 114,’ care American Lumberman. 


SASH AND DOOR BILLER 
Young man with two or three years’ experience in mak- 
ing cutting bills for the factory on sash, doors, frames 
and trim. A steady position with an old established 
company within fifty miles of Boston. Give full partic- 
bad regarding age, salary, experience, etc., in first 
etter. 
Address “*E. 100,’ care American Lumberman. 


WANTED—FIRST CLASS MILLWORK 
Estimator. Must be able to list from plans on large and 
small buildings and bill and detail special millwork into 
factory employing about 20 men. Must have good sell- 
ing ability. State experience and salary wanted. Ref- 
erences required. 

Address “K,. 119,’’ care American Lumberman. 


Some 




















DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumher journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
AMERICAN LUMBERMAN, 431 South Dearborn St. 





WANTED—FILER 
Good position for Al Filer, in ideal small Northern 


Indiana city. Steady employment year around. 
H. COOK LUMBER CO 


Warsaw, Indiana. 


WANTED-—-IMMEDIATELY 
For our Glens Falls mill, first-class edgerman, good 
wages. 
FINCH, PRUYN & CO., INC., Glens Falls, N. Y. 


WANTED—FILER 
For single band mill; give reference and state salary 
expected in first letter. Address 
ATKINS LUMBER C0O., Atkins, Va. 











ANTE 
One first-class machine man, one feeder and one band 


sawyer. 
CHICKAMAUGA CEDAR COMPANY, Stevenson, Ala. 





WANTED—LIVE WIRE HARDWOOD 
COMMISSION SALESMEN 
That can deliver the goods. 


Address “M. 140,’’ care American Lumberman. 


WANTED—MILLWORK SALESMEN 
We are increasing our sales force. Can use several high- 
grade salesmen for well established territories in New 
York, Ohio, Michigan, Illinois and southeastern states. 
Give full particulars regarding age, extent of your expe- 
rience, married or single, salary expected. 
MORGAN SASH & DOOR CO., 
Blue Island and Wood St., Chicago, Ill. 


WANTED—LIVE WIRE 
Commission salesmen to sell both long and short leaf 
yellow pine direct to large contractors and industrials. 
POST OFFICE BOX 514, New Bern, N. © 


SALESMEN FOR STOCK MILL-WORK 
To cover builders and contractors in assigned territory in 
the states of Pennsylvania, New Jersey, New York, Con- 
necticut and Rhode Island. Resident salesmen pre- 
ferred. Would also consider side-line men. Write full 
particulars and experience. 
HAKMAIER & CO., INC., Mt. Vernon, N. Y¥. 


TRAVELING SALESMEN 

TO SELL SASH AND DOORS 

IN SOUTHERN TERRITORY 
By large Missouri wholesale manufacturer and jobber. 
Prefer men not over 35 years of age, either now or re- 
cently employed in retail lumber yards or with expe- 
rience selling on the road hardware or paints. In mak- 
ing application mention the work you have been doing, 
your age and give references. 

ddress “M. 107,’’ care American Lumberman. 
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WANTED—GOOD RELIABLE COMMISSION MEN 


With well established trade located in Pittsburgh, Cleve- 


land, ‘Toledo and Columbus to represent southern pine 
Wholesaler and manufacturer, 
Address “M. 104,’’ care American Lumbermi:n. 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department. 
VANCOUVER LUMBER CO., LTD., 
343 S. Dearborn St., Chicago. 


WANTED—BY WELL KNOWN 
Wholesale company, one or two salesmen for Nebraska 
and Colorado territory. Can assure good income to 
salesmen who can deliver the goods. Please state uge, 
whether married or single, previous experience, refer- 
ences and salary desired. Previous wholesale expe- 
rience desirable but not essential if you are successful 
retail yard manager. Preference given to those now 
employed. All replies confidential. 

Address “LL. 132,’’ care American Lumbermian. 


WANTED—SALESMAN FOR OHIO 
One who knows the retail trade intimately and has 
thoro knowledge of yellow pine, fir and Inland Empire 
products. Salary and bonus basis. Stute age, expe- 
rience, references and salary expected. 
Address “L. 131,’’ care American Lumberman. 











RETAIL YARD MANAGER WANTS SITUATION 
Man with experience who can handle most anything in 
lumber wishes a permanent connection, Zest of ref- 
erece, Services available at once. Can invest. 
Address “M. 132,"' care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Wanted by experienced man; one who has had several 
years experience in big operations from stump to car. 
A-1 references. 

Address 





“M. 130,’ care American Lumberman. 


WANTED—SITUATION AS YARD FOREMAN 
AND INSPECTOR 
Around manufacturing plant using Northern and South- 
ern hardwoods, preferably in or near Chicago. Refer- 
ences, 








Address “M. 127,’’ care American Liumberman 
A FIRST CLASS MAN 
Who thoroughly understands the grades of hard and 


soft wood lumber; also experienced in dry kilns; 
like to get in touch with some good concern, 
references furnished. 

Address ““M. 128,’’ care American Lumbermian. 


would 
First class 





WANTED 
By Ind. Ill. Band Saw Filer; an extra good filer; can 
tuke charge of mill and saw when needed. 


Address “M,. 125,’' care American Lumberman. 





WANTED—FIRST CLASS 
HARDWOOD SALESMAN 
Cincinnati manufacturer and wholesaler wants a sales- 
man for New York and Pennsylvania, also one for Ohio, 
Indiana and Michigan. A high-class man who knows 
the trade. Will be properly backed up and allowed com- 
pensation according to results shown. 
Address “EL. 115," care American Lumberman. 


GENERAL MANAGER 
Desires place with lumber manufacturer. 
tion and expansion desirable. 
and initiative. Can improve old plants or construct 
new. Have operated pine and hardwood. Capable of 
assuming full charge and can report for duty in rea- 
sonubly short time. 3est of references. 
Address “M. 126,”" care American Lumberman. 


Long opera- 
Have experience, ability 





WANTED—WHITE PINE SALESMAN 
Familiar wtih trade using Idaho, Western and California 
pine to cover Atlantic coast and New England terri- 


tory. Excellent opportunity for right man; salary and 
bonus basis. State age, experience and salary expected, 
Address “S$. 25,’’ care American Lumberman. 





WANTED—SALESMEN 


On commission basis to sell southern pine and cypress 
lumber. ELM CITY LUMBER CO., New Bern, N. C. 


FIRST-CLASS SALESMEN 
(Not order takers) who have an established trade, to 
sell crating and boxing lumber to the industries in 
Eastern Ohio and Southern Michigan. Must be experts 
along this line, who know the grades of Y. P., W. P. 
and northern and southern hardwoods. We have open- 
ings that will pay exceptional men big salaries. Give 
full particulars. Confidentlial. 
Address “LL. 117,"’ care American Lumberman. 








ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 


With patented Zelco process save gasoline, oil, increase 
capacity, prevent cylinders from wearing out of round, 
tessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used 
in locomotives, boats, engines, compressors, ice ma- 
chines, pumps, trucks, tractors, etc. A real opportunity. 
All or part time. EVER-TYTE, St. Louis. 


ALL AROUND MILLMAN 


Would change. At present 6% years in charge small 
plant. Would consider small mill run by lumber yard, 


State proposition. West of Missouri river only. No union. 
Address “M. 119,’ care American Lumberman. 


POSITION—WANTED 
By young man with several years’ experience in retail 
lumber yard; would like position as manager in smal) 
town or assistant manager in large yard. I can give 
very good references. Would like a place where a man 
could put part of salary in business. 
Address “M. 118,’’ care American Lumberman. 


POSITION WANTED 
First-class filer, circular or band. References. 
REX, Wilmington, 0. 


EXPERIENCED HARDWOOD BUYER 
And inspector wants change either yard or road. Na- 
tional experience. 
Address “LL. 137,’’ care American Lumberman. 














WANTED—POSITION IN SALES DEPARTMENT 
Of northern hemlock and hardwood manufacturer or 
wholesaler, by young man who bas had 7 years’ expe- 
rience as stenographer, invoice and order clerk and as- 
sistant to sales manager. Also 5 years in mills and 
yards. 

Address “LL. 135,’’ care American Lumberman. 


POSITION WANTED AS MANAGER 
Of hardwood operation by thoroughly experienced opera- 
tor and executive capable of handling all departments. 
Address “TL. 130." care American Lumberman. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by adver- 
tising in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, II. 


MANAGER OR SUPERINTENDENT 
Desires position west or northwest. Age 35, with 15 
years’ experience stump to market. Can handle any 
department and do construction work. Good connection 
only considered. Available Sept. Ist. 
Address “LL. 134,’’ care American Lumberman. 


WANTED—FILER DESIRES POSITION 
Twenty years’ experience, band or circular, hard or soft 
wood. A-1 references. Please state number of saws you 
have running. 

Address wie 





128,’’ care American Lumberman. 














BY EXPERIENCED S & D MAN 


In an executive 
estimating, 
tails. 
tory. 

Address “M. 131,’’ care American Lumberman. 


POSITION DESIRED AS MANAGER 
Experience, competition, small town and city retail line 
yard and hardware, offer best of reference, employed, 
age 29, married. 

Address “M. 116,’’ care American Lumberman. 


CAPABLE MAN DESIRES POSITION 
As chief engineer. Describe steam plant. 
Address “M. 117,’’ care American Lumberman. 


PRACTICAL LUMBERMAN 
With 20 years’ experience in yellow pine and west coast 
products desires position as salesman, superintendent or 
any position that will pay well and assures a future. 
My work has been with the operating, sales, wholesale 
and retail buying on the road. A-1l references. Avail- 
able at once. 
Address “M. 103,’ care American Lumberman. 


EXPERIENCED MILLWRIGHT OPEN FOR 
Position. Over 20 years’ practical experience with 
sawmill, planing mill, box factory and sash and door 
factory machinery, including electrical machinery. 42 
years of age. 

Address “J. D,’? care American Lumberman. 


POSITION 
As scaler, cedar buyer, inspector, bookkeeper, office man, 
storekeeper, general man. Experienced stump to retail 
yard. 
Address “M. 134,’’ care American Lumberman. 
CYPRESS OR PINE SAWYER OPEN 


References named. Can come at once. 
Address “M, 133,’’ care American Lumberman. 


capacity; 
salesmanship, 
Well acquainted 


thoroughly familiar with 
shop production and all de- 
in Chicago and Eastern terri- 


























PLANING MILL FOREMAN 
Competent man wishes position with large mill in 
southeastern states. Can furnish gilt edge reference. 
Address “L. 109,”’ care American Lumberman. 


RETAIL YARD MANAGER WANTS 





Situation. 4 years’ experience. Married man. Speaks 
German. Zest references. 
Address “TL, 120,’’ care American Lumberman. 





GRADUATE FORESTER, AGE 29 
With seven years’ experience in State Forestry work and 
lumbering desires position with lumber company. 
Address “TL, 104,’’ care American Lumberman. 


POSITION AS ASSISTANT MANAGER 
Young man thoroughly experienced and competent to get 
results desires position with lumber or forest products 
company, preferably in the south. Further details and 
references if interested. 

Address “EL. 102,’’ care American Lumberman. 


EXPERIENCED WOOD SUPERINTENDENT 
Wants situation with large lumber company. 7 years’ 
experience. Familiar with logging conditions in swamp 
country. Married man, steady and a hustler. 

Address “LL, 121,’ care American Lumberman. 


WANTED—BY LUMBER AND MILLWORK 
Man of 23 years’ experience, permanent connection. Ex- 
perienced in all departments. State what you have to 


offer. 
Address “K, 138,’’ care American Lumberman. 


LUMBER MANUFACTURERS AND 
Wholesalers, aggressive young man with the desirable 
qualities employers want, ability, integrity and char- 
acter, desires permanent position in place not more 
than 40,000 in Northern States. Six years’ experience 
handling Sales, Orders and Correspondence has given me 
a good knowledge of this industry. Thoroughly fam- 
iliar with all other office work. Located at present in 
Canada as Executive Hardwood manufacturing company, 
but want to make better connections. Am 24 years old 
and single. Excellent references. Replies confidential. 

Address “K, 116,’’ care American Lumberman. 

















THOROUGHLY EXPERIENCED RETAIL LUMBER 

And coal office manager open for position immediately: 

best of references. a 
Address “K, 124,’’ care American Lumberman. 





PLANING MILL SUPERINTENDENT 
Of wide experience wants position with guud company: 
had experience with dry kilns also. 
Address “K. 107,’’ care American Lumberman, 





THIRTY-FIVE YEARS IN BUYING AND 
SELLING TIMBER LAND IN FLORIDA. 
If you desire te buy or sell, my experience is at your 
service. References: Any bank in the city and al) 
clients with whom I have done business. 
ARTHUR T. WILLIAMS, 
Jacksonville, Fla. 





WANTED—EXECUTIVE POSITION 
Managership capacity, with reputable lumber or mill- 
work concern, by live wire business getter, age 34, sin- 
gle, Gentile, 15 years’ experience, shipping, sales, estj 
mating and administrative. Now connected with retaj| 
and wholesale concern as estimator and sales. Desire 
better connection. Good references. 

Address ‘M. 24.”’ care American Lumberman, 








WANTED—POSITION BY 
Competent bookkeeper, experienced in lumber and gen- 
eral office accounting. References furnished. 
Address “K, 101,’ care American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT 
In either pine or hardwood mill. Have had over 2 
years’ experience in constructing and operating mills, 
Thoroughly capable of handling timber from stump to 
yard and can get results. Can give first-class references, 

Address “HY. 116,’’ care American Lumberman. 


EXPERT ACCOUNTANT AND OFFICE MANAGER 

Desires position; eighteen years’ lumber manufacturing 

experience. Best of references and bond furnished. 
Address “G. 116,’’ care American Lumberman. 











ACCOUNTANT-AUDITOR 
Experienced in wholesale, retail and manufacturing, now 
Excellent references. Sal- 


BOX 307, Waukegan, III. 


eet i en eae 


employed, wishes to change. 
ary $175. 
Address Pr. 0: 
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WANTED—100,000 RAILROAD TIES 
5 cars white aak oil staves. 
5 cars 36x34 gum syrup staves. 
A. & H. GATES, Chicago. 


WANTED—TO BUY 
4/4 soft elm, chestnut, red oak F. A. S. _ Send list of 
your stock with price for cash delivered Montreal. 
H. BOURGOUIN, 
Dominion Express Bldg., Montreal, Canada. 


WANTED—2%4"x234"—40” 
Second growth Northern White ash squares. 
Address E. E. HOLMES LUMBER CO., Lima. Ohio 


STRIPS STUCK OR ROUGH 
Preferably stuck to give % square, thirty-three to 
thirty-six long. Clears of beech, birch, maple, oak, 
sycamore, hickory, ash. Want several hundred thousand 


feet. 
WHEELER SCREEN CO., Geneva, Il. 


WANTED—WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 

Address GEO. W. HARTZELL, Piqua, Ohio. 


LUMBER STORAGE UNDER ROOF 
Consign to us via C. & N. W. or P., C., C. & St. L. R. BR. 
MITCHELL-JACKSON, INC., Chicago, Ill. 


WE BUY HARDWOOD LOGS AND LUMBER 
’ay cash or sell on commission and guarantee accounts. 
We advance on mill-cuts. Send us your stock lists. 

Address “FR. 114,’ care American Lumberman. 


WANTED—WHITE AND RED OAK CROSS TIES 
And switch ties; also pine for eastern and western de 
livery. MAXWELL-MARSHALL CO., 186 N. La Salle 
St., Chicago. 





























WANTED—TO HEAR FROM OWNERS 
Having timber and timber lands for sale. 
FRANK NADVORNIK, Dickinson, N. D. 








WANTED—ONE STANDARD MAKE PLANER & 
Matcher, with bottom profiler attachment preferred. 
Please furnish full information as to equipment, condi 
tion and price. CHARLES PHILIPS, JR., Griffn, 68 


WANTED—TO BUY 
A set of double American hoisting drums. | 
HARRY G. DOERING, Doering, Wis. 








THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, um 
ber, shingles, timber and timber lands, business opr. 
tunities, machinery, locomotives, cars, rails, etc. A 


ways looking for something—your advertisement in ped 

wanted and for sale department would be seen by t 

very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
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WANTED 


Hardwood logging equipment for new operation of ap- 


proximately 130 square miles. Modern equipment that 
has been a short time in use would be considered. 
Equipment required would be sawmill of about 30,000 
to 40,000 capacity every ten hours and a suitable logging 
railway. Advertisers will be open to contract with re 
sponsible parties to operate this development, 
Address ‘M. 121,’’ care American Lumberman. 
WANTED—KILN SPACE FOR TWO 
(2) to five (5) cars per month of hardwood lumber, in 
Ohio, New York state, Wisconsin and Michigan. 
Address “K. 1382,’’ care American Lumberman. 














WANTED—PRICES DELIVERED 
Campaign, Tenn., on 5 to 10 miles first-class 20-Ib. re- 
laying steel ri ils. 

ROCKY RIVER COAL & LBR. CO., 

Nashville, Tenn. 





WANTED 
Ten to twenty 36” gauge second-hand skeleton logging 
ears, State exact condition, where located and price 
by letter to IRVIN J. LOTH, Manager Clinch Valley 
Lumber Corporation, Fort Blackmore, Va. 


WANTED—TO FINANCE 
SMALL RETAIL CASH YARDS IN CITIES, 
INDUSTRIAL OR MINING DISTRICTS. 

If you have ability, integrity and a reasonable amount 
of cash, ure a believer in the cash plan of retailing and 
can find a good location, communicate with us. When 
answering advise what sum vou can invest and give 
full information as to experience, ability and location 
you prefer 

Address “M. 123," care American Lumberman. 


WE ARE SEEKING A SELLING CONNECTION _ 
With a manufacturer of both hard and softwood dowels. 
We have large established trade throughout the co intry. 























Address “M. 100," care Ame rican Liumberman. 
WE WOULD LIKE TO ‘REPRESENT 
A responsible manufacturer of mahogany ond Ameriean 
walnut veneers and lumber in Chie und vicinity. We 
have large clientele developed through many years es 
tablishment a) te 
Addre s “M 101,’’ care American Lumbherman., 
ATTENTIGN MILL WORK MANUFACTURERS — 
Sales organization of real salesmen desire eonnection 
Established territory Middle west 
Addres “M. 102,"? cnre Ameri in Lumberman., 
WANTED—TO BUY 7 
tetail lumber yard in a city of 10,000 or over in North 
ern Ohio or Southern Michigan, 
Address “TL... 136,’" care Americon Lumberman, 





ss WANTED—TO INVEST 
Five to ten thousand dollars with good retail lumber 
concern and to assume position as manager. Best of 
references furnished. Hardware store connected would 
be considered, 

Address “T.. 118,’? care American Lumberman. 


WANTED—TO INVEST 
At least $70,000 and not more than $100,000 eash. With 
some good substantial concern operiting small line 
country yards, in the corn belt. Forty-three years 
of age, past sixteen years spent in country retail yard. 
Will expect to devote all my time to the business. None 
but good reliable people considered. 
Address “C. 106,"" care American Lumberman. 


WANTED—TO BUY FOR CASH 
A good retail yard in a desirable residence town. Pre- 
fer Illinois, Iowa, Eastern Nebraska, Northeast Kansas 
or Northern Missouri. HARRY E. TROVILLO, care 
American Lumberman, 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Secking new locations or stumpage will do well to in 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and U pper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 


help you find a location. Address 
H. S. FUNSTON, 
Land Commissioner, Soo Line Ry , Minneapolis, Minn 


TRACK SCALE—FOR SALE 
42 foot Fairbanks Track Scale with Type Registering 
Beam. In fine condition. A real bargain. If interested 
write 
WESTBORO LUMBER COMPANY, Westboro, Wis. 


HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
—oe LUMBERMAN, 481 So. Dearborn St., Chi- 
cago, 


HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in bor sate Second Hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 

































FOR SALE 
Old established suburban yard, including real estate, 
located on improved road and main artery to eastern 
seaboard city of 750,000 inhabitants. Business last 
year over $400,000. Area of plant eight acres. Railroad 
siding facilities. Warehouses, covered sheds and every 
convenience necessary for conduct of up-to-date retail 
yard. A complete plant in every respect, handling lum- 
ber, sash, doors, blinds, mouldings, cement, plaster, 
hardware and roofing; also a sash, door, blind and plan- 
ing mill equipped to handle every need of a modern 
yard. Other business interests demand owner’s undi- 
vided attention. For full particulars, 
Address “M. 109,’’ care American Lumberman. 





FOR SALE—OLD ESTABLISHED 
Retail Lumber Yard in central Montana county seat 
town. Good payroll from coal mines, farming and stock 
raising country, also some oil production near. This 
yard is now and always has been «a money maker. 
Owner desires to retire. 
Address “M. 120,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
Locnted in northwest Missouri, only two yards in town 
of five thousand, surrounded by excellent agricultural 
country. Steady continuous volume of business. 
Address “M. 129,’ care American Lumbermian 


FOR SALE 
On account of death of a member of the firm, we are 
selling our retail yards. Have three good ones left and 
Will sell singly or all together, located in the best irri 
gated section of Colorado. Address N. E. B., Box 43, 
Lamar, Colo 











FOR SALE 
Modern, fully equipped, up-to-date lumber yard han 
dling complete line of building material, also opernat- 


ing very profitable coal elevator in connection This is 
a real buy in = farming and manufacturing center in 
Southern Mie higat Terms can be arranged. 

Address ON, 114,”’ enve American Lumberman. 





CANADIAN WHOLESALE AND RETAIL YARD. 
Centrally located yard doing good business serving pop- 
ulation of 35,000. No mill, and stock is well sorted 
Established 1885 and still going strong. 

Address P.O. BOX 410, Port Arthur. Ontario 


FOR SALE. 
Well established lumber and building material yard, or 
will consider partner with $30,000.00 or more. Large 
town, good location. 
Address “LL, 107,’’ care American Lumberman. 


RETAIL LUMBER YARD FOR SALE 
Modern lumber yard located in a prosperous town inp 
California one hundred miles from San Francisco. Wel! 
established business and an unusual opportunity for a 
good investment. 

Address “TL. 108,’ care American Lumberman. 


GOOD SMALL YARD FOR SALE 
Northern Illinois. You'll like it. Health, only reason 
for selling. 

Address “K. 133,’’ care American Lumberman. 


FOR SALE—ONLY LUMBER AND 
Coal yard in town in Southern Wisconsin. Good farm- 
ing country, good building and good reason for selling. 
Address “K, 129,"" care America Lumberman. 


RETAIL YARDS FOR SALE 
Two best opportunities in Lllinvis fur profitable busi- 
ness. Wish to retire from business 
Address ““K, 115,’’ care American Lumbermin 


FOR SALE—RETAIL YARD 

Located in one yard town with three railroads. Sur 
rounded by best farming community in Northwestern 
Ohio; large territory to draw from; splendid opportunity 
for someone, 

Address “C. 133."" care American Lumberman. 

FOR SALE—RETAIL LUMBER YARDS 

One, two, or a half dozen retail lumber yards in the 
heart of the Illinvis corn belt. 

Address ‘M. N. O.,’’ care American Lumberm:tn. 

RETAIL LUMBER YARD 

In Idaho for sale. Estabi vent in 1911. Only yard in 
county. Rich farmin:: A ie hard lane, Average sales 


























for past four years »..?7.990.00. Very promising pros 
pects. Price reason ble. Go d reasons for selling. 
Address “Pp, 18,"? core American Lumberman. 





FOR SALE—LUMBER YARDS 
In Central Kansas. Retiring 1.1m business. 
Address “FE. 104,’’ care American Lumberman. 





Of rer WANTED—TO HEAR FROM OWNER 

Of retail lumber yard in one, two or three-vards town, 
corn belt who will sell for cash. Would buy good 
e feet lace With good yard. Give full particulars 


Address “C, 105,"" care American Lumberman 


NOW IS THE TIME TO ADVERTISE 
z= best way to get what you want or sell something ts 
) advertise in the Wanted and For Sule Department. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 








FOR SALE—RETAIL LUMBER YARD AND 
Feed mill. New York State. A bargain. 
Address “G. 119,’’ care American Lumberman. 


DO YOU WANT EMPLOYEES? 

The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the udvertisement. 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 





FOR SALE—A SPORTSMAN PARADISE 
It contains 440 acres including a lake % of a mile long 
by ™% of a mile wide. Also a brand new club house 30x 
30, cement foundations and floors, and a good well, in 
fact all ready to move in. Fine deer hunting, birds, 
ducks and geese, and not far distant from beautiful trout 
streams. It is one of the very best game preserves in 
the west, and only a three-hour drive from Bay City, 
Mich., on good roads. For full information, address 

MR. CLARENCE A. MANIEX, Bay City, Mich. 








FOR SALE 
10,000 day circular sawmill, shingle mill, lath mill, all 
new machinery, 40 acres of land, good 7-room house, 
good 8-horse stable. Located at Gresham, Wis., on Soo 
R. R., with timber. Poor health reason. 
H. Hf tICHARD, Gresham,. Wis. 


FOR SALE , 
Old established planing mill and lumber yard. A going 
business in town of 25,000 in Central Kansas. Doing a 
good business of approximately $100,000 per year. Rea- 
son for selling, death of owner. 
Address “M. 112,’’ care American Lumberman. 








PULP AND PAPER MILLS 


Do you want to build a pulp or paper plant? If so, we 
ean be of service. Plenty of timber—-cheap power. 
Correspondence invited. 


C. C. GARLAND, Gravelly Lake, Tacoma, Wash 





RESHIPPING YARD LOCATION. 
Experienced lumberman has vard location eonnected 
with fully equiped planing mill Best locuation in mid- 
dle west for buying and reshipping. Wants party with 
$75,000 to $100,000 to fiinance operation, ant prefer 
some one who would assist in the operation Can show 
where money would be absolutely safe 

Address “TL. 138,"’ care Aimerican Lumberman. 


WANTED—PARTNER 
With small amount cash capital to match egainst my 
proven ability, manufacturing connections, established 
sales outlets and credit line at large bank for addi- 
tional finances, to establish wholesale business in ideal 





Southern city. Absolute protection with guaranteed 
profits. Subject strictest investigation with figures on 


past record, 

Address “TL. 110,”’ care American Lumberman 
FOR SALE—MICHIGAN MILL AND 
Timber Lands. Thoroughly modern band and = re-s°w 
mill, with full equipment, including lath and bolt mii; 





capacity 35 to 50 M per day. Leeated near junetion 
point of two railroads. The operation controls 6 miles 
of railroad, has own locomotive ane eeing equipment, 








and controls 4 M acres of virgi imdb lands, half 
of which is hardwood and. halt \ ! Additional 
timber can be purchased immediately adjacent to present 
tract to make up operation of 62 to SO million. Terma 
part exsh, balance in easy payments. 

Address _ “K. 102,"" eare American Lumberman. 





‘TO THOROUGHLY EXPERIENCED 
Praetical sawmill man or hardwood salesman with 
$5,000 to invest have excellent opportunity. Must take 





charge entire operation Leveut 1 close to Chicag 
Address “HE. 115.’ care American Lumberm:an 
FOR SALE 
Going single band sxwimill, located in Oneida County, 


near Rhinelander, Wis. At the junction of main line 
of two railronds, 240 acres of Iand with plant, also 
store building and stock, barn, boarding house, cottages, 
ete, Estimated there is twenty-five million feet of tim- 
ber that can be logged direct to mill, besides favorable 
location for shipping logs by rail. Two eamps now in 
operation. For particulars, write D. F. RECKER, Trus- 
tee. Rhinelander, Wis. 
FOR SALE—MEDIUM SIZED PLANING MILL 


Fully equipped with first-cliss, modern, up-to-date 
machinery. Located in one of the best towns in North- 





ern Indiana. Also available ground to put in a retail 
lumber stock if desired. ‘This is a real opportunity. 
Address “K. 110."’ care American Lumberman. 





UP TO DATE WOODWORKING PLANT 
Situated at Midland, Ont., Canada, covering in all 7% 
acres of lind, with 1% acres of floor space, railway 
and water shipping facilities, cheap labor, low insurance 
and taxes; electric power available. ‘The plant has 
been well looked after, und is in good physical condition. 
The town, through its mayor and board, is willing to 
grant concessions; also business men will codéperate in 
any way that is possible and in reason. This is a 
splendid opportunity to secure an up-to-date plant in 
good condition, well situated, and at a reasonable figure. 
If interested communicate with MIDLAND (‘WOOD- 
WORKERS, LIMITED, Midland, Ont., or a _ personal 
interview could be arranged. 





FURNITURE FACTORY 
For sale or re = Modern in every respect. 
con mn inieations 
TiIE MECHA xc VILLE FURNITURE COMPANY, 
Sw. ¥. 


Mechanicville, 


Address 











FARM FOR EXCHANGE FOR 
Retail lumber yard. | own a 270 acre farm in splendid 
state of cultivation in the north tier of counties in 
Illinois located in the heart of the Illinois dairy dis- 
trict. Will exchange for retail lumber yard. 

Address ‘“‘C. B. A..’’ care American Lumberman. 
DID YOU EVER TRY 

Advertising in the classified department? Quck re- 
turns at a small eost. Send your .d to the AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Hl. 
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FOR SALE 


2 cars 4/4 No. 1 com. 
casing and mouldings. 
Piano cases and table 
for prices. Baled 
for prices. 
GAMBLE 


poplar, ripping grade for base, 
We manufacture cores for 
tops, ete. Carlots only. Write 
kiln-dried shavings, carlots. Write 


BROTHERS, INC., Highland Park, Ky. 





LATH FOR SALE 
About 1,000,000 pieces Norway and 500,000 pieces white 


pine lath for rail or water shipment in August from 
eastern Lake Superior point. BREWSTER LOUD LUM- 
BER COMPANY, 333 State St., Detroit, Mich. 





DRY LUMBER FOR SALE 


1 car 2%” to 4” Hard Maple squares 
Scars 2x4 to 4x8$ mixed Hardwood Skid Timber 
3 cars %” mixed Hardwood crating 


1 car 6, 8 & 10 quarter Ash, selects, No. 1 & 2 Com. 


l car No. 2 Com. & Bttr. 10/4 stained Elm 
Will take motor or planer in exchange, 
J. W. GOODWIN & SON, Fremont, Ind. 





NORTHERN HARDWOODS 


The following items of hardwood are now in pile, and 
are offered for sale as per quotations on demand and 
prior sale. Mail or ‘‘wire’’ inquiries solicited. 

1 car of No. 3 & hetter 8/4 White and Red Oak 

4 cars of No. 3 & better 4/4 White and Red Oak 

1 car of No, 2 & better 4/4 White Ash and Soft Maple 
1 car of No, 2 & better 8/4 Soft Maple 

4 cars of No. 2 & better 8/4 Ash & Elm 

1 car of No. 2 & better 4/4 Elm 

1 car of No. 3 & better 4/4 and 8/4 White Pine 


A. MULHOLLAND, 
Manufacturer and Shipper, Reed City, Mich. 
FOR SALE SEVERAL CARLOADS 
dry high grade birch lumber,mostly 3” 
E. L. BASS, 3ethel, 


RITE QUALITY HARDWCODS 
READY FOR DELIVERY 
50 M’ 2” No. 3 common ash. 
3 cars 1” No. 1 common and better birch. 





Vt. 





2 cars 5/4 No. 1 common and better birch, 
75 M’ 5/4 No. 1 and No. 2 common birch, 
100 M’ 5/4 log run basswood, 

50 M’ 6/4 log run basswood, 


4 _— 4/4 selec 
5/4 selects 


is and better basswood. 
and better basswood. 
to us quote you price 
GENERAL LUMBER COMPANY, aliwentees: Wis. 


W/.NTED—ORDERS 
No. 1 and No. 2 tupelo 
lath, shipping condition 





For %x1%-—4’ 
and 24”) tupelo 
best mill price. 

Address ‘“TUPELO,”’ American Lumberman. 


VENEER OAK LOGS FOR SALE 


lath, 
now. 


also 32” 
State 


eare 





We have about 200 M’ of choice veneer oak logs. Write 
for further information, 
Afldress “M. 108,’ care American Lumberman. 





FOR SALE—PILING 50 CARLOADS WHITE OAK 





And mixed hardwood piling. 
EDW. G. ANDERSON, Kane, Pa. 
WE HAVE FOR SHIPMENT 
at our Nelma Mill 


10 Cars 4’ No. 1 Balsam Lath 


10 Cars 4’ No. 2 Balsam Lath 
5 Cars 32” Balsam Lath 


Write us for delivered prices. 
GENERAL LUMBER COMPANY, 
Milwaukee, Wisconsin. 


CAN FURNISH 25,000 FEET BLACK WALNUT 
4/4”, 5/4”, 6/4, 8/4 rough, cut 3 yrs., 6” to 12” width, 
6’ to 14’ in length. Sap sawed off. Runs nearly all 
selects or better. Also logs and stumps all diameters, 
green. Any amount on contract. 





— J. O. CAMPBELL, 308 Pierre, Manhattan, Kan. 
; ase oe 











SPECIAL BARGAINS - 

1—25 KW, 115 volt G. E. Generator and switchboard. 
1—12x14 Erie automatic engine 
1—8x10 double drum double cylinder hoist. 
2—8xS8 single drum revers‘ble hoist. 
1—6” Pulsometer steam pump. 
1—Set 14” American deriick irons. 
1—Power drill press. 

HODGSON MACHINERY CO., Knoxville, Tenn. 


FOR SALE—COMPLETE SAW MILL 
Consisting of Husk, 2 Top Saws and 2 54” Saws. Edger 
with saws. Trimmer with saws. Slab Saw and Arbor, 
Carriage. Shafting, Pulleys and Belting, Capacity 15 M 
to 20 M per day. In good condition. Write 

BRILLION LUMBER CO., Brillion. 


FOR SALE 
MILL AND LOGGING EQUIPMENT 





Wis. 





1—6 #t. tight Hand Fay & Egan Band Mill, complete 
with Guy Derrick, tools, ete. 

1—Lima 24 ton Shay, standard gauge, built 1912. 

1—Clyde Skidder, 9x10: new 1917. 

1—Clyde Rapid Loader, 8%x10; new 1919. 


18—Skeleton Log Cars, 
2—Buda Hand Cars. 
1—Push Car 
285—Tons 30 and 35 lb. Steel Rail. 
Miscellaneous tools, ete. 
The above is now in operation, 
we cut ont, will eut out 
FAUST 


40,000 capacity. 


come and inspect before 
this fal 

BROS. LUMBE R Co.. 

Crew Lake, La. 





COMPLETE BAND AND CIRCULAR SAW MILL 
ith power plant and buildings. 
STANDARD. MACHINERY COMPANY, Owosso, Mich. 





USED MACHINERY IN 





FOR SALE 
THE LARGEST AND MOST COMPLETE LINE OF 


THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASHR 


WRITE 


Berlin No, 


PRICE 


FOR DETAIL 


REFUNDED 


DESCRIPTION, GUARANTEE 


AND LOWEST CASH PRICE 


DOUBLE 


175- 


vided rolls; rebuilt. 


Berlin No. 177 
rebuilt by 
American 


Yates Co 


No. 64— 


divided rolls. 


3erlin No. 


tional rolls. 


Whitney 


30"x7" 


rolls 


American No. 


sectional rolls. 


American 


No. 


heads. 


SINGLE PLANERS 


Cabinet, 


4—24”x6 


ad 
a] 


with square heads, 


light Double Planer, 


SURFACERS 

30”x12” Six Roll, triangular heads, di- 
—30”x12” with round heads, divided rolls; 
30"x7” Cabinet, with round heads, 


160—30”x6” Cabinet, with square heads, sec- 


sectional 


145—30”x6” Six Roll with square heads, 


square 


Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 


Whitney 36x6” Cabinet with round head, 


sectional roll. 


Berlin 42”x6” Cabinet with square head, solid roll. 


Yates No. 


152—24"x8” 


with round head, 


divided roll. 


Smith 24”x6” Pony Planer with countershaft. 


Fay & Egan No. 
West Side Iron Works No. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, com- 
plete. 


shaft. 


Mattison No. 


drive. 


Fay & Egan No. 
Towsley Hand Feed Rip Saw, 


West Side Chain Feed 


heads, 


98% new. 


886 Edging Saw without countershaft. 
65 Edging Saw with counter- 


205 Chain Feed Edging Saw, direct motor 


110 Self Feed Circular Rip Saw. 
iron frame. 


Band Rip and Edging Saw. 
Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 


Yates C-4—8” Fast Feed Moulder, slip-on heads. 


Yates No. 
American 14” 


Silver Mfg. Co. 
McDonough 44” Band Resaw, 
Fischer No. 3— 


108 Openside 10” Moulder, with 25 HP motor. 


Inside Moulder & Matcher. 


BAND SCROLL AND RESAWS 


26” Band Scroll Saw. 


used less than 30 days. 
60” Band Resaw. 


Yates Late Type VV—4 Twin Band Resaw, fine shape. 


Berlin No. 


DOUBLE 


287— 


END TENONERS AND DOUBLE 
SAWS 


American Double End Tenoner. 
Hayes Double End Tenoner, gear driven copes. 


Fay & Co., 


Double Cutoff Saw. 


SANDERS 


54” Horizontal Band Resaw. 


CUTOFF 


Moore No. 5 Automatic Stoke Belt Sander. 
Yates S-3 Oscillating Edge Sander. 


Berlin No. 


431—31” Triple Drum Sander. 


Fay & Egan No. 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander. 

Berlin Invincible 36” Triple Drum Sander, with 15 HP 
motor. 


Fay & Co 
Fay & Co. 


. 86” Triple Drum Sander. 
42” Triple Drum Sander. 
Fay & Egan No. 225 Late 


Type 42” Triple Drum Sander. 


Berlin 60” Royal Invincible Triple Drum Sander. 
Berlin 102” Triple Drum Sander. 


L. 


Veneer Mchry. 


G. McKnight Spindle Sander. 


MISCELLANEOUS 
Co. Veneer Jointer. 


— No. 55-B 30” Automatic Turning & Shaping 
sathe, 


Berlin No. 201 Double Spindle Shaper. 


Six Spindle Multiple Dovetailer. 


Mattison No. 9 V: 


Andrews 30” Boring Machine. 


American 12” 


Hand Jointer. 
Porter Style “B’’ 12” Hand Jointer. 


ariety Turning Lathe. 


Meyers Rebuilt Continuous Feed Glue Jointer. 
Wilce End Matchers, complete, 98% new. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE 





1125 


WOOD-WORKING 


Marquette Bidg., 


A QUOTATION WILL CONVINCE Y®U: 


Chicago. 





MACHINERY SALES 
ORGANIZATION 


Phone State 7477 


FOR SALE—THE FOLLOWING SECOND HAND 
Woodworking machinery: 

2—42”" Mershon band rip saws. 

2—26x32 Americun foot treadle trim saws. 
1—American matcher head bit grinder. 


1—She rman saw grinder. 

1—No. 14 30” gang edger and rip saw (American), 8 
saw manele, Nearly new Complete ready for 
operation. Write for full description. 


INDIANA FLOORING CO., Reed City, Mich, 





FOR SALE 


Second Hand 

Moulders 

Flooring Machines 

Chamfer and Rabbet Machines 
Timber Sizers 

Surfacers 

Planers & Matchers 

Motors 

“0, 


Address 108,’’ care American Lumberman, 








FOR ee 2 FILING MACHINERY 
EW AND wees 


No. 140 Covel Man Saw Sharpener, H.& L. 
No, 130 Covel Band Saw Sharpener, it H. 
No. 120 Covel Band Saw Sharpener, ie. Eee 
No. 100 Covel Band Saw Sharpener, R. H. 
No. 100 Covel Band Saw Sharpener, L. H. 
No. 45 Covel Band Saw Sharpener, R. H 
No. 05 Hanchett-Rich 8” Saws, L. H. 
No. 207 Hanchett-Rich 8” Saws, R. H. 
No. 3A B. T. & B. 6” Resaw, L. H. 
No. 66 Covel Band Resaw for 6” (L. H.). 
SAWS 

No. 40 Covel Rip and X Cut. 
No. 736 Hanchett Rip X Cut. 
No. 71B. B. T. & B. Rip X Cut. 
No. 55 Cirewlar Sharpener 
No. 3D B. T. @& HB. Cire ular Rip Sharpener. 
No. 48 Style “D’’? Cup Wheel Grinder. 
No. X Cut Shear 14”, 
No. 2 Punch and Shear. 

10” Stretcher. 
No. 17A 8” Re-Toother. 
Swages and Shurpers, all makes for Band, Circular and 

Resaws. 

No. 3 Jewel 6x8 Engine. 


Miscellaneous. 
GEBOTT MANUFACTURING COMPANY, 
Muskegon, Mich. 





WAYNE LIST 
around 1400 
REBUILT MACHINES 


every user for its Quality. 
Invariably as Represented.”’ 


Lists 

WAYNE 
“Known by 
And to be 
SPECIAL SELECTIONS 


HORIZ. RESAW 
1—54” Berlin No, 


287 Horizontal Hopper Feed Band 
Resaw. 


SINGLE PLANER 





»y Single Surfacer; Direct connected 


‘A. C. 60-Cycle 3-Phase Motor—Like new. 
LATHE 
1—48” Defiance Combined Auto. Spoke & Handle 
Lathe; Squaring attachment; like new. 


END MATCHER 


1—No. 308-A Sherman Twin Flooring End Matcher. 
FEEDING TABLE 
1—No. 472 Yates Feeding Table; for High Speed 
Planer & Matcher. 
MOLDERS 


1—4 American Sash Sticker 
1—Hayes Sash & Door Sticker 


1— 6” Smith No, 135-A Molder 
1 7” Fay & Egan 
1— 7” Hall & Brown 
1— 8” Fay & Egan 





1— 8” Fay & Co. 

1— &” Houston 

1— 9” Hall & Brown No. 105 

1— 9” Houston 

1— 9” bh. & M. No, 28 

1—10” Fay & Egan 

1—10” American 

1—10” Colluday 

1—10” Newman No. 10 

1—10” Houston 

1—12” Smith No. 110-B 

1—12” Colladay ‘‘Quaker City”’ 

1—10” Woods Inside 
We offer the greatest selection anywhere known. 

What do you need? 
WAYNE MACHINERY COMPANY, 
Fort Wayne, Ind. 
——— 
RESAWS—RIPSAWS—CUT-OFF SAWS 

Fischer ‘‘Little Giant’’ Slab Resaw. 
Amerienn 30 and 38-in. Circular Resaws. 
American No, 4 Seroll and Resiw. 





6 Automatic Cut-Off Saw. 
Greenlee No, 426 Self Feed Rip. 7 , 
Hundreds of used wood working machines 11 


Write for fall list. 
HERMANCE MACHINE CO., 
Pa. 


Amerienn No. 


stock. 


Williamspoit, 


SOPMUREIN 
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TIMBER AND MILL MEN 
] have number of timber tracts for sale. 
description of your needs. e 
WM. S. BYE, Cedar Rapids, 
OR SALE 
Ihave 23,000 acres of timber for sale in Fayette County, 
penna. You need not icok for market. It is right here. 
No freight to pay. ; 
Ww. HERD, 416 Washington Ave., Conneilsville, Pa. 
FOR SALE—160 ACRES VIRGIN 
pine and Hardwood. McCurtain Co., Okla. Prospective 
minerals and oil. Must dispose of at once. $6.00 per 
acre or best cash offer. 
F. G. ELWOOD, Mooseheart, Il. 


§ (00.000 FEET WIS., $7.00 M OR $56,000 
56,000,000 feet hardwood, New England, $2.50. 
1,600,000,000 B. C., 25 cents M. Bargain. 

HOBART, Phoenix Bldg., Minneapolis, Minn. 

FOR SALE—6000 ACRES VIRGIN TIMBER 


In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. Y. 


ADVERTISE YOUR SECOND HAND MACHINERY 
Buyers in the market for everything. CLASSIFIED AD- 
VERTISEMENTS reach the people 


ALE 
Approximately 200,000 ft. oak lumber in trees on 55 
acres, eight miles from Carlyle, Ill. Address P, P. 
SCHAEFER, 13 Main St., Champaign, III. 


Write me 


Iowa. 























500,000,000 FEET TIMBER LIMITS 


Yellow pine, fir, hemlock, ete. Best transportation 
facilities. Finest timber at low price. 
Address “H, 106”? care American Lumberman 






















for Sale:Hard 


2. 
POF:0 20 FOO 





20,000.000 FINE GRADE HARDWOOD 
Timber in Florida, good logging, plenty labor, healthy 
location. Poplar, ash, cypress, oak, sweet gum, maple, 
ete. Price and terms reasonable. Write now. 
Address “M. 136.’’ care American Lumberman. 
m0t0 ACPES IN FEE 50,090 ACRES 


Lease, estimated €00,000,000 ft. Hardwood, on R. R., in 
(Georgia 





G. W. ATHERTON, 
629 S. Walter St., Albuyuerque, N. M. 
4,500 ACRES GA. HARDWOOD 
Rare opportunity as to terms: good timber easy to get at. 
BOX 77, Millinocket, Me. 


150 000.020 FEET HARDWOOD TIMBER 
Very high-grade oak and poplar predominates, Address 
H. H. WEFEL, JR&., Mobile, Als. 


1900 ACRES IN FEE 
Thirteen million feet white pine. spruce, 
mixed hardwood, C., M. & St. P. Ry., Ontonagon 
County, Michigan. For price and terms, address BOX 
391, Huntington, W. Va. 


FOR SALE—HARDWOOD CONCESSON 
AND MILL NOW RUNNING 
IN GUIANA, SOUTH AMERICA 
Concession, 25,000 acres, 2 billion ft., 40% merchant- 
able. High, rolling, healthy country, on sea coast, deep 
water harbor, perfect logging conditious. Fine town of 
5,000. Timber stands 100 M ft. per acre and up. 
Complete heavy double circular mill, American make 
and installation, capacity 85 M daily. 8 miles narrow 
gauge R. R. installed, 3 miles spurs graded ahead. 
Shops, log cars, 2 new, 1 old locomotive in good condition. 
Electric light plant and 50 year franchise. Tannic 
acid plant. Pier, 20 ft. draft. Excellent shipping fa- 
cilities and low freight rates. 50 head Chinese oxen. 
Labor abundant, intelligent, very cheap. Active local 
market for low end. C&B can be delivered, CIF New 
York at under $40 cost. Timber runs 30% FAS. 
Price represents about half reproductive value. 
Property can be made to earn 100% dividends from 
the start. It has been personally inspected by the ad- 
vertiser, A. W. BETTS, 116th Street, Troy, N. 











black ash and 








FOR SALE 
800,000,000 ft. in California, 17 percent sugar pine, 63 


percent white pine, 15 percent fir, 5 

Wuality of timber A-1. Well blocked. Donkey logging. 

Can be handled on small payment down. Priced on acre- 
age basis, which will figure out about $2 per M. 

ALERT G. DUHME, 

440 Geary St.. San Francisco, 


TIMBERLANDS 


Pacific coast timber lands for sale in small and large 
blocks, Correspondence solicited from investors. Safe 
‘avestment; large returns. 

C. C. GARLAND, Gravelly Lake, Tacoma, Wash. 


w _ B. C. TIMBER LANDS 
i € have limits of all sizes for sale on tidewater. If 
Finented __Dlease forward inquiries to CANADIAN 
NANCIERS TRUST COMPANY, 839 Hastings St. W.., 
Re 


Vanconve r 


percent cedar. 


Calif. 











14,00 ACRES C. P. R., RIVER, 360,000,000 B. C. 

At l rate, Prairie Cedar, 50% clear, 60 cents. 600 
5 on Spruce, $1.65 stumpaze (huge lumber contract). 

00,000 Hardwood, $10,500, Ontario. 35,000,000 Birch, 
- e Huron, rail, $33,000. Mill owners write for cruise 
—*.W. J. CHAPMAN, 57 Queen West, Toronto. Canada. 


y HOW ABOUT THAT MACHINERY 
ou would like to sell? Put ad in For Sale Second Hana 
Lory columns. We reach the buyers. AMERICAN 
“MBERMAN, 431 §. Dearborn St., Chicago. 











BRITISH COLUMBIA TIMBER 
Investments of all sizes; eorrespondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bldg., 

Vancouver, B. 





FOR SALE 
Large body very best quality, old growth fir timber 
water power, cheap stumpage and very cheaply logged. 
— rates. Address W. J. SMITH, Rt. 1, Medford, 
re. 


VANCOUVER ISLAND TIMBER FOR SALE. 
Crown grant. Exportable. Cruise shows 20,000,000 feet. 
Excellent logging and booming grounds. 

ESTATE S. M. HARTMAN, Victoria, B. C. 








TEN MILLION FEET NORTH CAROLINA 


Yellow Pine, and Two Million feet of hardwood, well 
located on the Atlantic Coast Line R. In northern 
part of north of the state. Good freight rate on lumber 
to Northern markets. This is old growth timber that 
will cut a large percent clear. Time to cut and remove 
six to ten years. One of the best timber propositions in 
N. C. for quick operation. 


Address W. W. BARNES, Amelia, Va. | 


FINE ORIGINAL SHORT LEAF PINE 
Tract of 100 million feet for sale in S. C. right on rail- 
road. Also 5 and 10 million feet nearby short leaf and 
8 million feet long leaf. All virgin. HAMPTON TIM- 
BER CO., 55 East Bay, Charleston, S. C. 


125,000,000 LONG LEAF PINE 
Slash pine and second growth from cutting twenty 
tu thirty years ago. ‘Tract is fairly well blocked, ac- 
cessible on an economical basis and well located for 
export or domestic market. Tract now being turpen- 
tined and will be released to suit lumbering. Will sell 
outright or contract cutting on percentage basis to re- 
sponsible manufacturer. 
Address “GULF,” care American Lumberman. 


FOR SALE 
1,955,000 Feet of White Oak 
4,792,000 Feet of Water Oak and Red Oak 
,795,000 Feet of Gum 
938,000 Feet of Hickory 
445,000 Feet of Beech 
115,000 Feet of Sycamore 
107,000 Feet of Poplar 
164,000 Feet of Ash 
1,340,000 Feet of Pine 











_ 


Above timber on 2700 acres of land in Montgomery 
County, Ala. Hard surface road through middle of this 
tract. Seven mile haul to Central of Georgia Railroad. 


For other details, wire or write 

W. C. HOLT, Sole Agent, 
2% Court Squire, Montgomery, Ala. 
WANT TO SELL. LOCOMOTIVES, CARS, RAILS 
Place your advertisement in the pauper that reaches buy- 








ers. AMERICAN LUMBRERMAN 
FOR SALE—CHEAP, 30 MILLION FEET 
Pine timber in central Alabama, 10, 5 and 15 million 


feet tracts, separate or all together, 
BOX 186, 


near railroad. 
Bridgeport, Ala. 





THINK WHAT IT MEANS 

Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
Dearborn St., Chicago, Ill. 


431 S. 











POWER PLANT FOR SALE AT BARGAIN 
Consisting of: 
RPM steam 
Crocker-Wheeler 


1 18”x27”", 150 


connected 


suckeye engine, direct 
electric 
Generator 200 


with 


with generator, 


equipped with 


KVA, 


gravity 
60 cycle, 


oiling 
240 volt, 


system. 


3 hase, AC, complete 


anmeters, voltmeter, Jamp-ground detector and _ rheo- 


state mountings. In first-class condition and as good 
£ 


as new. Will sell at fraction of price of new equip- 


ment. Address BOX 724, Parkersburg, W. Va. 





BOILERS 
8—440 HP B. & W. Water Tube, 200 lbs. 
2—400 HP Edgemore Water Tube, 180 Ibs. 
3—330 HP Heine Water Tube, 180 Ibs. 
2—207 HP Geary Water Tube, 170 Ibs. 
2—175 HP Atlas Water Tube, 150 Ibs. 
4—150 HP 72x18 H. R. T., 125 Ibs. 
1—200 HP Fire Box Locomotive type, 100 Ibs. 
1—150 HP Fire Box Locomotive type, 100 Ibs. 
2—125 HP 72x16 H. R. T., 125 lbs. 
2—100 HP 66x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 100 lbs. 
2— 70 HP 54x16 H. R. T., 100 lbs. 
2— 60 HP Fire Box Locomotive type, 100 Ibs. 
Also many other sizes and types. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 years. 


BOILER BARGAIN 
1—72”x18’—150 H. P. 125 lbs. Return tubular boiler 
70—4” flues. 3 sheet double strap and triple riveted. 
srichton. Safety valve. Blow off valve and water col- 
umn with boiler. First-class condition. 
COLLINS BROTHERS LUMBER COMPANY, 
Madison, Wis. 





FOR SALE—300 K. W. ENGINE GENERATOR. 


SKINNER TANDEM COMPOUND, 
20”x32”x24” Stroke, 


150 R.P.M. Heavy Duty, enclosed bed, two separate oil- 
ing systems, direct connected Bullock Generator, 300 
K. W., A. C., 3 phase, 60 Cycle, 220 volt, exciter, and 
generator panel with accessories, 7” Stratton steam sep- 
arator, 14” Crane Oil Separator, 14” flange exhaust pipe 
fittings, complete, Non-condensing. Can be used con- 
densing with new valve on low pressure cyl. Connected 
for test. Good condition. 65 feet of 18” drive belt, 
double leather. 1/3 worn. Ventilating fans, I. L. G. 
electric, direct connected, and Huyett & Smith 42” belt 
driven. Drive pulleys 90”, 72” and 54”. Dodge clutches 
14”, 28” and 36”. Coe turbine blower for boiler forced 
pce new. Standard package conveyors for up and 
down. 


E. J. ROCHE, 332 E. Colfax Ave., South Bend, Ind. 





FOR SALE 
2—72x18’; 2—72x16’; 1—66x16’ high pressure boilers. 
1—18x42 Allis-Chalmers, heavy duty Corliss engine. 
1—100 H. P. slide valve engine. 
MERTES MACHINERY COMPANY, 
Milwaukee, Wis. 


ENGINES—CORLISS 
12x30, 12x36, 14x36, 16x36—2, 24x48; all St. Louis Cor- 





liss; bargains; fine condition; also many other sizes. 
Boilers, generators, motors, compressors, pumps, etc. 
H. R. WILSON MACHINERY CO., 415 Pine S8t., St. 
Louis. 











FOR SALE 
1—150 K. W. A. C. Generator connected to 17x21” Erie 
City Engine—complete with belted exciter and switch 
board with instruments. 
1—6 panel switch board with instruments, and we will 
sell individual panels. 
INDUSTRIAL LUMBER COMPANY, Elizabeth, La. 





A. C.—GENERATORS—D. C. 

1—625 KVA Westinghouse, 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound condensing engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 

3600 RPM Turbo Generator Set. 

1—500 KVA Bullock, or Allis-Chalmers, 3 phase, 60 
eycle, 220 volts, direct connected to a 22x42 Allis- 
Chalmers Simple Corliss Engine. 

2—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—400 KW Ridgway, 3 phase, 60 cycle, 2400 volts Gen- 
erator direct connected to a 26x28 Ridgway Auto- 
matie Engine. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 





Generator, direct connected to a 20x20 Ball Auto- 
miutie Engine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatic 
Engine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 


1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA Allis-Chalmers, 3 phase, 60 cycle, 240 volts 
direct connected to a 13x12 Fleming-Harrisburg Au- 
tomatic Engine. 

1—62% KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
direct connected to an 18x18 Skinner Automatic En- 
gine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—75 KW General Electric, 125 volts, Turbo Generator 
Set. 

2—50 KW each Triumph, 125 volts, direct connected to 
an 11x12 Skinner Engine. 
1—40 KW Triumph, 250 volts, 

9x12 Skinner Engine. 

1—22% KW Allis-Chalmers, 125 volts belted type. 

1—1714%, KW Triumph, 125 volts, direct connected to am 
8x8 Troy Vertical Engine. 

Also many other sizes and types, including both A. C. 
and D. C. Motors and Boilers and Engines. 

THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 Years. 


direct connected to a 








A. C. MOTORS BARGAINS 
2—200 HP, 450 RPM, 8 Ph, 440 V, 6u Cy, new G. BE. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 
1— 75 HP, 860 RPM, 8 Ph, 220 V, 60 Cy, W. H 
16—50 HP, All Speeds, 3 Ph, 60 and 25 Cycle. 
13—30 HP, All Speeds, 3 Ph, 60 and 25 Cycle: 
Many other sizes, A. C. and D. O. 

Vv. M. NUSSBAUM & CO., 
Ft. Wayne, Ind. 
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GREGORY REBUILT 
Motors have been overhauled—and inside—outerhauled— 
the Gregory way—they are free from faults and fully 


tested and practically new. They are always a good 
buy. Send for our Monthly Bargain Sheet, showing 
complete stock and net prices. 3 PHASE, 6 CYCLE 
SLIP RING MOTORS, 220 or 440 volts. 

mF. — 
4 30 G. E. type HI, form M, variable speed....1750 
1 30 Fairbanks-Morse, type BV...........-.ee8+ 1200 
2 CP WEAUINENOUNC; SINC OW oc 600 0000 cs eveewsy 865 
1 85 Fairbanks-Morse, type BV........ccccecees 900 
1 OP) Se, Rory ANID. 2p CIN IES 5.5630404se0s.0d 00055 600 
1 60 Westinghouse, type MW.......-.cceceeeees 680 
1 BO Bey, On) TNO 1 IO Bs 066668606 S45 eee 
ee ee ee | ee eae ‘ 
1 25 Westinghouse, rey. field (40 deg.), synchro- 

Pe SN ec eske ped kaude mmheesens sen es 900 

2 300 &, &. type fF form: Be Ol. Piivesis ois icccics 600 
2 200 Westinghouse, type CW, slip eer ie 
1 250 Fairbanks-Morse slip ring Serre eee 
1 3800 Westinghouse, type CW, slip ring.......... : » 
3 PHASE, 25 CYCLE SLIP RING MOTORS, 220 or i:0) 
volts. 

BE. P. S ced 
1 10 Westinghouse, mill type, slip ring.......... £50 
4 15 G. E., enclosed, slip ring.................. ' 
1 50 Westinghouse, mill type, slip ring......... Geo 
2 800 Allis-Chalmers, slip ring.........ccsccccecs 485 


GREGORY ELE CTRIC CD... 
Telephone Canal 1690. 16th and Lincoln Sts. 
Chicago, 111. 


REBUILT AND NEW ELECTRIC MOTORS 
Generators and transformers, all standard makes, sold, 
bought and exchanged. Our rebuilt motors stand every 
test of new motors; 8,000 always in stock; send for stock 
list. Write what you want or have to sell, 

FUERST FRIEDMAN CO., Cleveland, O. 


ENGINE GENERATOR UNIT 
One 300-K. W., 250-V., 3-phase, 60-cycle generator, di- 
cross compound 








rect connected to Filer & Stowell H. D. 
Corliss engine. 

PFANNMUELLER ENGINEERING COMPANY, 
Bldg., 


503 First Natl. Bank Chicago, 











35,000 TONS OF RAILS 
RELAYING—NEW—ACCESSORIES 


30 percent to 50 percent below 
Shipped subject 


price of new rails 


to inspection 


and approval at destination. 
1 ton or 1000, 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 


Warehouses—Pittsburgh, Philadelphia, 
Hamilton, O. 


‘ RELAY RAILS 
500 Tons 50, 52, 56 Ibs. 
Other Weights up to 105 Ibs. Track Accessories, 
MERCHANTS STEEL & SUPPLY CO., 
208 So. La Salle St., Chicago. 


Jersey City, 








DEPENDABLE SERVICE 
RELAYING STEEL RAILS AND ANGLE BARS 


HYMAN-MICHAELS COMPANY, 


531 Peoples Gas Bldg., Chicago, Ill. 
burgh, St. Louis. 


New York, Pitts- 


(Write or wire us when in the market to buy or sell.) 





NEW STEEL RAILS, QUICK SHIPMENT 


From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 
CHARLES A. .RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 





RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
Pittsburgh, Pa. 


ROBINSON & ORR, 419 Wood St., 
RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 


First National Bank Bldg., Pittsburgh, Pa. 
SPECIAL 
FOR 
SPOT DELIVERY 
to 85 Ib. Relaying Rails. 








80 Ib. 


Any part of 4000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, 
Attractive Prices. 
Phone. 
CENTRAL IRON & METAL COMPANY 
Chicago. 


switches, etc. 
Write. Wire. 


3650 S. Rockwell St., 





60 LB. RELAYING RAILS AND ANGLE BARS 


good 60 Ib. 
Ship- 
wire or 


I own and offer for sale 600 tons of very 
relaying rails and angle bars located near Duluth. 
ments immediately. Price right. If interested, 
write for quotation. 
PETER FE. MEAGHRR, 
Duluth, Minn, 


RAILS—RAILS—RAILS 
800 tons 56 Ib. Relay for Arkansas, Louisiana, Texas 
and Mississippi delivery. 
275 tons 70 Ib. Relay for Kentucky, Tennessee, North 
Carolina, South Carolina, Georgia and Florida delivery. 
500 tons New 25 Ib. 








WALTER A. ZELNICKER SUPPLY CO., St. Louis. 
Send for bulletin on Rails and Equipment. 
RAILS 
New and Relaying. 

All sections and weights. 

Write 
NATIONAL S'{EEL RAIL CO., 

Phone Olive 563. 1006-9 Planters Building, 
St. Louis, Mo. 





RELAYING RAILS 
56s, 60s, 65s, 67s, a 75s, 80s, 90s, with Angle Bars, 


Locomotive und Ct 
B. C. SHERWOOD, 50 Chureh St., York. 


IN STOCK IMMEDIATE SHIPMENT 


New 





200 tons of 30 Ib. serviceable relayers; 250 tons of 
25 lb. Also all other sections of heavy rail, 60 lb. and 
over. Address M. K. FRANK, Union Trust Bldg., 
Pittsburgh, Pa. 











1—19x24” AMERICAN MOGUL 





180 Ibs. steam, 48” wheel centers. 
2—18x26" American 10-wheeler, 185 Ibs. steam, 
1—12x18”" Davenport Forney type. 
1—50-ton Shay geared locomotive, built in 1913. 
1—28-ton, 2-truck Shay modern type cylinder casting. 
1—13-ton, 2-truck Shay, built 1912. 
1—24-ton, 2-truck Heisler, built 1916 
20. & S. 18-ton, S-wheel locomotive cranes, 
1—MeMyler 30-ton, S8-wheel locomotive crane, 
10—Miles 30 and 35-lb. relayers, Nataltbanyv, La 
BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 
SPECIAL BARGAINS 
1 American Model D log louder, 
1 Clyde 4 line skidder, 
1 Barnhart log loader, 
1 Lidgerwood skidder and louder on steel car. 
1 Clyde rapid type skidder and loader, 
2 McGiffert stiff boom log loaders. 
2 50 ton 6 wheel switcher type locomotives. 


HODGSON MACHINERY CO., Tenn. 
FOR SALE—LOGGING EQUIPMENT 


15,300’ 35-lb. relaying rail, 
7 frogs and switches. 
1 3%-ton Plymouth gasoline 
1 2%-ton sume. 
1 Lima 37-ton Shay, standard gauge, 
1 42-ton Heisler, standard gauge 

SALINE LUMBER COMPANY, 


Knoxville, 





ri iaacaaiilias 36” gauge. 


Vick, Ark. 





RAILROAD OPERATION DISCONTINUED 
THEREFORE OFFER THE FOLLOWING 


56-lb. relaying rails, 750 tons 60-Ib. relaying 
rails with full complement angle bars. Standard rail- 
road toes, spikes, track bolts, complete machine shop 
equipment, locomotives, flat cars, gondolas. All stand- 
ard gauge. Material located Marietta, O. Ready for 
immediate shipment. 


450 tons 


MARIETTA & VINCENT R. R. 
318-320 Penn Ave., 


CO., 


Pittsburgh, Pa. 





CLYDE UNIVERSAL SKIDDER 


loader complete and in good order for delivery on 
H. W. DEXTER, Jacksonville, Fla. 


And 
cars Palatka, Fla. 





i 


| 





3 STANDARD GAUGE LOCOMOTIVES 


In good service condition. Will sell or rent, 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 





FOR SALE—LOCOMOTIVES 
And logging equipment; narrow ind standard 
rod and geared types. Rebuilt in var own shops, 
diate shipment from stock, 
SOUTHERN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 


SPECIAL SKIDDER BARGAINS 
1—10x10 Lidgerwood Overhead Tilting Spar Skidder. 
1—10x12 Clyde Overhead Skidder, 

First Class Condition. 
SUNCREST LUMBER COMPANY. 
junLurst, No. Car, 


gauge, 
Imme- 





Address 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or siringles, new 
or second-hand machinery, engines, boilers, electrica} 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns” of the AMERICAN LUM. 
BERMAN, Manhattan Building, Chicago, Ill. 


FOR SALE—FLAT CARS 




















28-40’ all new bodies, steel center sills, Farlow draft 
gear, truck and body bolsters cast steel, inside hung 
brake beams. First-class condition, Price $700 each 
WESTERN EQUIPMENT COMPANY, 
Lytton Bldg., Chiengo, Tl. 
RAILROAD CARS 
100 —80,000 Ib. capacity flat cars; new bodies, 
100—80,000 Ib. capacity box cars; Thoroughly rebuilt 
35-—100,000 Ib. capacity tank cars; good as new—-7,200 
gallon capacity. 
HOUSTON RAILWAY CAR CO., Houston, Tex, 
FOR SALE—BE QUICK 
2—90 Ton ‘“‘Shay’’ geared Engines, Standard Gauge 
Boilers I © C test, 200-lb. pressure. All ICC and ARA 


safety appliances. Splendid shape, immediate delivery 
suilt in 1912 and 1917. Automitice couplers, electric 
lighted. Location Rainelle, W. Va. Address IT. K. DYF, 
Box 612 Elkins, W. Va., Dealer in Locomotives, Rails, 
ete. 

FOR SALE—ONE 42 TON SHAY LOCOMOTIVE 


Built 1918—good us new—price right. MOHR LUMBER 
CO., Tomahawk, Wis. 


WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
eaga 











RUSSELL LOGGING CARS 
40 Standard Gauge Logging Cars with 24” 
first class condition and price right. 
HARRY P. BOURKE, Escanaba, 
NEW AND UNUSED 
LOGGING EQUIPMENT FOR SALE. 
2—9x12 24-inch gauge, 17-ton, six coupled double ender 
Vulcan locomotives. 
23—24-inch gauge pt log cars. 
Address OX,’’ care American Lumberman. 


wheels, In 


Mich. 








GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars— Coaches 
Standard 


Trucks for Logging 


Repair parts for Cars and Locomotives 





FOR SALE—47 RUSSELL LOG CARS 


33” wheels, 60,000 Ib. capacity. Standard gauge and 
flat car height. MCB condition. Can ship on own 
wheels. DULUTH IRON & METAL COMPANY, Duluth 
Minn. 





DID YOU EVER TRY 
Advertising in the classified department? Quick re- 
turns at yO cost. Send your ad to the AME RICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, III 
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La 
This is Our 
: No. 216 
G? | 
‘ Gang 
13" x32" 
M- 
o 9 e } 
Builders’ Commercial Agency | A sturdy self- 
ESTABLISHED 1890 ¢ 
ut 705 Chamber of Commerce Building, CHICAGO | . 7 
= i A rating guide to the contracting trade of | contain ed ma 
Cook County and Cook County dealers . 
= | ‘etephone Main 4523 Collections and Mechanics Liens chine for cants 
’ 12" or | 
or less. 
i Loose Leaf Tally Books 
TALLY SHEETS with WATER-PROOF LINES ; 
Sample Sheets, Price List and Catalog of a 
dhe Other Supplies will be sent on request 
. FRANK R. BUCK & CO. 
A 2133 Kenilworth Avenue CHICAGO, ILL. We make gangs 
a of all szes-— 
“ from 9" x 26" to 
: 25"x 60"—all of the most modern design. 
Ji 
D. J. Murray Mfg. Co. 
7 WAUSAU, WISCONSIN 
Y , 
5 to 100 tons in weight; nar- 
row and standard gauge; Rod 
*~ and geared. ALL TYPES. 
For all classes of service. 
<i Have large assortment ready 
h for immediate shipment. 
. CARS, TRUCKS, CRANES, RAIL, ETC. 65 Ton 19”x24” 10-Wheel my oS oe ee es pti og wheel base; 185-lb. pressure; 
is < eo ral Offices and Plant, ATLANTA, GA. 
; Southern Iron & Equipment Co., (33 Gogh ai fat, ATLANTA, Ga. 
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The alphabetical letters following a firm name in this index refer to its other classi- 


fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Adams-Thomw Lbr. Co.,The,ai 
Amer. Lbr & Mfg. Co. .aceijk 
Anderson-Miller Lumber Co. 
OMS sce asinine eee abci 
Babcock Lbr. Co....... acegk 
Bissell Lumber Co....... - 
Boyne City Lumber Co... 
Bradley Miller & Co 
Brooks & Ross Lbr. Co. . .aci 
Cherry Riv. Boom & Lbr Co 


64 
€0 
14 


62 


. be) 17-126 


Cleveland-Cliffs Iron Co. aci 
Coale Lumber Co., Thos 
cielahititen 
Collins Lbr. Co., C.C. abcia 
Cross Lbr. Co., B.W.. abcefh1 
Elias & Brother, G..... abceij 
Forest Lumber Co .... .acik 
Foster-Latimer Lbr. Co. .acij 
General Lumber Co... .abei 
Griffith & Co., Geo. D.. acei 
Hettler Lbr Co.. H. H acdeij 
Hines Lbr. Co., Edw . .aeh'z 
Jackson & Tindle. Inc. acdi 
Kneeland-McLurg Lbr. Co. ci 
Mason-Dona!dson Lb. Co acij 
Menominee Indian Mills. acis 
Mershon Eddy. Parker Co. 
ach2im(1) 
Northern Pole & Lbr. Co...b 
ee. asia: & 
Lbr Co., . .abedijz 
Oconto _ ; acdi 
Park Falls Lumber Co... .ci 


Pilsen Lbr. Co. acez 
Rust-Owen Lbr Co....... a 
Sawyer Goodman Co..... aci 


Shevlin, Carpenter & Clarke 


JO. ao 
Thornton-Clarey Lumber Co 
abceh-1-40 

Thunder Lake Lumber Co..ai 
Virginia & Rainy Lake Co.abk 
Von Platen-Fux Co. ae! 
Weidman-Vogelsang Lbr Co. 


ee ciz 
Wells Lbr. Co. J. W.... acij 
West Penn Lbr Co.....acei 


Weyerhaeuser Sales Co. 
.2d2eh1-2 2- 4-5 - -0 
Wheeler & Duse ubury....acz 
White Star Lbr. Co. edeh 
Winegar-Gorman Lbr Co. aci 
Wisconsin L. & Lbr Co acdijz 
Wistar Underhill & Nixon acj 
Worcester Co. C. H.... edi) 


62 


11 
65 


6 


14 
16 
32 
31 


o 


62 


62 


14|Gress Mfg. Co 





Carnahan & Compan 
Carney Mill Co., W i" 
Carter-Kelley Lbr. Co...... € 
Centra] Coa! & Coke Co... .e 
Chicago Lumber & Coal Co. 
a2efijl 
Chicago ‘Lumber Sales Co 
.. .d2eh1-32 
Clanton Lbr. Co., Inc , T. C.ei 
Colonial Lumber Co.. .e 
Columbus Lumber Co......e 
Cook Lumber Co., J. A e 
Cross Lbr. Co. B W abcefb1 
Cummer Cypress Co..... 
Dantzler Allied Mills. . 
Janville Lumber Co 
Daughtry-Calton Lbr. Co. 
Dibert, Stark & Brown el 


eae 


press Co. Ltd 
Dierks Lbr. & Coal Co. . e-eli 
Doggett Lumber Co .... : 


Eastman, Gardiner & Co.. 
Enochs Bros 
Enterprise Lumber Co .. . 

Exchange Sawmills Sales Co. 


ej 
Finkbine Lumber Company. e 
Fitts-Turner Lbr. Co 


e 
Foote Lumber Co., H. D....e 
Ft. Smith Lbr. Co... oe 
Frost-Johnson Lbr. Co... ..e 
Garrett ane a sae: 
Germain Co., The......... e 


Gilcheist-Focdney” AOD ciwiscacs 
Goodyear Yellow Pine Co.. .e 
Great Southern Lbr. Co... .e 
Gregertsen Bros. Company. “| 
.e 
i 


@ 


JM. 


Griffin Lumber Co., 


15; Griffith & Co., Geo 5 -ace 
14 ‘Gulf Pine Lor Co.......... 


e 
Gulf Red Cypress Co...... f 
Gulledge Lumber Co 


21 Hammond Lbr. Co., Ltd ...e 


W.B.e 


Harbeson Lbr. Co., 
Headley Pine Co 


14: Henderson-Waite Lbr. Co ..e 
31! Hettler Lbr. Co, H H ncdel) 


62) 


10 
16 
16 


32 


D—CEDAR POSTS AND POLES 
D-2— WESTERN CEDAR POSTS 


Hettler Lbr. Co., H. H “ie 
McCormick Lbr. Co., 

Shee readathes seeeR Wht : 
McCormick & Co.C.R..i2hlo 
Northwestern Cooperage & 

Lbr. Co., The...... al cdijz 
Tacoma Lumbermen’s Club 

d2hm(1)noz 
Weyerhaeuser _ Co..... 
d2eh1- 2-4- 5-0 
Wisconsin L. &) tbe Co.acdijz 


32 


D-3—AROMATIC RED CEDAR 


Bartholomew Hardwood Co 

E. d3ij 
Bradley Lumber Co. of Ark. 
a2d3etj 
Bruce Company, E L...d3ij 
— Hardwood Foor 


McMinnville Mfg. Co. mT 


E—SOUT IERN YELLOW 
PINE 


F—CYPRESS 


Alexander & Bland 52 
Alexander Bros. Lbr. Co. ..e 
Alexander-Sinclair Lbr. Co. .e 
Alger Sullivan Lbr Co...... e 
Amer. Lbr. & Mfg Co. aceijk 
Angelina County Lbr or" 
IN Saree, 
Babcock Lbr. Co....... ace 
Bagdad Land & Lbr Co.. 
Beaumont Lumber Co..... PY 
Bell-Tate Lumber Co... .. e 
Big Indian Lumber Co. - 
Bland-Cook Lumber Co.. 
Boykin Lumber Co. 
Bradley Lumber Co. ‘of Ari, 
.a2dseij 
Brooks-Scan!on Corp. . e 
Burton-Swartz Cypress Co. of 
Florida f 


Cady Lbr. Co.. Inc. W M..e 


57 


f=2) 
an 





Hicks Lumber Co. 
Hillyer Deutsch Edwards re 
IS RUT ee. a2ei 
Hines Lbr Co., Edw. .aehiz 
Hines Yellow Pine eouaie 
Edward 
Hodge - Hunt Lumber Co. 
Mos, Such cor a2d: 3eij 
Homochitto Lbr Co. . e 
Hutchins Lbr. & Stor. Co. _ 
Industrial Lumber Co.. 
Jackson Lumber Co., E. E. + 
James Lumber Co. 
Jeffrey's McElreath Co.....e 
Johns-Carroll Lbr bean 7 
Kaul Lumber Co.. 
Keith Lumber Co......... aati 


Kentucky Lumber Co. .a2cik 
ing Lumber Co.......... e 
King & Thurston......... e 


Kirby-Bonner Lbr Co... ei 
Kirkland Lumber Co.,W G.e 
Knudson & Mercer Lbr Co. 

.acefh1-4-s 
Lathrop Lumber Co... .a2eik 
Lock, Moore & Co., Ltd. .e 
Long-Bell Lbr Co... ehijoz 
Louisiana Red Cypress Co. 
fh1-2-4-5is 
Lovelace Lumber Co.T.B e 
Lovelace-McBrayer Lbr.Co..e 


Lutcher & Moore Cypress 

Tbr Co., Litd......... f 
Lyon Lumber Co........ efi 
McGregor Lumber Co...... e 
Marathon Lumber Co...... : 


Mason Lumber 

Mickle Lbr. Co., Geo. Tehio 
Moore Lumber Co. 

Morriss & Co., R.M. " a2ehti 
Natalbany Lbr. Co., Ltd.a2efi 


94| New Deemer Mfg. Co. _ 


Newman Lbr. Co., 


72) Norfolk Coal & Ice Co. Ine. hed 


73 


60 
68 


an 





Osborn Lumber Co.,C.C e 
Peavy-Byrnes Lbr. Co... a? 
Pickering Lbr. Co., W. 
cats 
Pikes Peak Lumber Co.. 
Pine Plume Lbr. Co........ 
Planters Lbr. Co., Ltd.,The. ‘ 
Pocahontas Lumber Co. 
Poitevant & Favre Lbr. Gos 
Powel! Lumber Co......... 
Ragley Lumber Co., W. G. r 
Rosa Lumber Co...... a2efi 
Rumley Lbr.Co.,Inc.,M.C. .e 
Seidel Lbr. Co., Julius. . .eh3j 
Smith-Thomas Lumber Co. .e 
Smith & Co., A. W........ e 
Southern Pine Lumber Co..ei 


So. Pine Sales Corp. ..defgks 
Spangler Frank. ......a2ef 
Standard Lumber Co..... ef 


Standard Lumber Co 
Stark & Co., Inc., TE fij 
Steedman Lumber C 0.,3 He 


Stephens Lumber Co...... ef 
Stone & Hershey..... beegos 
Stover Lumber Co......... e 
Sumter Lumber Co.. e 
uae Lumber Co 

su oes beeh 1-4 


66 


69 
66 


15 
13 


32 


-_-o_ 


4 


74 
70 


75 


32 
79 


o oo 


67 
66 


11 
62 
10 


75 
70 





Classified Index 





: LUMBER |: 





Union Lumber Co 

Vernon Parish Lbr. Co , Ltd. 
Virgin Pine Lumber Co....e 
Warren-Godwin Lbr. Co. . 
Waters & Company, O W, 
Wausau Southern Lbr. Co 
Waverly Hall Lumber Co. 
Weaver Brothers. . 
Weis-Patterson Lumber Co., 


o 


Weston Lumber Co....... : 
Weyerhaeuser Sales Co.. 
.. . ad2eh1-2-4-5-0 


WwW hitaker Lumber Co...... e 
White Lumber Co ........ 
White Lumber Co., Helen. .e 
White Lumber Co., J. J....e 
Wier Lumber Co., R. W....e 
Williams, John H......... e 
Williams Yellow as ms : 
Wilson Cypress Co.. 

Wisconsin Lbr. Co..... st 
Wood Lumber Ce., W. C.. 
Work & Hamilton......... r 
Wyatt Lumber Co......... e 
Young Lumber Co..C.J....e 
Young Lumber Co., C. M..e 


6 


~ 


69 


G—NORTH CAROLINA PINE 


Andergon Lbr Corp...... fgi 


Atlantic Lumber Co...... i 
Babeock Lbr Co. aceg 
Branning Mfg. Co........ gZ 


Camp Mfg Z 
Ellington & Guy, Inc..... eg 
Foreman Blades Lbr. Co. . .g 
Johnson & Wimsatt....... : 
Major & Loomis Co.... 

Montgomery Lbr. Co..... , 
Norfolk Coa! & Ice Co.. Inc., eg 
Rowland Lbr. Co........ 8 


Schuette Co., Win .. ago 
So. Pine Sales Corp... defgks 
Surry Lumber Co, Inc.....g 


Willson Bros. Lhr Co... .ags 


CREOSOTING WORKS 


Long-Be!l Lumber Co. chijoz 
St. Paul & Tacoma Lbr. Co. 
h1-6z 
Tacoma | Lumbermen's Club 

4 ..d2hm(1)noz 


60 


11 
60 


H—PACIFIC COAST WOODS 


1—Fir 
3—Redwood 
5—Western Hemlock 
6—Cargo Mills 
7—Port Orford Cedar 


Acme Lumber & Shingle Co. 
h1-2-3-402 

Albion Lumber Co..... h8 
Anaconda Copper Mining Co. 
ae er 
Anderson Lbr.Co., H.J..h1-7m 
Bloedel Donovan Lbr. Mills 
SS hl-2z 

Booth- Kelly Lhr. Co..... hi 
Canyon Lumber Co. h1-5-6 
Chicago Lumber Sales Co. 


.d2eh1-32 

Clear Lake Lbr. Co... .hl-2s 
Coos Bay Lumber Co. .h1-7 
Collins Lbr. Co. John D hs 
Coale Lumber Co., Thos. E 
A © abcefgh1-4iko 
Davis Lumber Co. Inc., The 
Henry D 
Dempsey Lbr. Co 
Duncan Lumber Co...... h 
Dunn Lhr. Co........ 
Eureka Cedar 
Shingle Co . hl-5 
Ferry-Baker Lbr. Co.. ch 
Griswold Lbr Co.h1-2-4-5-60 
Hammond Lbr. Co. h1-3-5mz 
Hillman Lbr. Co., Lloyd..hz 
Hines Lbr. Co., Edw.. achls 
Hutchins Lbr. & Stor. Co. .eh 
Hutchinson Lbr Co....h1-20 
Knudson & Mercer Lbr Co. 
pron ites Seam acefh1-4-z 
Louisiana Red Oyen Co. 
skins pss See os 1-2-4-5iz 
Los “eee Lumber Products 
h2-4-5 

McCormick & Go. CR 1 


McCormick Lbr. Co., C. 
Sseare ches "do 
McKee Lumber Co. 
ee 


Mickle Lbr. Co., Gee. T.chlo 
Pacific Lbr. Agency. h!-2- 4-6 
Pacific Lumber Co. of [inois 

T h3mosz 


2—Red Cedar 
4—Spruce 


alee 


77 
16 
26 


2 Wuichet Ine. Louis...... 





Pacific States Lbr Co.h1-5 
Peninsula Lumber Co ...h1 
Puget Mill Co. .... bz 
Puget Sound Sawmills & 
Shingle Co...... 1 
Red River Lumber Co. . .blo 


Redwood Mfrs. Co h3 
St. Paul & Tacoma Lbr. Co. 
Sand Chas E......... 
Seidel Lbr. Co., Julius. ..eh3j 
Sullivan Lumber Co..h1-2-402 
Tacoma Lumbermen’s Club 
d2hm(1)nos 
Thornton-Claney Lumber Co. 
abceh1-4-0 
Thurston-Flavelle Ltd 
Union Lumber Co........ h3 
Vancouver Cedar Mills Ltd. 


Waite Lbr. Co. H.B hi- 2-4-02 
Wallace-Ballord Lumber Co. 
acdh1-2-o2 
Washington Cedar & Fir 
Products Co...... -h1-2-2 
Wending-Nathan Co....h30z 
Weyerhaeuser Sales Co...... 
.. .ad2eh! 2-4-5-0 

White Star Lbr. Co..cdeh1-2 


Whitney Co., The ...... bl 
her Lbr. Co.......- hl-4 
Worth Lumber Co........ hi 
Wuichet Inc., Louis.......ho 


O—MONTANA, IDAHO 


WASHINGTON, OREGON 


&0 
26 


wg River Boom . Lbr. 


Chicazo Lumber ry Pe ia. 

si 666A plo en BCE et a2efijl 
Clanton Lhr. Co.. Inc., T C.ei 
Coale Lumber Co., Those. E. 

hick got oe eosee abeefgh! -4iko 
) Collins Lbr. Co. “ abciz 
Cook Lumber Co. E. L.....i 
Creek Lumber Co........ a2i 
Croft Lumber Co............ 
Crorow Hardwood Co.. 
Delphi Lumber Co 


77| Dierks Lbr. & Coa! Co. ‘eeis 
27/ akin Lumber Co......... 
24| Fastman-Gardiner heidial 
Co.. .. a2ik 
East Jordan Lbr. Co..... ij 
73|Elias & Brother, G....abcei) 
Emporium Lumber Co...... i 
Faust Bros Lbr Co. ...a2ik 


CALIFORNIA, NEW MEXICO 


AND B. C. PINE 


O1—WESTERN LARCH 


Anaconda Copper Mining Co. 
-hlo-ol 
Brooks-Scanton Lbr. Co... .0 
Cal. Sugar & White Pine Coo 
Davis Lumber Co., Inc., = 
Henry D.... ," 
Fruit Growers Suppl: 
Grande Ronde Lbr. Co - 
Hutchinson Lbr. Co... .h1- do 
Junge & Gray Lumber Co .o 
Klamath Lbr. & Box Co....0 


Long-Bell Lbr. Co . 
McGoldrick Lbr. C 


Madera ‘Sugar Pine Co.. 
Mich.-California Lbr. Co. ; 

Nibley-Mimnaugh Lbr. tan 
Palmer, Frederic 8......... . 
Pelican Bay Lbr Co....... 

Pickering Lb.Co.,W.R.cm(1 > 
Pine Zone Lumber Co......0 
Polleys Ltr. Co........ o 


ed 
— Carpenter & = 
Sivers, Savidge eee ay rs 
Stanton & Son, E 
Stoddard Lumber Co....__.0 
Stone & Hershey... beegos 
Weyerbaeuser Sales Co. 
rosesoeeaee ad2eh1-2-4-5-0 
-ho 


'(—HARDWOODS 
(1)—APPALACHIAN 
HARDWOODS 


L—COTTONWOOD 


Adams-Thom Lbr.Co.,The ai 
Amer. Lbr. & Mfg Co..aceijk 
Anderson-Miller Lumber Co., 
Pi. bee oe ae. abel 
Anderson-Tully Company. . 
ae Co.. i 
Arkansas Oak Flooring Co.. ij 
Atlantic Lumber a poate see ig 


E 
Beaumont Lumber Co a 
Birch Valley Lbr.Co ..._ i 
B:ssell Lumber Co...... . .aci 
Blakeslee, Perrin & Darling. fi 
Bohlssen Mfg. Co H.G. a2i 
Bomer-Blanks Lbr. Co. a2fil 
Boyne City Lumber Co... . ci 
Boynton Lumber Co.A.1.. a2i 
Bradley Lumber Co. of Ark. 
.a2d3eij. 
Brooks & Ross Lbr. we .aci 
Bruce Company, E -d3ij 
Buffalo Hardwood ‘i ‘Co : 
Case-Fowler Lumber Co... ik 
Chapman & Dewey Lbr Co.: 


nr 


25 
18 


79 
28 


77 
28 
28 
25 


22)* 


27 
79 


21 
81 
25 


81 


14 


17 
57 


17 
14 


74 


ee Land & Lbr 


Forest Lumber Co...... .aeik 
Foster-Latimer Lbr Co... .acij 
General Lumber Co... . .abci 


Gideon-Anderson Co.The a2fi 
Glade Creek Coal & Lbr. Co. i 
Griffith & Co., Geo. D. .acei 
Hendrix Mill & Lbr Co.,The.i 
Hettler Lhr. Co., H H. acdeij 
Hillyer Deutsch Edwards Inc. 
Ree . 0 2¢i 
Hodge - Hunt Lumber Co., 
ee ee a2d3eij 
Holt y renae A565 65.2 i) 
Jackson & Tindle, Ine.. 
Keith Lumber Co. ..... 
Kentucky Lumber Co . .a2eik 
Kirby-Bonner Lbr. Co... . .ei 
Kneeland-Bigelow Co. ... .ij 
Kneeland-McLurg Lbr Co e¢' 
Lathrop Lumber Co. . .a2eik 
Laure! Hardwood Lbr. Co. ika2 
McLean Lbr. Co., Hugh i 
Mansfield Huw. I br. Co a2i 
Martin Wagon Co. The... .i 
Mason-Dons ow br.Co acij 
Maus, Charle, ( 
Meadow River Lt POS. 5: 
Menominee Indian Mills. aciz 
Miller. Strum & Miller... ..i 
Moore-Keppel & Co 
Mowbray & Robinson Ube 
Co., The. . 
Morriss & Co., RM " adebi 
Natalbany Lbr. Co Ltd a2cfi 
Nichols & Cox Lbr. Co ij 
Northwestern Cooperage & 
{ Lbr Co., The. abedijz 
Oconto Co.. . acdi 
Paepcke Le icht Lbr. Co a2il 
Pardee & Curtin Lbr Co... i 
Park Falls Lumber Co ci 
Parkersburg Mill Co., The. " 
Peytona Lbr. Co. Inc 
Ritter Lbr Co., W. MM. i) 
Rockcastle Lumber Co. .. 
Ryan Lbr. Co, Philip A adi 


Sawyer Goodman Co . acl 
Southern Pine Lbr. Co. .. ei 
Standard Hdwd Lbr. Co. .i 

Stark & Co., Inc., Jas. E.. fij 
Sullivan, Frank T........ hi 


Sullivan’ & NAO ye o:0'ss6 55 
Sun Lumber Co., The... ...i 
Taylor & Crate .... , . 
Tegge Lumber Co The... 
Thunder Lake Lumber Co. s 
Weaver Brothers. . 
Weidman- Vogelsang. Laisber 
Co Ci2 
Wells Lumber Co.. J. W. acij 
W. Virginia Timber Co. ,The.1 
Wilderness Lumber Co. ....i 
Wilson Lumber Co.. i 
Winegar-Gorman Lbr. Co.aci 
Wisconsin Lbr Co......a2fil 
Worcester Co., C. H. - 
Yawkey-Bissel! Lbr Co.. 
Yeager Lbr. Co. Inc 
York Lbr. & Mfg. Go. . 821 


Amer Lbr. & Mfg. Co.aceijk 
Arkansas Oak Fleoring Co ij 
Bartno!omew Hardwood pet 
Bradley Lumber Co. of Ark. 
iecsuaae Caras acciae at — 
Bruce Company, E. L.. _ 
Cobbs & Mitchell......... 
DeSoto Hdwd. Flooring Co, 
oe rcre hart atacNa caressa lone j 
|East Jordan Lhr. Co....... i] 
Flias & Brother, G..... i 
Exchange Sawmills. — 


Co. 
Planner Steger Land and Lir. 
SESE ea Cen ijs 
Foeter-Latimer Lbr. Co acij 
_| Hettler Lhr. Co., H. H. acdeij 
daa Hunt Lumber Co.., 
| In Mera alec ea ee a2d3eij 





65, Hol thiihiiaeld 50; ..; i) 


| Hardwood Flooring | 
: } 
Kneeland-Bigelow Co. ... ij 


¢ 17-126 


11 
65 
16 
71 
7 


17 
15 
17 


oa 


32 


60 


> 


17 
16 


32; Babcock Lhr. Co... 
6: Faust Bros. Lbr. Co. 


65 


17 
74 


2 mower Lumber. . 


62 
14 


17 


73 
17 


17 


J—HARDWOOD FLOORING 


an oN 


rs 


72 
14 


Long-Bell Lbr. Co.. 





Mowbray & Robinson Lbr. Go. 


LUMBER STORAGE 


ee dardwood po 


eRe eae .. .d3iy 
Hutchins Lbr. & Stor. Co. .eh 


Shupe Terminal Corp...... 


K- POPLAR 
Amer. Lbr. & Mfg. Co. aceijk 
acegk 
Case-Fowler Lumber Co. _ ik 
a2ik 
| McMinnville Mfg. Co.a2d3ijk 





72 a Ng Robinson ut 
14] Co, 


74 
70 


Virginia & ee Lake Co. a 
Yeager Lbr. Ca, Ine.. ik 
Yellow Poplar Lhr. Co... . ik 


3 VENEERS 
70 


Anderson-Tully Company... .i 
Northwestern Cooperage & 
Lbr.Co., The... abedijz 
Stark & Co., Inc., James EF fij 
Tacoma Lumbermen’s Club 
inet showin bla d2hm(1)noz 


A-2—RED GUM 


Boynton Lbr. Co., A. L.. 
Creek Lumber Co... 


a2i 
a2i 


Eastman-Gard.ner Hardwood 
REO eis a2ik 
Hillyer Deutsch Edwards Inc. 
a2ei 

Hodge - - Hunt Lumber Co., 
SE ere a2d3eij 


Paepeke-Leicht Lbr. Co. .a2il 
York Lbr. & Mfg. Co... .a2i 


(1) FRAMES 
N—TANKS, SILOS 


Andersen Lumber Co... m(1) 
Anderson Lbr. Co., H.J.h1-7m 
Caldwell Co., Inc., W. E....0 
Farley & Loetscher Mfg Co. 
m(1) 
Huttig Sash & Door Co.m(1) 
Malta Mfg. Co., The. .m(1) 
Mershon ddy Parker & Co 

ach we. 


7/ Mutual Fir Column Co . 


Pacific Lumber Co. of Illinois 

RINT ERE -h3mnz 
Pickering Lb.Co.W.K em(1)o 
Rowe & GilesLbr.( ‘o.. The. .m 
Tacoma Lumbermen’s Club 


| | es a ae d2hm(1)noz 


Z—SHINGLES 


Acme Lumber & Shingle Co. 
prea teeta h1-2-3-4-02 
Bloedel Donovan Lbr. Mills 
se inietibasd age se -hl-22 
Case Shingle & Lbr. Co.. h2z 
Clear Lake Lbr. Co.... h1-2s 
Collins Lbr Co., C C...abciz 
Collins Lbr. Co., John D hs 
Creo-Dipt Company Inc... 
Hammond Lbr.Co. .h1-3-5ms 
Hillman Lbr. Co., Lloyd . h 
Hines Lbr. Co., "Edw. .aehlz 
MeMaster Shingle Co., John.s 
Northwestern Cooperage & 
Lumber Co.. The. . .abedija 
i Lumber Co of II'inois 
3mnz 

Bi Shingle Co., Inc.....2 
St. Paul & Tacoma Lbr. ‘Co 
Sie Rihlaas -h1-63 

So Pine Sales Corp. . .defgks 
Tacoma Lumbermen's Club 
EN: d2hm(1)noz 


Vancouver Lumber Co., Ltd 





-ehijoz 
McMinnville Mfg. Co. a2d3ijk 
Mason- Donaldson Lb. Co. acl 
64| Mitchell Bros. Co.. 


| TRE: be 
Nichole & Cox Lbr. Co.. 
a, seer 

be. Cos, UNO ..<.03 ap 
Ritter Lhr. con W M.. .i(1)j 
Seidel Lbr. Co., ’ Julius. . “eh3} 
Sterling Hdwd. Floori Co ij 
Superior Oak Flooring ‘ = 
Tenn. Lbr. & Mfg. a. ute J 
Ward Bros..... 4 
W. Michigan Flooring Co.. 
Wisconsin L.& Lbr.Co. ‘acdijs 
Wistar, Underhill & —- acj 
Yellow Poplar a Co... . ik 
Young & Co., |) Serer ij 


73 


74 


62 


63 
32 


74 
71 


72 
70 


M—SASH, DOORS, COLUMNS 
MILL WORK 


29 
114 
101 
) 126 

62 


PetermanManufacturingCo.m ba 


28 


65 


26 


78 
62 


Vancouver Cedar Mills Ltd. 
h2a 19 


MAb z 19-20 
7 


Waite Lbr. Co., hoz 
2| Washington “by & Fir 
ucta Co....... h1-22 
Wendling-Nathan Co...h30z 81 
Wheeler & Dusenbury. .acz 10 
Williams Stained _— wer 
The. 
% Willson Bros Lbr Co... 60 
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Where no page is given the advertisement appears every ether week 
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P—WOODWORKING Y—ELECTRICAL MOTORS Electric Wheel Co....... r-r2 MOTOR TRUCKS,TRACTORS' 
MACHINERY AND GENERATORS Garland Wagon Co..... vex 108 TRAILERS, TIRES AND 
WIRES AND CABLES Goodyear & Miller........ ACCESSORIES 
Amer. Saw Mill Mach. Co.pq 113 Hemming Wagon Petry. .1-2 113] Amos Loader Co., The... 
Atlas Manufacturing Co. ..p 65 Allis-Chalmers Mfg. Co. qury 120 Lidgerwood Mfg. se etecees riit Bear Tractors, Inc 
Crescent Mach. Co., The..pq 106} Amer. Steel & Wire Co.. 106 Lindsey Wagon Co......r-r2t 108 Best Tractor Co. -- as, 109 
Fischer Machine Works... .p General Electric Co. . ry 117 Van Donk, C. H........... F _ \veders) Meter Treck Go. 
Holmes Mach.Co,. E & B..pat Maine Electric Co....... ry : Warren Axe & Tool Co....r8 76 Fruehauf Trailer Co ‘ 
Mershon & Co., Wm. B...pq 124 Neumeyer & Dimond...... t U—ENGINES AND BOILERS io 7 Machinery . General Motors Truck Co... 103 
Shimer & Sons, Inc., 8. 4. 123 gr Me Co........ “ ond V—DRY KILNS mo wae Tron & Stl Wk's. .o Holt Mfg. a ies, She. 
‘ sO Gorenee UO... ........ lilrame ron s.r ls 
Yates Machine Co., Ke Oxweld Acetylene Company.t W—BURNERS, ETC. eae oy e: ints 
(Y1)—ELEC. LAMP GUARDS | Pickering Governor Co., The W1—BLOWERS, FANS. DUST Mercury Manufacturing 
Flexible Steel Lacing Co.t(y1) se en t(1-2) 114] COLLECTING SYSTEMS a... . 
’ Pidgeon-Thomas Iron Co. .t Allington& Curtis Mfg.Co.wlx R-S-TRUCKS AND WAGONS Monareh "Tractors, Incorpor- 
Q—SAWMiLL MACHINERY Seattle Boiler Works... .. tuw Allis-Chal Mfe C 120 ated 
Simonds Saw and Steel Co..8 91 p wine pee sont DesrickCo ts 107| Archer Iron Works...... r2t 108'R_B Company, The........ 
Bands, Circulars and Gangs, Lath SouthBendSpark ArresterCo.t Cleveland Blow Pipe & Mfg. Athey Trusswhee! Co... rr2 89/ Ross Carrier Co.,The. 92 
and Shingle Machinery S—SAWS, KNIVES, TOOLS | Taylor Stiles & Co... ...... 8 104) Co wi Electric Wheel Co... r-t2 — |Washington Maehinery & 
ae Thomas Grate Bar i <«@ [Geena Garland Wagon Co..... r-r2t 108} Supply Co... 1 
bail T—MILL SUPPLIES AND Cutler Desk Co........... - rer rre r 110 
Qi—Tie Machinery Vulcan Iron Works........t Hemming Wagon Fetry. r-r2 113 
SPECIALTIES Vulean Iron Works......uwx __ | Cyclone Blow Pipe Co. ‘wi 109 Lindsey Wagon Co... -r-r2t 108 
Allis-Chalmers Mfg. Co.quxy 120} T-2—CHAINS AND CHAIN | Warren Axe & Tool Co....rs 76 En . . Dry Kiln Co. 0...V LOCOMOTIVES, CARS, 
Amer. Saw Mil! Mach. ~~ Nis BELTS White Co, The L &1 J...8 | (eee eo Gre RAILS, ETC 
Clark Brothers Co......... 118 Williams Patent Crusher & Co Saw oe a 119 Amesienn Lasemative Oe 
Creacent Mach. Co., The.. Pa 106] X—CONVEYING MACHINERY) Pulverizer Co........... t 107 ead Hiepide Vapor Pig be LOCOMOTIVE CRANES Haldiete Laceatiee Weeke.. 
Enterprise Co, The...... Allington& Curtis Mfg.Co wix Kirk & Blum Mfg. Co. . wl 104 CRAWLING TRACTOR Climax Mfg. Co.......... 110 
Filer&StowellCompany, Theq 122] American Pulley Co.. The. .t Moore Dry Kiln C CRANES Foster Co. L B ob 
Gordon Hollow Blast Grate Archer Iron Works... _....rat 108] _ MECHANICAL RUBBER Medea Guhe . tuw 116] GANTRY & CANT'LEVER  |Heisler Loco. Works......_ 
err “ 119) Atkins & Co. Inc, E. C....8 125] GOODS. HOSE, PACKING, ETC.| N+. Blow Pipe & Mfg Co wl Lima Loco. Works, Inc 110 
Hill-Curtis Co. Bartlett & Co, A F...... t 113 . National Dry Kiln Co v Sa Ottumwa Iron Works. ..... 
— Mach Co. & B, pat Brown Hoisting Mach Co.rt2x bb oe Tire & Rubber Co., Perkins Company, Elmer E.v BUCKETS Pidgeon-Thomas Iron Co. . . 
night Manulacturing ©o.qt =| Carborundum Co., The..... 6]. the..........-. 2. S 
Lane Mfg. Co. iG ~ Cleveland Rule Cnc... %. New YorkBelting&PackingCo 105 were mtg (ght [neal reset yt rts Li Van Donk © ates weiens fe a 
coer ties ber 128 strat ee Ds spieldadaaaae : Shreveport Blow Pipe & Sheet Industrial Works alpine r 107] Vulcan Iron Works......uwx 
Mitts & Merrill..........q8 116] Delta File Works......... t 126 ak tae tite. . one yo deme a ry 
Murray Manufacturing Co.. | now Co, The... x 32 STEAM PUMPS, PIPING Sterling Blower Co. jaa wi 103] 710" & Steinbrenner Co...r 112) BeLTs AND ACCESSORIES 
prescott Sige abaie hy “3 101 st aga at 3 ait i 8 120] (1) LUBRICATORS AND FORCE| Vulcan Iron Works...... uwx —o > -_ and Belting 
Soule Steam Feed Works. . .q 104 Gandy ‘Be ina On... *s ort 90 grag ne oe crag LUMBER HANDLING DEVICES fe sible Steel Leena é Co. ty 
Standard Machinery Co.qax — IGarland Wagon Co... +t 108 CO Cannan VENEER DRYING Gandy Belting Co... 
eS te reer ce q 118 sa Sons Brass Foundry a Crane Company......... t MACHINERY Buck & Co., Frank R...... 101 — Tire & Rubber Co. 
Thomas Grate Bar Co.....qt ph A Hoilow Blast Grate Jenkins Bros. ......... t 120 eye rey 106| Dow Co., The... sien 2.3 A & Knight Mic C 
Wickes Brothers..... noc 1 Wee G Co. qtu 119 — Co : ~ 122] *roctor « Schwarts [ne..... Mathews Gravity Carrier Co. "The tes = 
Yates Machine Co, P.B..pq [ye ORO ickering Governor Co., The Aercury Manufacturing Co. $3), . ; 
AS Se. pany... tH ta-2) 114 there Bite Ce......---- 126) Ne Yo : Mes Ts i 
ompany... .. Soule Steam Feed Works...q 104) —LOG LOADERS AND [pp Company The.. ew York Belting & Packing 
Huther Bros. Saw Mfg. Co..s 126 a —— 105 
Jenkins Bros : .. 120 LOGGING APPLIANCES Ross Carrier Co., ‘The...... 92 Schieren Co., Chas A 121 
MILLING MACHINERY | Knight Mfz Co... LOGGING BLOCKS Soule Steam Feed Works. ..q 104 snutts Belting Co... 114 
Flour Feed and Meal Lufkin Foundry & Mach. af 118} MACHINE SHOP EQUIPMENT) 4 mericantoist& DerrickCo.ru 107 
7 Lunkenheimer Co ; heer 122] Carborundum Co. The.... 8 115} Amos Loader Co., The.... r ‘ 
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STERLING SLOW SPEED—LOW POWER BLOWER SYSTENS 


FOR HANDLING 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed, 








Creo-Dipt. Company, Inc... 10: 








CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 


Exhaust and Blow 





Piping 




















ness. 
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AMERICAN 


Hardwood Reckoner 


gives footage for one lineal foot by quarter inches up to 18 inches in width and 12 inches in thick- 
Heavy manila paper, 434" ; 
Postpaid 35c. copy, $2.50 for 10 copies. 


x 834" 


American Lumberman, 


BLOWERS. CYCLONE DUST COLLECTORS. | AUTOMATIC FURNACE FEEDERS, Cage Ge is Rae, 
STERLING BLOWER COMPANY 2542-2552 West 2st Street 
Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelphia (Pat.) Corner Rockwell Street CHICAGO, ILLINOIS 
THE Begins with % inch width 


and 1 inch 


431 So. Dearborn St., 


thickness and 


CHICAGO, ILL. 














AvuaustT 4, 1923: 








Kirk & Blum System in Pennsylvania Railroad Shops, Columbus, Ohio 


Blow piping that keeps your plant clean 


UCTION is very important — but correct piping of 

machinery, and a cyclone designed on right under- 

standing of the handling of large volumes of air is still 

1 more necessary for effective operation of a system that 
| will keep your mill clean. 
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| Piping design to prevent suction losses on big machines 

in a lumber mill requires experience and skill. We have 

demonstrated our ability in correct machine piping in 

many of the biggest mills in the country. Our engineers 

will show you how to improve your dust collecting system 
without obligation on your part. 


THE Kirk & BLuM FG.©. 


Pneumatic Engineers 


Send for this book. It will 
Zive you a Clear under- 
standing of the best 
engineering practice in 
blower construction 


Shavings and Dust Collecting Systems, Waste and 
Fume Removal, Conveying and Ventilating Systems 


2852 Spring Grove Avenue, Cincinnati, Ohio 


KIRK & BLUM 


ist Collecting Systen 











No Weak Spots in Our Knives 


The uniformity of temper, the accurate grind- 
ing and the perfect balance, insure maximum 
satisfaction with our 


Planer and Jointer Knives 


For over 46 years we’ve been making knives, milled 
cutters, moulding cutters, blanks and tenoner knives. 
Be sure the knives you buy bear our trade mark. 





Taylor, Styles & Company 


RIEGELSVILLE, N. J., U.S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Western Agents 




















_The 


Soule 
Steam 


Feed 


is not new, but 
it has never had 
a superior for in- 
creasing the out- 
put of sawmills. 
or making the 
work of sawyers 
easier. Itis 
simple in construction, easy to install’ and 
operate and its action is quick and’ positive. 
Users everywhere say 


“Its Use Means More Lumber’”’ 


We have a lot of fac-simile Ictters that tell 
things you will want to know before buying. 
Let ussend them to you—they talk strong to any- 
one looking for larger capacity for little money. 
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We also manufacture Lumber Stackers, 
Power Machines for handling, loading and 
unloading timber, etc. Ask for Catalog. 


Soulé Steam Feed Works 


MERIDIAN, MISS. 


COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 
is in use, then 
imitation isn’t 
possible. 
Sample if you 
ask for it. 


S. D. 
CHILDS & CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 





FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“it Stat Lar Y ellow Pine 








LOG STAMPS 
TRADE CHECKS 
BURNING BRANDS 
STENCILS, Etc. 


SEND FOR CATALOG AND PRICES 
MEYER & WENTHE 
108 NORTH DEARBORN ST. CHICAGO 








MAKE your timber investments pay maximum 
returns. ‘Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, ill. 
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